














Largest air-source heat pump (640 tons) goes on-stream ... story on page 84 
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We don’t sell insurance . 


In the early days, when Watts was a pioneer in 
the design and manufacture of safety valves and con- 
trols, they were known as “regulators”. But what the 
founder of The Watts Regulator Company 
tained he really made (and the company he founded 
safety 


main- 


continues to manutacture) was valve 


insurance. 


For example, the Roy Safety Alarm (shown 
above) was patented in 1896 for extra insurance 
against accidents. Designed “for use on low pressure 
boilers or heating. systems,” this simple, ingenious 


invention shrieked a warning (by means of a horn o1 


Be sure... use 


Protection and Control Specialties 


RELIEF VALVES 


Reproduction of page from 1896 Watts Catalog 


1+ we manufacture it! 


whistle) whenever excess steam pressure was gen- 
erated, signaling that the equipment needed  indi- 
vidual attention. 

\ crude device by today’s standards, nonetheless 
it showed the company s awareness of the need for 
more complete control and safety. 

Safety valves have changed, but not the spirit 
of the Watts Regulator Company. Watts engineers 
are still looking ahead... 


designed to provide the maximum in efficient  pro- 


developing new products 


tection and control. 


Since 1874 WATTS REGULATOR COMPANY Law: e, Mass 


tr 


PRESSURE 
REDUCING VALVES 


A.S.M.E 
RELIEF VALVES 


BOILER WATER 
LEVEL CONTROLS 





THE VAST MAJORITY OF THE NATION'S FINE BUILDINGS ARE SLOAN EQUIPPED 


KENNETH W. BROOKS and BRUCE M. WALKER 
architects 
WOOD & LANDERHOLM 
mechanical engineers 
JOHNSON-BUSBOOM-RAUH 
general contractor 
JAMES SMYTH PLUMBING & HEATING CO. 
plumbing contractor 
GRINNELL co. OF THE PACIFIC 
plumbing wholesaler 
AMERICAN RADIATOR & 
STANDARD SANITARY CORP. 
fixture manufacturer 
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New Headquarters Building 
Washington Water Power Company 
SPOKANE « WASHINGTON 


UTILITY TAKES BOLD FORWARD STRIDE: 


e Located in an expertly landscaped 28-acre park ped with 300 seats. Adjoining it is a large cafeteria, 
bordering the cascading, power-producing Spokane private dining rooms and long lounge areas. On the 
River, is the new Headquarters Office and related opposite side of the office building, another corridor 
service facilities of the largest private electric utility leads to the huge Central Service Building. From 
n the Pacific Northwest. These new structures, which — these buildings, where efficiency prevails, workers en- 
replace aging buildings strewn about Spokane, are joy long scenic views up and down the winding river. 
close to the center of the company’s ten scattered The handsome buildings in Spokane’s biggest and 
power dams. The main building in the $7.6-million most distinguished post-war project are ultramodern 
group Is a 5-story building enclosing offices by double outside and inside. and are completely equipped with 
glazing and blue glass spandrels. A glassed-in corridor SLOAN Flush vaLves, famous for efficien: 
connects this building and.a large auditorium equip- ity and economy. 


vt RSHIP , 


SLOAN “Lit VALVES 
FAMOUS FOR EFFICIENCY, DURABILITY, ECONOMY 
SLOAN VALVE COMPANY * CHICAGO «* ILLINOIS 





Another achievement in efficiency, endurance and econ- 
omy is the stoaw Act-O-Matic sHowerR HEI ap. which is 
1utomatically self-cleaning each time it is used! No clog 
ging. No dripping. Architects and Engineers specify, 
ind Wholesalers and Master Plumbers recommend the 
{ct-O.Matic—the better shower head for better bathing. 


Write for completely descriptive catalog 
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» ¢ ¢ Special in this issue 


\ Plumbing Contractor Tours . . . The World’s 
Largest Air-Source Heat Pump Installation 


Answers to Your Questions About the Heat Pump 


The Coming Boom in Water Systems and Related Products 
\ Special DE Staff Report 
The magic million in annual water system sales: 
How can the industry reach it? 


Don’t talk yourself out of pump sales: Poor per- 
formance, not age, is key to replacement 

He’s got a boom in water systems now: Contractor 
tells how he boosted sales to 500 units a year 


Manufacturers Team Up to Sell “Certified Air Conditioning” 


6th Book of Ideas on Business Management, Merchandising. . ... 118-130 
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Classified Advertising . 220 New Products ... 
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A. Epstein & Sons, Inc., Architects 
William Goodman, Consulting Me 


and Engineers 
hanical Engineer 


Hammond valves selected for 
major housing project 


Typical of the many outstanding structures in which Ham- 
mond Bronze Valves have been specified is the Frances 
Cabrini Homes Extension of the Chicago Housing Authority. 

To hold down maintenance costs, projects of this nature de- 
mand valves that provide long, trouble-free service. More and 
more architects and engineers are learning that they can in- 
sure this dependability by specifying Hammond valves. 

For Hammond produces bronze valves exclusively . and 
enough of them to be among the world’s largest suppliers. Here, 
bronze valves are not relegated to a secondary position, but 
get the undivided attention of an outstanding engineering staff. 

High volume production in a modern automation factory 
permits manufacturing economies which are passed on to the 
user. As a result Hammond valves carry surprisingly moder- 
ate price tags for valves with quality second to none. 

Hammond’s complete line includes over 550 types 
and sizes of bronze valves, each specifically de- 
veloped for a particular flow control function. Our 
new catalog +158 describes them all. Write to 
Hammond Valve Corporation, Hammond, Ind. 


HANMOND &RITE-KOTE 
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Hammond No 613 is a 
rising stem gate vaive, 


olid wedge 
with sweat 
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© BRONZE VALVES 


end con 
for use with copper tubing 
Ww.S.P., 200 Ib 
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THE EXTRA BATH... 














In the big remodelling push going on all over Amer- 
ica, the urgent need for expanding families every- 
where is for an extra shower—a shower versatile 
enough to do an outstanding job in practically any 
location. In the extra bath upstairs, near the work- 
room downstairs. Off the game room or the den. Per- 
fect answer is the Cutler Shower Cabinet—dquality en- 
gineered and decorator styled with models. doors and 
colors available for any and every type of installation. 
Plus genuine terrazzo receptors. Plus free-flowing 


PROOUCTS OIVISIion 


. PERFECT SETTING FOR THE 


% 












































rounded corners on all doorways. Plus new heavy- 
duty streamlined shower heads and valves. In a word, 
the No. 1 Shower Cabinet for any and every situation 
where an extra shower is needed, the very finest you 
can buy—and the easiest to install. The Cutler Show- 
er Cabinet opens up new business for you not only 
in residential remodelling, but in prefabs, summer 
cottages, camps, schools, hotels. motels, industrial 
plants and institutions. The new Cutler Shower Cata- 


log hasthe complete story—write for your copy today. 


CUTLER METAL PRODUCTS CO. 


1025 LINE STREET, CAMDEN 3, NEW JERSEY 
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| SPEEDWAY, FLEXIBLE SUPPLIES... 


CONTRACTOR DESIGN 


FROM FIXTURE HOOKUP TO WATER LINE CONNECTION 
SPEEDWAY FLEXIBLE SUPPLIES ARE DESIGNED 
TO CONTRACTOR NEEDS AND JOB REQUIREMENTS. 


FLEXIBLE RISERS SHUT-OFF VALVES I.P.S. NIPPLES 


LAVATORY CLOSET SINK ANGLE STRAIGHT 


FULL IRON PIPE SIZE 
RED BRASS . . . FULL CUT 
COMPLETE VALVE LINE OF PIPE THREADS. 


%" AND ‘2° O.D. COPPER OVER 250 DIFFERENT SIZE 


TUBE . . . TRIPLE-PLATED AND STYLE COMBINATIONS. TRADEMARKED AND 
POLISHED CHROME. SIZEMARKED. POLISHED 


LAV: 1 pc. construction, Ground Joint Seal. (ALSO COMPLETE LINE OF CHROME OR ROUGH 
ee re ee wee EXTRUDED BRASS FITTINGS) UNPLATED. 


SINK: Tapped I.P. Female. 

















ALL COPPER JOBS JOB KITS 


Y, 





SOLDERED JOINT 

















COMPRESSION JOINT MEETS ALL 


Ww 
OVER 2000 PREPACKAGED FEDERAL SPECIFICATIONS 


COMPLETE LINE OF COPPER JOB KITS COMPLETE FOR WW-P-541b 


SWEAT AND COPPER INSTALLATION. 
COMPRESSION VALVES 
AND FITTINGS. 








C.S.A. APPROVED IN CANADA 


ASK FOR eee AND GET © 1959 Bross-Croft Mig. Co. 


SPE VHoMVvy.\ 4 77-7.) JES by lSvais A f 


DETROIT 1, MICHIGAN 


For complete catalog, product and code informetion and test rzsults, write Dept. D, Brass-Craft Mfg. Co., Detroit 1, Mich. 
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presents the SERVICE LINE stops, stop and wastes 


re with full flow opening... . 


Price Pfister Service Line pattern valves 
available in both iron pipe and copper 
to copper. You can sell and install the 
service line with confidence, for it fea 
tures the same designing skill and pre 
cision manufacturing that is the mark 
of every Price Pfister product. The 
next time you order, specify Price 
Pfister 


#250 IP straight stop 
Available %", '\2", %" 


#252 IP straight stop and waste 


Available 14", 34,” 


#254 copper to copper straight stop 
Available 1%” and 34” 


#256 copper to copper straight stop 


and waste. Available '/”. 74" 
Painted sure-grip handle 


Packing under pressure can be done 
when vaive is fully opened. 


rice fister 


3011 Humboldt St. 
Los Angeles 31, Calif. 
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From Little Drips .. . 
Roy Huffine of Chicago 
nerves of steel. His hot 


faucet dripped, dripped, dripped in 


has 
water 


a modern Chinese water torture 
but he ignored it. Then the gas bill 
water and 


for heating the came 


Roy’s composure went. 


a He 


Commerce 


complained to the Illinois 
that $142 


for 85 days was making gushers 


Commission 


out of little drips. But a study of 


the meter proved what every 


plumber knows—there’s nothing 
piddling about a leaky faucet. 
Huffine made sure there was no 
more spouting off after that—and 
when his next gas bill came it was 


a watertight $13.88 


We're Getting in the Swim 


Want to make a big splash in 
You 


well, then, to promote yourself as 


future business? might do 


the logical man to install private 
swimming pools. 

S. L. Curlett, president of the 
Swimming Pool 
now 


Institute, says 
175,000 backyard 
pools and that the industry is just 


there are 


getting started 


a With 


ordei Ine 


more and more Americans 


thei: own swimming 


holes, Curlett estimates that there 


will be 52 million pools by 1982 


or a lot of business for any plumb 


ing and heating contractar wha's 


Willing to take the plunge 


“Y" Names Rebertson 


John Rebertaon is ane of the 


busy leaders af our tnduatey whe 


alan fined the tim to alawer the 


call of needed community service. 

Robertson, who is president of 
an Alliance, O. 
bearing his name, is chairman of 
the local YMCA membership cam- 


paign. The drive has some 250 per- 


wholesaling firm 


sons working to increase organiza- 
tion participation. Robertson is no 
novice in such work. He has been 


chairman of the boys’ public rela- 


tions committee of the “Y” and 
other special groups for years. 
course, his 


In the industry, of 


leadership has long been recog- 


nized. He is second vice president 
of the Central Supply 
immediate 


National 


tioning 


Assn. and 
past president of the 
Heating and Air Condi- 
Wholesalers Assn. 


(Please turn to page 12) 





phase of its life 
But 
French plumbing industry 


now we see a Hew 
tributions to culture has 


er in Poiters 
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A Whirl of His Own 


Americans who have enjoyed a long and deep friend- 
ship with France have not been quite as responsive to one 
the ancient plumbing 
de Gaulle-like 
One ol 
been 


troduction to France by a 22-veal old jOurhHheVihah plumb 


Claude Gachet claims a world record for the hula hoop 
i) wiinute 
oonsidered by 


iriumph for the French plumbing industry! 
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Finest Materials e¢ Precision Machining 
Any Combination of Styles and Sizes for 
Lavatory, Closet and Sink Supplies. 


IMMEDIATE 
DELIVERY 


from one of the 
world's largest stocks 


EASTMAN 


PRODUCTS CORP. 
PLANO, TEXAS 


Factory Branch: Leviewille, Reatuety 





LETTERHEAD DESIGN 
SCORES AGAIN 

INDIANAPOLIS—Thank you 

much for the letterhead you de- 


very 
signed for me. It appeals to me 
very much. We sincerely appreci- 
ate your cooperation and when we 
have our new letterhead printed 
we'll send you a copy. 

LINCOLN PIERCE 


Central Supply Co. 


e Many readers will recall Mr. Pierce 
as the former general sales manager 
of American-Standard. He is now 
making quite a name for himself in 
his recently acquired position as head 
of this Indiana wholesale firm. 


WHAT'S THE LAW? 
LAKELAND, Fia.—I recently saw 
a copy of your excellent publica- 


tion, “It’s the Law,” and I would 


very much appreciate your sending 


me particulars as to unit cost, 
availability, ete. 
FRANK WESLEY 
Executive Secretary 
Associated Plumbing and 
Heating Contractors of Florida 


@ The 50-page booklet to which Mr. 
Wesley refers contains legal decisions 
of interest to plumbing ond heating 
contractors and is based on the popu- 
lar monthly DE column. Single copies 
are available to subscribers without 
charge. Individual copies to non- 
subscribers are 75 cents each. In 
quantities of 10 or more, they’re 
available at 50 cents each. 


HOW TO LEARN THE 
PLUMBING-HEATING TRADES 


ANGOLA, Inp.—Can 
mend a school where an 18-year- 


you recom- 


(Please turn to page 16) 


She Wants Jacklegg Articles to Reach the Public; 
Says They Should be Reprinted in Readers Digest 


GRANVILLE, O.—My husband is a 
subscriber to Domestic ENGINEER- 
ING. I read it too, and it was with 
a great deal of interest that I read 
the article in your November issue 
titled, “Hits Jacklegg Atrocities, 
Takes Story of Good Plumbing to 
the Public.” 

What poor in- 
stallations is particularly true in 
small brick- 


layers, welders and others are fre- 


you say about 


communities, where 


quently “plumbers.” 
It occurs to me that this article 
would reach the 


great public, 


where it belongs, if it were reprint- 
ed in Readers Digest. Have you 
thought of submitting it to them? 

I am sending a copy of this letter 
to the Readers Digest. 
sending a copy of the article, as I 
want to keep it. I thought maybe 
you might follow it up. 


I’m not 


Apa RoMEI 
(Mrs. Frank Romei) 


e It's a source of great satisfaction 
that “Mrs. Plumbing and Heating 
Contractor” as well as her husband 
is interested in our campaign. We'll 
follow up on her suggestion. 


Between Ourselves 


(Continued from page 10) 


A Healthy Corpse 

A businessman who laughs at 
that’s The Detroit 
News depicts Gordon J. Andrew, 
head of the W. T. Andrew Co., De- 


troit wholesaler. 


gloom how 


The News points out that pessi- 
mists claim “Detroit is dying” 
that leaders 
like Gordon Andrew can disprove. 
While admitting 1958 was a weak 
business year, Andrew showed his 
confidence in the future by under- 
taking a major modernization and 
expansion of his company. 


something, however, 


# Andrew forecasts a boom in elec- 
tric heat, gas air conditioning and 
lawn sprinkling systems. “The 
American people,” Andrew told 
The News, “believe in living com- 
fortably and will even make sacri- 
fices to do so. If businessmen will 
investigate the means of supplying 
these things there will be no need 
for negative thinking.” 

Pessimism is a familiar challenge 
to the Andrew family. Gordon's 
father, an unemployed salesman, 
started the firm in depression- 
ridden 1933 on a borrowed $550. 
The advice he got?—“Don’t do it. 
Detroit is dying.” 


Ice Ain't So Nice 

Winter has a way of reminding 
people not to take everyday things 
for granted—like water, for exam- 
ple. Some 33,000 persons in North 
Tonawanda, N. Y., a suburb of 
Buffalo, learned this recently when 
ice plugged the intake line of the 
city’s water supply. 

Factories, schools and _ restau- 
rants closed down. A hospital can- 
celed surgery schedules until fire 
companies 


and dairy farmers 


hauled in water in container trucks 


# Households got some relief when 
fire hoses were used to pump water 
directly to the water main. When 
ice in the intake main finally was 
loosened, North Tonawanda had a 
new appreciation of plumbing lines, 
faucets and water-using appliances 

a gushing 


appreciation, you 


might say. END 
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U-Brand black U-Cote fittings have been 
proved by laboratory tests and years of 
performance, and approved by jobbers 
and plumbers because of chemical and 
rust resistance. Specify Black U-Cote 


pipe fittings . . . the highest quality at re 


no extra cost. ae 
UNION MALLEABLE MANUFACTURING CO. 


ASHLAND, OHIO VERNON, CALIFORNIA 
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Always Specify 
Central Foundry 
“Spun” Pipe 


YOU GET MORE 
THAN YOU SEE 


To the eye, Central Foundry “Spun” Pipe may look almost like any other 
centrifugal cast soil pipe. Seamless. Smooth inside and outside. Walls of same 
thickness. Straight. Strong reinforced hubs. 


But the white hub tells you there is a difference. 


Only Central Foundry “Spun” Pipe is cast in machine-finished all-metal molds. 
Used over and over, these permanent molds turn out length after length of 
identical pipe. 

This means, for example, matched hubs and spigots that fit and line up 
every time. The way the pipe is made contributes to lower labor costs, faster 
roughing-in. 

Next time you order soil pipe, specify Central Foundry. Get the experience of 
the original and largest manufacturer of centrifugal cast soil pipe. 


You can be sure of uniformly high quality of every length because only Central 
G Foundry “Spun” Pipe is made in permanent all-metal molds. 


niuitin ae Write today for a copy of “A-B-C’s of ‘Spun’ Pipe.” 


THE CENTRAL FOUNDRY COMPANY 


PIPE INSTITUTE 
Centrifugal Cast Iron Soil Pipe * Machine-Made Fittings * Bituminized Fibre Pipe 
Main Office: Foot of Pacific Street, Newark 5, N. J. Plant: Holt, Ala. 


Look for the WHITE HUB ...Be sure you're getting Central Foundry 
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Install Like lightning! 


kintrim 


“T’-TYPE SINK FRAME* 


{. Built-in Corner Supports! 


No Extra Parts—one tool—a screwdriver. 
Just Tap-in the Color-Tabs—it’s locked tight. 


2. Ridged Corners for Strength! 


Speeds installation—stops warp 
and wobble. 


3- Installs Fast—Sells Fast! 


on the line—on the job—or 
in the store. Builds profit—cuts time. 
Contact your wholesale distributor or write: 


k 
MINLATADE SN SINIDIUSII as 


ide) tae) 7 tid) 
5860 N. Pulaski Road, Chicago 30, Ill. 
5250 W. 102nd St., Los Angeles 45, Cal. 
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(Continued from page 12) 


old boy with good mechanical apti- 

tude can learn the fundamentals of 

the plumbing and heating trades? 
L. P. ROMERO 


@ The Los Angeles State College has a 
noncredit college certificate course for 
journeymen and master plumbers. 
The International Correspondence 
School at Scranton, Pa. offers home 
courses in plumbing, heating, air con- 
ditioning, refrigeration and_ sheet 
metal work. Also, there are many 
excellent textbooks on all phases of 
plumbing and heating work. A copy 
of DE’s folder, “Library of Books,” 
which lists such books, was sent to 
Mr. Romero. 


NEW SHOWROOM NEEDS 
DISPLAY ASSIST 

East Lansinc, Micu.—I recently 

purchased a shop and will have a 

display room about 40 by 27 feet. 

have materials that 


Do you any 


will help me in the layout of the 


showroom? I noticed in a recent 
issue of Domestic ENGINEERING that 
you sent some materials to a gen- 
tleman in Philadelphia. 
Maurice Coie 

® Congratulations to Mr. Cole on the 
acquisition of a new store! A copy 
of DE’s showroom booklet and sev- 
eral posters have been sent to him, 
along with our “Idea File’ manual, 
which is a book of management and 
merchandising tips. 


SELLING REMODELING 
ON TIME PAYMENTS 


Bronx, N.Y.—We would appreci- 
ate a copy of the credit application 
forms used by Noland Credit Co. 
the 
June issue last year. 

STUART BERKE 
Virginia Westchester Co. 
(Wholesaler) 


ones you described in your 


e@ The forms to which Mr. Berke re- 
fers are used by contractors to get 
credit information from customers 
buying under Noland’s financing 
plan. The Noland Co., a 36-branch 
wholesaler with headquarters at 
Newport News, Va., is offering time- 
payment financing through its sub- 
sidiary, Noland Credit Co. The financ- 
ing is part of a campaign to help 
plumbing and heating contractors in- 


Jacklegg Job: Water Heater Is Vented into a Warm 


WANTS COPY OF HANDYMAN 
INSTALLATION PHOTO 
INDIANAPOLIS—I like to 


have a copy of the photo appearing 


would 


on page 87 of your September, 1958 
issue for publication in the Indi- 
ana Plumbing Contractor. It shows 
a gas water heater vented into the 
warm air heating duct of a resi- 
dence. 

Also please send a copy of the 
“classic cases” reprint from 


Qualified Contractor Kit, 


describes hazardous plumbing and 


your 
which 


heating installations made by un- 
qualified persons. 
Joe FRITSCH 


Editor 


@ The photo requested by Mr. Fritsch 
appears at right. The picture shows a 
handyman installation discovered by 
contractor Harry Traum of Morrison, 
lll. on a routine plumbing call. The 
gas water heater had been vented di- 


rectly into a warm air duct leading to 
the kitchen. Traum pointed out the 
danger to the homeowner and the job 
was corrected before a serious mis- 
hap occurred. 

DE’s Qualified Contractor Kit, de- 


* quite 


crease their business in remodeling by 
providing financing for the contrac- 
tors’ customers. 


SIZING SAFETY VALVES FOR 
UNFIRED PRESSURE VESSELS 
We note that 
on page 92 of your December issue 


LAWRENCE, MAss. 


you answer an inquiry regarding 
the sizing of safety valves for un- 
fired pressure vessels. 

We at Watts have a pamphlet on 
this subject that we feel would suit 
the requirements of this reader 
interested 


ask for 


well. Contractors 


in getting a copy should 
“Pamphlet No. 1.” 
JOSEPH KEEGAN 
Advertising Manager 
Watts Regulator Co. 


@ The material referred to by Mr. 
Keegan is an eight-page pamphlet 
designed to help contractors quickly 
determine relief valve capacities that 
will satisfy the safety requirements of 
any type and size of water heating 
equipment. 


HOW TO MODERNIZE GRAVITY 
HOT WATER HEATING 
West Warwick, R.I.—We’'d like 
to receive 100 copies of the series 
modernizing 


of three articles on 


(Please turn to page 188) 


Air Heating Duct... 


signed to help contractors tell their 
customers about the hazards of let- 
ting unqualified persons do plumbing 
and heating work, is available free to 
DE subscribers submitting evidence of 
their qualifications 
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BcG 


AIRTROL’ SYSTEM 
ELIMINATES 
AUTOMATIC 
AIR VENTS! 


GUARANTEED TO END AIR 
TROUBLES — FOREVER 








B&G Airtrol 
Boiler 
Fitting 
Also available 
for side outlet 
boilers. 





COLO WATER SUPPLY Pa 
Ba 
PRE 


AFTER MAKING UP 
BGA ROL ® ° 


ap BE DOWN 4S 


| 
| 
| 


Secmcinall _ 


B&G Airtrol System installed on top outlet boiler 
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Installation of BEG Airtrol System where BEG Type 

used to heat water for a forced circul t 
It is essential to trouble-free ope 
heating system be “7 Ptly 

If an otherwise tight 

nf 4 4 20 lo e Za 
is lost from the compression tank 

DK. 

The B&G Airtrol Syst 

automatic 

Airtrol System is 
pression tanks air-| 
ciiminates protic SS Cal 

The Airtrol System i 
easily installed parts —the Boiler Fitting a 
Their combined function is to trap 
tank and prevent its return to the 
distributing units. All air bubbles are 


in the boiler. 


GUARANTEE 


"B&G" Airtrol Systems are guaranteed to prevent the 
accumulation of air in heating units and prevent noises 
caused by entrained air in the piping. In case of the 
failure of any B&G Airtrol System (within the U.S.A.) to 
operate correctly, when installed in accordance with our 
published instructions, we will provide, free of charge, 
who will 
supervise the changes required to produce guaranteed 
satisfactory results. 


the services of a factory-trained engineer 


BELL & GOSSETT 


c O M P A N Y 


Dept. FQ-1, Morton Grove, Illinois 











Bailey's new letterhead combines color, 
warmth and water systems emphasis . . . 


“My 


colorless. 


looks 


It lacks warmth and it 


OLD LETTERHEAD 
fails to demonstrate my strong 
interest in water systems. 

“Will you ask your letterhead 
artist to design a colorful new 
logo for me containing all of 
these elements?’ —J. C. Holland, 
W. E. Bailey Co., Kinston, N.C 

DE’s letterhead artist offered 


placed within a futuristic paral- 
lelogram, immediately drawing 
the reader’s eye to the most im- 
portant part of the letterhead— 
For added 


warmth, Bailey’s name is printed 


the company name. 


on a diagonal and in script, giv- 
ing the name something of the 
feeling of a personally-signed 


message. 


ley’s principal line of work 
plumbing and heating. 

Third in importance, and made 
prominent because of the atten- 
tion directed to it by the signa- 
ture block, are the words “water 
systems,” Bailey’s specialty. 

Tied into the overall design, 
but subordinate to the other im- 
portant 
phone number, street 


elements, are Bailey’s 
address, 
city and state. 


=» Contrasted to Bailey’s old let- 
which 


terhead, was composed 


the new ele- 


bar binds 


letterhead to- 


reader Holland the design illus- A light the entirely of 


trated below. 


gray 
the 
gether and helps emphasize Bai- 


type, 
combined in a neat 


END 


elements of ments are 


For color, the Bailey name is merchandising package. 


BAILEY’S LETTERHEAD is a 
complete departure from his 
previous all-type offering 





PLUMBING and HEATING 


125 EAST NORTH STREET - 





KINSTON, N.C 
WATER SYSTEMS 


SS Samm eeer oOae 
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Low-Cost International Wagner No. 65 backhoe 
trenches to grade, as deep as 10% feet. Loader or dozer 
can be used in combination. 


LOW-COST BUT ee 


THE NEW INTERNATIONAL 240 UTILITY TRACTOR 


Here’s a new tractor in the International line, powered 
and priced for the plumbing contractor who needs a 
low-cost but dependable tractor-loader-backhoe combi- 
nation at minimum investment. 

The new International 240 Utility combines the operat- 
ing economy of a 38.5 hp* engine with the built-in 
brawn of bigger units—a welterweight with heavyweight 
stamina! This high power-to-weight ratio results in 
greater down-pressure on the backhoe bucket . . . greater 
traction to speed up work with loader or dozer. 

With a wheelbase of only 75 inches, it’s easy to get 
the new 240 Utility in and out of cramped quarters. 
Top road speed of 13 mph lets you get from job to job 
in a hurry. And, for fast, easy maneuvering with front- 
end loader, power steering is available. 


* Bare engine hp at standard sea level conditions. 


Ask your IH dealer to demonstrate the new 240 
Utility, or the heavier-duty 340 or 460 Utility. For 
name of your dealer and new International Utility 
tractor catalog, write International Harvester Company, 
Dept. DE-3, P. O. Box 7333, Chicago 80, Illinois, today. 


New International Pippin No. 260 backhoe digs clean to | 2-foot 
depth ... will dig a vertical wall 10 feet deep, only eight feet back 
the tractor! Greater bucket roll-back lets you dig under walks, drives 


SEE YOUR 


INTERNATIONAL HARV! DEALER 


International Harvester Company products pay for themselves in use 


Commercial Wheel Tractor Minter Te 





The ONE branch tailpiece 
for both installations 


3/4’ HOSE 
CONNECTION 


BE 
u PER TU 
1/5 cOP 





exclusive with 


Only CS&B gives you this new tailpiece with branch connection for 
either 34“ hose coupling or %2‘’ copper tube sweat connection. 


Make a fast, easy, economical hook-up on all dishwasher and auto- 
matic washer installations with just one CS&B branch tailpiece 
no need to stock 2 or 3 types or adapters. 


For the most advanced.tubular plumbing goods, look to the leader. 


CSa.BCco 


THE CONNECTICUT STAMPING & BENDING CO. 


NEW BRITAIN, CONN., U.S.A. 
affiliate: TUBE BENDS INC. aircraft parts 
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JENKINS FIG. 106-A BRONZE GLOBE 150 LBS. STEAM .. . 300 LBS. 0.W.G. 


at that Wheel — Tough malleable iron. | space means less repacking. An asbestos, lubri- at that Body 


“Fr 


at the Index Plate 


at that Spindle — Made 


V avier i 


at this . . . for Throttling 
at the Disc It's the Slip-o1 t with this Tt Nut <— 


at the Packing Nut and Gland—Note 


e hex. And 


at the Disc — Easily renewed witt 
; ving valve from line. Made of mpo 
Packing Box dept it various serv and made by Jenkins, the 


cnindle d nate 
pindie ad eter 


packing to 


THE FIRST renewable composition disc valve was a Jenkins Valve rinate .| T ¥/ cy 
nearly a century ago. Compare today’s Fig. 106-A Bronze Globe with any ee J ) \ KI \ ) 
why so many valve users agree that a Jenkins is still the FIRST for top ie. For 3 sous tupeenen 
descriptive folder No. 189-B on the full line of Jenkins Bronze Globe, Angle 


: = <> 
Valves write to Jenkins Bros., 100 Park Avenue, New York 17 \ \ | \ I} ‘ 
f 4 ds 


ports rat 6 Srey 


O 


fast selling 


/ \Wiancd\ 


bathroom fixtures... 


Ba. 


make complete bathroom installation 
faster, easier, more profitable than ever! 
He’s so right! He knows he’s selling and working with quality 
products ... AllianceWare porcelain-on-steel bathtubs plus complementing 
porcelain-on-steel and vitreous china lavatories and 


water closets. And because AllianceWare tubs are so simple to install, 
complete quality bathrooms are ready for use in jig time! 


! iancdVare bathtub 
. s am Alliancd\Vi | tov ee 
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bier 
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DADDY-LONGLEGS 
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M-M-M-MOMMY! 


A-TONE 


ce 


D KIDS 


js 


BROTHER-IN-LAW BARE- 
s 1 ves Save 
than 


The man who rides tall 
the tub needs leg 
AllianceWare 
design means more bath 
ing ar thanks 
deeper, straighter d 


Squeeze in In extra 
bathroom for 


who came t 


N 
AllianceWare more 
she s 
smooth 
easy 
and stain 


ne dese that r 
in the guest 


ind 


note that is 


room jinner permanently t k ch 


stayed. AllianceWare and 

to double n tub per 

mits tw baths in the 
’ f one 
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beautifu praises 
ec ap to clean, acid WV 
Iw resistant 
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be fight n ind «break § «her = + 
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into the sr she’s stepping 


es things 


Rover, t slip-r ft 








/ \ for fast deliveries, 3 modern plants strategically located 


Alliance, Ohio «+ Kilgore, Texas + Colton, California 


are 


an AMP subsidiary 
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unit because its removal would 
7 w 


not damage the building. 
7\e% The court agreed that heating 
PA units of this type are “trade fix- 

tures,’ and therefore subject to 


reclaiming 








Not “In Business,’ Handy- 
men Escape Conviction 

A plumbing inspector found a 
father and son installing plumb- 
ing fixtures for a homeowner, 
who said he had hired them as 
handymen. They had no plumb- 
ing license, although a local or- 
dinance required that “No per- 
-son shall engage in, manage, run 
or operate any (plumbing) busi- 
having ob- 
The in- 
Did the 


ness without first 


tained . the license.” 
spector made an arrest 


court uphold him? 


= The 


cision 


the de- 


court 


handymen 
the 
such ordinances apply 


won 
because said 
only to 
those who install plumbing for 
A single installation, it 
fall this 


ordinance — specified 


a living 


does not under 


The 


“plumbing 


said, 
law. 
business’ —and thus 
get off 


State, 99 


let the handymen 
Citation: Cohen v 
So. (2d) 563. 


“Trade Fixtures" Defined 

What’s a “trade fixture?” Un- 
der one definition, it’s equipment 
that is removable from a build- 
ing without damage to the con- 
struction. 

One item recently added to the 
list is a heating unit that is sus- 


pended from ceiling joists. 


such a 
the 
joists, but subsequently was un 


s A contractor installed 


unit, suspending it from 
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'S THE LAW! 


Legal Decisions of Interest to Contractors 


Citation: R. N. White v. Cad 
wallader & Company, 299 S. W 


A Matter of Bankruptcy— 
Wholesaler Gets His Money 


Bankruptcy usually is a cost 
ly headache for everybody con 
cerned, but a plumbing whole- 
saler recently learned its effects 

are not wholly unlimited 
able to collect full payment for He had supplied materials to 
his work. He went to court and a plumbing contractor working 


argued that he could reclaim the (Please turn to page 26) 





ae! 
(W7 


- f 
( 


( 


"a 
+2 


A 
ta 
’ 


YOU BE THE JUDGE 


If you were a judge how would you decide this case? 
A p-h contractor installed an air conditioner in an office 

building and agreed to provide monthly inspections. On 

the 


plugged and a pool of water formed on the floor. The con 


one occasion, drain pipe for condensation became 


tractor told the building manager that a serviceman would 
not be available for three days and, in the meantime, the 
This pre 
caution was not taken, and a woman slipped on the wet 
Was the contractor liable? 


* + + 


flooded area should be roped off for safety 
floer and was injured 

The building manager had been alerted by the con 
tractor to the potential danger, yet had done nothing. The 
court ruled that the immediate cause of the accident wa 
The ai 


act ident 


negligence in failing to rope off a slippery area 
conditioner was not the proximate cause of the 


11 


and, therefore, the contractor was not held liabl 














CARLTON 


ene 


VONO-FLASH 
sets another 








s 
sf? 
= & 


t for FASTER... 
.- ” SAFER... LOWER COST 


a 


roof vent flashing installation! 


Meet the new champ in time saving ... CARLTON MONO- 
FLASH. Developed for residential and commercial build- 
ings, this new prefabricated flashing is flexible, lightweight, 
corrosion-proof. It requires no special handling . . . permits 
weather-tight installation in a few minutes. 

Molded from weather-resistant neoprene, CARLTON 
MONO-FLASH flashings feature a special collar design 
(Patent Pending) that assures leakproof joints in spite of 
pipe or building movement. In addition, these durable flash- 
ings are predicated to last the life of the building. 


For details and prices, write for CATALOG M-101. 


MONO-FLASH DIVISION — CARROLLTON MFG. COMPANY 
Dept. M-102 °* Carrollton, Ohio 





4 
wily 7 IT’S EASY AS A-B-C 
‘ 4 ; Pull over pipe. 
ae 4 Seat on roof deck. 
Caulk top of collar. 
Apply roofing. 








DoMEsTIC ENGINEERING, MArcH 1959 














BRUNER 
IS MY LINE! 


lam a plumbing contractor. 
Here’s why | recommend and sell 


@ I want a complete line — so I don't have a 
dozen different companies to deal with for 
similar products. Bruner makes everything 
for any water conditioning problem 

@ I want quality. I can’t afford to sell equip- 
ment that requires a lot of servicing. Bruner 
products are time-tested before being put on 
the market guaranteed after being put on ; 
the market. I sell BRUNER with confidence. water Conditioning 
@ I want a full profit. Any product can be ° 

sold at a loss, but I’m in business to make equipment. 

a profit. Bruner protects my profit because 

Bruner sells only through the plumbing trade 


WATER SOFTENERS & FiLTERS 


If you want full profit, guaranteed qual- 
ity, and a complete line, sell BRUNER. 
Write for free literature or see your 
jobber. 


YBRUNER CORPORATI 


Main Plant and Office, 4763 North 32nd Street, Milwaukee 9, 
Western Division Plant, 670 Gibbons Street, Los Angeles 31, Ca 
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It's the Law... 


(Continued from page 23) 


in a college building. When the contractor fell 
behind in payments, a direct arrangement was 
made with the college. The institution made a 
large check payable to both the contractor and 
wholesaler, and the latter cashed it after having 


the contractor endorse it. 


a Less than a month later, the contractor be- 
came insolvent and made an assignment of his 
assets to his common creditors. A suit was filed 
to collect the college’s payment from the whole- 
saler, so it could be used for the benefit of all 
creditors. The suit contended that all money 
paid by the contractor in the previous fou 


months was recoverable. 


a The court disagreed. If the money had been 
paid by the college without the consent of the 
contractor, it could have been recovered by 
common creditors. But since the contractor 
had agreed to the payment arrangement be- 
tween the property owner and the wholesaler, 
the money must remain with the wholesaler. 

Citation: Spokane Assn. v. Tacoma Plumbing 
Supply Co., 317 Pac. (2d) 917. 








day and 
night 
...we're 


chopping 


competitors 
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with the famed day-in...day-out “Operation 
Counterattack” that tells your neighbors and 
customers to “CALL A REAL PLUMBER... EVERY 
TIME.’ And we’re doing it in a BIG WAY— Month- 
n, month-out in the top homeowner magazines: 
BETTER HOMES & GARDENS .. . HOUSE BEAUTIFUL 

. HOUSE & GARDEN ... LIVING FOR YOUNG HOME- 
MAKERS . . . SUNSET! MORE THAN SEVEN- 
TEEN MILLION READERS! 


2. With the 


proved-best 


_ fells line 


the water heater line that helps you make a life- 
time friend of your customer... because it’s built 
for longer years of wear and service...a complete 
line with a size for every need a price for every 
family budget. A name people know... and 
recognize as THE quality line. 


for the complete DAY & NIGHT 


package for plumbers ...write today 


DAY & NIGHT Manufacturing Co. 


855 South Anaheim-Puente Rd., La Puente. California 





DISPOSER RINGS THE BELL: A. L. Haggard, vice president of 
marketing for Waste King Corp., Los Angeles, lowers a clang- 
ing bell into the plastic shell of its Imperial Hush food waste 
disposer to show how noise is absorbed in the unit. Looking 
on is Marshall Gibbs, northern California sales manager 


28 


SPACIOUS BATHING is relished by these 
three young ladies in American-Stand- 
ard’s new Contour bathtub. A unique 
bathing well, designed to fit the bather, 
allows plenty of elbow room. A nar- 
row rim near the outlet end gives small 
children an “assurance hold” while get- 
ting in and out of the tub. 


25 TH ANNIVERSARY 


PRETTY DEMONSTRATOR is showing off new 
blower heaters made by Insto-Gas Corp., Detroit 
The light and compact units operate at 15 psi 
and have an output of 120,000 Btu/hr. They were 
introduced for the ‘59 portable heating season 
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Coulee bewe 


SPECIALTIES 


Ue 
Ad 


50 SERIES F & T TRAP 

To release condensate and air and to 
prevent release of steam in steam 
systems. Extremely quiet in operation. 


All working parts of the 50 Series Trap 
are mounted on the removable cover so 
that it is not necessary to break pipe 
connections for cleaning or repairing. 


SPECIALTY MFG. CORP. 


1700 West 10th Street, Indianapolis 7, Indiana 


VALVES, TRAPS, VACUUM AND CONDENSATION PUMPS, FORCED 
HOT WATER HEATING SYSTEMS, STOCKED AND SOLD BY LEADING 
WHOLESALERS OF HEATING AND PLUMBING EQUIPMENT, 
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HUSKY 
150-LB. WELDING FITTINGS 
HAVE 


TWICE THE STRENGTH 
... WICE THE LIFE ! 


Straight Tees—No. aca ct t No. 211R 90° Elbows — No. 207 
a ts educing Tees—No. 2” th h 6” 
2” through 6 2” x 2" x 3/4” through sata 
6” x 6" x 5” 


Reducers — No. 201 45° Elbows — No. 206 
2” x 1-1/4" 
~~ 


2” through 6” 
through 6” x 5” 


HUSKY SYSTEMS ARE STRONGER — 

because nothing is cut away from the pipe to form 
threads. This means that Husky fittings provide 
a “double strength’”’ system without weak links 


at each fitting joint 


HUSKY SYSTEMS ARE COMPETITIVE 

In nearly every instance Husky welding fitting in- 

stallations cost the same (or less) than those using 

threaded fittings because of time saved in joining SEND FOR FR 

NIBCO INC., Dept. J-5503, Elkhart, Indiana 
Please send your new Husky Cata 

or obligation 


HUSKY IS THE FIRST! 

There are no other fittings on the mar- 
ket specifically designed to weld normal 
150 lb. steel piping systems 


SEE HUSKY AT THE SHOW firn 


National Plumbing — . address 
Heating — Cooling Exposition = 
May 31— June 3 Pi 
Miami Beach, Florida '] Please also send addres 
BOOTH 320 
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SALES AIDS 


American-Standard Offers 
Contour Bathtub Display 

A display to support the intro- 
duction of its new contour bathtub 
is offered to p-h contractors and 
distributors by American-Stand- 
ard. The unit is made of litho- 
graphed corrugated cardboard and 
'g-in. masonite. It measures 45 by 
71 by 42 ins. deep and features 
purple and gold colored panels i!- 





lustrating the important selling 
features of the new unit. Regular 
or dummy fittings may be used 
with the display. The display is 
priced at $10, including shipping 
charges. The tub and fittings must 
be purchased separately. (For de- 
tails on the tub, see DE for Febru- 
ary, page 107.) 

Available from: Plumbing & 
Heating Division, American- 
Standard, 40 W. 40th St., New York 
City 18. 


Sink Display Rack Offered 
to Wholesalers by Vance 

A display rack for its new line 
of stainless steel sink bowls has 
been announced by Vance Indus- 
tries. The unit is finished in blond 
ash and will accommodate a 21 by 


Ad Mats Promoting the Advantages of Zone Control 
Baseboard Heating in Homes Offered by Edwards 


eh 
Lach Ares of Thes Home « Custom Heated 
by E@wards Jone A-Matic 
Lowe Controt Baseboard Heating 





baseboard heating 


EDWARDS zone controlled ZONE 


EDWARDS | 
CONTROLLED ) 


BASEBOARD 
HEATING 


DEALERS Name 


& hddrors 


OLALERS NAME 
4b Addres 


Three ad mats promoting the 
advantages of residential hydronic 
zone control baseboard heating 
have been offered by Edwards En- 
gineering. The ads are illustrated 
with line drawings for strong news- 
paper reproduction. Space at the 
bottom of each ad is left for dis- 


DEALERS Name 
& Adares 


eps Member 


tributor and dealer name and ad- 
dress inserts. The ads are avail- 
able in one column by 4% ins. deep, 
two columns by 4 ins. and two col- 
umns by 5% ins. 

Available from: Edwards Engi- 
neering Corp., 101 Alexander Ave., 
Pompton Plains, N. J. 


24-in. and a 21 by 32-in. sink bowl. 
It is being offered free to whole- 
salers with the purchase of 12 or 


% 


more bowls of any style. 
Available from: Vance Indus- 
tries Inc., 7401 Wilson Ave., Chi- 


cago 31. 


Solder-Display Take-Home 
Card Issued by Hercules 

A display card that also serves 
as a take-home unit for its Swif 
solder has been issued by Hercules. 
It contains application information 
and a 1'-oz. tube of the paste 
solder mounted under a clear plas- 
tic bubble. The solder is a 50/50 
tin-lead combination with an all- 


purpose flux for metal-to-metal 





soldering. The solder is also avail- 
able in larger size containers for 
genera! metal working. 

Available from: Hercules Chem- 
ical Co., Department SS, 416 
Broadway, New York City 13. 


Booklets, Mailing Pieces on _ 
Sump Pumps Offered by Weil 
A series of promotional litera- 
ture and other sales aids have been 
(Please turn to page 36) 
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STEEL PIPE BY WHEELING 


With Wheeling Steel Pipe, YOU KNOW! 


You know jobs are efficient and 
economical with Wheeling Pipe. For 
Wheeling Continuous Weld Steel 
Pipe has excellent workability, and 


— since crews know how to use it — 
the job’s right the first time. 
What’s more, Wheeling Pipe Dis- 


WHEELING STEEL CORPORATION - IT’S WHEELING STEEL! District Sales Offices at Atlante 
Chicago, Cincinnati, Cleveland, Detroit, Houston, New York, Philadelphia, St. Louis, San I 
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tributors cut your costs by delivering 
the pipe you need when you need it. 

Ask your Wheeling man for the 
full details about money-saving, 
time-saving Wheeling Pipe, both 
black and galvanized. Wheeling 
Steel Corporation, Wheeling, W. Va. 





Why Wheeling Steel Pipe is First Choice! 
Lowest cost with durability 
Strength unexcelled for safety 
Formable — bends readily 
Weldable — easily, strongly 
Threads smoothly, cleanly 
Sound joints, welded or coupled 
Grades, finishes for all purposes 
¢ Available everywhere from stock 


1, Boston, Buffalo, 
rancisco, Wheeling 





the GREATEST BACKHOE of ALL! 


De ie oak ae cae ea 
5 4 - Pat t “ ‘ 





the POWERFUL -New 


iVi-F Davis 220 


with Hydra-Slide Positioning 


GETS READY TO FLUSH DIG for Digging Assembly and Operator 


- ane — . coninhees ay The Davis Backhoe — already accepted as the indus- 
Vo slide the oy 220 — any one of eo digging try’s pattern setter, and the first machine ever to dig 
eget eae in as ae ie Ae flush, has many new functional features that give you 
the boom cylinder. Retighten. Notice how seat more profit-making advantages than any other backhoe. 
moves along with the digging assembly so you The new Massey-F erguson Davis 220 now has Hydra- 
sit right over your work for unmatched visibility. Slide positioning so you can easily move the entire 
Rotary hydraulic boom swing cylinder provides digging assembly — including the operator’s seat so 
200° continuous operating arc. you’re positioned right over your work — to any one of 
five digging positions in less than five minutes. You 
always look directly into the trench when digging and 

face the bucket when dumping. 
It has new power, too, with 14,000 pounds breakaway. 
Increased operating pressure to 2,150 psi, combined with 
larger bucket cylinder shaft, gives 50% faster dumping. 
All around it’s a better, more powerful backhoe, with 
more utility than any other on the market. A demon- 
stration by your dealer will prove it. Write for his name. 


Work By 3 Backhoe Work Bull 202 with Dew Loader end Backhoe Wort 


MASSEY-FERGUSON INDUSTRIAL DIVISION 
1009 SOUTH WEST STREET * WICHITA 13N, KANSAS 
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GUARANTEED to stop 
your pump-pipe problems 


WARRANTY 


Jet is designed specifically for use as drop pipe with jet pu; 
pipe in accordance with recommendations shown on th 

y, the Yardley Plastics Company will, if its “Golden J, 

rom date of installation, supply the following to th: 


A quantity of new Golden Jet equal to tha’ 
free of charge and freight prepaid. 


Payment for all direct labor charges incur 
and replacing with new Golden Jet, plus $’ 
to cover operation of equipment to and 


iration of the five year labor warranty, or if G her tl 
pe for jet pumps, the standard Yardley warrant llows: 
Golden Jet is guaranteed against rot, rust, ar and f 
fects in material and workmanship. Note: The n lity uns 
dard guarantee is limited to the furnishing of id. fitti 
ce materials acknowledged to be defective. 


YARDLEY PLASTICS CO., 142 Parsons A\ 





i 
® 





THE FINEST FLEXIBLE PLASTIC PIPE 
Golden Jet, engineered specifically for 
use as drop pipe with single and multiple 
stage jet pumps, is backed by a written 
warranty designed to protect your profits. 





Start now ... use Golden Jet protection. It’s 
available from your jobber. 


Cod 


YARDLEY PLASTICS CO., COLUMBUS 15, OHIO 
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Sales Aids 





(Continued from page 32) 


offered by Weil Pump. The mate- 
rial is offered in conjunction with 
reduction on the firm’s 
model SS 805 heavy-duty submer- 
sible sump pump 


a price 


Included in the 
material is a 19 by 26-in. easel dis- 
play card giving features of the 
unit. Also available are direct mail 
send to 


their dealers and for contractors to 


pieces for wholesalers to 


send to their prospective customers. 
One is a two-color data sheet. The 
other is an institutional piece (see 


illustration) entitled “The Truth 
About Sump Pumps,” which 
plains the major features of this 
type of unit and the advantages of 
buying a good one. The aids also 
are available from the firm’s repre- 
sentatives. 

Available from: Weil Pump Co., 
1530 N. Fremont St., Chicago 22. 


ex- 


Youngstown Cabinet Display 
Shows Five Finishes 

A 7-ft long kitchen cabinet dis- 
play that shows all five of the firm’s 
new finishes has 
been offered by Youngstown. The 
outside doors of the wall cabinets 
have one wood finish and the in- 
sides of the doors on the 
wall fin- 
ished in a second wood style. Two 


color and wood 


one of 


two 30-in. cabinets are 


other sets of doors that come with 
the unit “holsters” 
located at the sides of the display. 


are stored in 


Oil Heat Institute's Envelope Stuffers Promote 
Modernization, Automatic Controls and Economy 


Three promotional envelope 
stuffers in its “Treasury of Adver- 
tising’” have been issued by the Oil 
Heat Institute of America. One, en- 
titled “Is the Heart of Your Home 
in Good Shape?,” is aimed at heat- 
ing plant modernization. The sec- 
ond, “Modern Oil Heat Thinks 
Ahead,” relates the advantages of 
automatic such as clock 
thermostats and zone controls. The 
third, “Your Budget’s Best Pal,” is 
keyed to the theme of oil heat econ- 
certain 

stuffers 


controls 


omies, especially in 


of the The 


areas 


country are 


available with or without name and 
address imprinting. Prices with im- 
printing are: $8.50 for 250; $12.50 
for 509; $16.50 for 750: $19.25 for 
1,000; and $17.25 per thousand for 
2,000 or more. Prices without im- 
printing are: $6.50 for 250; $9.75 for 
500; $12.75 for 750; $15.25 for 1,000; 
and $13.85 per thousand for 2,000 or 
more. Minimum order is 250 of any 
one type of stuffer. 

Available from: Treasury of Ad- 
vertising, Distribution Division, Oil 
Heat Institute of America, 500 Fifth 
Ave., New York City 36 


They include the other two wood 
finishes and the painted steel doors. 
Doors of the can be 


new line 


snapped-in by means of a spring- 
pin hinge. 
Available from: 
Kitchens, Division of 
Standard, Warren, O. 


Youngstown 
American- 


Zoned Heating Illustrated 
in Edwards Display Sign 

A five-color display sign that 
demonstrates the advantages of its 
zone control baseboard heating sys- 
tem for residential applications has 
been announced by Edwards Engi- 
neering. Designed for use in model 
homes, the 21 by 27-in. display 
illustrates how the Zone-A-Matic 
system adds to the comfort, con- 
venience and economy of a home. 

Available from: Edwards Engi- 
neering Corp., 101 Alexander Ave., 
Pompton Plains, N. J 


Showroom Display Sign 
Offered by Kohler 

A showroom marker for 
display rooms has been issued by 


Kohler. It 


use 1n 


is made of cut-out let- 


ters reading “Kohler of Kohler” in 
a blue-green color. The unit is 4 
ins. high by 60 in. long. It may be 
purchased through any of the firm’s 
distributors. 

Available 
Kohler, Wis 


Kohler Co.., 
END 
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NEW, TWO-STAGE MODEL H-7 
FOR 40 GPH FIRING RATE 


Now, you can get Sundstrand dependability and efficiency in a 
fuel unit designed to maintain a 40 gallon per hour firing rate. 
Sundstrand’s new Model H-7 was developed specifically to 
meet the needs of commercial-industrial burners. 

A larger diameter, deeper tooth gearset is the secret of the big 
increase in pumping capacity. Yet even with this increase, the 
design features that make all Sundstrand Model H fuel units 
unquestioned leaders on every type of high-life installation, 
have been carefully retained. 


yw 


ea 


aoe 


Installation and maintenance are simplified because the 
Model H.-7 is carefully fitted into the identical pump body as 
units with lower capacity. If you saw the Model H-7 in acuuon 
at the Heating and Air Conditioning Show you don’t need any 
further convincing about its ability to deliver a steady flow of 
oil in volume to the nozzle. Even if you missed this convincing 
demonstration, you know that the know-how that keeps Sund- 
strand first in fuel units stands behind this latest levelopment, 


pecil & 


It's your guarantee of performance as 


of Sundstrand Machine Tool Co., 2210 Harrison Ave., Rockford, Ill. —Eastern Sales Office: 89 Summit Ave., 
Summit, N. J. Made in Canada by John Inglis, Ltd., 14 Strachan Ave., Toronto; in Sweden by Sundstrand 
Hydraulic AB Stockholm; in France by R. S. Stokvis, et Fils, S. A., 20-22 Rue Des Petits-Hotels. 
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excellent 
for hanging 


alesmen! 


Excellentis right! In fact, arecent “hanging party" resulted 
in an astonishing increase in water heater sales. 

What a salesman! Capable of reaching individual 
homes, delivering a short, friendly and to-the-point mes 
sage, giving helpful instructions on water heater care, 
getting the point across that you as a master plumber 
dispense professional services as vital as those of a 
doctor or lawyer 

Ot course the 
cess-proven Rheem doorknob hanger. It is one of the 
pioneering efforts of the Rheem Manutacturing Company 
to sell the plumber along with the product 


salesman’ we're referring to is the suc 


Have you taken advantage ot this effective, inexpensive 
“salesman? if nat, write today. Rheem will be happy to 
send you sample actual uccess staries tram alert 
plumbing cantractars wha used them, plus helptul hints 
an haw ta inerease your sales with a “hanging party” at 


yaur awn 
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You ean rely an Rheem 
the big Rame in Gamtart praduete tar the hame 


water heatere, ean AAA heal walter ballare, Ganial aly Gane 


tid, WeRrACALE TuPAaAb ee RIVMMBIAG Heluree, ARE Water 


Rheem Mtg. Ga. Mame Praduete Biv. Dept NA, 1000 & Kedsie, Chicage, tl. Gauth Gate, Gal. Ballas, Tes. Sparraw Pt. Ma 
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TREND 
BATHS 


SEES 


TO LUXURY 


GAS WATER 
HEATER SHIPMENTS 
ON UPSWING 


NOLAND CONTEST 
TO SPUR TIME- 
PAYMENT SALES 


ELECTRIC HEAT 
SONFERENCE..- 


TIME PAYMENTS 
KEY TO P-H 
[INDUSTRY FUTURE 


WARM ALR 
GROUP'S SHORT 
‘OURSE EXTENDED 


; to 


American bathrooms have gone from the voluptuou 
austere and, today, the trend is 





? , 
back to the luxury bath, 





contractor North 


of 
his remarks to a 


s ant MERE 
Home Builders 


according to Beryl Notthoff, 
Hollywood, Calif., who addressed 
panel at the recent National A 
vention. 
Notthoff, who 
of such stellar 
decline in the master bath, 


p-h 


° 
Va 


Sle 


handles cu n the 


give way to “hi 


would 


attractions as Cyd Charise, also predic 


special 
con- 


nome; 





and "her" bathing facilities the future. 
Other plumbing contractors also gave their views 
convention. See page 11ll for that story. 





Manufacturers of automatic gas water heaters star 
new year off by shipping 254,000 uni i anuary 
8 percent increase over the 235,000 units shipped 
Same month in 1958. 

It was larger than 
when 265,000 units were 
Martin, director of 
Appliance Manufacturers 








the 











any month 
Shipped, according to Edward 
marketing and sta for the Gi 





itistics 
AsSne 


To help boost time-payment 
by its contractor-customers, the Noland Credit 
Ssidiary of the 36-branch wholesaler, Noland Co. 
News, Vae, has announced a $150,000 contest. The 
offer some 1,600 prizes, including all-expense trips to 
Mexico and Spain. 

Read the complete story on page 
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What's ahead for electric two-day 
ence will be held this month 
Lafayette, Inde to find out. 

Developments in all types and sizes 
covered March 4 and 5 contractors, 
architects and others. 
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future of th 
the Plumbing-Hea 
Wholesale Distributors Assn. last 
vention in Houston, ex 
The PHCIB president also 
bureau in conducting consumer 
causes people to buy the 
way, Spindler said, 
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for greater beauty, more 


This beautiful, brand-new bathtub was designed to make bathing 
more relaxing, more pleasant than ever. To cradle you in soothing 
comfort, it is contour-shaped. For lazy stretching, relaxing luxury, 
it is long and roomy. Yet for all its beauty and comfort this new 
American-Standard bathtub is ever so practical. 

Notice how the contour shape brings the back of the tub close 
to you for easy-reach cleaning. Look at those wide, wide corner 
ledges. One is perfect to sit on when bathing the children... the 
other holds all sorts of bathing accessories. 

The simple, restrained design of this modern beauty is high- 
lighted with a swept-back, decorative line across the front. The 


comfortable bat 


off-center contour of this bathtub is repe 
lavatory with wide side ledge 

Picture this new bathtub in your home 
exciting style. Because it is an American-S 
made of cast iron with a thick coating of ¢ 
decorator colors and white. And, best of a 
bathtubs costs less than you think 

For more information about it, see you 
retailer listed in the Yellow Pages of your p! 
STANDARD, PLUMBING AND HEATING DIvIsIo 
New York 18, New York. 





Sit in comfort w 


is designed 


athing, easier cleaning otis new bathtub brings the 


Cleaning is a breeze be 


repeated in the off-center 


ne. Everyone will love its 
in-Standard bathtub, it is 
of gleaming enamel in six 
of all, this newest of new 


your American-Standard 
ir phone book. AMERICAN- 


ISION, 40 West 40th Street, ae . 
db PLUMBING AND HEATING DIVISION 















for 


AMERICAN-STANDARD 


plumbing 
retailers 


Turn this page for an advance showing of the CONTOUR—the 
100%-new American-Standard bathtub—the bathtub that’s going 
to make the big news—and the big sales for years to come. 


See the CONTOUR bathtub advertisement inside, in the same 
glamorous bathroom setting that more than 102,000,000 people will 
see. It’s packed with home-owner interest and sales features that 
will increase interest in modernizing or adding a bathroom. 


It's NEW...It’s American-Standard 





Sure to be the 
é 'e) fefe(-3-) ae--11 (=) atl alors 
the bathtub lost its legs 


It's here now—the new CONTOUR BATHTUB 
with all these selling features and many more! 


... the first really new shape in . . . provide comfortable seats for 
bathing areas in 25 years. The well is placed bathing children, bathing feet or cleaning the 
diagonally to give maximum width where needed, bathtub... they also serve as handy shelves for 
maximum comfort all the way. It’s the big ‘‘some- holding bathing accessories. 


thing new”’ that will help sell more bathtubs. ‘ 
... tapered rim becomes convenient 


. the contour shape brings the 3%’’-wide palm grip. This easy-to-hold support, 
back of the tub closer for easy cleaning. Of sturdy an important feature of the new CONTOUR tub, 
cast iron in six colors and white. is helpful when sitting down or getting up 


AND IT HAS ALL THESE FEATURES, TOO! 
Straight front for fast floor tiling As a replacement, it fits conventional roughing Luxury it 


petitively priced Meets federal specifications During introductory period available only in 


PLUMBING AND HEATING DIVISION 
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Having trouble keeping track of sales leads 
and follow-up calls? Try a ‘tickler’ file... 


Ir YOU HAVE TROUBLE keeping 
track of appointments, sales leads 
and follow-up calls—if your desk- 
top, files and pockets are a con- 
fusion of penciled reminders that 
“never seem to get organized’’— 
a “tickler” file may be just what 
you need. 

Tickler files are ideal for keep- 
ing track of appointments, sales 
leads and follow-up calls. They’re 
also ideal for reminding you of 
collection dates for delinquent 
accounts, or dates when you plan 
to make special mailings of ad- 
vertising literature. 


# One contractor uses his tickler 
file to remind him of things that 
may need replacement during 
future service calls. 

Another contractor uses the 
tickler file to 


when a customer is due to make 


remind salesmen 


the final payment on an appli- 
ance. If this financial obligation 
has been the reason for the cus- 
tomer’s delay in purchasing some 
other item, the reminder that his 
final payment is due will tell the 
salesman that he can now redou- 
ble his efforts to sell the customer 
that new appliance. 


s Here’s all that’s required to get 
a tickler file in operation: 
(1) One inexpensive, 3 by 5- 
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inch file box. The type commonly 
used by women to file 
recipes will do nicely. 

(2) Twelve semi-stiff separa- 


le 0Se 


tor cards, one for each month of 
the year. 

(3) A supply of blank 3 by 5- 
inch cards or blank slips of paper 
for writing your memos. 


# Whenever you write yourself 
a reminder, put it on one of these 
cards. (It’s a good idea, for ex- 
ample, to have a supply of them 
near the telephone, where a lot of 
these calls originate.) 

Whenever the memo pertains 
to a future call, whether it’s to- 
morrow or six months from now, 
put the date the call is to be 


made in an upper corner of your 
card and file the card under the 
appropriate date in your file box. 
It doesn’t make any difference 
whether the date is in the upper 
left-hand or the upper 


right-hand corner, but you should 


corner 


get in the habit of using the same 
corner to avoid confusion and to 
make it easier to locate the memo 
when you want it. 

Every morning, one of your 
first jobs should be to check your 
tickler file. Notes made last week 
or last month will remind you of 
the calls you’re to make during 
the day. Your 
may be kept in the file, plus re- 


own reminders 


minders for your staff. 


= The cost of setting up and op- 
erating a tickler file is small, and 
keeping it up to date takes only 
a few minutes a day. But you'll 
find it pays for itself in time, 
and sales 


convenience END 


a 
| - AM MITH 
PAW CONTRACTING 





at 


~ 


THE TICKLER FILE can be a great help in cataloging sales leads 


and other important data. 


By having such memos in one place, 


filed by month and by day, the contractor avoids losing the sale 
due to misplaced notes or forgotten verbal commitments 





This look kills sales . .. 


The following manufacturers have signed up and are participating in the } 
; g ( q 


Airtemp Division, Chrysler Corporation « Amana 
Refrigeration, Incorporated « American Blower 
Division of American Radiator and Standard 
Sanitary Corporation (American-Standard Indus- 
trial Division) « American Furnace Company « 


46 


') 


eo 


rogram: 
Arkla Air-Conditioning Corporation « Bryant 
Manufacturing Company, Division of Carrier Cor- 
poration « Carrier Corporation « Curtis Manu- 
facturing Company « Day and Night Division, 


Carrier Corporation + Friedrich Refrigerators, In 


e General Automatic Prod 

General Electric Company « Gibsor 
‘ompany, Division of Hupp Corporation 
Neal Furnace Company « 


Lennox Ir 


‘ompany 
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This seal saves them 


How many times have you seen this look? 

The customer’s heard so many conflicting claims for 
unitary* air-conditioners in terms of 
“horsepower,” “cubic feet,” “btu’s” and “tons,” 
he doesn’t know what to believe. He gets 

That Look. He backs away, muttering, “I'll 
think about it.” You know what that means. 
No Sale. 

How many times have you said, “Something 
ought to be done about this.””? Now, 

something fas been done about it. 

And here it is. The ARI Seal of Certification 
... the integral part of an industry-wide 
program developed by the Air-Conditioning 

and Refrigeration Institute in cooperation with 
the National Warm Air Heating and 

Air Conditioning Association, for unitary 
equipment with a maximum capacity of 

135,000 btu’s. Here’s how this program works, 
to help you: 


1. ENDS CONFUSION, MAKES SELLING EASIER. Every participating 
manufacturer (and there are now 33 of them, producing over 
80°,, of total U. S. unitary equipment), will have the Seal of 
Certification on his models. This certifies that the unit's rated 
capacity is in accordance with ARI Standard 210-58 for 
electrically-driven equipment or ARI Standard 250-58 for 
heat-powered equipment; it also meets other important mini- 
mum performance requirements of the Standards. With a 
uniform standard of rated capacities and performance to talk 
about, you'll be able to give customers a clearer picture. And 
they Il be able to make a definite decision to buy, because they 
can now compare units by one uniform standard. 


2. RESTORES PUBLIC CONFIDENCE IN THE INDUSTRY. Your customers 
will like the idea that their investment in your product is 
backed not only by the integrity of the manufacturer... but 
also by the industry’s trade associations, 


3. SAFEGUARDS YOU, AND ALL OTHER REPUTABLE MEMBERS OF THE IN- 
DUSTRY. The Seal of Certification gives you a big selling edge 
over “fast buck” dealers and units with claimed capacities not 
established in accordance with proper industry standards. 
Now you'll have a real “talking point” for quality products 


4. THE INDUSTRY BECOMES SELF-REGULATORY. There are checks and 
double-checks all along the way. There'll be random testing 
of units by an independent testing laboratory, with results 
reported to ARI. Participating manufacturers will also check 
each other’s equipment and report to ARI. Any unit which 
does not come up to ARI standards as stated, will lose the 
protection of the Seal of Certification, unless the ‘defect is 
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remedied. And, since participating manufacturers have signed 
up on a firm contract basis, this provides proper means for 


enforcement. 


5. INCREASED SELLING POTENTIAL. A Directory of participating 
manufacturers is now available. Supplements will be issued 
monthly, as required, listing new models and additional par 
ticipants. This directory is already in the hands of over 13,000 
engineers, architects, building contractors, mortgage brokers 
and members of government agencies. These are key indi- 
viduals, who influence the purchase of 
worth of unitary air-conditioning eq 


nillions of dollars 
pment tor projects on 
there Is an 
explanatory brochure, which presents the complete ARI pro 
gram in detail. Both booklet and Directory are free, and wi 
be invaluable in influencing your customers 


local, state and national levels. In addition 


All certified units must pass the following tests, in addi- 
tion to being rated at Standard Rating Conditions set 
forth in the applicable ARI Standard 

Maximum operating conditions test 

Low temperature operation test 

Insulation efficiency test 

Condensate disposal test 

The unit must meet these require 

operating against specified 


flow resistance to allow for cont 


For your free copy of the Directory and explanator 
write to: Chief Engineer, Dept. D Air-Cor 


Refrigeration Institute, 1346 Connecticut 
Washington 6, D. ¢ 





! 


15 MT 


SUBMERSIBLE MOTORS 


SALA 


3-wire dependability is good economy 


a 


Franklin 15 MT Series 1/3, 1/2 and 3/4 H.P. motors 
. +. on the popular submersible pumps you sell . . . as- 


sure you and your customers unexcelled, trouble-free 
performance. 


Franklin’s industry leadership is the. result of un- 
compromising product dependability. That is why success- 
ful dealer-installers find it more profitable to buy only 
Franklin Motor-equipped pumps. 


Franklineered® Submersibles always cost you 
less in the long run 


above-ground controls 

@ CAPACITOR: 200% + starting torque. 

@ PUSH-ON TERMINALS: Easy parts service. 

@ DUAL OVERLOAD: Protects both motor and 
windings. 

@ COLOR CODED: Quick, positive connections. 

@ NO SPLICING: Single-piece (control box to motor) 


cable with plug-in connector. 








@ LIGHTNING PROTECTED (optional). 


All controls, including lightning arrester in control box, 
permit quick, easy ABOVE-GROUND parts servicing. 
This is possible ONLY with 3-wire motors having all the 
features of the Franklin Series 15 MT. ~ 

FACTS BROCHURE... 


DEPENDABLE! gives you details of 
WHERE DEPENDABILITY COUNTS ee Ses eee | 


ANOTHER “EIRST’' 
FROM THE HOME OF DEPENDABLE “FRANKLINEERED” MOTORS 


Franklin Electric Co., Trae. siurrton, INDIANA , 
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From Apprentice to Teen Idol 
—A Plumbing Industry Sidelight 


LET BARBERS BASK 
in the glory of Perry 
Como. Let bachelors 
of science get smug 
over the success of 
singer Pat Boone. The 
plumbing industry 
has come up with 
some bell-tone pipes 
of its own. 

Our vocalist’s 
name is Don Rondo, 
and if you're still dragging your feet with 
Columbo-Crosby-Sinatra, just ask the near- 
est teenagers about him. Man, he’s the most! 

Rondo was an apprentice plumber until 
he broke into the music world with a record- 
ing of “Two Different Worlds’—an appro- 


Don Rondo 


priate title if there ever was one. 

Raised near Palmer, Mass., Don was dis- 
covered singing to the family’s livestock by 
some traveling farm salesmen. They en- 
couraged him to become a professional 
singer, and in no time the youth was singing 
to bathtubs while helping his brother-in-law 
in the plumbing business. The nice part 
about apprenticing to a relative, says Don, 
is that you can take Mondays off to knock 
on agents’ doors. 


=» Between tours of basements, kitchens and 
bathrooms, Rondo sandwiched in some USO 
work, night club dates and other vocal pay- 
offs. But he supported his wife and three 
children more through the public’s affection 
for health, comfort and safety through good 
plumbing than through its love of music. 

He was enjoying an engagement in a 
neighbor’s kitchen, knocking out a mean fau- 
cet, when his agent called him for a record- 
ing of “Two Different Worlds” in 1955. 

“It happened so quickly,” he recalls. “One 
day I was in a blue denim shirt, the next 
in white silk. Just the same, I’ve never 
turned in my union card. Things happen 
too fast in show business.” 


s His press agent claims the pounding of a 
wrench is still music to Don’s ears and that 
he volunteers to do plumbing jobs for his 
friends, “just to keep in practice.” 

As for the future, Rondo seems to have 
completed the roughing-in on his career and 
has two songs, “Gretna Green” and “Song 


from Geisha Boy,” selling strong END 
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Franklin 
AUTHORIZED SERVICE 
STATIONS OFFER 


SUBMERSIBLE 
MOTOR REPAIR SERVICE 


" (0 1 


...look for this sign 
identifying dependable 
electric motor service 


AUTHORIZED SERVICE STATION 


WE SERVICE 


FRANKLIN 
SUBMERSIBLE MOTORS 


Preaniclin Moter 
FULL LINE SERVICE 


Submersible pump customers de- 
mand fine products backed by 
good service facilities. Factory- 
Authorized service quickly en- 
ables the return of repaired 
products to use Only Franklin 
offers nationwide full line motor 
repair service ncaa SUBMER- 
SIBLE PUMP MOTORS. 


If there is no authorized service 
station in your town, a postcard 
will get you the complete list of 
over 550, including the name 


and address of one nearest you. 


Cco., Inc. 


Home of Dependable Electric Motors 


BLUFFTON, INDIANA 





Wola 
tough- 


proves it with big savings on 
grueling delivery schedule! 


The *59 Chevrolet shown here is on the go day and night delivering 
newspapers throughout west-central Florida. It covers as much as 587 
miles a day...runs so constantly that its engine never cools off 
completely! Yet the truck, with newly improved Thriftmaster 6, is 
delivering 19.3 miles per gallon! 


Here’s on-the-job proof that Chevy’s newly improved 
Thriftmaster 6 is set to chop your fuel costs to a new 
low—to save you dollars every day you go out on the job! 
Delivering the Tampa Tribune & Times throughout 
west-central Florida, this truck hustles morning, noon 
and night to stay on schedule; keeps up a brisk pace 
over narrow, busy highways. It’s forced to slow down 
and speed up continuously to meet traffic conditions 
and it runs so constantly that the engine never cools off 
entirely —-yet it’s averaging 19.3 miles per gallon! 
Here in Florida, Chevy’s 1959 Thriftmaster 6 with 
new Economy-Contoured Camshaft is showing its Fighting the clock every mile, Chevy panel keeps 
ability to keep expenses down! on going—and saving—night and day. 


No job’s too tough for a 
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Chevy’s powered to cut costs 
and keep going on your 
hurry-up hauls! 


That’s for sure, whether you use light-duty pickups, 
panels, stakes or chassis-cab trucks— whether you prefer 
6’s or V8’s. 


Take the 1959 Chevrolet Thriftmaster 6, for example, 
the engine that’s building such a sensational economy 
record in the panel truck pictured above. Standard in 
all Series 30 and 40 models, it offers you proved stamina 
and saving ability that stems from a basic construction 

that’s tops for tough truck power: 
efficient valve-in-head design, dura- 
bility supplied by long-lasting Al- 
dipped exhaust valves, high-alloy 
steel inlet valves, forged steel crank- 
shaft and rugged precision bearings. 

And this year the 135-h.p. Thrift- 
master 6 provides new refinements 


Chevrolet truck 
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that assure unprecedented economy. A new Economy- 
Contoured Camshaft, designed to provide less valve 
lift and overlap, improves gas economy by as much as 
10°, in normal operation—and by almost 25°7, when 
the engine is idling. And a new Maximum-Economy 
Option* cuts fuel consumption an additional 10% in 
Series 31 and 32 models. 


Or if you’re a V8 man, Chevy’s 

still your best bet. Any light-duty 

conventional model you choose can 

be equipped with the big 160-h.p. 

283-cubic-inch Trademaster V8*. It 

offers the shortest piston stroke of any 

V8 in its field, a sure sign of more 

work on less fuel. And it’s loaded 

with up-to-the-minute features that 

know how to trim overhead: hydraulic valve lifters, 
oil bath air cleaner, full-flow oil filter, and dozens more. 
V8 or 6, you'll go a long way before you see the likes 
of this 59 Chevy light-duty engine lineup. Actually, 
there’s only one best place to go for all your trucking 
needs—and that’s to your Chevrolet dealer’s. ... 
Chevrolet Division of General Motors, Detroit 2, Mich. 
*Optional at extra cost. 





News of the Month 


Do-It-Yourselfers Take It on 
the Chin in Denver Ordinance 


New law will tighten control of permits 


Denver, CoLto.—An ordinance de- 
signed to do-it-yourself 
plumbing and heating installations 
has been drafted by the Building 
Inspection Department of the mile- 
high city. 

The new ordinance, passed on 
first reading by the Denver Council, 
will prohibit such installations “al- 
most altogether,” according to Don 
Harter, inspector, 
who developed the ordinance. 


outlaw 


chief building 


a Harter told DE that a rash of 
fires, carbon monoxide poisonings 
and complaints about faulty plumb- 
ing pointed up the necessity for a 
tighter control over permits for 
plumbing, heating, air conditioning 
and electrical work. 


= Previously, permits for such work 
were granted liberally to individ- 
uals who wished to build their own 
homes and do their own remodel- 
ing, but, says Harter, “it just hasn’t 
worked out. 

“Tightening of the permit regu- 
lation will that plumbing 
and heating work will be installed 


insure 


correctly by having qualified con- 
tractors do the job in the first 
place,” Harter said. 


= He pointed out that most do-it- 
yourself installations have seldom 
been able to pass inspection by the 
city and often cost more to correct 
than if a been 


professional had 


called in the beginning. 

In commenting on the new ordi- 
nance, Myron McGinley, executive 
secretary of the Denver Contract- 
ing Plumbers Assn., said: “Denver 


trial 
which has proved that overly liber- 


has undergone a_ six-year 
al permits are dangerous. 
“Now, the 


control the quality of installations 


city will be able to 


by making sure permits are granted 
only to contractors and personnel 
who know how to do the job.” 

By law, the ordinance now re- 
verts to a reviewing committee for 
suggestions and then returns to the 
city council for approval. 


Better Quality Hydronics Is Goal of 


New Research Lab 


HartFrorp, Conn.—A new product 
research and development labcra- 
tory of Vulcan Radiator Co. was 
dedicated here recently. It 
vides full facilities for testing resi- 


pro- 


Opened by Vulcan 


dential, commercial and industrial- 
type finned tube radiation for hot 
water, steam and electric resistance 
heating, ventilating and air condi- 
tioning and has 


equipment pro- 


NEW LABORATORY: Milton Lundgren, vice president and general manager of 
Vulcan Radiator Co. (right), is congratulated by Franklin Greene of the Better 
Heating-Cooling Council at dedication ceremonies of new Vulcan research and 


product development laboratory at Hartford, Conn 


James Cira (left), Vulcan 


director of engineering, and Prof. Warren Harris vf University of Illinois look on 
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DoMEsTK 


visions for air movement experi- 
ments. 

The main room of the laboratory 
contains permanently installed 
units of the Vulcan Linoventilator 
system for heating, ventilating and 
cooling school classrooms. Window 
the units simulate 
classroom conditions, and demon- 
stration performance tests will pro- 
vide “try before you specify” data 
for engineers, architects, contrac- 
tors and field men. 


areas above 


guests at the dedication 

included Prof. Warren 
Harris of the University of Illinois 
Engineering and Research Depart- 
ment and director of the Institute 
of Boiler and Radiator Manufac- 
turers testing laboratory at Urbana, 
Ill. and Franklin Greene, execu- 
tive director of the Better Heating- 
Cooling Council. 


se Honor 
ceremony 


= Milton Lundgren, vice president 
and general manager of Vulcan, 
said at the dedication that the lab 
will highlight “our continuing 
search for better products at lowe) 
cost to the many segments of ou: 
with 
ventilating, air conditioning and all 
phases of air movement.” 


society concerned heating 


Oil Heat Service School 
Begins Late This Month 


Boston—The 14th annual Oil 
Heat Service School sponsored by 
the Oil Heat Institute of New Eng- 
land will open Mar. 23 

Classes will be held in Spring- 
field, Mass 


(Please turn to page 54) 


on Mondays; Bridge- 
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OFFICERS of the Illinois Assn. of Plumbing Contractors, elected for a second 
term, are (from left, standing) Ernest Kraft, Murphysboro, first vice president 


William Wilson, Rockford, second vice president; 


Edward Farrell, Aurora 


treasurer; and Ludwig Koepke, Chicago (seated), president 


How Trend to Better Living Means Business for 
P-H Contractors Is Told at Illinios Convention 


RockFrorp, ILLt.—The 
better living through quality prod- 
ucts is being demanded more and 


concept of 


more by the nation’s homeowners, 
according to A. G. Zibell, vice pres- 
ident of Kohler Co., Kohler, Wis 


= Speaking here at the annual con- 
the Illinois Assn. of 
Plumbing Contractors, Zibell em- 
phasized that quality has 
come to the top of all requirements 
in both products and services and 
the consumer has become a very 
careful buyer. 

“It follows,” said Zibell, 
plumbing, though an 
necessity, has to be sold in compe- 


vention of 


again 


“that 
important 


tition with luxury products.” 


sHe cited the two-car and two- 
TV home filled with 
saving and 
nishings as the chief competition 


every labor 


device beautiful fur- 
the contractor faces. 

“If we’re not to be outsold, we've 
the that bette: 
living includes more plumbing.” 

Privazoning, Zibell added, pro- 
vides an 


got to sell idea 


excellent chance to up- 

grade the quality and number of 

plumbing fixtures per home 
William Kramer, 


secretary ol 


the Plumbing Fixture 


ers Assn., 


Man 


which deve lope d the ne 


ilactur- 


concept in bathroom design, wa 
on hand to explain Privazoning and 
showed a new film 
“The New C 
Home Building.’ 

Other industry speakers included 


Robert Custer of American-Stand- 


entitled 
Space in 


strip 


oncept 


ard, who discussed his firm’s retail- 
er development activities, and Nor- 
Wicks, director of 
the Plumbing-Heating-Cooling In- 


formation Bureau 


man execullve 


THE DISTAFF SIDE: Mrs 
left), president of the won 
iliary of the National Assn 
ing Contractors 

Sharpe, Springfield, | 


James Hintze 


greets 


the Illinois won 


atter’s re 





News... continued 


from page 53 


PLANS COMPLETED: Members of the educational committee of the American 
Institute wrapped up the planning for this summer’s business management 


course recently. 


From left, standing, are W. L. Watson; R. L. Towne, executive 


director of the Plumbing and Heating Wholesalers of New England; Gene 


Kern; and Alan Gilmour. 


Seated are George Underwood, executive secretary 


of the American Institute; Roger Pope, committee chairman; and Carl Whaley 


American Institute Completes Plans for 
Second Business Management Course 


WasuHInctTon, D.C.—A number of 
case histories of distributors in the 
plumbing and heating industry will 
be included in the 1959 


Management Course sponsored by 


Business 


the American Institute of Supply 
Assns 

It is scheduled for July 12-31 at 
the Harvard Graduate School of 
Business Administration. 


Oil Heat Institute of New 


Planning for the course was com- 
pleted at a recent meeting of the 
institute’s 


educational committee 


under the direction of chairman 
Roger Pope. 

Pope said that most of the in- 
will be top- 
flight faculty members who taught 
in the 1958 


and they will use the same compre- 


structors the same 


management course, 


England Sponsors 


Service School; Classes to Begin This Month 


(Continued from page 53) 
port, Conn. on Tuesdays; Hartford, 
Conn. on Wednesdays; Arlington, 
Mass. on Thursdays; and Salem, 
Mass. on Fridays. The classes will 
run for 10 evenings in each city. 


aThe subjects to be covered and 
their sponsors are as follows: 

(1) A service demonstration of 
its low-pressure oil burner and a 
discussion on domestic cooling by 
General Electric Co. 

(2) Domestic heating 
electronic controls and zone con- 
trols by Minneapolis-Honeywell. 

(3) A discussion on shell head 


controls, 


oil burners by Carlin Co 

(4) Principles and trouble- 
shooting of hydronic heating sys- 
tems by Taco Heaters. 

(5) Fuel 


formers, delayed-opening oil valves 


units, ignition trans- 
and motor-driven fuel oil supply 
pumps by Webster Electric 

(6) Oil burner equipment by 
Timken Silent Divi- 
sion, Scaife Co 


Automatic 


# (7) Problems and solutions in- 
volving fuel oil by Gulf Oil Co. 

Additional information can be 
obtained from institute headquar- 
ters at 839 Beacon St., Boston 15. 


hensive methods of case history 
studies as the basis for all confer- 
ence and classroom activities. 

Brochures containing complete 
information on the course, as well 
as application blanks, are being 
mailed to members of the Ameri- 
can Institute, Pope said. 

The class will be limited to 90 
persons, Pope added. 


American-Standard Plugs 
New Contour Bathtub 


New York Ciry—A unique sell- 
ing program featuring a three-day 
telephone marathon helped Amer- 
ican-Standard’s Plumbing and 
Heating Division introduce its new 
Contour bathtub (DE, Feb., p. 107) 
During the 
sales representatives from 13 sales 


three-day period, 
districts contacted their customers 
After making 
their presentations and getting or- 


from coast to coast. 


ders, each salesman placed a col- 
lect call from the distributor's of- 
fice to a special New York City 
phone number. 


s At the firm’s headquarters, a con- 
ference room was set up incorpor- 
ating 12 phones that were manned 
each 


by top executives 13 hours 


(Please turn to center of page 55) 


TELEPHONE MARATHON: In a recent 
three-day period, top executives of 
American-Standard’s Plumbing and 
Heating Division, including president 
Joseph Decker, were kept busy ac- 
cepting long distance phone calls 
placing orders for the firm’s new 
Contour bathtub in a unique selling 
program to introduce the product. 
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Self-Employed Tax Bill 
to Try Again This Year 


New York City—A self- 
employed tax relief bill will try its 
fortunes in the halls of Congress 


new 


this year, supported by the Nation- 
al Assn. of Plumbing Contractors 


as in the past 


introduced in the House 
by Reps. Richard Simpson (R.- 
Pa.) and Eugene Keogh (D.-N.Y.) 
and has received the familiar num- 
bers H.R. 9 and 10. The 
already has been approved by the 
House Ways and Means Committee 


elt was 


measure 


e The bill provides for tax defer- 
$2,500 in 


when set aside for retirement pur- 


ment of up to income 
poses by self-employed individuals 
It is identical to the bill which 
passed the House last year and was 
reported to the Senate by the 
Senate Last 


without 


Finance Committee 


year, however, it died 


vote in the Senate; so this year it 
must go through the entire process 


agaln 


a NAPC has indorsed the bill since 
the 1957 


Dallas approved it 


national convention in 


Phone Marathon Promotes 
New Contour Bathtub 


Continued from preceding page) 
day. A marketing research team in 
the conference room then tabulated 
results on a special board showing 
the standing of all districts 
9:00 third 
sales district had gone ove: 


a By p.m. of the day 
every 
100 percent of its quota. Joseph 
Decker, division president, said the 
telephone marathon was “dramatic- 
ally successful” and proved itself to 
be a vital, personal and effective 


means of product introduction 


a The new Contour tub features a 


unique bathing well designed to 


fit the bather as well as the bath- 
room and provides maximum bath- 
ing and showering space since it is 
“tailored” to the elbow and 


arm 


novements of the bathe 





THE FIRST Permaglas water heater covered by the firm’s new 10-year guaran 
tee for its top domestic models rolls off the production line at A. O. Smit 
Corp.’s Kankakee, Ill. plant. On hand for the occasion are, from left, J. W 
Burleson, general sales manager; W. T. Halket, director of marketing; M. H 
Miller, manager of consumer products; and J. H. Brinker 


A. O. Smith Offers New 10-Year 


Guarantee on Domestic Water Heaters 


vice president 


KANKAKEE, ILL.—Tank failure of consume! Perma 


products fo! the 


a Permaglas heater during glas Division, said the new 


of the 10 


purchase will result in prompt re- fo 


wate! policy 
flat guarantee 


the full 10 yea 


any years following its IS a and it applic 
placement with a new heater to the 
homeowner, says the A. O. Smith «Mille: 
Corp the 
The 


last month following the 


Said the new guarantec 


result of an extensive enginee: 


announcement was made _ ing and research program throug! 


adoption which the firm developed n« 


of a new 10-year guarantee policy methods of fabricating long-lasting 
and efficient 


NEWS cc 


for the firm’s top domestic models 


Milo Miller, general manager of 


They Il Direct Chicago Contractors in ‘59 








NEWLY ELECTED OFFICERS of the Plumbing Contractors Assn 
from left, John Turkstra, first vice president 
Keefe, second vice president; and Sidney Weil 


of Chicago ore 
John Higgins 


president; Luke 


treasurer 





last Congress was the Council of 
Mechanical Specialty Contracting 
Industries; the opposition was led 
by the National Assn. of Plumbing 
Contractors and the United Assn. 


Woodworth Gets Nod as 
New I-B-R Assistant 


New York CIty 

A new adminis- 
trative assistant 
has been appoint- 
ed to aid the In- 
stitute of Boiler 
Radiator 
Manufacturers in 


SWEDISH WHOLESALER VISITS U. S.: Stopping by the DE editorial offices for 
a brief chat last month was Erik Lagerstrom (second from right). He is making 
a four-week tour of p-h contractors and wholesalers in Philadelphia, Wash- 
ington, D. C., Cleveland, Chicago, Buffalo and Detroit before returning to 
Sweden. With Lagerstrom are (left to right) E. P. Campbell, director of 
catalogs; E. E. Bogusz, market research manager; and L. L. Viser, a DE editor. 


and 


carrying out a 


New Bid Shopping Bill Introduced in 
Congress Has Old Familiar Look 


WasuincTon, D.C.—Another “bid 
shopping bill” has gone into the 
Congressional hopper, introduced 
by Rep 


The new bill contains 


this year Thomas Lane 
(D.-Mass. ) 
all of the controversial features that 
caused a split in support of such a 


bill in the last Congress. 


is H.R 
said to be identical to last year’s 
H.R. 7168. Opponents of H.R. 7168 
had listed the following objections 
to the bill: 


“(1) It sets up a single contract 


aThe new bill 176 and is 


system for federal jobs. 
“(2) It encourages bid shopping 
and peddling during the first seven 


Bell & Gossett Co. 
Reports Record Sales 


The high- 
est net sales in the company’s his- 
tory were reported by Bell & Gos- 
sett Co. for the fiscal year ended 
Nov. 30, 1958. 

R. E. Moore, president, said that 
sales were $26,357,790 for the year 
compared with $25,665,869 for 1957. 
He added that earnings per share 


Morton Grove, ILL. 


were equal to the second highest 
by the 
reaching $1.11 on common stock 


ever reported company, 


growing number of technical proj- 
ects for the hydronics industry. 
Robert Ferry, general manager, 
month that John 
Woodworth will work with present 


announced last 


staff members in the development 
of new codes, production of I-B-R 
publications and interpretation of 


days after general contract bids are 
research reports. 


opened. 
“op it break 


sound contracting standards estab- 


tends to down 


s Woodworth has been engaged in 
hydronic research, design and ap- 
lished under state laws. goes ten ; 
plication work and also has had ex- 
“(4) It establishes an arbitrary, 


perience in the refrigeration and 
destructive 


air conditioning fields during the 
past 10 years, Ferry said. 

He added that Woodworth’s ex- 
perience in the latter field will be 
a major asset to I-B-R’s increas- 


and unrealistic 5-foot 
limit on mechanical specialty work 
This clause specifies that mechan- 
ical specialty work would be in- 
cluded but limited to a point within 
five feet of the building line.” 


Hee oh ing activity in summer cooling. 
Chief proponent of the bill in the 


(NEWS continued on page 58) 


Award-Winning Homes Use Rheem Water Heaters 


CONGRATULATIONS: Vearl Heinis (left), vice president and general manager 
of the Home Products Division of Rheem Manufacturing Co., is congratulated 
by Hubbard Cobb of American Home magazine, for Rheem’‘s participation in 
the magazine's recent ‘Best House for the Money’ program. The company’s 
water heaters were used in award-winning homes in 12 states 
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FaW MULTI-STAGE 


Centrifugal pumps, available with 2, 3, or 4 stages, 


Faw BULLET JET 


The original horizontal jet 
pump, pioneered by F & W, 
and forerunner of the Vari- cartridge-type rotary seal, priming valve and air pump- 
jet. Still the best buy for ing device. %-5 H.P. Motors. 2100-7200 G.P.H. @ 10 
many conditions within its ft., & 20 PSA. 

capacity. %, Vs, Ya HP. 

Motors. 450-750 G.P.H. 

@ 10 ft., & 20 PSA. 


~ 


offer greater capacity per horsepower. Also give you 


WHATEVER YOUR CUSTOMERS’ NEEDS 
YOU CAN MEET THEM EXACTLY WITH FW! 


Faw VARIJET BULLET 


The world’s leading shallow-well 
pump. Pumps 40-70% more 


J 


woter, yet reduces motor load and current 
Consumption, thanks to exclusive design patent. 
%-% H.P. Motors, 720-1800 G.P.H. @ 10 ft. 


& 20 P.S1. 


There’s an F & W Water System to meet every well-depth 
and capacity need exactly. This means that you can satisfy 
all demands with F & W, and serve your customers better. 
Not only that, you have the advantages of F & W’s 92-year 
record of dependability, engineering leadership, and ex- 
clusive product advantages to help you sell. Take a look 
at F & W’s line-up for shallow-well service, and you'll see 
at a glance why it not only gives you most complete cover- 
age, but the sales leaders as well. Write for full details today! 


FLINT & WALLING MANUFACTURING CO., INC. 
376 Oak Street, Kendallville, Indiana 


FzW PUMPS MPLETE SHALLOW-WELL COVERAGE 


FaW MULTI-PURPOSE 


Converts from shallow to 
deep-well by moving jet 
off pump down into well. 
No extra parts to buy. 
Yo, Ys, 1 H.P. Motors. 
Single-stage pressures 
to 60 Ibs. and 450-950 
G.P.H. @ 10 ft. & 20 
P.S.1.; 2-stage to 100 Ibs. 
and 540-810 G.P.H. @ 
10 ft. & 20 P.S.L 


Faw 
IRRIGATION TYPE 


High capacity, high head 
pumps, ovailable with | 
or 2 stages, especially 
designed for irrigation, 
Gir-conditioning, and di- 
versified industrial uses. 
Yy-7'2 H.P., 1 & 3 Phase 
Motors. 17-166 G.P.M. 
@ 15 ft., & 20 P.S.1. 
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FaW ECONOMY 
MULTI-PURPOSE JET 


The economical, multi-purpose 
jet equal in capacity to any 
comporable type, yet priced 
to meet volume competition. 
Yy H.P. Motor. 350 G.P.H. 
@ 15 ft. & 20 P.S.. 


FaW PACKAGE PUMPS 


For easy-to handle, easy-to- 
sell, easy-to-install business, 
5 F & W Shallow well Pumps 
ore available packaged com- 
pletely assembled with tanks, 
pumps and accessories. No 
extra parts to buy and stock. 
These include the VARIJET, 
the Bullet Jet, the Multi-Pur- 
pose, the Economy, and the 
Piston types. 


yt 


Few GAS 
DRIVEN PUMP 


Where electricity 
isn't available, this 
2-stage centrifugal 
pump, powered with 
2 H.P. Gasoline En- 
gine does the job 
becutifully. 2100 
G.PH. @ 10. & 
20 P.S4 


Few 
PISTON PUMPS 


Where a shallow- 
well piston-type 
pump is desired, this 
model is an economi- 
cal workhorse with 
either 4%, Ve or Va 
H.P. Motor. 225-450 
G.P.H, 





News . . . continued from page 56 


WHEN THE FINAL TOUCHES have been added, this is how the new $550,000 
addition to the general office of the Permaglas Division of A. O. Smith Corp., 
Kankakee, Ill., will appear. The addition is part of the water heater manu- 
facturer’s $5 million expansion and modernization program 


A.O. Smith Completes Big Expansion 
Program; Adds Water Softener Line 


KANKAKEE, ILL.—A $5 million ex- 
pansion program designed “to give 
us the muscles to back up an ag- 
gressive sales program” has been 
completed by the Permaglas Divi- 
sion of A. O. Smith Corp., accord- 


ing to a recent announcement by 


J. H. Brinker Jr., vice president. 
“Operation Muscles” has resulted 
in Permaglas’ entry into the field 
of water softener manufacture 
through the purchase of this seg- 
ment of the Refinite Corp., Omaha, 
Neb., Brinker said. 


It also has re- 


Wheeler Manufacturing Corp. Announces Top 


Winners in Sales Contest on Pipe Cutter 


ASHTABULA, O.—Robert Smith of 
Smith-Shrader Co., Chicago, was 
the first prize winner in a sales 
contest held recently by Wheeler 
Manufacturing Corp. 

Smith, whose 
Wheeler in northern Illinois and 
Wisconsin, received'a Thunderbird 
automobile for compiling the best 


firm represents 


THE KEYS to a new Thunderbird are received by Robert 
Smith (right), first prize winner in a sales contest held 
by Wheeler Manufacturing Corp., Ashtabula, O., from 
Marvin Friedman, sales manager. Sanford Coblitz, treas- 


sales record for Wheeler’s new pipe 
cutter. 

Second prize in the 
boat and trailer, was won by Marc 
Jacobson, representative for west- 
ern New York state. 

Marvin Friedman, Wheeler sales 


contest, a 


manager, said that 24 representa- 
tives participated in the contest 


looking on. 


sulted in the construction of a 
$550,000 office addition, a $115,000 
warehouse, a $105,000 research and 
test facility and modernization of 
its Kankakee plants. 


eA water heater production plant 
in another marketing area also has 
been purchased as a part of the 
expansion program, according to 
Brinker’s announcement. 
Permaglas’ new office expansion 
allows consolidation of accounting. 
sales, advertising and credit func- 
For the 
past five years these offices have 


tions at the plant site. 


functioned separately at downtown 
headquarters. 


Bonnett Gets GSM Nod 
at Josam Manufacturing 


MIcHIGAN CITY, 
Inp.—Loren Bon- 
nett has been ap- 
pointed general 
sales manager for 
Josam Manufac- 
turing Co., which 
makes a_ broad 
line of plumbing 
drainage specialties. The an- 
nouncement was made last month 
by J. S. Newman, executive vice 
president and general manager. 
Bonnett, a veteran of 29 years in 
the plumbing industry, 
was in charge of sales for the Eljer 
Division of The Murray Corp. of 
America. 
(NEWS continued on page 60) 


formerly 


urer, and Roy Hummer (far left), vice president, are 
In the photo above, Coblitz is shown con- 
gratulating Marc Jacobson, second prize winner from 
New York, who received a boat and trailer. 
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ANVIL BRAND FITTINGS 
keep selling after they’re sold 


ST EA phd Anyone who handles or uses Anvil Brand Fittings 
discovers that their thread accuracy is an 
unmatched selling point—a point that starts selling during 

installation ... and continues through years of trouble- 
free service. Assembly is quick, tight. Threads are always 

PP 51 @) an | TS properly aligned for full mechanical strength, positive sealing. 

That’s why dependable piping profits—for jobbers, contractors, 
and piping owners—start with Anvil Brand’s accurate tapping. 
Write today for your copy of the Anvil Brand Catalog. 


T Anvil Brand Line includes a full rar 
bushings, a watlab m st 


ne 





EASY TO HANDLE 
AND SHELVE 
ANVIL Brand cartoning saves 
space, speeds handling and 
inventory. Color-coded label 
indicate finish of fitting, show 
ize, type, and quantity. Write 

for carton data sheet. 


ANVIL BRAND PITTSBURGH 3.10 COUPLING COMPANY 


Ne forged-seamless and ALLISON PARK, PA., U.S.A. 
a 








wrought steel In the Sealer Cutts burgh Qndustiual Dibtrict 


pipe fittings 
« SUBSIDIARY. Anvil Products, Inc, Longview. Tex + AFFILIATE Canadian Coupling and Fittings Lid Somese Ont 











simply to differentiate the cataloged pears that we have no actual dimen 


. a Facks dimension from the actual dimen sion here that measures 14”, 
J Ing A look at piping history clears thins 


up. Early pipe manufacture) 
seems, made the wall thickne 
. Sm Ile S176 ) pe mucl too heav' 
‘‘Nominal’”’ nomenclature | ue aes eae, 
is wrong—but it’s right i | excess from the inside so tl 


fittings would not hav 





, 
one) pipe 


Ps 
. ee ‘ 99 e 
For years “nominal” sizes have been sp’ Gor* changed. As a result, ! I 
meaningless without a ruler and a wee couplings of 1.063” O.D. fit 
set of conversion figures. ing an O.D. of .840” and ar 


OWE i 622”—right and wrong, d 











When you order a 144” nominal size 
standard merchant coupling, you get 
a fitting that is 1.063” O.D. So, what sion. Now, the actual inside diamete Complete specification 
does 14” nominal mean? The term of the standard pipe that takes this the A.I.S.I. manual on St 
Hominal is applied in this instance coupling happens to be .622”. It ap- Products 


on how you look at it 
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News . . . continued from page 58 





A SUPER-SENSITIVE home heating control system using a thermistor the size 
and shape of an automobile fuse is demonstrated by Don Zorn, sales manager 


of Maxitrol Co., Detroit. 


The tiny electronic unit detects the slightest change 


in room temperature and provides continuous modulation of a gas furnace 
flame through a special transistorized circuit and power head. 


Tiny Thermistor Is Key to Maxitrol’'s 
New Home Heating Control System 


Detroit—A 
control method, the Selectra Sys- 


new home heating 
tem, using electronics to modulate 
the flame of a gas furnace has been 
introduced by Maxitrol Co. 
New Products, January, page 130). 


(see 


According to Maxitrol president 
Frank Kern Jr., 


taneous 


it provides instan- 


and continuous modula- 


Carnes Corp. Expands; 
Buys Senrac Industries 
Verona, Wis.—Carnes Corp. has 


the of Senrac 
Industries, Madison, Wis., accord- 


purchased assets 


ing to a recent announcement by 
R. W. Krogstad, vice 


president and general manager. 


executive 


aThe Senrac operations will be 
moved into a portion of Carnes’ 
newly-expanded plant facilities, 
designed to the firm’s 
manufacturing capacity 65 percent. 
Additional capacity in buildings, 
machinery and tooling will be com- 
pleted by according to 
(Please turn to page 192) 


increase 


spring, 


tion of the flame through use of a 
thermistor and transistorized 
The thermistor is “the most 
sensitive element yet developed for 


cir- 
cuit. 


changes,” 
Kern said, and is affected by as 
little as one tenth degree of tem- 


detecting temperature 


perature variation. 
The Selectra wall control, which 


contains the thermistor, can be set 
anywhere in a range from 55 to 85 
degrees and acts as the dominant 
temperature control. A thermostat 
is retained, but acts only as an up- 
per limit switch, turning off the 
heating system on warm days. 
The will be offered in 


new furnaces, but also can be in- 


system 


stalled in existing heating plants. 


‘Soaring 60's Theme 
of Wholesaler Meeting 


Cuicaco—“Get set for the soar- 
ing 60’s” will be the theme of 
the spring meeting of the Central 
Supply Assn., scheduled for Apr. 
1-3 at the Palmer House here. 

“Preparing to make the 
both from service and profit stand- 
points, of the prosperous period 
that lies ahead will be the goal of 
this meeting,” 
Peery told DE. 

He added that this educational 
theme 
from 


most, 


secretary James 


will dominate the sessions 
the 
through the conference booth ses- 
sions and open meetings. 


opening workshops 


eSpace for the conference booth 
sold 


Peery said. At this session, whole- 


session is completely out, 
saler executives will have an op- 
portunity to meet with 143 man- 
ufacturing 


companies to discuss 


common problems. 


NEWLY EXPANDED FACILITIES of the Carnes Corp. are nearing completion at 
Verona, Wis. When finished this spring, the additional manufacturing capac- 
ity will boost production of its line of diffusers, registers and grilles by 65 


percent. 


The expansion was made necessary by increased sales in ‘58. 
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A rn 5 WIN-SUM-MATIC WIN-SUM-MATIC 
New. Janitrol Win-Sum-Matic with front panels re ‘ Model CVC-85 Model CVC-85 
moved to show compact design and complete accessi with bottom with back 
bility, from front filter cabinet. filter cabinet. 





Take the very finest in year ’round air conditioning equipment 
and make it even better! That’s what Janitrol has done and this 
all-new Win-Sum- Matic is the proof. 

Here in one compact “‘package’”’ is surpassing new beauty with 
wonderful new refinement and elegance of line and color 
“the look of the future’. 

Here is new quietness of operation, with thrift that far exceeds 


accepted standards . . . a whole new concept of efficiency and 
feature-packed fora dependability in performance. 
Here is new ease and convenience in installation . . . new 
mighty Sales Punch ! 


flexibility in the wide range of blower and motor combinations 
WIN-SUM-MATIC . . . new freedom of service and adjustment accessibility. Here, 
in fact, is everything you need and more to get your share of 
by Janitrol the owe air conditioning market . 
= - Take a few minutes now to look over the features and ad- 
ice alee deci atts Gath tot cote vantages only Win-Sum-Matic offers. Then, ask your Janitrol 
built-in effect . . . saves valuable floor space. New representative—or mail coupon—for full details on how you, too, 
warm-tone neutral colors with gold accent complement can sell and grow with Janitrol! 
decor of any room—harmonize with other appliances. 
Cabinet. Height of Win-Sum-Matic 





CVCI20-85" (Combination L) is only 6-8" includ Exc] ; 

. mbination L) is only 6’-8" including n 

outlet plenum. Width 2214”, Depth 40”. Easily installed XCiusiv€ Dura-Tube 
in basements with 7’ ceilings. Plenum has knockouts 

on both sides and front for horizontal take-off. AIR FLOW DIAGRAMS Heating Heart 
Complete Accessibility from Front. All internal parts are WIN-SUM-MATIC with Back Warranted 20 years! 
easily reached, simply by removing front panels. Filter Cabinet Born of the jet age! New 


Snap-lock panel design. No screws. A-19 armor coating 


Exclusive Season Selector Control. An internal air bypass used to protect aircraft 
damper, operated manually or by motor automatically engine parts from corro 
with control by thermostat, provides correct air for sive, ravaging hot ex 
heating or cooling without blower adjustments. Damper haust gases, is fused 
directs air over heat exchanger for heating, and \ “=e ' into all internal and ex 
directly from blower into outlet plenum and evaporator \ \ ternal surfaces and 
for cooling. | lie | joints—assures perma 
t | Heat 1] , nent sealing, new free 
‘ Ef Exch. === dom from — and 
= /=PFail burn-out. Twin-pass air 
Exclusive PRIDE O’ YARD = = flow design gives more 
‘ : heating capacity in less space, air passes over 
Compressor- \ heat exchanger surfaces twice, resulting in 
Condenser Unit \ > \ higher heat absorption, true heating economy 
Special louvered design al- | \ New Waterless Cooling Heart. Compressor-con 
lows air circulation from all denser needs only air and electricity, operates 
sides while shading condenser at lowest cost. Eliminates water supply and 
from sun at all times... SEASON SELECTOR (circled) sewage requirements. Reduces service prob 
boosts efficiency and economy allows straight-through air flow lems. Provides cooling with outside tempera 
of operation. Rugged, weath- from blower to cooling coil for tures to 125° F 
erproof construction, with cooling . . . in winter, directs air New Quietness in Operation. Acoustically treated 
every necessary safeguard for through heat exchanger twice for blower chamber, cushion mounted blower and 
protection of children and pets. maximum heat extraction. blower motor, full-floating heat exchanger and 
air-cooled side panels provide a new concept 
quiet, smooth performance without annoying 
vibration or expansion-contraction noises 


JANITROL HEATING AND AIR CONDITIONING DIVISION Sell and Grow with Wide Range of Blower and Motor Combinations. 


; Special, new blowers with alternate motors for 
Surface Combustion Corporation, Columbus 16, Ohio each size of unit to furnish air deliveries for 


In Canada: Moffats Ltd., Toronto 15 a oY Eee fii & ' different cooling capacities in each model— 
Please show me how | can sell and grow with the new Janitrol WIN-SUM-MATIC greater installation flexibility 

year ‘round conditioners and other quality-built Janitrol products for home comfort Ask your Janitrol representative for all the facts. or Sizes to Heat and Cool Any Home. Models with 

a RUSH the coupon to us t aay heating input 80,000 to 200,000 Btu. Cooling 

a - peggy th pinto J & $ output 22,000 to 76,000 Btu. AGA approved 

led nae resect for natural, mixed or LP gas. (Ask about 

ee heating-cooling conditioners special approvals for commercial applications.) 


JOLING HEATING 


Cooling 
Coil 





Company 


City Zone State 
Fillin and MAIL TODAY. No obligation 
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Families... The Mighty Middle is the Mass Market. 89% of all U. S. 
families consist of 2 to 5 persons, account for 92% of the nations 
children, and are prime housing customers. These families are your 
market. The Mighty Middle is the Money Market. Your greatest volume 
of sales is made to this tremendous mass market. Your greatest oppor- 
tunity for protit ties in selling The Mighty Middle ! 


*Source: 1959 Statistical Abstract of the United States 





IGHTY MIDDLE 


Gerber builds plumbing fixtures ONLY for The Mighty Middle 


With basic models 
you can cover 89°, of the market The 
Mighty Middk 


models 


of plumbing fixtures 


Gerber builds these basic 
and only these models 


Each Gerber Plumbing Fixture is sensibly 
designed, quality built, and volume produced 
for the mass market The Mighty Middle 
There are no specialty items in the Gerber 
line that move slowly and add design, pro 
duction, sales and overhead costs which 
must be carried by the rest of the line. 


Reverse Trap Closet and Lavatory, designed and 
built for The Mighty Middle. No. 1200 Reverse- 
Trap Unit Closet, 12-in. rough-in, has swirl-flush 
action. Two-bolt hitch and extended horn for quick 
installation. No. 380 Ledge-Type Lavatory, 20 by 
18 in., complete with No. 143A chrome faucet, pop 
up drain, concealed overflow, integral soap dishes, 
anti-splash rim. Top quality, perfectly matched 
vitreous china in stainless white or 6 saleable colors 
— Petal Pink, Wedgewood Blue, Forest Green 
Driftwood Tan, Daffodil Y ellow, Cloud Gray 


(iy Plumbing Fixtures 


Gerber apie Fixtures Corp 


Because Gerber concentrates on volume 
production of basic models for the mas 
market, you get more value with Gerber 
Plumbing Fixtures. You get features usually 
found only in higher priced fixture vet 
cost you nothing extra 


You get highest quality at moderate pric« 
You can be more competitive close mor 
ales make more money with Gerbe1 
Plumbing Fixtures, designed and built only 


for The Mighty Middle! 


Washdown Closet and Lavatory, designed and built 
for The Mighty Middle. No. 900 Washdown Ur 
Closet, 12-in. rough-in, has lifetime nylon seat ba 
cock. Two-bolt hitch and extended horn assure 
quick “pong sig No. 310 Ledge-Type Lavatory 
19 by 17 in., has No. 141 centerset, concealed o 


flow, integral soap dishes, anti-splash rin Toy 


quality, perfectly matched treous china ur 


stainless white or 6 saleable colors Petal Pini 

Phi wood Blue Forest Green. Driftwood Tan 
Daf} ! Yellow, Cloud Gray 

Sie! O84 Mi uap > 

Ps 


- 
* + 
Guaranteed by 


‘Good anne i 


232 N. Clark St. * Chicago 1, Illinois 


@ Export Division 





Impact Wrenches 

A series of air and electric-pow- 
wrenches has been 
added to its line by Albertson. It 


ered impact 


includes seven models ranging in 
capacity from 95 to 1,200 ft-lbs. 
of torque. The smaller unit fea- 
tures a remote air exhaust system 
that carries air and oil 6 ft away 
from the operator. Other features 
of the line include a “reaction bal- 
anced” design that minimizes the 
pull of the tool as it is impacting. 
Air and electric-powered screw- 
drivers also are available as well as 
a complete line of accessories. 
Manufacturer: Albertson & Co., 
3100 Lowell Ave., Sioux City 3, Ia. 


Pipe Adapter 


A metal-to-plastic pipe adapter 


has been added to its line by Vul- 


cathene. It has a socket on 


end to be joined by the polyfusion 


one 


method to plastic pipe; the other 
end is male iron pipe size thread 
The unit 
1% and 2-in. sizes. 

Manufacturer: American Vul- 
cathene, Division of Nalge Co., 625 
S. Goodman St., Rochester 2, N. Y. 


is available in '%, %4, 1, 


Submersible Pump 

A submersible pump for large 
farm, commercial and 
installations has been announced 
by Red Jacket. Designed for 6-in 


industrial 


wells, the unit has 130 gpm rated 
capacity, but will pump up to 225 
gpm, according to the manufactur- 
er, and to depths of 600 ft. It is 
available in five motor sizes (5, 744, 
10, 15 and 20 hp) and with up to 
10 stages to meet a wide range of 
pumping requirements. 

Manufacturer: Red Jacket Man- 
ufacturing Co., P. O. Box 270, Dav- 
enport, Ia. 


Convector Radiator Valve 
A female-union angle valve for 
use on radiators 


Marsh 


steam convecto1 


has been announced by 


“T, 


Available in 
sizes, the 


Valve. both 1 and 
114-in unit has both a 
female pipe end and female-union 
coupling. It features boss lugs at 
the female inlet that 
provide fast wrenching. A _ loose 
bonnet assembly is available on re- 


connection 


quest. 

Manufacturer: Marsh Valve Co., 
Fourth St. and Brigham Rd., Dun- 
kirk, N. Y. 


Unit Heater Control 

A unit heater control that com- 
bines a voltage thermostat, manual 
with 


starter overload 


and a 


protection 


summer-winter fan switch 


DoMESTIC¢ 
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has been added to its line by Sarco- 
therm. All components are mount- 
ed on the removable cover plate of 
a standard three-gang box. The 
unit may be either wall-mounted 
or flush-mounted by means of the 
special adapter furnished. Othe: 
features include a pilot-light indi- 


cator for fan ter- 
minal block accommodating line to 


service. An optional low limit aqua- 


operation and 


stat or pressure-stat also is avail- 
able. The wall box 
by 412 by 15¢ ins.; 
is 834 by 458 ins 

Manufacturer: Sarcotherm Con- 
trols Inc., 635 Madison Ave., New 
York City 22 


measures 8), 


the cover plate 


Electric Furnace Humidifier 

An electric 
designed for 
tions has been announced by Muel- 
ler. It provides humidification at a 
rate of up to 26 qts per day by 
800-watt Nichrome 
heating element. Evaporation is 


humidifie 
installa- 


furnace 
residential 


means of an 


controlled by a dial setting on the 
unit or by a humidistat located in 
the living area. Water level is con- 
trolled by a counter-balanced res- 


ervoir pan activating a_ solenoid 


valve whenever water is needed 
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The unit features a twin liner pan 
to make disposal of hard water de- 
posits easy. The inner replaceable 
pan is made of aluminum, the 
er pan of stainless steel. The 
is installed in the plenum, 


out- 
unit 
the 


branch or the return air duct 

Manufacture: Mueller Clima- 
trol Division, Worthington Corp., 
2005 W. Oklahoma Ave., Milwau- 
kee 1 


(Please turn to page 68) 


Westinghouse’'s Flush-to-Wall Water Cooler Design 
Permits Trap Installation in the Cooler Cabinet 


that can be 
mounted flush to the wall has been 
introduced by Westinghouse. The 
unit’s design allows for a standard 
trap with slip type fittings to be 
installed inside the cooler cabinet 
The unit extends 121% ins. from the 


A water coole: 


wall. Other features include a high 
backsplash, dual drink control pro- 


viding finger-tip or toe-tip 


Op- 


liated pipe tor pro 


r 
tectlor agall 


Othe: 
clude a 


condensation drip 
models in the firm’s line iu 


3ilt-In unit that fits into 


a space 6% ins. for wall or unde 
counter mounting ; 
range up to 11 gp! 


Manufacture 


rlectric Corp 


Springfield, M 





New Products 





(Continued from page 67) 
High-Capacity Fuel Unit 
A high-capacity fuel unit for use 
industrial oil 
developed by 
newly -designed 
with 


in commercial and 
burners has been 
Sundstrand. A 
large 
deep teeth and based on the firm’s 
Rota-Roll principle permits a fir- 
ing rate of 40 gph with either No 
1, 2 or 4 fuel oil. The 
designed for two-pipe in- 
with 
when mounted with the valves 
An_ internal 
permits 


gear-set of diameter 


unit is 
use on 


stallations vacuum up to 2) 
ins 
underneath bypass 
arrangement single-pipe 


gravity feed installations if desired 


The unit also has a separate, re- 
movable piston sleeve that permits 
the 
sembly without removing the unit 


servicing of entire valve 


as- 


from the burner. 

Manufacturer: Sundstrand Hy- 
draulic Division, Sundstrand Ma- 
chine Tool Co., 2210 Harrison St., 
Rockford, Ill 


Automatic Laundry Tray Pump 

An automatic laundry tray pump 
for use with washing machines and 
other appliances located below the 


sewer outlet has been announced 
by Radiant Utilities. It features all- 
bronze 
pletely assembled and ready for in- 
stallation. 


construction and is com- 
The unit also is appli- 
cable for many industrial and proc- 
Capacity of the 
is 2,000 gph at a 5-ft 


essing functions 


unit head, 


New Midget, Packaged Gas-Fired Boiler by Peerless 


Heater Is Designed for Limited Space Installations 


A midget, cast gas-fired 
boiler for residential heating in- 
stallations with rigid space limita- 
tions has been introduced by Peer- 
less. The unit, 24 ins. high, offers 
many possible installation arrange- 
ments such as under counters in 
kitchens, bathrooms and _ utility 
rooms. It is finished in white baked 
enamel to blend well with other 
appliances 


iron, 


a Other features include a Minne- 
apolis-Honeywell Powerpile pilot- 
burner electric generator that sup- 
plies current for the main ther- 
mostat. House power failures have 
no effect on the boiler operation. It 
is available in three sizes, 70,000, 
95,000 and 120,000 Btu/hr input. 
Manufacturer: Peerless Heater 
Co., 149 N. 4th St., Reading, Pa. 
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1,500 gph at a 10-ft head and 800 

gph at a 15-ft head. 
Manufacturer: Radiant Utilities 

Corp., 8817 18th Ave., Brooklyn 14 


Hydraulic Pipe Cutter 

A hydraulic chain pipe cutter for 
heavy-duty soil pipe has 
added to its line by Spring Load 


been 


The unit requires no turning, no 
vise and will cut in any position. It 
will cut cast iron soil and Duriron 
pipe and clay and concrete tile in 
sizes from 2 to 6 ins. An extension 
chain is available for clay and con- 
tile Cutter 
wheels and pins are made of heat 
treated alloy steel 

Manufacturer: Spring Load 
Manufacturing Corp., 6332 May- 
nard Ave., Seattle 8, Wash 


crete sizes to 12 ins 


Water Purification Unit 

A chemical feeder unit for wate: 
purification in residential installa- 
tions has been added to its line by 
Lancaster Pump. It features an ad- 
justable diaphragm pump with ma- 


chined plexiglas and polyethylene 
fittings and a cast iron case. Avail- 
able in positive displacement and 
vacuum feed models, it has capac- 
ities ranging from 0 to 50 gals. pe 
24-hr period. All models are suit- 
able for feeding chemicals normal- 
ly used in water purification and 
conditioning such as chlorine, soda, 
ash, alum and so on. The unit will 
handle water up to 80 
psi. It is competitively priced 
Manufacturer: Lancaster Pump 
& Manufacturing Co.. Manheim 
Pike, P. O. Box 778, Lancaster, Pa 


(Please turn to page 72) 


pressures 
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FASTER COOLING 
with more efficient 
Vertical Air Discharge 


30% MORE HUMID- 
ITY REMOVAL with 
exclusive Cooling 
Maze Coil 


LONGER PEAK PER- 
FORMANCE with 
gas-cooled, Sealed- 
In-Steel Compressors 


ALL-WEATHER PRO- 
TECTION with zinc- 
coated casing 


SAVES 15% ON OP- 
ERATING COSTS with 
automatic twin- 
system cooling 


ULTRA QUIET with 
ultra-efficient sound 
isolators 


YORK IS THE BLUE CHIP 
AIR CONDITIONER LINE? 


York is Worth More to 
Customers Who Buy It! 


York believes that “‘price without value”’ is meaning- 
less...that today’s realistic consumer is interested 
first and foremost in true value and benefits... that 
delivery of a ‘‘full dollar’s worth of quality for every 
dollar of purchase price” is the only foundation on 
which an enduring business can be built! 


York is Worth More to 
Dealers Who Sell It! 


Worth more because York’s Blue Chip features are 
backed by Blue Chip national advertising plus Blue 
Chip retail advertising and local promotions! And 
York offers Blue Chip bonus certificates for buying 
and selling. They’re 
chandise awards or 


redeemable for valuable 


a fabulous York 


mer 
vacation trip! 


More Than Ever Your FUTURE and FORTUNE Now Lies With YORK 


YORK] 


YORK CORP. SUBSIDIARY OF BORG-WARNER CORP. 


Air Conditioning, Heating, Refrigeration and Ice 
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BORG-WARNER 
RESEARCH & ENGINEERING 


MAKE IT BETTER 


Cc 





Announcing 
The All-New Pump ...by Myers 


Designed for YOU, the Pump Dealer 
Leadership Performance 
Advanced Engineering 


Full Value Pricing 
Tailored Selection F R = = 
Complete, 


Practical Packaged 


Convertible two-stage, 2 to 1% H.P. 


Convertible single-stage, Ys to 1 H.P. 


Sales Program 
For More 
Profit 


Shallow or Deep Well “3 and 2 H.P. 


Shallow and Deep Well, Epoxy Pressure Tanks 
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7959 PROFIT PROGRAM 
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Here’s the most practical and complete business buildi 


pump industry. Made for you, the pump dealer. Over 20 FREE pro 
makers—cut-away pump poster, floor and counter dis) th eve 
pump, full color mailers, truck and window decals, m« 
paper mats and many others. PLUS Free Product Trai 

your personnel. On completion of training, 
OLYMPIAN AAR ceive an attractive “Authorized Myers Deal 


personalized with your firm’s name. 


The F. E. Myers & Bro. Co. 


ASHLAND, OHIO KITCHENER, ONTARIO 


Marcu 1959 


the 


fit 
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(Continued from page 68 

Universal Flame Detector 
A universal flame detector for all 
types of commercial and industrial 
heating or processing burners has 
been introduced by 
Honeywell. The features an 
ultraviolet sensitive tube. Called 


Minneapolis- 
unit 


Haws-Kramer Flush Valve System—Designed for Wall- 
Mounted Units—Features Push-Button Operation 


A flush valve system designed 
especially for wall-mounted closet 
bowls and featuring push-button 
operation has been developed by 
Haws-Kramer. Called Silent-Serv- 
ice, it has a concealed flush valve 
that minimizes bathroom flushing 
noises. Electric push-button oper- 
ation is provided. However, the 
system also can be operated man- 
ually by an oscillating handle or by 
a mechanical push-button 


aFor electric use, the push-but- 
ton can be installed in any location 
desired. The heart of the system, a 
Nyla-Phragm flush valve, features 
a long-wearing nylon diaphragm 
that the manufacturer guarantees 


the Ultra Vision flame detector sys- 
tem, the tube works with an am- 
plifier circuit to add up the im- 
pulses of electrical energy gener- 
ated by the tube as it counts the 
ultraviolet rays that are present in 
all types of flame. It can be used 
with all fuels, including gas-oil 
combinations, on both single and 
multiple burners, and can be in- 
stalled in both new and existing 
equipment. The sensor responds 
only to ultraviolet rays and is not 
affected by hot refractories, incan- 
descent light, hot metal parts o1 
any flickering radiation in the vis- 
ible or infrared spectrum. The sys- 


tem has an ambient temperature 


to perform satisfactorily for five 
years. The flush valve operates un- 
der pressure supplied by a patented 
jet-air intake valve within a con- 
cealed storage tank. Water recov- 
ery takes place in 10 secs 


eThe tank is available in three 
sizes and can be installed in the 
wall behind the closet, in the attic, 
garage or any other remote loca- 
tion, so long as it is above the level 
of the bowl. Access panels are 
available in chrome, stainless steel 
or prime coated steel for painting. 

Manufacturer: Haws-Kramer 
Flush Valve Division, Haws Drink- 
ing Faucet Co., Fourth and Page 
Sts., Berkeley 10, Calif. 


rating of 50F to 135F, but can be 
used to sight 2,200F temperatures 

Manufacturer: Minneapolis- 
Honeywell Regulator Co., 2747 
Fourth Ave. South, Minneapolis 8 


Stainless Steel Gate Valves 
A line of stainless steel gate 

valves has been announced by Jen- 

kins. The valves are fitted with a 


= 


split wedge of ball-and-socket de- 
sign that automatically adjusts to 
the tapered seating surfaces. The 
discs, revolving freely in the wedge 
carrier, produce a cleaning action 
on the seat which in turn reduces 
the possibility of galling and seiz- 
ing. Other features include a two- 
piece packing gland, chevron-type 
Teflon packing and a body of 
“through-port” design. The units 
range in size from '% to 8 ins. for 
the 150-lb flanged-end types and 
from '% to 2 ins. for the 200-lb 
screwed-end types. 

Manufacturer: Jenkins Bros., 


10) Park Ave., New York City 17 


Fuel, Refrigerant Controls 

A series of controls for gas, oil 
and refrigerants has been added to 
its line by Controls Co. of America 


One control (illustrated) is de- 
signed for vaporizing-type oil burn- 
ers. It is available in both single 
and double metering stem versions 
with a wide variety of thermostatic 
accessories available. Other 
controls in the line include a single 


also 


(Please turn to page 78) 
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FREE TO CONTRACTORS 


($200 to anybody else) 
Armstrong yrecther a Pipe Covering Kit 


FREE 


try-it-yourself 
kit contains 


Armstrong Armaflex 
Pipe Covering 


. miter box 

cutting blade 
. Armstrong 520 Adhesive 
. brush 


. illustrated instruction 
booklet 


See for yourself—at our expense—how you can insulate fitting covers 50% 
faster with Armstrong Armaflex. And check these five other reasons why 
you save time and money with new Armaflex: 


ae Highly flexible, Armaflex follows curves 

without special cutting or fitting ACT NOW! OFFER EXPIRES MIDNIGHT APRIL 30, 1959. 
@ Exceptionally efficient, Armaflex has a Armstrong Cork Company 

k-factor of 0.28 at 75. F. mean temperature 2203 Todd Ave. 
@ Vaporproof. Armaflex’s closed cell stru Lancaster, Penna 

ture seals out air and moisture. needs no ] . : 

Vapor barrier ' 


& Self-extinguishing. Fittings can be sweated 
without hazard with Armaflex on the lines 


@ Cle: un to work with. Armaflex will not 
chip, crack, or crumble, and there's practi 


cally no waste NAME 


OMPANY 


Armstrong on 
INSULATIONS 
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186 and T87 Rounds 


—the T86 for heating, 
T87 for heating-cooling. 
World’s  largest-selling 
thermostats. Watch-like 
accuracy and 100% dust- 
proof mercury switch in- 
sures trouble-free installa- 
tions. Snap-off outer ring 
can be painted to match wall 


¢ olor. 





T832, Day-Nite Round 


thermostat with manual set- 
back for lower economical 


temperatures— night or day 
—and has automatic tem- 
perature pick-up. Controls 
cooling through a revers- 
ing relay 


T861 Heating-Cooling 
Clock Thermostat—can 
be installed for heating only, 
then merely add subbase 
for heating-cooling. Auto- 
matically resets heating or 
cooling temperature in the 
morning, again at night. 
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you're sure when you install 


dependable Honeywell Thermostats. 


They're backed by over 70 years of 
proved reliability. That means 
Honeywell thermostats are sure to 
keep working properly so you’re sure 
to keep your installation profit: And 
it’s only one of lots of ways you profit 
by handling all-Honeywell matched 
controls. For when you deal with 
Honeywell, you're backed by Honey- 


For it formation on Honey well’s complete 
j 


line of contro] systems for heating ar 


1 
cooling, call your local Honeywell office, 


or write Minneapolis-Honeywell, Dept 
DE-3-52, Minneapolis 8, Minnesota. Honeywell 


sales and service coverage is world-wide. 
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well. Backed 100G by the best service 
in the industry and a complete line 
of quality products. You get reliability 
—easier installation—simplitted in 
ventories—training school for 
crew—plus really fast help 

need it. Help that’s instantly 


112 


othices close as your phe me, 


from Honeywell 


Honeywell 





NOW! CERTIFIED PROOF-FORD TRUCKS COST LESS... 





"59 Ford Trucks Win . 
— average 25.2% 

















59 Ford pickups running one of the 
Economy Showdown courses set up by 
the research engineers. Like all the new 
‘59 pickups tested, these are regular 
tock models with a standard six-« ylince I 
engine -Sspec d transmission and stand- 


ard rear axle ratio. 


All tests 
conducted and results 


CERTIFIED 


by America’s foremost 
independent automotive 
research organization* 
*NAME AVAILABLE ON REQUEST. 
Send inquiry to: P.O. Box 2687 


Ford Division, Ford Motor Compan 
I y 
Detroit 31, Michigan 


e Biggest comparison tests of truck gas mileage ever 
conducted by an independent research firm! 


e Pickup models of all six makes tested in all kinds of driving! 


e Both new and used trucks tested—534 units all told! 


The difference between the right truck 
and the wrong truck can cost you hun- 
dreds of gallons of gas the first year 
alone! 

A pretty startling figure? It’s just one 
of many findings from the most far- 
reaching tests of truck fuel economy 
ever made, 

These tests dug out the actual facts 
on gas mileage the only way thev could 
be gotten—every truck pitted against its 
brother in an Economy Showdown. 

To keep the tests fair and impartial, 
Ford Motor Company went to America’s 
leading independent automotive testing 
firm. The project was outlined, the funds 
provided, and the Economy Showdown 
became solely the research organiZza- 
tion’s baby. 


FIRST TESTS—NEW '59 TRUCKS 


Standard six-cylinder models of the six 
leading half-ton pickups first were put 
through exhaustive road trials. All °59 
trucks Ford and competitive were 
bought from dealers, just as you would 
buy them. After at least 600 miles break- 
in, all were brought up to manufac turer's 
recomme nded spe ¢ ihc ations 

The trucks were then tested at con- 
stant speeds of 30, 45 and 60 miles an 
hour Next came stop and go tests 
ranging from moderate city traffic to 
normal retail delivery operation Accel- 
eration rates were carefully timed in 
each gear to insure accurate results for 
all makes. Here are the results—certified 
by America’s foremost independent 
automotive research organization, 
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Economy Showdown USA 
better gas mileage: 


CERTIFIED SHOWDOWN RESULTS 
The ‘59 Ford Sixes, in every test, aver- HOW NEW '59 SIXES RATE IN GAS MILEAGE 


aged more miles per gallon than every 
other make! 


Combining all tests, the "59 Fords led 25.2% 31.1% 42.6" 22.0" 25.2% 








es 





the average of all other 59 pickups by ‘59 FORD ° MOPS sae 
25.2%. Ge FET ft cates | ce tsk | ec eee | een 
To put it another way, for every 1,000 “oc” “yr “Dp” | wen 
miles driven, the 59 Fords gave an extra C | D S | 
252 miles gas free. — 
For the t al truck x driving 
I e typical truck owner driving IN ONE YEAR 129 160 219 113 129 
10,000 miles annually, this would amount (10,000 miles) | 
te saving of 129 gall gi ‘ & . gallons gallons gallons gallons gallons | gallons 
ro = rt ” illons of gas the first FORD SAVES of gas of gas of gas of gas | of gas | of gas 























WHAT’S THE SECRET? 





How can a ‘59 Ford Six make four gallons 

do the work of five in other trucks? HOW GAS MILEAGE DROPS FOR OLDER TRUCKS 
First, of all pickup Sixes, only Ford has 

modern Short Stroke design. This new Everybody know iat gas mileage falls "59 FORD GAS MILEAGE BETTER BY 

type of engine 1s basically far more effi- off as a ~~ k gets older. But how : - 195.6%. | f 194 6° | 115 9. 

cient than the long-stroke Sixes of other how far? 499 pickups were tested. In i vail : ' ' 


| 
cI | 
; these te sts, the by] Fords were teste | ! } 
pickups—most of which were born before without break-in. ! r ~a 


World War IT! As vou can see. gas economy tend 
SEK nd to this modern engine Ford to lrop sharply somewhere betwee 
has added a new economy carburetor. By md a 


“a 
| 
| 


1- and 


seccCcon nd fourth vears levels « 2-year 
metering fuel more precisely in both low- alter six year Had the new 
: , Re rey a 
and high-speed ranges, Ford’s new car- been broken i is all 1959 t 
in the tests above they 


} ] 


buretor boosts gas mileage in every type : 
ichieved a much greater a 


of driving. And it’s standard at no extra 
cost 








WHAT SPEED GIVES BEST ECONOMY ? 
Economy Showdown tests reveal that, HOW DIFFERENT KINDS OF DRIVING 


with any make truck, actual miles-per- 


gallon cle pend upon the kind ot driving 100” AFFECT GAS MILEAGE 


| del 70 
you do. In normal retail delivery oper- 80"o Here is how gas economy in various Showdown tests compared 
ation, for example gas mile ace drops to with economy at 30 mph—the point of maxium mileag 


less than half that obtained at a steady 30 30 68" 


miles per hour. 63 
| : MPH 45 
High speeds are hard on economy too 


At 60 mph, it takes 16 gallons to go the STEADY MPH NORMAL 60 46 


| — 
same distance that 10 gallons will take SPEED STEADY CITY MPH | NORMAL 
you at 30 mph STEADY | | RETAIL 
You can’t alwavs tailor your driving to SPEED TRAFFIC SPEED | 
| DELIVERY 
get absolutely maximum economy, of | | i 
course. But of this you can be sure. No = . 
matter where or how you drive, no other 
leading truck will give you the gas savings 


of Ford’s modern combination: Short 


Stroke Six plus new economy carburetor Go FORD-WARD for savings 
Economy Showdown USA proved it! 

Your Ford Dealer now has the full re- FOR ESS 
port of Economy Showdown USA. Why D TRUCKS COST L 
not call him today and get the whole story 
firsthand? LESS TO OWN... LESS TO RUN... LAST LONGER, TOO! 















































anal 
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New Products 





(Continued from page 72) 
control for furnaces and 
that 


controls in one 


unit gas 


heaters combines fou 
Anothe 
trol in the line, combining six con- 
is designed for use in 
wall heaters, clothes dryers and 


unit 


Pas con- 
trols in one 


space and unit heaters. The refrig- 


erant controls include a thermo- 
static expansion valve designed for 
heat pump installations through 5 
tons and a pressure regulating 
valve offered in two sizes for non- 
corrosive refrigerants. 

Manufacturer: Controls Co. of 
America, 2450 N. 32nd St., Milwau- 
kee 45. 


Air Conditioner 

A summer ai 
incorporates humidity has 
been introduced by Mueller. The 
unit features two 2-hp cooling cy- 


conditioner that 


control 


cles, one of which may be oper- 
ated either as a conventional air 
conditioning unit or as a straight 
dehumidifier. Operation of the unit 


is controlled by a humidistat as 
thermostat. The dehu- 
midification cycle uses a reheat coil 
placed in front of the regular cool- 
ing coil. Hot 
through the reheat coil, re-warm- 
ing the cooled, dehumidified air to 
the original room temperature. The 
unit is pre-wired, pre-charged and 


well as a 


gases are passed 


Shield Bantam Co. Introduces a Redesigned Line 


of Carrier, Crawler and Self-Propelled Cranes 


line of carrier- 
crawler-mounted and 
self-propelled crane-excavators 
has been introduced by Shield. En- 
gineering and improve- 
ments featured in the line include 
turntable design with a 
hook and_ trunnion 
roller design that has fewer parts, 
better load distribution and greater 
capacities. Standard equipment in- 
cludes gasoline-powered engines 
with electric or Diesel powered 
units as options. A_ two-speed 


A redesigned 
mounted, 
changes 


a new 
combination 


&, 


transmission and a_ torque 
verter also are offered as optional 
equipment. The line includes three 
models: an 11-ton carrier-mounted 
unit; an 11-ton self-propelled unit; 
and an 8-ton crawler-mounted unit 
(illustrated). Working with an op- 
tional backhoe attachment, the lat- 
ter will dig to a depth of 18 ft-10 
ins. A complete line of accessories 
including shovel, dragline and 
clamshell also are available. 

Manufacturer: Schield 
Co., Waverly, Ia. 


con- 


Bantam 


tested at the factory and is ready 
for installation. It may be tied in 
with the regular heating ductwork 
for year-round air conditioning. 

Manufacturer: Mueller Clima- 
trol Division, Worthington Corp., 
2005 W. Oklahoma Ave., Milwau- 
kee 1. 


Duct Thermometer 

A dial-type, gas-filled thermom- 
eter for use in heating and cooling 
ducts has been added to its line by 
Jas. P. Marsh. It features an ad- 
justable dial for easy reading (see 
line drawing) and may be swiveled 
or tilted to any of the positions 
shown. The unit is available in two 
basic types, one for direct mount- 
ing (shown) and one for remote 


reading. The latter has a 6-ft cap- 
illary tube. Other features include 
an extension neck for the mount- 
ing flange in order to clear the in- 
sulation and a “Recalibrator” for 
restoring accuracy should the in- 
strument become knocked out of 
adjustment. Temperature ranges 
available are minus 40F to 120F 
with 2-deg. calibrations; 0 to 160F 
with 2-deg. calibrations; and 0 to 
220F with 5-deg. calibrations. Dial 
sizes are 34% and 4% ins. in diame- 
ter. 

Manufacturer: Jas. P. Marsh 
Corp., 3502 Howard St., Skokie, III 


Electric Cabinet Cooking Top 

A built-in electric cooking top de- 
signed for installation in 24-in 
wide cabinets has been added to its 
line by Frigidaire. The unit fea- 
tures a fast “snap-in” type of in- 
stallation. It.is snapped into engag- 
ing spring clips that have 
nailed to the corners of the 20 by 
22%-in. rough opening. Another 
feature is the shallow design that 
permits drawer installation. The 
unit extends 33g ins. below the top 

(Please turn to page 150) 


been 
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YOUR SALES STRATEGY for 


BIGGER VOLU 
and PRO! 





Repidifie \: 


6” SUBMERSIBLES 


Capture the highly-profitable BIG jobs (in- 
dustry, business, institutions, irrigation) with 


Rapidayton 6” subs. 


e 








1S SHMAY CON | 
4” SUBMERSIBLES 
Keep ahead in the fast-growing 4” sub market by 


installing the advanced, simplified 2-or 3-wire 
Rapidayton in both shallow and deep wells. 


= . —— 
SF LIGCAASIOCFIL 


Single-Stage JETSTARS* 


In a rough, tough, competitive situation? Get 
volume AND profit with the high quality, low- 
priced JETSTARS. 


in any 


WATER SYSTEMS MARKET 


Whether you sell 10 or 1000 pumps per year, you can increase your volume and 
boost your profits by using smart sales strategy. The smartest sales strategy in the 
world, of course, is to stock and sell the pumps and water systems which are 
tailor-made to your individual needs. Volume and profit go UP—when you 

always have the right pump, the right features, and the right price. @ The only 
manufacturer who can supply you with everything you need in submersibles 

AND everything you need in jets, is Rapidayton. From this one source you can obtain 
4” submersibles in both 2-wire and 3-wire models; “industrial” 6” submersibles 

in single and three phase models; and modern jets in anything 

from the smallest to the largest packaged system, in a wide range of single and 
multi-stage models. @ There’s a Rapidayton water system that will fit perfectly any 
installation in your area. There’s a Rapidayton water system that will match, 

and surpass, any competition—be it quality, performance, features, price, or a 
combination of these. For the greatest possible competitive strength, for bigger 
volume and profit in any sales situation, stock and sell Rapidayton. 


“GHAAG COR. 


Single-Stage CHAMPIONS* 


Dominate the heart of the jet pump market with 
the completely deluxe Rapidayton CHAMPIONS, 
unmatched volume and profit builders. 





Multi-Stage CHAMPIONS* 


Upgrade your jet pump business, get maximum 
profit with the TWIN and other deluxe multi 
stage models. 


Whatever you need to get BIGGER VOLUME and PROFIT in your area 


SEE FOLLOWING PAGES 





BIGGER VOLUME | 
and PROFIT - 
IN ANY MARKET 


Get your share of the booming 
4” submersible market, 

for both shallow and deep wells, 
with the Rapidayton 2- and 3-wire 


ADVANCED, SIMPLIFIED 2-WIRE 


The greatest “new business” getter in the water systems field! With 
eleven models to choose from, the Rapidayton 2-wire enables you to meet 
the needs of every shallow and deep well, 0 to 360 feet. This means 

you can completely blanket the BIG VOLUME, HIGH PROFIT market in your I Deep-setting models in %, 
area. « With the Rapidayton 2-wire there are no installation and service 7 both neg rs “4 = 
problems. There’s no electrical control box and the electric cable SE \ Sn teas age Oa tae 

is attached to the pump at the factory. Merely connect discharge pipe to ' ing factory-attached cable 


pump, lower it into well, connect wiring, pipe to pressure tank. j and overload protection, — 
$169.50 retail 





Rapidayton 4” subs have nylon impellers, 
coaxial diffuser system. Construction 
gives maximum abrasion resistance 


Like the 6”, the Rapidayton 4” sub has 2 
piece stator construction—for ‘‘plus power,” 
greater dependability, longer life 














WORLD’S MOST MODERN 3-WIRE High head series is avail- 
able with ” to 2 Ap. 
The Rapidayton has more exclusive and “worth more” features than any - emt oe Lae aan 
other 3-wire pump. In the toughest of installations this pump . = and pressures up to 80 Ibs. 
has proven its superiority through better performance, greater dependability, a High capacity series has 1 
and a minimum of service. For wells 0 to 500 feet in depth, the ie pclae antes bag con 
Rapidayton 3-wire provides all the extra capacity and pressure required by SB) _ph.andpressures to.80 Ibs, 
completely modern living. Capacities range up to 2,400 g.p.h. and 
pressures up to 80 Ibs. can be obtained. Get full details on these, and 
other, Rapidayton subs today. Whatever type of submersible you 


need for maximum volume and profit in your area, Rapidayton has it. 


YASS JA 444 Lae 
I 644A VAY COW 
a @ 





The highly- profitable BIG jobs 
will now come your way with the 
Tait-made and engineered 
Rapidayton 6” submersible 


A new world of opportunity and profit has been opened up for 
the installer of Rapidayton submersibles. Rapidayton 4” subs 
have proven their superiority in both shallow and deep 

wells from coast to coast. Now, with the Rapidayton 6”, 

you can successfully tackle the BIG highly-profitable 
“industrial” jobs, such as industry, business, municipalities, 
schools, dairy farming, and irrigation. « The Tait-made and 
engineered oil-filled motor insures better performance 

and longer life. The exclusive two-piece stator construction 
permits use of more copper, more insulation, and gives positive 
protection against accidental and hidden damage. « The 
exclusive coaxial diffuser system, with hydraulically 

balanced nylon impellers, develops more pressure per stage— 
because each impeller has greater working area. ¢ The 
“breakaway” pump construction permits quick, easy 
disassembly at the well site. * Capture the highly- 
profitable 6” jobs—and also keep ahead in the fast-growing 
4” market—by stocking and selling Rapidayton submersibles. 
Write today for new 6” Industrial Submersible Catalog. 


ONV/s/O/7 




















“BREAKAWAY” CONSTRUCTION: Un 
screw thru-bolts and stages may be 
disassembled for quick, low-cost field 
maintenance 


COAXIAL DIFFUSER SYSTEM: Field 
proven nylon impellers, hydraulically 
balanced, have large diameter, cre 
ating 56% more presst 


TAIT-MADE MOTOR, f 
piece stator construct 





BIGGER VOLUME : 
and PROFIT : 
IN ANY MARKET . 


SUPERIOR, You CAN build volume and profit in a highly-competitive situation, 
insure complete customer satisfaction, and keep service calls to an 

COMPETITIVE JETSTARS* absolute minimum. The answer is the Rapidayton Jetstar, the 
high quality water system at a low price. Fully packaged, 
available in shallow well and convertible models, the Jetstar 
has most of the features which have made the Rapidayton Champion 
P famous. There is none of the short-cut construction which 

Ys hp. shallow well pump only, $80.75 retail — characterizes most “economy” pumps now on the market. 
Vs h.p. packaged with 13 gallon tank, $106.75 retail (NEW: Vertical Jetstars in % and 4% h.p. models!) 


No sacrifice in quality or reduction 
in features, despite low price 


Compare these PROVEN high-quality construction features 


1. Heavy-duty, standard NEMA 56-frame motor (not “partial” 48-frame special 
job). 2. Open, separate motor mounting bracket (end bracket of motor not part 
of pump, requiring pump to be disassembled for motor service). 3. Bronze (not 
plastic!) impellers, nozzles, venturis. 4. Stationary bronze wear ring (eye of 
impeller does not operate in cast iron, rubber or plastic). 5. Bronze 
nozzle and venturi (not plastic or rubber) hold precise dimensions over long 
periods of operation. 6. Efficient Quad Volute diffuser integrated with cast iron 
pump body (no plastics used; no special extra parts to stock and require service). 


industry-Leading DELUXE CHAMPIONS* 
Deluxe and in Demand—for MAXIMUM Volume and Profit 


Since 1955 the most imitated jet line, but still “Champion,” are the completely 

deluxe Rapidayton Champions. Vain efforts have been made to copy features, models, 

tank sizes, and even series names. But after all this, Rapidayton Champions are 

still the most modern, still first in deluxe jet sales, and still first in “built-in” profit. 

No one has been able to approach their simple and functional design, interchangeability 

of parts, outstanding performance, and dependability of operation. Both the Shallow Well 
Champion (capacities to 1730 g.p.h.) and the Convertible Champion (capacities to 

810 g.p.h.) are packaged with horizontal and vertical tanks; both have 56-frame 

heavy-duty capacitor motors and Quad-Volute self-priming design. 

Original, patented Quick-Connect flange on the Convertible. 


¢ a 
* TRADE MARK Do business with your Kipidagion wholesals« 
: A 





MODERN, VERSATILE TWINS. the perfect jet systems for new homes and modernization jobs 


Completely packaged 2-stage, priced Whatever you need in jet pumps to secure maximum volume and profit 

with many deluxe single-stage jets in your area, Rapidayton has it—America’s most complete and fastest-selling 
line. To upgrade sales, feature the completely deluxe Twin Champion. The 
incomparable Twin is multi-stage, convertible, and fully packaged. Big 
and powerful, it gives the higher capacities and pressures needed for 
modern living. Designed for wells 0 to 150 feet in depth, the Twin’s two 
impellers pump full capacity at 40 Ibs. pressure and deliver up to 1250 g.p.h. 
Write for full information on the Twin and other Rapidayton superior jet 
pumps. Do business with your Rapidayton wholesaler. 


we 


over-the-well installations 


tailor-made for 


The Twin Champion is available 
as a pump only, with 13 or 30 
gallon horizontal tanks, or in 42 
or 52 gallon vertical tank FHA’ 
models. Tanks are hot-dip gal- 
vanized inside and out; and, like 
the pumps, are coated with 
—, protective. clear vinyl. 
ackaged systems are ready to 
install just as they come from 
shipping carton. 


*Farm and Home applications 


Vertical Champion— -- Super Champ—two 


single and ree 
for depths 20 to 150 
feet, with capacities 
ranging up to 1220 
g.p.h. Easy to install 
with exclusive re- 
cessed base. 


and three stages, for 
depths 20 to 200 feet 
Advanced axial flow 
principle. Capacities 
to 1350 g.p.h., pres 
sures to 87 Ibs. ALL 
BRASS internal con 
struction. 





What's new in big-job heating and cooling? To get the 


answers, a plumbing contractor tours the .. . 


PLUMBING CONTRACTOR George Connelly (with hat) joined 
a team of DE editors to find the answers to questions about 
heat pumps that could be vital to your future in the heating 
business. Richard Borcherding, left, answered the questions 
during a tour of the heat pump job pictured in these pages 


THE WORLD'S LARGEST industrial air-source 
heat pump installation was recently put into 
operation in Bensenville, Ill. It’s at the new 
$2.3 million office and factory building of 
Flick-Reedy Corp., a producer of hydraulic 
cylinders. Manufacturer of the system is 
York Corp., a division of Borg-Warner. 

The installation is capable of a 640-ton 
cooling load and a 5.5 million Btu/hr heat- 
ing load. It can air condition the equivalent 
of 300 average-size homes. 


s Operating on the principle of reverse-cycle 
refrigeration, the heat pump extracts heat 
from the outside air in the winter time (even 
at below-zero temperatures) and functions 
as a conventional air conditioner in the sum- 
mer. The distribution media is water, which 
is either heated or cooled, depending on sea- 
sonal operation. 

Design conditions for summer operation 
are based upon 95F outside and 75F inside 


air, producing 47F water for cooling. For 
winter operation, design conditions are 
based upon -10F outside air, producing 105F 
water for heating purposes. Interior space 
temperatures will be maintained at 70F. 

The Flick-Reedy installation consists basi- 
cally of three multi-stage systems, used in 
combination, each having two reciprocating 
compressors, a rotary compressor, an out- 
side heat exchanger and an interior cooler- 
condenser. Each system is an independent 
unit with its own refrigeration piping, liquid 
receiver, inter-cooler, safety devices, etc. 

All three serve the same heating and cool- 
ing distribution system, which is made up of 
nine draw-through fan systems serving the 
manufacturing area, each containing a com- 
mon heating and cooling coil and outside air 
and return air connections. These units vary 
slightly in cfm capacity, the largest handling 
21,000 cfm, the smallest 16,000 cfm. 

The general and private office areas, cafe- 
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THIS GIANT multi-stage heat pump in the Flick-Reedy 
extracts heat from the outside air for winter heating and func 
tional air conditioning system in the summer. It is capable 
load and a 5.5 million Btu/hr heating load Here. tor 
Connelly and the DE editors are 


fact 


getting a close loo 


teria and swimming pool area are served by 


heating contractor 
six fan systems varying from 5,400 to 10,000 
cfm. A long front hall area i 


1 


by the use of wall-hung 


type of heating and 
s conditioned Connelly, a past pre 
fan-coil delivery Contractors Assn. « 
units, the return air being served by a duct big-job contractor 
system in the same area. These units are with a team of 


placed underneath the large window glass inswers 


areas flanking the hall How do 


To find out what today’ 
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COMPRESSORS (left) are the 
heart of the system. Two com 
pressors in each of the sys- 
tem’s three stages work year 





round in both heating and 
cooling cycles. A third, low 
stage rotary compressor serves 
os a “booster” when outside 
temperatures fall below 15F 


HOW THE SYSTEM operates is 
shown by the schematic dia 
gram on the facing page. The 
supervisory data center 
shown at the center of the 
diagram, coincides with the 
photo on the facing page, and 
the high-stage compressors, 
shown at left in the diagram, 
coincide with the photo at left 


Big-job heating and cooling... . . (continued) 


(Continued from page 85) and two DE reporters through the plant. At 


of plumbing-heating contractors? the end of the tour, Fred Wood, district man- 
Are the days of the boiler and furnace ager of York’s Chicago office, joined the 
numbered? Are these long-time components group for a discussion on the installation. 
of the contractor’s comfort package about to The report of Connelly’s interview with Bor- 
become casualties of this “new-fangled” con- cherding and Wood follows: 

traption? , : . , 
This very interesting tour naturally brings 
certain questions to mind. Will you tell 
me how the heat pump differs, basically, 
from the more familiar methods of heating 


and cooling? 


Will the heat pump supplant more con- 
ventional methods of heating in big-job ap- 
plications? 

Has the multi-stage heat pump a future 
in residential applications? 

In simplest terms, a heat pump is a refriger- 
2 Or is the heat pump a cumbersome, im- ation machine that warms indoor space in 


practical oddity, workable only under cer- the winter and cools it in the summer. It 


tain limited conditions and of doubtful im- 
port in the foreseeable future? 

The answers to these and other questions 
came from Richard Borcherding, York 
Corp.’s chief project engineer on the Flick- 
Reedy installation, who conducted Connelly 


performs this function by “turning itself 
around.” 


How is this accomplished? 


To answer that question we must first point 


out that a refrigeration machine—such as 
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Spray Pump 





Outdoor Thermostat (seasonal change-over) 


----- ---—- --~+ Outdoor Thermostat (water control) 


pe ee -_ = 














 ccteeinenieetientententeent 
r---- 


Key to Diagram 
si ° Heated or Cooled 


Water to Fan 
Systems 








Electrical Wiring 
——_—-5 Air Piping 


eum Woter Piping 





Winter Thermostat 


Summer Thermostat 














HEAT PUMP 
COMPRESSION CYCLE 


SUMMER 


CONDENSER #2 4 4 EVAPORATOR 


* 


~ 


COMPRESSOR 


WINTER 


CONTROL OF THE SYSTEM 


supervisory data center 


wide by 8 ft higt 
air thermostat woter ft 
frost controls, refriger 


sO on to direct proper 


FLOW CHART at left st 


compressior 
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Big-job heating and cooling... . (continued) 


THE FUNCTION of the circulating pumps on the Flick- 
Reedy job is a topic of some interest to contractor Con- 
nelly during the guided tour. Here, Borcherding tells how 
water for the system comes from two man-made lagoons. 


(Continued from page 87) 
the household refrigerator or deep freeze 
—“cools” either a space or an object by 
pumping heat out of the space or object, 
leaving it cooler than it was previously. 


Would you carry your illustration a bit 
further? 


Well, the household refrigerator is really a 
heat pump, with a refrigerator coil. When 
warm foods are placed in the refrigerator, 
they become cooler because heat flows from 
objects of higher temperature to objects of 
lower, just as water runs down hill. 


And if this refrigerator mechanism were 
“turned around,” it would pump heat out 
of the air in the room and store it inside 
the refrigerator? 


Yes. The same thing is true of another 
simple, one-way heat pump, the common 
window air conditioner. The heat pump as 
we know it and as it’s used for heating and 
cooling rooms and buildings differs in that 


the effect is reversible. The pump is often 


LATTICE-TYPE BRICKWORK covers the outside of the ex- 
posed heat exchanger compartment, in which outside air 
and water spray provide heating and cooling effects 
during the winter and summer cycles of the system. 


called a reversible-cycle refrigeration ma- 
chine. This is not quite correct, for in both 
heating and cooling functions the cycle is a 
refrigeration cycle. The direction, however, 
is reversible. 


How is the heat pump operated? 


It needs electricity to operate, but it burns 
no fuel. In the winter it pumps heat out of 
air, ground or water and transfers it indoors 
(In the case of the Flick-Reedy installation, 
air is the heat source.) In the summer it 
pumps heat from indoors and transfers it 
to a “heat sink,” which. may be air, ground 
or water outdoors. The switch-over is made 


with either manual or automatic controls 


Would you explain how heat can be 
pumped from the cold outdoors to warm 
the interior of a building? 


Well, we have to begin by realizing that heat 
is a quantity and must not be confused with 
temperature, which is a measure of intensity 
of heat. If we had a cup of boiling water 


and a teapot of boiling water, for example, 
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COOLER-CONDENSER APPLICATIONS are covered by en- 
gineer Borcherding. Connelly, of course, recognized many 
of the heat pump components as being essential parts of 
conventional heating and cooling jobs he has installed. 


they ‘d both be But 


since the teapot contained a greater quan- 


the same temperature 


tity of boiling water, it would also contain 


greater quantity of heat 


This means, of course, that a temperature 

rating of 0F, for example, does not neces- 

sarily mean the total absence of heat? 
Exactly. As a 


matter of fact, about a cen- 


MARKET POSSIBILITIES for the 
heat pump in northern climates with 
Connelly by Fred Wood (left), manager of York Corp 

Chicago office. Wood emphasized that heat pumps sh 
be considered primarily as a new supplement to the 
contractor’s comfort 
ment” for existing 


multi-stage compression 


was discussed 


suld 


package and 
methods of 


not as a 


neating anda 


tury ago, a British physicist, Willian 
son—better known as Lord Kelvin 


Thon 

learned 
that heat is present, regardless of substance 
down toa temperature of 459.6F below zero 
He pegged absolute zero—where there is a 
complete absence of heat—at thi 

Lord Kelvin the first t 
a device such as a heat pu 


(Please 


te mper 
ture. was 


np for the 


turn t 


Answers to your questions about the heat pump 





are contained in a DE booklet, 
Pump Stand Now?” 


Where 
It describes the principle 


t 
Loe 


pump operation, presents diagrams of the four p 


of heat pumps, shows how to solve the problen 


and 


installation and describes a 


representative 


Single copies ol the 16-page booklet are a 


charge to DE subscribers 


Send 


request 


Prairie Ave., Chicago 16 
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A pump is behind it all... 


Is THE WATER SYSTEM INDUSTRY on the verge of a big 
breakthrough in unit sales? 

Or has it reached a plateau—a point beyond which it can 
no longer show the dynamic growth it experienced for a 
dozen or so years following the widespread introduction of 
rural electrification in the early ’30’s? 


# Support for the latter viewpoint comes from those who 
point out that the industry has bumped along for the past 
15 years with an annual sales volume that didn’t depart 
far—with one exception—from an average in the 650,000 to 
700,000-unit range. The rosy promise of 1955, when the in- 
dustry exploded to its record high of 800,000, was short- 
lived—as the annual volume has declined yearly since, to a 
six-year low of 710,000 units in 1958. 


» Why, then, are the optimists in the industry expecting a 
boom—spread over the next few years—that will dwarf the 
record year by at.least.25.percent? Where are the customers 
coming from?’ What must the.aggressive.p-h contractor do 
to turn a “fair share” of this boom to himself in the face of 
militant competition from Sears, Ward’s and other outlets 


The Coming Boom 
in Water Systems 


A special DE staff report 
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outside our own industry? 

DE’s 1959 series on water sys- 
tems will provide the answers to 
these questions. Beginning with 
this issue, we'll explore the 
thinking of leaders who feel the 
industry is on the verge of a 
million-unit annual sales_ vol- 
ume. We'll provide dynamic, 
workable suggestions for the 
plumbing contractor whose busi- 
ness future depends to any 
degree on successful selling of 
electric water systems for do- 
mestic and other purposes. 


#The reasoning behind _ this 
heavy concentration on water 
systems is, of course, well known 
to every p-h contractor. He 
knows, for example, that 4 major 
part of his rural business de- 
pends on the fact that “a pump 
is behind it all.” Without the 
water system, only a small hand- 
ful of his products and services 
beyond the municipal water 
mains would be in demand 


s The growing importance of the 
fact behind this slogan is re- 
flected in shifting market trends 
At one time, the water system 
customer was on the farm. But 
in recent years, the exodus to 
the suburbs has broadened the 
market base, as the city folk take 
their accustomed high standard 
of living with them beyond the 
city water mains—a_ standard 
that involves the use of water- 
using appliances. 

This, of course, underscores 
the need not only for new in- 
stallations but also for replace- 
ments, as existing systems be- 
come inadequate for the new de- 
mands made upon them. 


s DE’s 1959 series will show as 
dramatically, as completely and 
as convincingly as possible how 
p-h contractors, whose business 
is contiguous to the rural and 
suburban market, can profit 
handsomely from this “coming 


boom in water systems.” END 
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WATER. SYSTEM 
MARKET by YEARS 
1958 939500 
1959 975000 
1960 1045000 
| 103000 
62 1158000 


BIG AND GROWING BIGGER is the way Fred Hout of the pump 


association describes the five-year outlook for water systems 


The ‘magic million’ in annual 
water system sales 


How Can We Reach It? 


Exclusive interview with Fred Hout 


President of the National Assn. of 
Domestic and Farm Pump Mfi 


ABOUT TWO YEARS AGO, the National A 
mestic and Farm Pump Manufacturers co 
study that indicated the electric water system 
could reach nearly a million complete 
—for the first time—and even pass the 
in sales by 1960 


= These figures are deemed realistic by 
by others. The latter base their opinior 
fact that the industry fell short of 
939,000 units by more than 220,000 

» The more optimistic believe a w: 
in the making—and that the magi 
figure can be reached by 1960. The 
they feel, should be based, not or 
ance—not on what has been done 
done to boost sales—on what 
market is right now waiting to 





The coming boom in water systems lcontinued) 


1959 -975,000 1960 -1,045,000 1961-1,103,000 


New nonfarm: 400,200 
266,800 
308,000 


New nonfarm: 400,200 
266,800 
378,000 


New nonfarm: 400,200 
266,800 
436,000 


New farm: New farm: 


New farm: 


Replacement: 


Replacement: Replacement: 


Here's your TOWERING market for water 


(Continued from page 91) 

and decisive merchandising. 
Who’s likely to be right in the 
next two years, and in the years 
beyond? How big is the market? 
What are the relevant marketing 
factors? How much of the water 
system market depends on new 
construction—how much on re- 
placement? When is a water sys- 
How much does 
upon the 
homeowner’s desire and need for 


tem obsolete? 


obsolescence depend 


water-using appliances and how 
much on the age of the system? 

And how can the plumbing 
contractor capitalize on this ob- 
solescence? 


the these 
and related questions, DE editors 


aTo get answers to 
interviewed Fred Hout, president 
of the National Assn. of Domes- 
tic and Farm Pump Manufactur- 
ers. Mr. Hout is also president of 


Barnes Manufacturing Co., 


Mansfield, O., a leading manu- 
facturer of water systems. The 


interview follows: 


Mr. Hout, if the timetable of 
the pump association were to 
hold up in 1959 and 1960, the 
industry would sell 975,000 
units this year and 1,045,000 in 
1960. Do you think these tar- 
gets are over-optimistic? 


If you’re speaking of the poten- 
tial market in terms of what can 
be sold because of homeowner 
needs, I don’t think the figures 
are over-optimistic at all. But if 
you're speaking of what market 
will be sold in the two 
years, I can only say it depends 


next 


on how actively every segment 
of our industry—particularly 
that key figure, the contractor- 
dealer—goes after the business. 


Before we explore the role of 
the plumbing and heating con- 


tractor in the business outlook, 
would you tell us on what fac- 
tors you base your market ex- 
pectations? 


On two things, chiefly. One, the 
And two 
—and more significant from the 


favorable new market. 


point of view of the creative sale 


—the replacement market 


Let’s take up the matter of new 
sales first. Why is this picture 
bright this year? 


A review of the past seven or 
eight years will reveal that sales 
of water systems follow housing 
starts very closely. This is par- 
ticularly true since so much new 
residential construction is in the 
suburbs, which either are _ be- 
yond the city water mains or get 
an inadequate supply of water 
from the city, at least certain 
times of the year. 

Now the 


housing starts for 
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1962 -1,158,000 


New nonfarm: 400,200 
New farm: 266,800 | 
Replacement: 491,000 


y 
” a 


so @ 


ie ” . 


Related Product Potentials 


4.6 million rural homes (farm and nonfarm) lack running water 
2.4 million farm homes lack flush toilets 
5.1 million rural homes (farm and nonfarm) lack a water heater 


9.0 million rural homes (farm and nonfarm) lack central heating 


systems, related products 


Dom} 


1959 have been estimated at 1,- 
200,000. I’ve recently seen the 
more optimistic figure of 1,300,- 
000. If housing starts fall between 
these two figures, we can count 
on the sale of a good half million 
units to this new market alone 
And this doesn’t include the new 
market “left over” so to speak 
from previous years. I’m speak- 
ing of existing farm and rural 
nonfarm dwellings that do not 
have individual water systems 
They boost the new market po- 
tential by at least 167,000, bring- 
ing the total to 667,000 


And how about the replace- 
ment market? 


The potential here is terrific. In 
1959, there'll be some 630,000 
units added to the 12 years or 
older class, making a total of 
about 3,300,000 units. Here’s the 
area in which increased mer- 


to page 94) 
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The coming boom in water systems. . 


| don’t think we're over-optimis- 


tic at all 


million’ will depend on how ac- 
tively every segment of our in- 
that 
figure, the p-h contractor-dealer 
goes after water system sales.’ 


dustry—particularly 


(Continued from page 93) 
effort 
selling will determine how much 
of the 
actual business. 


chandising and creative 


potential will become 


Is a pump that’s 12 years old 
considered obsolete? 


Well, from the mechanical point 
of view, 12 years’ life is a reason- 
able one for a pump. People 
fail- 


ures in an aging pump just as 


should expect mechanical 
they do in their refrigerators or 
automobiles. Actually, the aver- 
age pump is more likely to be- 


‘ 


come ‘obsolete”’ much sooner 
because of insufficient capacity 
and pressure—as the homeown- 
er buys or wishes to buy water- 
using appliances. 

The main point is that these 
3,300,000 


class are pretty sure to be near- 


units in the 12-year 


ing obsolescence either because 


But reaching the ‘magic 


“Mechanically, 12 years’ 


the average pump is likely 


key 


of mechanical failure or insuffi- 
cient size. A replacement poten- 
tial set at 308,000 for 1959—about 
10 percent of the total of 12-year 
pumps—would be conservative. 


Your figures certainly carry 
the conviction that a water 
system boom is in the making. 
Before we go on to discuss 
what each segment of the in- 
dustry should do to get this 
business, would you comment 
on the potential for 1960 and 
beyond? 


The picture looks even better for 
1960 and the years to come. New 
construction will necessarily con- 
tinue high because of increased 
housing demands. And much of 
this new construction will be in 
the suburbs, beyond city water 
mains. Right now, at least 60 per- 
cent of our water system sales 


go to the suburban market—and 


life 
reasonable for a pump. Actually, 


(continued) 


is “The national market figures on 


water system potentials should 


to inspire the individual contractor 
become ‘obsolete’ sooner because 
of insufficient capacity and pres- 
sure as the owner buys or plans 
to buy water-using appliances.” 


and wholesaler to go after their 
share of the market, instead of 
letting it lie dormant or letting it 
go to competitors by default.’ 


this figure will continue high, 
may even grow. 

As for the replacement market, 
it will each 
year too—both from the stand- 
point of a growing number of 12- 
year pumps joining the 3.3 mil- 
lion now past this age, plus the 
growing need for 
and more pressure. 


continue to grow 


more water 


You made the point earlier 
that the replacement market is 
particularly important because 
it’s a creative one. This seems 
like a good place at which to 
elaborate upon this point. 


Yes, here’s where the merchan- 
dising p-h contractor can come 
into his own. He can make it his 


business to know something 
about the age and capacity of the 
water systems in his trading area 
—and sell not only pump re- 


placements but water-using ap- 
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‘The wholesaler should have at 
least one person on his staff 
who’s a water system man, who 
really knows his products and 
can help his plumbing contractor- 
customers to become better pump 
salesmen and servicemen.” 


pliances that are made possible 


by better pumps. 

It should be mentioned, in- 
cidentally, that when we talk 
about a water system boom we 
necessarily quote national fig- 
ures. Obviously, these figures 
have no specific meaning for the 
individual contractor. They sim- 
ply remind him that if his busi- 
ness is contiguous to the rural 
market in any of its phases, he 
can have his own boom in water 
systems and related products. 


s The national figures should in- 
spire the individual contractor to 
go after his particular share of 
the market, instead of letting it 
lie dormant or letting it go to his 
competitors by default 


That certainly makes sense. 
Would you give us some spe- 
cific suggestions as to what the 


(Please turn to center of page 102) 
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Rate yourself against this checklist... 


Do you handle a complete water systems 
line built by reputable manufacturers? 


Do you have a working relationship with 
a wholesaler who maintains adequate in- 
ventories and cooperates in advertising? 


Do you send employees to wholesaler and/ 
or manufacturer training schools, so they 
can acquire product knowledge? 


Do you have a program for training jour- 
neymen in sales and technical skills? 


Do you render prompt 24-hour service? 


Do you have two-way radio equipment in 
trucks for faster, more efficient service? 


Do you handle motor repair to avoid de- 
lays in shipping to the manufacturer? 


Do you have a simple but adequate finan- 
cing plan to help close sales? 


Do you have the necessary machines and 
tools to do the job most efficiently? 


Do you make trucks do a selling job by 
painting water system signs on them? 


Do you use a water system logotype on 
letterheads, calling cards, advertising, etc.? 


Do you use as many separate listings as 
possible in the yellow pages to call atten- 
tion to your pump and related business? 


Do you have a continuing newspaper ad- 
vertising campaign aimed at prospects? 


Do you send a personalized, direct-mail 
letter to your best prospects regularly? 


Do you speak about water before civic 
groups, tracing the history of man’s search 
for water and methods of obtaining it? 


Do you plan at least one special event a 
year—such as a pump day or participation 
in a home show or county fair? 


How well are you merchandising water systems? 


NOW | WILL 


po | po 


His boom is here now .... see next page 





The coming boom in water systems. . . (continued) 








: pee 
: BS WELL DRILLING 
LE ORIVING 
» PUM Service PAYMENTS 
+ TRENCHING & 
" EXCAVATING 
PTIC SYSTEMS 
INSTALLED 


SSPO0LS PUMPED 








The house that pump service built: 


He's Got a Boom in 
Water Systems Now! 


Last year, this contractor installed 90 bath- 
rooms, 175 water heaters, 20 kitchens—with a 
water system sale the starting point for many 
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MM‘s SIGN (left) is a real traffic-stopper. Listing all of MEYERS’ STOREFRONT (above) is low, modern and well 
Meyers’ varied services, it’s painted in the firm’s distinc- identified. Near the outskirts of town on one of Rock 
tive brown and chartreuse colors and features the MM ford’s busiest arteries, the store serves as operations 
trademark. It has over-all dimensions of 16 by 26 feet center for 18 employees and 22 trucks and drilling rigs 


THE COMING WATER system _ related plumbing product sales. hookup. Just as important, these 
boom is here now for MM Con- “In many of these sales, serv- 


service calls gave us an idea of 


tractors of Rockford, Ill. This _ ice got us into the home and gave what additional appliances the 


plumbing and heating firm sold us a chance to size up the age customer wanted or needed—ou1 


900 systems last year. Owner and capacity of the present sys- future, build-on busine 
Howard Meyers does an annual tem and find out what water- Using information gathered o1 
gross business in the neighbor- using appliances were on the 
hood of $300,000. Some 20 per- 


cent Is in water systems 


(Cont ed je OB 


3ut booms, like salesmen, are 
made not born. How did Meyers 
become a front runner in the 
growing number of contractors 
who are upping profits through 
pump and related plumbing and 
heating product sales? 


Service is the answer. 


‘Service and repair,’ Meyers 
says, “are the keys to the re- 
placement market in water sys- 
tems. And replacement is the 
key to big-volume pump busi- 
ness. Of the 500 units we sold ON-THE-SPOT INTERVIEW between Howard Meyers (left 


99r we he > >t f Ss sucC sf ‘ ) 
last year, 325 (65 percent) were Don Young revealed the “secrets” of MM ae See 


water system selling. Last year, Meyers sold more than 500 ; 
replacements And most led to better than half of which were installed as r ments 
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“Service is a vital part of wa- 
ter system merchandising. If 
you can handle the service, 
you're likely to get the new 
sale when the time comes.” 


“Diversification helps you 
‘take up the slack’ when one 
type of work falls off. It gives 
you another area to work in, 
to reach more customers in.” 


“There’s no sense trying to sell 
a product—or a service—if you 
don’t tell the public what 
you're doing. Big, consistent 
advertising is important.” 


98 


His boom iS here now... e (continued) 


(Continued from page 97) 
service calls, Meyers plots a step- 
by-step course for each customer 
that carries him first to a pump 
sale and then to the limitless 
horizons of related sales. 

“While the age of a water sys- 
tem sometimes necessitates buy- 
ing a new pump,” he explains, 
“the retail sales potential rests in 
our information about capacity 
and performance. In almost all 
cases, we find the capacity is 
obsolete—that’s right, obsolete. 


s “Mechanically, the pump may 
be able to do the job. But it is 
no longer big enough for the 
number of appliances already in 
use. It’s not big enough for the 
appliances the customer intends 
to install.” 

In followup sales calls, Meyers 
points out these facts to cus- 
tomers. He demonstrates how 
more service can be obtained 


from existing appliances when 
pump capacity is upped. He ro- 
mances about the greater con- 
venience, safety and health that 
will come with other appliances 
that can be purchased only after 
a new water system. 


= Here is a case from Meyers’ 
files showing how a minor serv- 
ice call provided the lead for 
$4,000 worth of business: 
Meyers’ journeymen on the 
emergency call noted that the 
customer’s pump was obsolete 
and relayed the information to 
the office. One of Meyers’ three 
salesmen followed up and, show- 
ing both the immediate and long- 
range benefits of a bigger pump, 
sold a submersible, plus pipe. 
“When we put in the pump,” 
Meyers recalls, “we told the cus- 
tomer that now that he had in- 
creased the quantity of water, he 
should also increase the quality. 


MM’s extensive phone book 


- ELING 
, IZING and REMOD 
“TALIZE IN MODERNIZIN 
WE SPECIA PLUMBING and HEATING 


“FOR QUICK SE RVICE RADIO DIS PATCHED 

INTIAL and SMALL ¢ OMMERCIAL INSTALL ATIONS and REPAIRS 
1CK 

RESIDENTIA! 


DIAL 8-5801 


FINANCING AVAILABLE 


JUMBING SUPPLIES and FIXTt ee 
oxen sarees SERVICE FOR THE DOAT.YOL 


AL © orkmen 


4 


CONTRACTORS 


2810 KISHWAUKEE 


FREE ESTIMATES 


YOU CAN AFFORD omer , 3 
IN MATERIALS 
IN ADVICE 
IN PLANNING 


5801 


(“A 


2810 KISHWAUKEE 
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It made sense—he bought a 
water softener. 

“We ran tests on the water 
and found that an 


tion unit was imperative for ut- 


iron filtra- 


most efficiency—as is common in 
our district. Another item sold. 
“When _ this had 
plenty of water of the best qual- 
ity, he started listening more 
closely to our sales talk on fix- 
tures that would take full ad- 
vantage of this fine water. 


customer 


a‘“We ended up enlarging his 
kitchen to 
using appliances. 


new water- 
We added a 


bathroom, too, because there was 


get in 


no need to scrimp on water any 
more. And what good is an extra 
asked the 
tomer, if there isn’t enough hot 


bathroom, we cus- 


“ 


SUBMERSIBLES, jets and other pumps 
are displayed in Meyers’ store. Al 
Paye, office manager, is strong in mer- 
chandising, was once with Wards. 


water system by adding more of 
our products.” 

All this resulted from a service 
call. It grew out of a water sys- 
tem sale. 

When a contractor uses service 
as a door-opener to big-ticket 
give big-time 
service. Meyers does. 

MM Contractors employs 18 
workmen trucks, 


sales, he must 


and uses 22 
drilling rigs and earth-moving 


machines. Men and equipment 


THE QUICKEST WAY: Paye dispatches 
a truck by radio to an emergency 
pump service call. Behind Paye is the 
route slip board for jobs in progress 


call comes for water system serv- 
ice, Meyers makes sure nothing 
interferes with quick action. 
“We'll pull a man 
off another job to accommodate 
“We've 


outfitted six of our trucks so we 


or a crew 


a service call,” he says. 


service faster 


can provide ou 
than our competitors. And we 
try to do it better, whether it’s 
drilling or driving a new well or 


fixing a broken-down motor.” 


water? So we sold a water heat- 


er, too. Total: $4,000 and a sat- 
isfied customer who still plans 


s That latter shows how 


serious Meyers is when he says 


can help do anything from build 
a new home to remodel an ex- 


item 
isting one to service all plumbing he wants fast and effective serv- 


to get greater use out of his new’ and heating needs—and when a (Please turn to page 100) 


advertising is as diversified as its business 
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(Continued from page 99) 

ice for water system customers 

the kind that builds the con- 
fidence necessary for future add- 
on selling. 

A malfunctioning motor goes 
MM’s repair 
shop, where the unit can be dis- 


straight to own 


assembled, rebuilt, tested and 


WINDING COILS for pump motors is just one of the serv- 
ices Meyers’ repair shop offers customers. Complete pump 
service is essential to building sales volume, Meyers says. 


put back into use without undue 
delays in shipping to the manu- 
facturer or farming out to local 
motor repair businesses. 

“Our repair shop is an ex- 
ample of our diversification,” 
Meyers says. “It shows our read- 
iness to handle any job thorough- 
ly. Our crew is equally diversi- 


continued ... 


Highways and 


fied in skills. It can service the 
pump, then get right on with the 
followup plumbing, 
electrical work, carpentry, etc.— 


heating, 


anything our salesmen can build 
from the initial service call.” 
Meyers’ equipment is diversi- 
fied, too, to complement his fol- 
lowup sales. Among other things, 


TEST BENCH in Meyers’ shop contains meters for electrical 
tests, water connections for performance tests and neces- 
sary parts to do a complete water system overhaul. 
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by-ways advertise MM’s many services 














RADIO DISPATCHED == 


emergency <_ ne 


pump service SS) - <, 


MM contractors 











he has (1) a one-yard track ma- 
chine for digging basements; (2) 
a crane and backhoe combina- 
tion; (3) a Jeep with a trenching 
attachment; (4) three tractors 
with front-end loaders and back- 
hoes; (5) a hydraulic drilling ma- 
chine, mounted on a war-surplus 
weapons carrier; and (6) a 125 
cubic foot portable air compres- 
sor with attachments. 

“This machinery, plus a va- 
riety of power hand-tools, is de- 
signed to back us up in broaden- 
ing our sales from that first call,” 
Meyers says. 


a Why so much emphasis on wa- 
ter system business? 

“Because,” says Meyers, “50 
percent of my entire business is 
in plumbing, and the water sys- 
tem is the foundation of this 
business. In many homes be- 
yond the city water mains, a 
plumbing business can stagnate 
unless it first sells water sys- 
tems in a big way.” 

The success of Meyers’ empha- 
Sis on water systems is reflected 


(Please turn to page 102) 
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Selling up: How a service call provided 
the lead for $4,000 worth of business 


MEYERS’ JOURNEYMEN on an emergency call noted 
that the customer’s pump was obsolete and relayed the 
information to the office. A Meyers salesman followed 
up and, showing both the immediate and long-range 
benefits of a bigger pump, sold a submersible 


» “When we put in the pump,” Meyers recalls, “we 
told the customer that now that he had increased the 
quantity of water, he should also increase the quality 
It made sense—he bought a water softener. 

“We ran tests on the water and found that an iron 
filtration unit was imperative for utmost efficiency— 
as is common in our district. Another item sold. 

“When this customer had plenty of water of the best 
quality, he listened carefully to ways he could take full 
advantage of this fine water. 


= ‘We ended up enlarging his kitchen to get in new 
water-using appliances. We added a bathroom, too, be- 
cause there was no need to scrimp on water anymore 
And what good is an extra bathroom, we asked the 
customer, if there isn’t enough hot water? So we sold 
a water heater, too. Total: $4,000 and a satisfied cus 
tomer who still plans to get greater use out of his new 
water system by adding more of our products.” 





continued .. . 


Meyers: “To build a business, advertise on 
anything you can get your message on..." 


(Continued from page 101) 
in sales figures. Last year, MM 
Contractors installed 20 
plete kitchens and 90 complete 
bathrooms, with a water system 
sale the starting point for many. 


com- 


alin addition, Meyers sold 175 
water heaters, 160 kitchen sinks 
and 225 water closets with a big 
assist from earlier pump sales. 
Add to that 100 
units for the “red water” 


iron filtration 
in the 
Rockford area and a comparable 
number of water softeners, and 
you have an idea of the related 
fixture business that can be built 
from the service and selling of 
water systems. 

“This is year-round business, 


too,” Meyers adds. “There’s no 
seasonal ups-and-downs when 
you have a firm base in water 
systems and plumbing-heating. 
People always need water.” 

But how does Meyers win the 
opportunity to service water sys- 
tems in the first place? Where 
does he find the “key” to replace- 
ment and remodeling sales? 

He finds it in an advertising 
campaign as skillful and as thor- 
ough as the service it promotes. 


s “When you sell,” Meyers says, 
“vou've got to let the public 
know what you sell. And that 
goes for selling service, too.” 
So Meyers sells through news- 
paper ads, telephone directories, 


billboards, radio, direct mail— 
“and anything else I can put my 
message on.” 

This includes the extensive use 
of the MM trademark on his 
store front, letterheads, billing 
sheets, estimates, advertising and 
business cards. It’s also on all 
equipment, making each ma- 
chine a “traveling reminder” of 
MMs services. 

All the equipment is painted 
an eye-catching “bright” brown 
and chartreuse, for quick identi- 
fication, even at distances too far 
for his trademark to be read. 

But the real depth of MM ad- 
vertising is shown in its use of 
the telephone directory. Meyers’ 
firm is listed under 12 different 





Fred Hout Interview ... 


(Continued from page 95) 
individual contractor should do 
to increase his business in wa- 
ter systems? 

Perhaps the most important 
thing he should do is identify his 
store strongly as pump head- 
quarters, in his sign, his use of 
manufacturers’ aids and by dis- 
playing pumps. He should gear 
his advertising not to selling the 
pump only but to all the things 
the pump makes possible—all 
the water the suburbanite needs 
for lawn-sprinkling or car-wash- 
ing, for example. 

If he tries to sell “so much 
water pressure,” this isn’t apt to 
mean much to the prospective 
buyer. What that buyer can do 


with the extra pressure will 
mean something to him. 

Besides being strong on mer- 
chandising, the contractor natu- 
rally has to be equipped to in- 
stall and service water systems. 
(Editor’s note: A complete list of 
Mr. Hout’s suggestions to con- 
tractors appears in the setaside 


reading on page 95.) 


Do you have any specific sug- 
gestions for wholesalers? 


The wholesaler should identify 


himself as water system head- 
He should have at 
staff 


man — 


quarters too. 


least one person on his 


who's a water system 
really knows his products and 
can help his contractor-customer 
become a better pump salesman 
and serviceman. He should make 
manufacturers’ sales aids avail- 
able to his contractors. 

He should maintain an ade- 
quate inventory of parts. And he 
should be field headquarters for 


servicing the pumps of the lines 





Behind the man, Fred Hout 


. is a growing, vigorous concern, the Barnes Manufacturing Co. 
For the story of what this company is doing to help make the 
“Coming Boom in Water Systems” a reality for itself, its dealers 


and distributors, read “The New Look at Barnes,” 


next issue. 
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categories, in keeping with its 
diversification. Under major cat- 
egories, Meyers uses a full quar- 
ter-page ad, featuring the MM 
trademark. Under more “minor” 
categories, he uses a smaller 


‘name line” listing. 


» Meyers’ directory advertise- 
ments appear under these cate- 
gories: Plumbing, heating, well 
digging, pumps, septic tanks, ex- 
cavating, trenching, sewer clean- 
ing, bathrooms, kitchens, water 
heaters and post hole digging. 
Meyers feels directory adver- 
tising is ideal in winning the im- 
mediate prospect. But, he adds, 
your company’s name must al- 
ready be familiar, at least to 
some degree, when the prospect 


refers to his yellow pages. 


# How does he make himself fa- 
miliar? Newspaper advertising is 
one way. Meyers directs a steady 
barrage of such advertising at 
(Please turn to page 184) 





Dom! 


he carries—so that the contractor’s customer 
whose pump needs to go out for servicing 
doesn't have a long wait while his pump goes 


back to the factory or a field service station 


What suggestions do you have for your 
level of the industry—the manufacturer? 


Well, I can only speak for Barnes. We have a 
thorough and exceedingly active program for 
both wholesalers and contractor-dealers. We 
have training schools for them, both at our fac- 
tory and in the field. These schools cover not 
only product technicalities but salesmanship 
and other aspects of merchandising. We pro- 
vide field servicing of pumps 

We have a complete merchandising package 
of posters, giveaways, etc. We offer cooperative 
advertising to both wholesalers and contractors 

In short, we believe that all levels of the in- 
dustry should work together if the magic mil- 
lion sales figure is to be not only a goal, but a 
business reality in the water system field. END 


ric ENGINEERING, MArcHu 1959 


Coming up in the DE series: 


What customers are thinking of 
you, your products and services 


And these other big features: 


Contractor survey reveals new 
attitudes on submersibles 


The case for individual versus 
central water systems 


Submersibles for shallow wells: 
How practical? 


Tips for wholesalers: How to make 
your pump department pay off 


The replacement market: Is it 
ready to explode? 


Pump progress: Developments 
make selling, installation easier 





ane Ne geiny 
come seh ae owen oom 
a we “ 


DOUBLE-TRUCK ADS like this one kicked off the trade 
portion of the program in this month’s DE (pages 46-47). 


New Plan Seeks to Erase Public's 
Confusion on Unitary A-C Ratings 


Certified’ program will make it easier for the customer to 


buy; easier for the contractor to sell, say its sponsors 


A PROGRAM designed to make it 
easier for the consumer to buy 
the 


it—i1s 


air conditioning—and for 


contractor-dealer to sell 
going full steam ahead after sev- 
eral months of preparation. 

It’s called the “unitary air con- 
ditioning certification program” 
and is built around a simple 
yardstick for judging the cooling 
capabilities of a given piece of 
equipment through the adoption 
of ratings based on the use of 


British thermal units to measure 
cooling capacity. The program 
applies to unitary equipment up 
to 135,000 Btu. 

A “seal of certification” will be 
affixed to a-c products measuring 
up to required standards. 

Sponsor of the program is the 
Air Conditioning and Refrigera- 
tion Institute, in cooperation with 
the National Warm Air Heating 
and Air Conditioning Assn. 
Some 


35 manufacturers of uni- 


tary air conditioning equipment 
already have subscribed to the 
program. 

“Unitary” air conditioners are 
described as “all packaged air 
conditioners, whether in single 
units or in combined units called 
split systems, but not including 
room air conditioners or heat 
pumps.” 

Object of the program, ARI 
spokesmen said, is to eliminate 
confusion in the public’s mind 
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because of varying standards of 
measurement—cubic feet, Btu, 
tons, horsepower—used by indi- UNITED AIR LINES 
vidual manufacturers. 

“How many sales have been 


San Francisco 


lost because the potential cus- 
tomer becomes confused by hear- 
ing air conditioners described in 
terms of Btu’s, horsepower, 
etc.?”” ARI representatives ask. 
“The customer thinks he’s hear- 
ing all sorts of conflicting claims, 
and he goes away muttering, ‘I'll 
think about it.. You know what 
that means. No sale!” 


s» Unitary certification, says the 
ARI, will eliminate the bewilder- 
ment that makes prospects hesi- 
tate and put off buying. It will 
be their guarantee of perform- 
ance by reputable manufactur- 
ers, assuring them that the cool- 
ing capacity claimed has been 
tested and approved under rigor- 
ous standards. 
Every participating manufac- 
turer will have the seal of certifi- ws 8 eee OFS See Aan Ceenee ane Saeey 
Fitzgerald of the Noland Credit Co. staff point up the spec 


tacular foreign travel awards that will go to the lucky winners 
that the unit’s rated capacity is in Noland’s remodeling contest for its contractor-customers 


in accordance with ARI Stand- 
ard 210-58 for electrically driven 
equipment or ARI Standard 250- 


58 for heat-powered equipment Wholesaler Lays $150,000 on 
In addition to being rated ac- the Line in Dealer Contest 


cation on his product—certifying 


cording to the above-named 
standards, all certified units must 
pass the following tests: (1) dim: to boost modernization selling 
maximum operating conditions, 


2) low te erature operation 
of et ae y A SALES CONTEST designed to encourage plumbins 
9 

r sulation efficiency and (4 

(3) insulation ef os \*) heating and air conditioning contractors to sell remod 


cominennate Chaput. eling on the time-payment plan has been announced 
by Noland Credit Co. Titled “Partners in Profit 
contest offers $150,000 in prizes 

Noland Credit Co. is a subsidiary of 


36-branch wholesaler with headquarters in 


sHere’s how the certification 
will work: Manufacturers will 
test their own equipment and file 
test data with the ARI. If the 
data appears consistent with ARI 


evaluations, permission will be 


News, Va. It was set up specifically to help 
contractor-customers sell remodeling b\ pi 
nancing for the contractors’ custome! 
granted to use the seal on units Th. selon contest @ill run from March 
August 31. Some 1,600 prizes include mercha: 


all-expenses-paid vacation trip 
the equipment to assure that the Clark J: 


and in advertising 
Spot checks will be made on 


secretary-treasure! 
(Please turn to page 214) Ple 
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me HA me 
MINIMUM PROPERTY stanoanss 


What's New in 
Cooling Products, 


HOT AND COL 
‘PRESSURE RED 


SAFE AND SANE installations, pre 
scribed in the FHA minimum property 
standards for domestic water heating 
and storage, was a central point of the 
safety valve display by Watts Regulator 
Co. at the ASHAE show. On hand to ex- 
plain the new standards to show visi 
tors (see article) were R. H. Chaffee, 
left, vice president of sales, and Joseph 
Keegan, assistant manager of sales 


Heating and 
Methods? 


... 2nd report from the air conditioning show 


A CONTINUED TREND toward smaller, packaged 
heating-cooling units that feature higher outputs 
along with the reduced sizes was revealed in 
product displays at the big air conditioning show 
held recently in Philadelphia. 

The week-long exposition, sponsored by the 
American Society of Heating and Air Condition- 
ing Engineers, featured more than 450 exhibits 
that were viewed by a total of 20,000 visitors from 
North America and 20 foreign countries. 


» Products displayed ranged all the way from a 
line of cartridge-powered hand tools shown by 
Velocity Power Tool Co., Pittsburgh, to huge 
centrifugal refrigerating machines weighing as 
much as 25,000 pounds. 

Some displays went a step beyond the usual 
emphasis on products this year. For example, 
Watts Regulator Co., Lawrence, Mass., keyed its 
exhibit to the new FHA Minimum Property Stand- 


ards covering safety devices for domestic water 
heating and storage. 

The display illustrated typical installations of 
safety devices specified under the new require- 
ments, showing how the previous minimum stand- 


ards have been raised. 


s The over-all message conveyed by the Watts ex- 
hibit was that the new standards provide an op- 
portunity for upgrading the industry. 

Briefly, the new FHA standards now in effect 
mean that: 

(1) All direct-fired water heaters must have 
temperature and pressure-relief protection. 

(2) Hot water boilers must be equipped with 
an ASME-rated boiler safety relief valve 

(3) All tankless indirect water heater installa- 
tions must include a thermostatic mixing valve, 
and when a back-flow preventive device is used 


(Please turn to page 174) 
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THE PACKAGED DESIGN of Dunham-Bush’s new 
line of large remote air-cooled condensing units saves 
space, cuts installation costs. Available in five sizes 
(10 to 30 tons), the unit is designed for a-c applica- 
tions requiring the use of a water saver. It is a 
standard condensing unit with motor compressor, 
liquid receiver, controls and refrigeration accessories, 
all within the unit’s casing. C. T. Cavanaugh and G. J 
Finck were on hand in the West Hartford, Conn 


firm’s booth to describe the unit for visitors 


AN ECONO-MIZER COOLING TOWER was among 
the many big-job products displayed by Acme In- 
dustries of Jackson, Mich. Among its features are a 
gravity-feed water distribution system from basins 
above the filling; a high-impact, all-plastic deck to 
resist fungus, and an automatic make-up water con- 
trol valve. Bolted construction permits quick and 
easy disassembly and assembly. On hand to describe 
the unit to exposition visitors were Acme representa- 


tives J. T. Maloney and Charles Colye1 


“SO STRONG YOU CAN STAND ON IT” was th 
description given to show visitors by Mal Goldstein 
and Norman Stoll in Slant-Fin Radiator Corp 

booth. They were talking about the Richmond Hill 
N. Y. firm’s new line of copper-tubs 
Among the 


the line is a low, narrow enclosure 


aluminum-fin 
baseboard heating elements features of 
designed 
“neater installation in limited space A track 
pansion clip permits noiseless thermal expansion 


a pivot-action dampe1 may be added when desired 


AIMING AT THE SCHOOLROOM MARKET, V 
can Radiator Co. (Hartford 

series of Linoventilators 
lengths from 12 to 24 feet 
of the heating, ventilating 
of a classroom. The syster 
room at low velocity 
inches deep, the un 

with the room’s decor 
president, and Marty 


What's new at the home builders show? .... page 109 
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continued . 


All-in-one copper tube machine shares spotlight with consumer products .. . 


HEATING AND VENTILATING UNITS at the show 
included a new line for nonresidential use by Modine 
Mfg. Co. of Racine, Wis 
zontal type, and may be installed on a floor or plat- 


The unit shown is a hori- 
form or suspended from a ceiling. The same basic 
design is available for vertical wall mounting or as 
a free-standing unit on legs. Capacities for steam 
range from 37,000 to 2,000,000 Btu; for hot wate: 
from 54,100 to 1,300,000 Btu. Modine 
Harry Clark and M. J. Druse manned the booth. 


executives 


A MACHINE TO CUT MAKE-READY TIME on 
copper installations was shown by Stockmeister and 
Prins of Wellston, O. The new 


reduce hand work on such installations, will cut and 


unit, designed to 


clean copper tube, remove the burr edge, clean fit- 
tings and ream the tube. Each operation will be il- 
lustrated in DE’s Job Problems department . . . in 
the forthcoming April issue. 


108 











WITH BIG-JOB REPLACEMENT IN MIND, the 
H. B. Smith Co. (Westfield, 


“Big Mills 640” cast iron boiler. It is an independent 


Mass.) showed its new 


header-type unit with vertical water tube construc- 
tion. The unit can be expanded up to 20 sections as 
heating needs increase. Capacities range from 3,- 
600,000 to 6,800,000 Btu, and it will operate with 
horizontal rotary oil burners or gas burners. De- 
scribing the product for show visitors were Weston 


Shepard, T. P. Loring and Richard Conway. 








ELECTRONICS MOVES IN to help calculate the 
cooling needs of a house. The exhibit by Westing- 
house Electric Corp. (Staunton, Va.) showed how all 
the varying factors entering into cooling load calcu- 
lations for a particular house at a particular location 
are fed into the computer, and how the answer pops 
out 24 seconds later. A full description appeared in 
DE’s February issue, beginning on page 92. 
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What's New at the Product Shows? . 
: a ~ da 


TOPSY-TURVY PLUMBING? No, just a 
Privasuite displayed in unique fash 
ion at the home builders show to 
illustrate our industry’s newest con- 
tribution to better living Privazon- 
ing. Private plumbing and dressing 
facilities for each occupant of this 
master bedroom (above) are shown 
at left of photo. The display was by 
Universal-Rundle 


ALTHOUGH THE P-H INDUSTRY may not have com- speak for themselves in the 


pletely stolen the show at the recent convention of entitled “Better Methods for 
the National Assn. of Home Builders in Chicago, Installations.” 
it definitely put on a show Full details of the pan 


Plumbing contractors, plumbing products and six of the industry’s | 


Privazoning (the industry’s new concept in bath- pated, are given on 
room design) all combined to provide a stellar at- The p-h industry 
traction for the nation’s home builders year in the a 


sociatiol < 
Workshop ession in wil 
«New and improved products, a few of which Hollywood, Calif 


contrat 
are illustrated in these and the following pages, In his talk, Notthoff 
spoke for themselves in the exhibits sponsored by the installation and 


node 


industry manufacturers in dozens of luxurio 


A new feature of the convention this vea vear. traced the curi 


provided p-h contractors with an opportunity to 
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continued . 


Push-button plumbing—one of many attractions at the builders show .. . 


A ROOF VENT FLASHING displayed by the Mono- 
Flash Division of Carrollton Manufacturing Co. 
(Carrollton, O.) attracted attention to its feature of 
corrosion-proof construction and promise of fast in- 
stallation. F. W. Osterhout (left), vice president of 
sales, told DE’s editorial research manager how the 
neoprene flashing eliminates leaks around vent pipes 
and prevents corrosion staining of roofs. 





A PRETTY GIRL was on hand to show the new 
slant-back vitreous china lavatory (the Alicia) dis- 
played by Eljer Co. of Pittsburgh. Also shown was 
a china lavatory and water closet finished in white 
glaze stippled with gray. Response was “so electri- 
fying,” DE was told by Eljer’s A. E. Thiesfeldt, that 
a new line of stippled ware will be marketed by the 
company through the plumbing industry soon. 





WHAT’S AHEAD IN THE WORLD of plumbing? At 
the Crane Co. booth the answer was found in a lav- 
atory drain and water closet, both operated by means 
of an electrical push-button system. Ted Fuguey of 
the Chicago firm (right) points out features of the 
units. They were shown only to get reactions from 
the assembled home builders—you can’t buy one, 
yet. The reactions? Crane says “terrific!” 


A NEW LINE OF WALL TILE, featuring ease of 
Formica. The 
wall covering, designed especially for bathrooms by 
the Cincinnati firm, is available in eight colors and 
three patterns. Each tile is 10 by 10 inches, and 
enough tile for an average-size bathroom is packed 


installation, was demonstrated by 


in a single carton. It is designed for dry wall con- 
struction and uses a contact-bond adhesive. 
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Harry Welch, Seattle 


“Prefabrication is a cost-cutting 
boon to both the builder and 
the plumbing contractor—but it 
does have practical limits.” 


H. O. Lasseter, Miami 


“It’s just good business for the 
home builder to select a quali- 
fied plumbing and heating con- 
tractor—and stay with him.” 


Roy Gustafson, Minneapolis 


"To reduce job-site problems, 
builders and subs should get to- 
gether for ‘brainstorming’ ses- 
sions before the work begins.” 


A. J. Geisler, Dearborn, Mich. 


“Builders should call on contrac- 
tors to help ‘sell’ the plumbing 
features in their homes during 
open-house promotions.” 


At the home builders show... 


John Dorsey, Chicago 


“Even in weak code areas, the 
best p-h materials and methods 
should be used to prevent dis- 
repute for the builder later.” 


John Turkstra, Chicago 


“The p-h contractor should help 
the builder select the most suit- 
able fixtures for his jobs at the 
beginning or blueprint stage.” 


Plumbing Contractor Panel Points the Way to 
More Profitable Relations with the Builder 


CLOSER COOPERATION between the home 


recommendations have led R. G. Hughes, 


builder and the qualified plumbing and heat- 
ing contractor can close sales quicker, cut 
costs and bring faster completions, accord- 
ing to a panel of industry experts that ap- 
peared at the National Assn. of Home Build- 
ers convention in Chicago recently. 

Six leading contractors (above) made up 
the first panel from our industry to appear 
in the NAHB convention spotlight. Their 
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former NAHB president, to suggest a joint 
committee of the NAHB and the NAPC to 
study mutual problems. 

The panelists told builders that home sales, 
profits and quality could be improved by the 
contractor and builder working together in 
three major categories—selling, establishing 
good codes and cutting labor costs largely 


(Please turn to page 219) 





OB PROBLEMS...and how to solve them 


Steam heating system in a factory office sounds 


like an ‘anvil chorus. 


To the Editor: 

We are having trouble with noise 
in a steam heating installation in 
a factory office. In the spring and 
fall, when the need for heat is in- 
termittent, the customer complains 
that the system sounds like an an- 
vil chorus 

In fact, the 


enough to 


condition is severe 


cause the thermostatic 
elements in the traps to collapse. 
Installing new elements brings on- 
ly temporary relief. 

The system has been operating 
with both the supply and return 


the 


radiation. Two of the fin-tube type 


mains 13 ft above baseboard 
baseboard units are 40 ft long and 
two are 28 ft. 
# Each of the longer runs is con- 
nected to the overhead return by a 
l-in. riser and each of the shorter 
ones by a %4-in. riser. The returns 
are connected to the bottom of the 
main. 

The arrangement is shown in our 
sketch (Fig. 1) 

Steam pressure is 742 psig at the 
boiler and a vacuum pump pulling 
1'4-in 


through a return develops 


Here are two solutions 


a vacuum of 15 mm of mercury. 
Can you tell us what is happen- 
ing and suggest any changes that 
will correct the noise condition? 
Massachusetts W.N. 
To the Reader: 
There are several factors in the 
arrangement described that are not 


considered to be the best practice. 

First, neither the steam nor the 
return connections to the overhead 
mains should come off the bottom 
of the pipe. 

Bottom taps, such as those shown, 
provide condensate 
traveling in the mains and become 
promoters of water hammer. The 
steam main also should be dripped 
at the end, or at intermediate 
points if needed, with the conden- 


run-outs for 


sate being returned to the return 


header through a trap. 
A separate trap should be used 
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Fig. 1: 
office installation is noisy. 


A reader wants to know why a steam heating system in a factory 
His sketch shows that both supply and return 


mains are 13 ft above the baseboard radiation and that both steam and re- 


turn connections come off the bottom of the mains 


Figs. 2 and 3 suggest 


changes in the piping arrangement that will improve the system’s operation 
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for each drip, since hooking several 


drip legs to a single trap is not con- RETURN STEAM MAIN 


-(+)<—1™ — + 


RETURN STEAM MAIN 


sidered a satisfactory arrangement. 1 ; 

As for the return main, conden- 
sate moving along it, from what- 
ever source, is sure to dive into the 
first opening in the bottom of the 
pipe. When that happens, the dis- 
charge risers from each of the base- 
board units fill up with water right 
down to the check valve. 


Ej 
| 
| 


s Obviously, the only way to get 
steam into the baseboard is by get- 


CONDENSATE 


ting a lower pressure on the base- 
board discharge side. This is often 
termed the “differential 


across the trap.” 


THERMOSTATIC 
TRAP 


THERMOSTATIC 
TRAP 


pressure 





On it, to a large 











BASE BOARD 


—> 


A--EXISTING 
CONNECTIONS, 


measure, rests the trap capacity. BASEBOARD 


In this case, there is probably 


CHECK VALVE 


only seven psig at the baseboard 
inlet, of the 
pressure at the boiler has been dis- 


BETTER CONNECTIONS 
ENTER TOP OF MAINS 
DRIP END OF STEAM 
MAIN 


since some original 





sipated by friction loss. 
This is the “in” 








pressure and Fig. 2: Bottom taps, such as shown in diagram A (left), provide runouts for 
condensate traveling in the mains and become noise producers in the systen 
shown in Fig. 1. Diagram B (right 
nections enter the top of the mains. The steam main also should be 


at the end as shown, or at intermediate points if needed 


is the water column 13 
which 


against it 


ft high, imposes a static shows a better arrangement where con 


pressure on the check valve clap- ones 
per of more than six lbs. Conse- 
quently, the effective steam pres- 
sure for moving the water into the 


return main is less than one lb 





five oz to the effective differential 
in. the attack against the 13 ft lift 
Under these conditions, 


a Meanwhile, slugs of water are 


falling down to the baseboard from noise in 
the system is inevitabk 

First 
system calls for changing all over- 


the bottom taps in the overhead 


steam main and there is consider- priority in improving the 


able turbulence from the mixture 


of steam, condensate and possible head main connections the top 


re-flashing of condensate in vari- of the pipe (Fig. 2) 


ous parts of the piping. 


The pressure differential appears e#The next step is to relieve the 


DoMESTIC 


to be quite critical in this case and 
is subject to rapid changes from 
system fluctuations that can expe- 
dite and stop discharges through 
the trap orifice. The vacuum of 15 
mm of mercury doesn’t help much, 


because it actually adds less than 


troubled traps, and the surest way 


is to drain them to a condensate 
pump by gravity and then use the 
pump to lift the return condensat« 
to the overhead main 

Fig. 3 this, 


should solve the problem END 


illustrates which 


How necessary are temperature and humidity 
control in the organ chamber of a new church? 


To the Edito: 

In a church heating installation 
we are doing we have a problem 
hu- 
midifying of the organ chambers 


concerning the heating and 
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The problem is: should we provide 
temperature and humidity control 
in these chambers? 

We have checked with a number 
and only 


of churches in our’ area 





CONDENSATE 


FLOOR 











shown in Fig 
to ao pump 
pump to lift 
the overhead 





Job Problems 





(Continued from page 113) To the Reader: 
installed in the church recently. There are two basic types of 
The architect says that control- organ, namely, the pipe organ and 
ling the heat or humidity in organ the electric, or electronic organ. If 
chambers is a rare practice. How- you are concerned with a pipe or- 
ever, we would like your opinion gan, our opinion is that you will be 
on this question safe in omitting both temperature 
New York W:S. and humidity control in the organ 


what Sze means 


in PLASTIC PIPE Installations! 


nonmagnetic, noncorrosive, 

high-tensile, heavy-gauge 

Stainless steel band and housing 
PLUS... 


Patented One-Piece Housing of Stainless Steel 
Housing Recessed in Band 

Patented Contour Serrations in Band 
Stainless Steel Screw—Heat-Treated 

Proved Welded Assembly 


FOR... 


Extra Corrosion Resistance 
Premium Strength 
Uniform Tighter Clamping 
Permanent Seal 
Sure Tite 
Collared 


Stainless Screw 
Series C-PS 


_ 
Nonmagnetic \ 
- Tensile 


Ctainlocs Stool / “ 
Deep-Slotted 

Stainless Screw 

Series PS 


Sure Tite 


Ask for Bulletin PP-1057 for full details 


Quality for over a Quarter Century 


. CLAMPS 
WITTEK Manufacturing Co. Rapaee (ws) 
4357 West 24th Place 


Application 
Chicago 23, illinois 


chambers on this installation 

Probably you are worried about 
the possibilities of condensation in 
the pipes. This is possible, but 
only remotely probable. Even in 
extremely humid regions, observa- 
tions seem to indicate no trouble 
from humidity. Normal air move- 
ment and ambient temperatures 
seem adequate for this type of 
instrument. 


ws One annoyance that may be en- 
countered is the keys in the con- 
sole sticking. To counteract this 
condition, an electric heater can be 
installed in the console. Approxi- 
mately 150 watts will do the job, 
unless the region is one of constant 
high humidity, in which case you 
will need more heat. 

By contrast, an electronic organ 
is definitely susceptible to atmos- 
pheric moisture. We have heard 
of one manufacturer who builds a 
“damp chaser” in the organ when- 
ever he knows it is to be used along 
the seacoast or in the humid re- 
gions of the south. This is an auto- 
matic heater that raises the 
ambient temperature and_ thus 
keeps the relative humidity down. 
The “damp chaser” may be pur- 
chased separately from builders of 
electronic organs. 


«Temperature fluctuations in the 
normal range of weather do not 
affect the performance of an elec- 
tronic organ. This means that tem- 
perature control is not needed 
except in those areas of damaging 
humidity. 

To sum up, we recommend that 
for a pipe organ, just let natural 
ventilation take charge. If the or- 
gan is electronic, a heater is a good 
idea. It may be needed only a few 
months of the year and can be cut 
off the circuit the remainder of 
the time. END 


Geriatrics in Plumbing 

The average age of plumbing in 
American homes is 35 years, ac- 
cording to the Plumbing-Heating- 
Cooling Information Bureau. 

What’s more, some 10 million 
homes are at least 50 years old and 
25 million are 30 years old. 

The Bureau cites these statistics 
as added evidence of the vast mar- 
ket potential in modernization. 
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PUT YOUR MONEY IN GRACIOUS LIVING... 


but don't “Gold-Plate” the drain! 








Specify Republic Steel Pipe for maximum 


economy in waste line service 


Most people who purchase a new home look for- 
ward to years of tasteful living, surrounded by the 
marks of modern grace and comfort. Providing 
features that make this possible—without undue 
costs to the buyer—can be a real problem for 
builders. One way to solve this problem, while 
still maintaining high standards of quality, is to 
choose fully dependable, yet economical, building 
materials. Such a material is Republic Steel Pipe 
for waste lines. 

Steel Pipe is low in initial cost—yet its price and 
availability remain relatively stable. Republic Steel 
Pipe also helps you achieve higher standards of 


workmanship. It is absolutely uniform, for sure 


REPUBLIC 


STEEL 


speedy installation. Further, since one grade of steel 
pipe meets all requirements, inventory problems 
are reduced, and there is no chance of installing the 
wrong grade. Reputable plumbers everywhere, with 
years of steel pipe experience, can economically in- 
stall a steel pipe waste line system that will last the 
life of the building. 

These and other steel pipe advantages bring sub- 
stantial economies—economices that can he utilize d 
to provide a more livable, more salable home. For 
complete details, contact your Republic Pipe Dis 
tributor, or write Republic Steel Corporation, 
Department DE-6913, 1441 Republic Building, 


Cleveland 1, Ohio 
(REPuRLiC 


El sicx. Bi 


Worlds Widkesl Range vi Stindlard, Steels and, Ste, Pj0odiig 
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Introducing the all-new ELLIS ...by Eber... 
“right” for the big residential market 


7? Decorator Colors 
Plus Snowy White 


The Ellis is proof that quality reaches from end to end in the Eljer line. 
While modestly priced, this washdown toilet features improved flushing 
action and the eye appeal of Dave Chapman’s striking new design, in- 
cluding new flat bolt covers to eliminate dirt-trapping projections. And 
for easy, labor-saving installation, there are but two bolt holes, scien- 
tifically balanced for stable mounting. 





You’re so right with ELJER 


Now! New 
Eler frxtures 

your customers 
helped us design 


Trust Eljer to be first with pretested designs in bathroom fix- 





tures. In a research project unique to the industry, Eljer’s new 
series of creations by the staff of Dave Chapman, famous 
design firm, was endorsed enthusiastically by the decision 
makers who really count—the home building and buying public. 
First shining example of the line is the new Ellis toilet shown 
on the opposite page. 


Product innovations in the Ellis add to the impressive list 
of Eljer “firsts” which attest to the quality and performance 
of the Eljer line. Such industry-accepted developments as 
Eljer’s integral china overflow and ground-in valve seats are 


incorporated in the Ellis, plus new, improved flushing action. 


Ask your Eljer wholesaler about these pretested new fix- 


tures. After all, your customers told us a lot about them. 


| | . Three Gateway Center, Pittsburgh 22, Pa. 


NEW BLAIR china lavatory harmonizes per- 
fectly with Ellis toilet. Available in 7 dec- 
orator colors, plus white. 


ANOTHER “RIGHT” mate for the Ellis is the 
Capri enameled iron bath, outstanding in 
quality, moderate in price. 
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(one of a series of 
special reports ) 








... on business management, merchandising 


From the winners in the Big Push contest ... here are prize- 
winning tips to help you meet the challenge of competition 


How po you PRODUCE a low-cost mailer that says all you want it to say 
and still remains “uncluttered”? ' 

How can you draw more attention to your billboard advertising? 

Can you profit from “picking up the tab” on service callbacks? , 

Is there any way to get more merchandising mileage out of your slogan—oF 
your letterhead 7 

There are answers to each of these questions—plus many more— in this 
month’s Book of Ideas. The sixth in a series of articles based upon the prize- 
winning entries in Domestic ENGINEER NG’S recent Big Push Remodeling Sales 
Contest, the following pages provide profit-producing tips. on merchandising 
and business management. 

These ideas have paid off for the nation’s top remodeling contractors. They 
might help you, too. 


Study them carefully. Each has been tried —and proven —by an expert. 
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Geisler Finds Customer Files 
Are Never Too Old to Earn 


Ho p 1! Don’t throw out those old files! 
They hold your newest and best leads, 
says A. Jerome Geisler of Geisler Plumb- 
ing & Heating Co., Dearborn, Mich. At 
least, that’s the way it works for him. 

The jobs you did two, 10 or 20 years 
ago ought to be re-checked regularly. Call 
the owners and talk to them about the 
work. Often, when property has changed 
hands, the new owner is glad to get a 
report on plumbing and heating and will 
be pleased to let you in to tell him if 
everything’s as it should be. 

Hang onto those old files. Go over them 
and pull out fistsful of prospects. It’s 
easier than shaking apples out of a tree 
and profitable, too. 


SS 
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ETTZW 20 Rembrandt of Remodeling’ Displays 


Portraits of His Work in Showroom 








GOOD REMODELING work 
is an art, and Reuben 
Hahnert of Swifty Connett 
Plumbing & Heating Co., 
Fort Wayne, Ind., displaysa 
“gallery of fine art” on his 
showroom walls. Where all 
prospective customers may 
see them, Hahnert displays 
before-and-after pictures of 
every remodeling job, tak 
en by a professional pho- 
tographer. With the per- 
mission of the customer, 
Hahnert also uses the pho 
tos in ads, sales portfolios, 
booklets or showroom win 
dows. In color or black and 
white, photos are good 
salesmen, he finds 
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e NOEL BOBDEYNE 
PHONE @.1744 


GODDEYNE 


PLUMBING & HEATING 


ic MIGAN 
1708 THIRD STREET - BAY City. M ‘ 





, a 


GO NE 
PLUMBIN HEATING fu 6OU 


Letterhead, Storefront, Advertising, Trucks 
roy —Al\l Are ‘Look-Alikes at Goddeyne's 





LIKE STERLING on silver, Noel God- head, his storefront, his trucks and his 
deyne uses his distinctive logo to establish advertising. By repeated usage, it has 
his identity among prospective remodel- become well known and established as a 
ing customers in the Bay City, Mich. area. symbol of good workmanship throughout- 

Goddeyne’s logo appears on his letter- the trading area. 


| WE'RE NO RELATION to Grace | IDEA | 
Kelly, but we have a Prince! 


ot a deal on plumbing and heating 


Kelly The Plumber Kelly Uses the 
‘Personal’ Approach 





| “lI WONDER WHAT BECAME OF 

| SALLY?” after she had a_ bath- Jack KELLy of Riverside, N.J. capital- 
| 

| 

| 

{ 





room installed by Kelly’ the 


izes on curiosity by using a teaser cam- 
Plumber. 





paign parodying the “personal” columns 
































DomESTIc ENGINEERING, Marcu 1959 











= 











IT 
IT 
7 
- 
i 














a | 


Trade Literature 
Helps His Journeymen 


Cinch a Sale 


To BE CERTAIN his journey 
men carry a supply of manu 
facturers’ literature with 
them on their service calls, 
Rueben Hahnert of Swifty 
Connett Co., Fort Wayne 
Ind., has a literature rack in 
the shop. Journeymen pick 
up a supply on their way to 


the customer's home 


MTT Forbes ‘Picks Up the Tab’ on Service Callbacks 





TELEPHONE FR !1.4748 
REPAIR ORDER 


J. B. FORBES PLUMBING & HEATING, INC. N° 


1735 N. Wo 7m STREET 
MIAMI385. FLORIDA 





JOB. COLLECT 








ADORESS. ADORESS_ 














DESCRIPTION OF JOB 


QUANTITY MATERIAL USED 


Another J-B_Forbes Service 
—FHIS- SERVICE FREE— 


————Compliments of 
IB FORBES PLUMBING & HEATING, INC. 


——$_____—___——+ —— - = 











eS 


THE MOST POPULAR GUY in town is the ers. On service callbacks, Forbes presents 
one who picks up the lunch check. J. B. a bill—but stamps it “Service Free, Co 


Forbes of Miami, Fla. uses a variation of pliments of J. B. Forbes.” It’s ar 
that idea to win friends and keep custom- that Forbes gives guaranteed ser, 


inde I 
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Cahill's Foldout Mailer Spells Out 
His Offer of a Water Heater ‘Tuneup’ 





~ e _\ MEMO 


pst 
2424 DEM 
EVANSTON. iL 














TELEPHONES. UN 4-5225 > AM. 2-5410 @ 2424 DEMPSTER STREET @ EVANSTON. ILLINOIS 


Plumbing and Heating Contractors 





Dear Home Owner: 


Your hot water heater must be in top operating condition to 
give you maximum efficiency the year round. Just as your 
automobile has regular tune-ups --- so should your hot water 
heater be serviced periodically. 


This spring we are featuring a 5 point gas water heater tune- 
up which is explained in detail on the inside of this brochure. 
Serving homeowners in this area has been our primary 
function for many years. 


We would also like to call your attention to our FREE remodel- 
ing planning service. We specialize in bathrooms, powder rooms 


and kitchen remodeling. 


Please accept our invitation to stop and visit our modern show- 
room and discuss your remodeling problems with our consultants, 


Sincerely, 


ph Coker 











FOLDOUT MAILER’S FRONT SIDE introduces Cahill; back side carries a seasonal tone; the first fold 
opens to a “personal” letter. In the letter is Cahill’s invitation to “visit our showroom.” 
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Joun Cantu of Evanston, Ill. makes a 
unique five-point gas water heater “tune- 
up” offer through a foldout mailer. 

Slanted toward springtime needs, this 
mailer plugs water heater repair as an 
“in” to bigger sales. But Cahill also finds 
this type of mailer useful in selling spe- 
cial products, announcing special sales or 
promoting seasonal merchandise. Always, 
Cahill’s story “unfolds” as the reader 
opens the colorful little mailing piece (ac- 
tual size, fully opened: 8% by 11 inches). 


#The mailer’s address side introduces 
Cahill: “John J. Cahill. ..Plumbing and 
Heating Since 1890.” 

When he opens the first fold, the read- 
er finds a “personal” letter from Cahill 
explaining his five-point tuneup and mak- 

















Also Featuring 


CRANE & KOHLER 
Plumbing Fixtures 





ing a soft pitch for bigger remodeling 
jobs. As a closer, the letter suggests a 
friendly “visit to our showroom.” 

Opened to its full, double-page width, 
the mailer contains a description of the 
water heater tuneup and a detailed mes- 
sage with stronger “sell.” 


eIn most cases, Cahill uses one of the 
pages for a mention of his 24-hour emer- 
gency repair service. This, he feels, often 
prompts the reader to save the mailer 
“just in case.” 

Postal advertising costs money, and con- 
tractors must get their full return out of 
every ounce. Cahill does it by sending a 
prospect a variety of messages, all con- 
tained in one small package—his letter- 
sized “invitation” to better business. 








er 


5 POINT HOT WATER HEATER TUNE-UP 


ae VACUUM HOT WATER HEATER FLUE 
. CLEAN MAIN BURNER 
ee CHECK HEATER RELIEF VALVE 


Ea DRAIN HEATER TO ELIMINATE SCALE 


Pt WRITTEN REPORT ON CONDITION OF HEATER 
* Mew parts required will be charged in sdidition 





INSIDE, A DETAILED SALES MESSAGE tells the reader about Cahill’s water heater tuneup offer, ex- 
panding upon what he’s said in his letter. Note the reference to “24-hour emergency service.” 
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ETH sV-Shaped Billboard Has ‘Timely’ Message 


Give 'EM TIME and you'll get ‘em— 
coming and going. David Madsen, Upper 
Darby, Pa., erected this V-shaped bill- 


board above his showroom, one arm facing 








each direction of traffic. To get the traffic’s 

attention, he added a large clock and 

night-time lighting to each sign. 
Clockwatchers, take note! 


8 Window Display Sets Sales Spinning 


"ROUND AND ’ROUND she goes, and when 
she stops . . . well, it’s when some pros- 
pective customer wants a closer look at 
quality fixtures. 

This rotating display is used in the front 
show window of Quibell’s Plumbing and 
Remodeling Service, Flint, Mich. It does 
a good job of attracting the attention of 
passersby and drawing them into 
the showroom, where they can be sold 
into big-ticket remodeling jobs. 
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One-Contractor, ‘Step-by-Step’ Remodeling 
IDEA | Is Featured in Goddeyne's Advertising 





“Step By sTEP” Noel Goddeyne of Bay billing—and one responsibility—add up 
City, Mich. shows the prospect how to to customer satisfaction and more profit, 
buy remodeling on time payments, with says Goddeyne. 
free estimates and a completely super- To coin a word, many homes need “re- 
vised work crew. modelation”—and that’s what Goddeyne’s 

One package, one stop, one shop, one ads offer the public. 





\AQittntutitiéiaituiAitat 4 44 4.4.4. 4.4 


. COMPLETE SUPERVISED 


‘ONE PACKAGE 


\ = KITCHEN 
‘= BATHROOM 


N Baseboard Heating 


‘ REMODELATION 











oS 1 Stop — 1 Shop — 1 Billing — 1 Responsibility * 
FIXTURES Gs 
CARPENTER 


STEP PAINTING 
| BY ELECTRICAL 


STEP TERMS ARRANGED 


FREE ESTIMATES — VISIT OUR MODERN DISPLAY ROOM 


1705 THIRD ST. ,,, i, = DIAL TW 2-1744 
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Two Minutes with ERICKSON 
nt 





THOUGHTS FOR THE 
HOLIDAY SEASON 


With two fellow travelers 


ARE you TOO Busy to visit with each and 
every one of your customers a few min- 
utes each month? So is Cliff Carlson of 
C. J. Erickson Plumbing Co., Chicago. 

But Carlson accomplishes the same re- 
sult—in a different way. He “visits” with 
his customers and prospects each month 
by means of his own company newsletter, 
“Two Minutes With Erickson.” Inexpen- 
sive, four-page, 4 by 9-inch newsletters 


Two Minutes with ERICKSON 
Sattalites: ted 
ERIC THE PLUMBER SEZ: 


‘“"ERIC’’ 
THE PLUMBER 


Prey 


| WILL SAVE You 


ary 
¢ | Og 


MONEY AND 
HEADACHES ON 
YOUR PLUMBING 
ee MAINTENANCE 








INDUSTRIAL MAINTENANCE EXPERTS | 


POOR KID 


why d 


Too Busy to Go in Person? He Pays 
Customers a ‘Personal Visit by Mail’ 


(just the right size for a business-size en- 
velope) are devoted to “chatty” news, an- 
ecdotes and quotes. 

“Eric the Plumber” is a key figure in 
the conversational, often philosophical 
copy. But there’s no direct “sell.” 

Carlson says the main idea is to accom- 
plish a “personal visit by mail.” 


(Please turn to page 128) 
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You can get these advantages, too—with SPANGRID Steel 
Pipe. Follow the example of those who have found 
SPANGRID Steel Pipe ideal for skating rink installations 
.and for radiant heating and snow melting systems, too 
Quality controlled during forming and welding, SPANGRID 
helps speed installations, assures top-quality performance. 
Next job, make it steel pipe . . . make it SPANGRID. 


Send for your free booklet, STEEL PIPING IN ICE RINKS 


This booklet has helpful information on the construction 
of over ninety skating rinks throughout the United States 
and Canada. To get your copy, mail the coupon. 


THE NATIONAL SUPPLY COMPANY 


> 
wRncs 
° 


URGH 30, PA. 


THE HOTCHKISS SCHOOL, LAKEVILLE, CONN. 

Mr. James Witter, Mollenberg-Betz Machine Co., states: “Be 
cause of SPANG’S rapid delivery of pipe direct to the site 
the construction of this rink was a profitable job—all the way 
through. We also know SPANG piping requires no maintenance 
... Should give us 20-30 years of trouble-free service.’ 


CENTRAL PARK SKATING RINK, MIDLAND, MICH. 

Mr. Ray Fry, City Manager, says: “SPANGRID Steel Pipe played 
a major role in assuring a perfect skating surface. Because 
the pipe is sandwiched in a layer of concrete, we had to be 
sure that the pipe used could withstand corrosion for the life 
of the rink. SPANG met these requirements 


ST. SEBASTIAN'S COUNTRY DAY SCHOOL, NEWTOWN, MASS 

Mr. Arthur Ross of Charles R Company reports Jur 
experience (which includes more than 30 rinks) has proved 
that SPANG piping is the best on the market, and we do not 


hesitate to recommend it to any of our rink chent: 


THE NATIONAL SUPPLY COMPANY 
Two Gateway Center 
Pittsburgh 30 Pennsylvania 


Please send me your free booklet, 
STEEL PIPING IN ICE RINKS 
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FOR YOUR PLUMBING 
NEEDS CALL 


EDWARD 


2977 North Teutonia Avenue 
Milwoukee 6. Wisconsin 


THIS BLOTTER, which looks like a license 
plate, is distributed by Edward Borth of 
Milwaukee to help get over the idea of 
the licensed contractor. The number is 





Better Blotter Builds Bigger Business 


FRANKLIN 


A-LITO 


Plumbing and Heating Contractor 


- 
ct 


FOR YOUR PLUMBING 
NEEDS CALL 


BORTH 


Residence Phone 
Hi. 5-1883 





the Borth phone number. The cleverly de- 
signed blotter is kept by customers—and 
Borth gets their calls when they need a 
plumbing contractor. 

















Kelly's Kolumn Keeps 
Kustomers Koming 


THE WALTER WINCHELL touch 
with a lot more sense is the 
way John Kelly of Riverside, 
N. J. prepares his advertising. 

Kelly’s Kolumn is chatty and 
helpful and the only scandal it 
ever mentions is the scandal of 
doing without the things that 
make a home a pleasure. 

Do people like it? So long as 
you keep the messages helpful 
and easy to read, they’ll read 
‘em, says Kolumnist Kelly. 


(Please turn to page 130) 





Kelly's Kolumn 


We are told of the many wonderful things 
in store for us in the future atomic age. Home 
work will be done by pushing a button or pull- 
ing a switch. That is all well and good but how 
about now. There are many conveniences we 
can have that we're not taking advantage of. 
You guessed it, a new bath or kitchen or new 

appliances. A new bath beautiful in color and sparkling clean will 
give you hours more time each week for other household chores 
or just leisure — something Mom don't get too much of. Did you 
know that more than 50° of the people who visit your home will 
see your bath? Is it as modern as your car, your living room? 
Would they compliment you on your taste of color and arrangement 
or are you embarrased when they use it? Do you know a new 
bathroom could cost you less than $5.00 per month and there is no 
down payment? The first payment is not due until May. Think 
this over and give ts a call! It costs nothing but a little of your 
time to get the facts and figures. 

Grandpa, “I miss the old cuspidor since it's 
gone.” Grandma, “You missed it before, that's 
why it’s gone.” 

We are here for your convenience whenever 
you call, and as always, it’s a pleasure to serve 
you for any purpose — work, advise or just a 
price on your work. 


KELLY the PLUMBER 


201 Washington St. —_ Riverside, N. J. 


Phone: HO 1-1190 or HO 1-0338 


Open .9:00 to 5:00 Weekdays "Till 9:00 P. M. Friday Evenings 
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APARTMENTS RESIDENCES 


Where there’s a need, there’s a Dunham-Bush product! 


The new “CHC” Cooling-Heating Conditioner continues the Dunham-Bush 
pattern of product progress providing “‘one-source-one responsibility” for all your air 
conditioning, heating, refrigeration and heat transfer needs. 


“CHC” is a compact fan coil unit for mounting between-the-studs of a wall structure, 
designed to meet the smaller space and capacity requirements of motels, hotels, 
apartments and residences. Together with Heat-X Package Water Chillers, 
Dunham-Bush Pumps, and Water Savers, all the necessary equipment to meet 
complete specifications are provided 
Dunham-Bush “CHC” units are available in two basic sizes—Model CHC-150 
CENTRIFUGAL and CHC-300. The standard unit is basically designed for free standing use readily 
adaptable for semi-recessed applications. Each standard unit can be wall mounted, 
fully exposed or semi-recessed, as required for “off the floor” installations. Matching 
trim pieces are available for finishing purposes on semi-recessed applications 


Other available features include fresh air wall boxes to meet ventilation requirements 
calling for the introduction of fresh air up to 20%, of the rated CFM: rear discharge 
sections and grilles to permit discharge of up to 50°, of the rated CFM to adjacent 
rooms where the standard unit is installed on a common interior partition 


Keep up-to-date on the latest! Write for complete “CHC” specifications or call 
your Dunham-Bush sales engineer 


‘ARPC' : 


WHERE WATER 
USAGE |S LIMITED 


Dunham-Bush, Inc. 


WEST HARTFORD 10 © CONNECTICUT « JU. S. A. 


AIR CONDITIONING + REFRIGERATION + HEATING + HEAT TRANSFER 
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HERE’s A REAL EYE-STOPPING WAY to pro- 
mote bathroom remodeling. It’s a cutaway 
house, used by Hazleton Plumbing & 
Heating Co. (Hazleton, Pa.) to attract 
readership to its large-space newspaper 
ads. The ads also help clinch the argu- 


Ad's Cutaway View Takes the Prospect 
‘Inside’ a Hazleton-Remodeled Home 


ment for a new kitchen or bath by playing 
up the firm’s one-contractor responsibility 
and its time-payment plan. All of Hazle- 
ton’s big-space advertising carries a small 
tie-in ad on financing, paid for by the local 
bank. 
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THERE ARE lots of 
ways to make 
sure the news- 
poper reader 
looks at an ad. 
One way is to 




















feature an eye- 
stopping cutaway 
of a house with a 
modern kitchen 
and bathroom. 








We Do The Whole Job—Our Own 


YEARS 


Up To TO PAY 


Plumbers, 
Plasterers, Masons, Electricians—No Delays—No Fuss 


3-pe. BATH OUTFIT installed 
for as little as $10 per month 


NO MONEY DOWN 


Hazleton Plumbing, Heating and Supply Co. 


YENCHKO BROS.-126 West 13th St. Dial GL 35-1538 








all financing through us and the PEOPLES Bank & Trust Co. 











END ~ 
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Los Angeles 
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FROM THE GROUND UP. 


World’s First 
Bronze Skyscraper 


Uses Phelps Dodge 
Red Brass Pipe! 


A vital network of Phelps Dodge Red Brass Pipe 
roughly 17 miles of it runs through the magnifi 
cent new bronze office building at 375 Park Avenue 
in New York 


striking skyscraper. the maze of pi 


From street level to th 
hot and cold water needed for the 3: 


ture’s mammoth plumbing systen 


A number of especially designed water 

cluding a unique central drinking water system, are 
connected to these Phelps Dodge pipes. Other PD 
pipes under the park plaza suppl) 


| vater to tne 


graceful fountains and pools in fr 


Plumbing contractors know tl! 
‘“*Mine-to-Market 


tube and pipe more than m 


I x vertu 


for modern plumbing system hat vhy they 


specify Phelps Dodge for e istallation 


; ] f ir 
Kind O1 ll 


from skyscrapers to hon 





Quality tube sold the quaiily way through 


authorized wholesaler 


COPPER PRODUCTS 





Takes the shop to the job! 


A ready-to-roll workshop on wheels . . . that’s this versatile Dodge Trades- 
man, and it puts to use every available inch of space. 


There’s pick-up load space aplenty, with a lockable sliding roof to protect 
whatever you carry. Lock-up compartments for weatherproof storage of 
tools, fittings and supplies. Even a handy workbench . . . when you swing 
down the horizontal compartment doors. Ladder racks available. 


Take your Tradesman with four or six compartments, powerful V-8 or 
economy Six, 3- or 4-speed transmission or push-button LoadFlite. No doubt 
about it—here’s the service truck with the most! See your Dodge dealer for 
all the reasons why . . . 


= today, 
" dyes -d: Do dge 
Trucks 





For service calls in any kind of weather and over any terrain, you can’t beat 
Dodge 4 x 4 Power-Wagons! This W500 with special utility-type body, for 
instance, combines Dodge dependability with two- or four-wheel-drive traction 
that goes anywhere. Winch and power take-off available. : 
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FAMOUS WOW available to the 
| *L-P-D | Plumbing and Heating 


» Mesurflo / sades 


CONTROL VALVE @ A TRUE FLOW REGULATING CONTROL VALVE 
@ 30 FLOW RATES FROM .25 G.P.M. TO 50 G.P.M. 
@ AVAILABLE IN 5 PIPE SIZES 








A| Pipe Size ¥ Z P 
B| Overall Length 1%" 12%” 12%” 
Cj Dia. Across Corners 16" |1%" |1'%” 





t Pipe Size 
Overall Length 


Dia. Across Corners 





| 


Female iron Pipe Size 11% 
r Hex Fiots 2 
Dia. Across Corners 2% 


Overall Length 6%. 


Diameter “a 


a product 
of THE AUTOMATIC CONTROLS DIVISION, HAYS MANUFACTURING COMPANY, ERIE, PENNSYLVANIA | 








to sell 

the total 
plumbing 
heating 
cooling market 
you must 

sell both 


NEW CONSTRUCTION 


tell your 
product story 
in this 
extraordinary 
Selling package 





DOMESTIC ENGINEERING’S 
Twin Special Emphasis Issues... 


MAY '59: Special New Construction issue grapples with the 
contractor's big problem: rising construction volume with 
disappearing profits (and you know how this affects you . . . the 
contractor seeks price concessions from the wholesaler, and 
| Donsesnic Encinseninc the wholesaler from you 1a vicious circle.) DE's wide-ranging 
ae eae ee an editorial research brings this troubled picture into sharp 
focus ... a complete issue devoted to intensive analysis of both 
“big job” and residential new construction business . . . and to 
the methods, machines, products and tools that are even now 
MAY reversing this declining profit trend for the most astute 
NEW CONSTRUCTION p-h-e contractors, Designed to show every contractor how he 
ISSUE can make more money in new construction this year, this special 
emphasis issue will enjoy outstandingly high reader traffic 
by thousands of your very best customers and prospects . . . 


real, action-generating readership in which your product 
message should share, without fail, Wire or phone collect 
today for full information. 


ODELING 


JUNE '59: Special Remodeling Issue . . . hot on the heels of May. 
Subject: How can the p-h-c contractor go all the way for maximum 
Domestic ENGINEERING remodeling profits? Will readers “go” for this issue? You can 
just bet they'll repeat the tremendous successes of DE’s now famous 
Bay City Story issue (52) ... Book of Remodeling (56)... The Big 
Push (757) ... and the Big Payoff issue of 1958. Base for the new 
JUNE June °59 Special Remodeling Issue’s exceptional editorial coverage: 
REMODELING an all-stops-pulled study of every single facet of one of the 
ISSUE nation’s most outstanding p-h-c businesses, the T. D. Gustafson 
Company of Minneapolis, top winner in DE’s Big Push Remodeling 
Sales Contest. Not just a six or eight page report... but a whole 
book ... a textbook of success that takes this remarkable business 
apart, operation by operation, details its remarkable profits, 
dollar by dollar. Plan now to hitch your product message to 
the tremendous extra impact of DE’s Special June Remodeling Issue. 


Your request will bring a past copy to prove that DE knows how 
to produce outstanding special emphasis issues. Wire or phone 
collect for full details on this extraordinary selling package. 


CONSULT YOUR ADVERTISING AGENCY 


The best selling magazine for plumbing, heating, air conditioning contractors and wholesalers 


DOMESTIC ENGINEERING ‘@: 


1801 Prairie Avenue, Chicago 16, Illinois « CAlumet 5-4680 
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Bulietin Describes Ross 
Instantaneous Heaters 

A bulletin describing its line of 
Ross instantaneous heaters has 
been issued by American-Stand- 


ard. Seventeen pages of selection 


tables, charts and piping diagrams 
are provided on the new line. Main 
features of the include a 
unique location of the steam inlet, 


heaters 


-Arade Literature 
In Review 


GOOD READING FOR P-H CONTRACTORS 


steel shell construction, copper al- 
loy “U” tubes and removable, pull- 
through bundles. (For more details, 
see New Products, page 170.) 

Available from: Industrial Divi- 
sion, American-Standard, 8111 
Tireman Ave., Detroit 32 


Trencher Booklet 

A booklet describing its one-man 
operated trencher has been pub- 
lished by Arps. The six-page, illus- 
trated booklet includes information 
on various applications, capacity 
and speed of the unit and a com- 
plete rundown of its features. The 
unit will dig trenches up to 8 ins. 
wide by 54 ins. deep. 

Available from: Arps Corp., New 
Holstein, Wis. 


Submersible Pump Catalog 

An eight-page catalog describing 
its complete line of submersible 
pumps for domestic and industrial 
applications has been announced 


Copper and Brass Pipe, Tubing and Special Shapes 
Covered in New Catalog Issued by Reading Tube 


A two-color, 36-page catalog on 
its complete line of | 
brass products has been published 
by Reading. Complete specifica- 
tions, including sizes, weights and 
working pressures, are included fo 
copper tube, copper and 
brass pipe and copper refrigera- 
tion tube. Also included ap- 
plication data and_ i'lustrations 
pressure drop charts, size selection 
charts and various engineering 
data charts. The catalog also has 
listings of special copper shapes for 
industrial applications and small 
diameter copper tubing for special 
purposes 


Available 


coppel an 


water 


are 


from: Reading Tube 


Corp., Empire State Bldg., New 


York City 1. 


by Kenco. It lists physical dimen- 
sions, pumping capacities, electrical 
data and the specific features of 
each pump. Engineering specifica- 
tion data forms are included also, 
as well as a listing of the firm’s 
service centers throughout the 
country. 


Available from: Kenco Pump Di- 
vision, American Crucible Products 
Co., 1305 Oberlin Ave., Lorain, O 


Time Switch Catalog 

A catalog providing a complete 
explanation of switching and tim- 
ing as well as a listing of its line 
of time controls has been published 
by Tork. It includes typical wiring 
diagrams and explanations of 
“what switches what.” A formula 
is incorporated in the catalog to 
provide an easy means for select- 
ing proper timing. 

Available from: Sales Depait- 
ment, Tork Time Controls Inc.. 200 
Grove St., Mt. Vernon, N. Y. 


Service Check List Card 
A service check list card aimed 
at cutting down on routine service 
calls has been released by the Oil 
Heat Institute of America as 
part of its “Treasury of Advertis- 
(Please turn to page 142) 
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~ We want dealers 
who are “Fed Up” 


We want dealers who have been told you can peddle water systems 
like cans off a shelf. We want the ones who have listened to the 
“short line’ story of one model and a few sizes. We want the dealer 


who has been told “‘practically no service ever required.” 


We want these dealers because by now they are fed-up (it doesn’t 
take long). Such water system dealers know that these glittering 


things are not so. 


To such dealers we offer the BIG THREE as a sure and sound 
way of building and keeping a profitable business. 


As long as the water source and family working parts inventory. We supplement 
requirements vary so widely you will need your parts service with big parts stocks 
a manufacturer who can give you any type in 26 branches and depots. One of them 
and size to meet your customer’s needs is near you. 

best. Fairbanks-Morse can do just that! 
And, in addition, train you and your men 


We advertise Fairbanks-Morse Water 
on how to select the best type and size. 


Systems and the service you give with 
your name and address in your territory. 
Every water system service need is an The Fairbanks-Morse authorized service 
emergency. You can give such service with shield is only granted to dealers who 
profit and customer satisfaction if you are qualify. It is the supreme symbol of con- 
a Fairbanks-Morse Dealer. We train your fidence and protection for the home or 
men on how to handle service efficiently. establishment “off the water mains.’’ 
We show you how to maintain a minimum Fairbanks, Morse & Co., Chicago 5, IIl. 


+...) FAIRBANKS-MORSE _..........- 


a name worth remembering when you want the BEST 





WATER SYSTEMS + GENERATING SETS +» MAGNETOS + PUMPS » MOTORS «+ SCALES + DIESEL LOCOMOTIVES AND ENGINES + COMPRESSORS 
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THREE MEN ON 


Here's Why Architects, Engineers and Contractors Make 


THE ARCHITECT wants the best for his 
buildings. Wants to know that what 
he specifies in copper water drainage 
and refrigeration tube bears a name 
that means quality. Wants to know, 
too, that what goes into his buildings 
goes in permanently. He knows that 
when he specifies ‘‘Bridgeport’”’ as the 
source for copper tube, his specifica- 
tions are met to the fullest degree. 


THE ENGINEER’s basic need is to be 
certain that what he recommends is 
constantly dependable. He’s got to be 
sure that every foot of the copper 
tube that goes into the job will do the 
job. He wants to know, too, that the 
source of his copper tube is able to 
provide any technical assistance he 
may require. He’s sure of both with 
Bridgeport. 
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A “SOURCE” 


BRIDGEPORT Their Source for Copper Tube 


Everything THE CONTRACTOR puts 
into his buildings reflects directly on “YOUR GUIDE TO BRIDGEPORT 
him. The success of the job is based on FUSS, NEATNS AND 
the quality of his materials and the AIR CONDITIONING PRODUCTS 
: F . 7: is the title of our four-page book- 

service he gets from hissuppliers. With sighs j 

° ° ° et on types, sizes, weights and 
Bridgeport, both quality and service strengths of all of Bridgeport’s 
are superior. The big jobs require copper water and drainage tube 
well-timed deliveries, product unl- We'd like you to have a copy. Send 
formity and easy workability to get your request to Dept. 6003 
the big jobs done faster. He looks to 


scp BRIDGEPORT BRASS COMPANY @ 


Bridgeport Brass Company, Bridgeport 2, Conn. « Sales Offices in Principal C 


Specialists in Metals from Aluminum to Zirconium ieee 
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New use for Marlex’... 


NEW CHURCH SEAT HINGE CANNOT CORRODE, 
BEND OR BREAK ...BECAUSE IT’S MADE OF 
MARLEX RIGID POLYETHYLENE 


C. F. Church Division of American-Standard chose MARLEX for many reasons. 
MARLEX is a rigid, durable, premium-quality material used for hundreds of heavy-duty 
industrial and commercial applications, as well as for attractive home products. 


VIRTUALLY INDESTRUCTIBLE . . . Products made of MARLEX plastic are tough and strong! 
Throw them on the floor, step on them... try to crush or break them, and you'll see what 
we mean. MARLEX can take it! 

EXCELLENT RIGIDITY . . . If you have been using items made of soft conventional polyethy- 
lene or rubber compounds, you'll be agreeably surprised by the sturdy structural rigidity of 
MARLEX articles. 

BETTER TEMPERATURE RESISTANCE . . . You can freeze MARLEX at temperatures as low 
as 180° below zero without damaging it... and heat it up to as high as 250°F! You can 
boil or steam-sterilize MARLEX products. 

COLORFUL, GLOSSY SURFACE . . . Products made of MARLEX can be designed in any 
color desired. The hard, glossy surface of this new material has superior abrasion resist- 
ance and is very easy to clean and maintain. 


GREATER CHEMICAL RESISTANCE . . . MARLEX is unaffected by most acids, alkalies, de- 
tergents, greases or oils. It has very low permeability to most liquids and gases. And it is 
nonabsorbent and waterproof. 


NONALLERGENIC . . . MARLEX is compatible with all body tissues. It is even used for 
surgical sutures, tubes and prosthesis materials. It is odorless, tasteless and nonirritating. 


CORROSION-PROOF, ROT-PROOF, BACTERIA RESISTANT . . . No matter how long you sub- 
ject MARLEX to hot, humid tropical conditions it never rots, rusts, discolors or mildews. 
Bacteria cannot attack it. 


*MARLEX 18 A TRADEMARK FOR PHILLIPS FAMILY OF OLEFIN POLYMERS, 


PHILLIPS CHEMICAL COMPANY 


A Subsidiary of Phillips Petroleum Company, Bartlesville, Oklahoma 
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No. 440 


Closed front seat with cover 





makes plumbing history with 











massive Marlex bar hinge! 


The new Church 440 is uniquely styled and attractively priced for today’s 
competitive market. The seat comes in white and a complete range of colors 
with matching hinges. 

Its outstanding feature is the massive rigid polyethylene bar hinge, designed 
and made exclusively by Church. 

This important advance marks the first time in plumbing history that the 
conventional brass bar hinge has been replaced by a corrosion-resistant, non- 
breakable material. This rigid polyethylene is virtually indestructible. It 
cannot bend or break. 


The Church 440 is available now at leading wholesalers everywhere. 


the best seat in the house 


American-Standard 


C F CHURCH DIVISION Holyoke, Massachusetts 
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Trade Literature 





(Continued from page 136) 


ing.” Entitled “Before Calling for 
Service,” the card lists for the cus- 
tomer some of the most common 
causes of heating plant failure and 
what the customer can do for him- 
self. The last point made in the 
list is, after all the points have 
checked out, to call the serviceman. 


salt is available with or with- 
out name and address imprinting. 
Prices with imprinting are: $3.50 
for 250; $12.50 for 500; $16.50 for 
750; $19.25 for 1,000; and $17.25 per 
thousand for 2,000 or more. Prices 
without imprinting are: $6.50 for 


250; $9.75 for 500; $12.75 for 750; 
1,090; 


$15.25 for and $13.85 per 


a 











thousand for 2,000 or more. Mini- 
mum order is 250. 

Available from: Treasury of Ad- 
vertising, Distribution Division, Oil 
Heat Institute of America, 500 Fifth 
Ave., New York City 36. 


Kitchen Sketchbook 

A full-color, 16-page booklet 
showing its 1959 line of cabinets 
has been released by Kitchen Maid. 


Gatdiae 


HWIICHEN MAID 


Pny Gee - 


Entitled “Kitchen Sketchbook,” it 
contains a number of illustrations 
showing the design and color com- 
binations possible with the line. 

Available from: Kitchen Maid 
Corp., Andrews, Ind. 


Automatic Filter Bulletin 

A bulletin describing its new 
automatic, renewable-media air 
filter has been released by Amer- 
ican Air Filter. The bulletin ex- 


Brochure Listing Its Complete Line of Compounded 
Masonry Anchors Published by Star Expansion 


A brochure on its line of com- 
pounded masonry anchors for 
heavy-duty fastenings has been 
issued by Star Expansion Indus- 
tries. The six-page brochure gives 
technical data on tensile, shear and 
compression strengths in various 
masonry materials and full speci- 
fications of the available sizes in 
plain and threaded types. Also in- 
cluded are photographs and cross- 
section drawings of ‘installations. 

Available from: Star Expansion 
Industries Corp., P. O. Box 108, 
Pleasant Hill Rd., Mountainville, 
N. Y. 


142 


plains the filter’s construction and 
automatic operation and gives di-' 
mensions and operating capacities. 
It also describes the Cascade timers 
and the drive unit which will serve 
as many as six sections. 

Available from: American Air 
Filter Co., 215 Central Ave., Louis- 
ville 8, Ky. 


Rotary Pump Bulletin 

A bulletin describing its new line 
of heavy-duty internal gear rotary 
pumps has been issued by Deming. 
It presents typical application data, 
specifications and construction fea- 
tures of the line. Capacity ranges 
of the pumps are up to 1,00 gpm. 

Available from: The Deming Co., 
543 Broadway, Salem, O. 


Plumbing Fixtures Catalog 

A 28-page catalog covering its 
complete line of plumbing fixtures 
has been published by Case. In ad- 
dition to descriptive information on 








its fixtures, the catalog has a color- 
chip insert of the firm’s 49 colors 
that correspond to the colors pro- 
duced by other leading fixture 
manufacturers. 

Available from: Case Manufac- 
turing Corp., 247 Delaware Ave., 
Buffalo 2, N. Y. 


Motor Application Guide 

A 16-page guide on the applica- 
tion and selection of its line of 
electric motors has been issued by 
Century Electric. It includes selec- 
tion charts that describe typical 
motor-driven equipment and lists 
the starting and running torques, 
load characteristics and the type of 
motor to be used. Polyphase, sin- 
gle phase and direct-current motor 
selection charts also are given. 

Available from: Century Electric 
Co., 18th and Pine Sts., St. Louis 3. 

(Please turn to page 146) 
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Putting ldeas to Work 


FOOD MACHINERY AND CHEMICAL 
CORPORATION 


Peerless Pump Division 
Plants: 
LOS ANGELES 31, CALIFORNIA and INDIANAPOLIS 8, INDIANA 


SELL THE 
COMPLETE LINE 


Sell Peerless jets—deep and shallow well, single 
and multi-stage, and the new convertibles 

Sell the Peerless Water King—the quietest of all 
shallow well water systems. 

Sell Peerless submersibles—the Dynaflo, with its 
positive displacement pumping action, and the 
Dynamatic, with its turbine pump type operation 


Remember: 

Peerless is the quality line, built with all the in- 
dustrial know-how, reflected from its tremendous 
success in irrigation and industrial pumping fields 
As for service, Peerless gives you “same day” serv- 
ice, letting you draw as needed from complete 
stocks in nearby warehouses 

For profit, demand for Peerless quality and Peerless 
service means action at the sales counter. This 
means you'll make money 


FOOD MACHINERY AND CHEMICAL CORPORATION + PEERLESS PUMP DIVISION + 2005 Northwestern Ave., Indianapolis, Indiano 


Please send details on the complete line of Peerless Water Systems. 


NAME — —_—— K€ i 








COMPANY —E ————————— | =St(‘(‘é‘(se CF 





CITY = " ZONE 
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Wrot fittings 


that are 


Not too thick, not too thin... NIBCO wrot 
copper fittings heat quickly for fast assembly. 
And, they exceed strength requirements 
of recommended standards* by more than six times! 
They exceed the required copper content by 
more than 15%, as well. 

Whether you specify copper systems or install 
them, you'll appreciate the satisfaction of 
using wrot copper fittings you know are just 
right. Fittings by NIBCO are available 
from leading wholesalers throughout the nation. 
SEND FOR CATALOG “i” 
NIBCO INC., Dept. J-5503 


*American Standard Elkhart, Indiene 


ASA B16.22—1951 
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NEWEST 


water pump switch 


Look at these “extras” only Penn's all-new 
Series 160 brings you... 


(1) Longer-life diaphragm is preformed... 
stretch and strain are reduced! 


(2) Precision-type contact unit with “hammer-blow” 
contact break . . . no bounce on make or break! 


Simplified, sturdy mechanism with only a plunger, 
spring and lever . . . no knife edges, no 
“multiplication levers’! 


Tight-fitting, snap-on cover and roomy interior 
make installation easier! 


New-type “straight-in” terminals are easier to 
wire .. . no more bending or looping of solid 
or stranded wire! 


It's best to buy Penn. 


_ Special introductory 
' money-saving offer 


Limited time only...see your wholesaler now! 


PENN CONTROLS, INC. 


EXPORT DIVISION: 27 E. 38th ST... NEW YORK, N.Y 
AUTOMATIC CONTROLS FOR HEATING, REFRIGERATION, AIR CONDITIONING, APPLIANCES, PUMPS, AIR COMPRESSORS, ENGINES 
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(Continued from page 142) 


Heating, Air Conditioning 
Accessories Brochure 


A four-page brochure describing 
its line of heating and air con- 
ditioning equipment has been 
issued by Edwards Engineering. It 
includes details and specifications 
on the firm’s line of baseboard 
radiation, industrial and commer- 
cial radiation, motorized zone con- 
trol valves, co-axial refrigerant 
condensers, Zone-A-Matic pack - 
aged heating units, basic boilers 
and water heaters, refrigerant con- 
densers and finned tubing. 

Available from: Edwards Engi- 
neering, 101 Alexander Ave., 
Pompton Plains, N. J. 


Grille Data Booklet 


A 60-page engineering data 
booklet on registers and grilles for 
commercial and residential heat- 
ing, air conditioning and ventilat- 
ing systems has been published by 
Auer. It includes performance data, 
selection charts, sizing data and di- 
mensional drawings suitable for 
rough-in calculations. 


a It also includes a cross-reference 


table of commercial registers and 
grilles, showing style numbers and 
descriptions of all known manu- 
facturers’ lines. 

Available from: The Auer Reg- 
ister Co., 6600 Clement Ave., 
Cleveland 5. 


Boiler Data Sheet 


A two-color data sheet on its line 
of oil-fired boilers for residential 
applications has been issued by 
Patco. It outlines construction data, 


ons aa 


for QUALITY... 
PERFORMANCE... ECONOMY 


capacities of the five units and di- 
mensional information. The units 
range in size from 115,000 to 324,- 
000 Btu. 

Available from: Patco Manufac- 
turing Co., 231 N. Bread St., Phila- 
delphia 6. 


Heavy-Duty Pump Bulletin 


A bulletin outlining the features 
of its type “A” pumps for applica- 
tions requiring capacities up to 
70,000 gpm has been issued by 
Peerless. It has cutaway sectional 
views and cross-section drawings 
of the pumps as well as complete 
dimensional and performance data. 
The pumps are designed to handle 


Sales Opportunities and Construction Data on Sun 
and Steam Rooms Covered in ThermaSol Brochure 


Gy capsactnt 


WOME STEAM AND SUN FOOM 


A brochure describing its home 
steam and sun rooms for installa- 
tion in new or existing bathrooms 
has been issued by ThermaSol. 
The two-color, illustrated brochure 
gives detailed information on the 
customer benefits of privacy and 
health and the selling opportunities 
available to the contractor in re- 
modeling and new construction. It 
also includes specifications and 
roughing-in drawings. (For addi- 
tional information on the new units, 
see this month’s New Products, 
page 155.) 

Available from: ThermaSol Ltd., 
702 E. 12th St., New York City 9. 


water and other liquids even when 
there is a modest amount of non- 
abrasive solids in suspension. 

Available from: Peerless Pump 
Division, Food Machinery & Chem- 
ical Corp., 301 W. Avenue 26, Los 
Angeles 31. 


Water Chiller Brochure 


A 16-page brochure describing 
its line of packaged water chillers 
for air conditioning and industrial 
cooling applications has been re- 
leased by American-Standard. 
Schematic diagrams are included 
for control panel wiring and con- 
trol circuit wiring for city water 
operation and cooling tower op- 
eration. Also included are selection 
charts, pressure drop data, con- 
denser water requirements, instal- 
lation drawings and illustrations of 
pneumatic control connections. A 
step by step explanation for de- 
termining the proper water chiller 
using the tables provided also is 
given. 

Available from: Industrial 
vision, American-Standard, 
Tireman Ave., Detroit 32. 


Di- 
8111 
END 


Fairless Views Inflation 

Benjamin Fairless, president of 
the American Iron and Steel In- 
stitute, says the nation would be 
better off if it increased its produc- 
tivity, progress and standard of 
living instead of its wages, prices 
and cost of living. 

But, he said in a speech before 
the New York chapter of the 
American Steel Warehouse Assn., 
union leaders seem “sold on the 
superficial idea that all higher 
wages must mean higher purchas- 
ing power and thus must be good 
for the economy.” 


elt would be far more beneficial 
and add more purchasing power to 
more people, Fairless said, if busi- 
nesses were permitted to pass along 
some of the advances of productiv- 
ity to consumers in the form of 
lower prices or more quality. 
“What we need is not just more 
in pay envelopes but also more pay 
envelopes; not just more for each 
job but also more jobs for more 
people.” Fairless stressed he is not 
against all wage increases, but 
rather that he is only for “real” 
ones with actual purchasing power. 
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’ “We told you | 


“- 


would be.big news 
‘from Barnes in 59. he 


FRED B. HOUT 
President 


Barnes Manufacturing Co 


“The new Sabre-Jet line of Deluxe Convertible Jet Water Systems 4 
4 

gives your customers plenty of water (to 2700 GPH), plenty of 4 

pressure (to 70 p.s.i.), positive self-priming at all depths (to 180 


feet). And all these sales packed features: Six models, smart tri-colo! 
BARNES MANUFACTURING CO 


styling, completely packaged units. All this, and more, at a price lowe! MANSBIELD. OHIO 


than you and your customers would expect. Write me, Fred Hout 
at Barnes and I'll send you a free Sabre-Jet Merchandising Kit 








CAST @ON BASEBOARD CONVECTOR BASEBOARD 


CAST IRON BASEBOARDS EMIT APPROXIMATELY 
TWICE AS MUCH RADIANT HEAT 











MORE RADIANT HEAT 
Nearly twice as much sunny, radiant 
warmth. That’s why cast iron base- 
boards effectively heat walls and floor. 


SOMETHING TO SELL BESIDES PRICE! 


You don’t just swap dollars when you sell Weil-McLain Cast Iron Base 
boards... you are offering extra values which command a profitable price! 


The exclusive advantages of radiant cast iron baseboards can be so 
convincingly demonstrated, that the price difference becomes of little 
importance. Your customer can easily see that he’s getting a /ot more for a 


little more! 


You can sell the job to suit your customer’s pocketbook, too. Cast iron 
baseboards permit modernizing one room at a time without disturbing 


system balance. 


Weil-McLain Radiant Cast Iron Baseboards assure genuine comfort 
and lasting satisfaction. And a satisfied customer is a mighty effective 


advertisement. 








CAST RON 
BASEBOARD 


CONVECTOR BASEBOARD 











LOW AIR VELOCITY, 
WARM WALLS AND 

1} LOCATION OF PorTS 

HI ASSURE CLEANER 


iD ~~ 
he 











MORE SUSTAINED HEAT 
Heat is given off longer, due to greater 
water capacity of cast iron baseboards 
and their superior heat retention. 





®oa 
—+— 


ee ee 


YOUU NEVER WEAR THIS FROM A 
CAST @ON BASEBOARD “6 
ALL ONE METAL WITH A LOW 
EAPANSION COSFRICIENT 


CAST RON ] | | 
yf I I I 
COPPER | 
ae I I a I 
AWMINUM 
I i L I I x 1 






































CHANGE IN LENGTH OF 40 FT. BASEBOARDS 
FOR 70 —215 TEMPERATURE CHANGE INCHES, 











NOISELESS OPERATION 
No expansion and contraction creaks or 
groans as heat goes on and off. 


WEIL: McLAIN 


BOILERS- RADIATORS 


CLEANER 
OPERATION 
Gently convected air 
doesn’t carry dust 
throughout the house. 
Cast iron baseboards 
are easier to keep 

clean. 





























UNIFORM TEMPERATURE 
Balanced combination of ra- 
diant and convected heat 
means less than 3° tem- 


perature difference from floor 


to ceiling. 


WARMER FLOORS 
Floors receive warm- 
ing radiant rays di- 
rect from baseboard; 
convected air blocks 
downdrafts from 
walls and windows. 


WEIL: McLAIN 


CAST IRON BASEBOARD PANELS 


WEIL-McLAIN COMPANY, Dept. A-39, Michigan City, Ind. 
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) ARE THE 
NUMBER ONE CHOICE FOR MODERN 


PIPING SYSTEMS BECAUSE THEY ARE 
LIGHTER, EASIER TO ASSEMBLE 
FASTER, MORE ECONOMICAL TO 

INSTALL * COMPACT » SAVE VALUABLE 

SPACE AND PROVIDE A LIFETIME OF 


HEALTHFUL TROUBLE-FREE SERVICE 


use Streamline DWV Cop 
er tube and drainage fittings 
each other 

your wholesalers 


PORT HURON 4, MICHIGAN 
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(Continued from page 78) 

of the cabinet. The four heating 
elements, one 8-in. and three 6-in., 
are positioned in a staggered ar- 
rangement. Controls are located in 
a vertical line on the top. The unit 
is finished in satin chrome and 
comes with an outlet box, 36-in. 
flexible cable and _ removable 
aluminum drip bowls. 


., 


be 


Manufacturer: Frigidaire Di- 
vision, General Motors Corp., 300 
Taylor St., Dayton 1, O. 


Automatic Iron Filter 

An automatic iron filter that ox- 
idizes iron in the water and re- 
moves it by filtration has been an- 
nounced by Stover. It features reg- 


ulated backwashing of the filter 
bed by an electric timer that con- 
trols the cycle from one to seven 





times a week, depending upon the 
iron content of the water. Other 
features include a flow controller 
that prevents loss of minerals dur- 
ing the backwashing and a built- 
in bypass valve that permits water 
usage during backwashing. It has a 
flow rate of 180 gph and will back- 
wash with a minimum of 20 psi. 
Manufacturer: Stover Water 
Softener Co., St. Charles, Ill. 


Aeronca Introduces a New Line of Stainless Steel 
Kitchen Sinks with Circular, Tapered Bowls 


A line of stainless steel kitchen 
sinks featuring circular, tapered 
bowls has been introduced by 
Aeronca. The circular, tapered 
bowls are designed to create a 
swirling cleaning action when 
draining. The unit is available in 
regular side-by-side units as well 
as the new offset design (illustrat- 
ed) that permits installation in 
corner cabinets. The unit, shipped 


150 


with a special mounting rim, fits 
standard 36 and 42-in. “L” shaped 
corner cabinets. The regular unit 
can be installed in standard 48-in. 
cabinets. Both models are drilled 
to accept standard plumbing fix- 
tures. 

Manufacturer: Metal Products 
Division, Aeronca Manufacturing 
Corp., 1712 Germantown Rd., Mid- 
dletown, O. 


Air-to-Air Heat Pump 

A factory-assembled, pre-wired 
and pre-charged air-to-air heat 
pump for residential and small 
commercial applications has been 
added to its line by Mueller. It fea- 
tures a high-low pressure control 
for the compressor and a defrost 
control which senses when an un- 
desirable amount of ice has accu- 
mulated on the outdoor coil and 
automatically defrosts it. Available 
in two models, one has a twin re- 
frigeration system to provide two- 
stage air conditioning, with a cool- 
ing capacity of 40,000 Btu/hr and 
a heating capacity of 45,000 Btu/hr. 
The other unit has capacities of 
31,000 Btu/hr cooling and 40,000 


Btu/hr heating. A line of optional 
equipment is available, including a 
supplementary electrical heat pack- 
age, return air filter rack and a 
combination heating and cooling 
thermostat. 

Manufacturer: Mueller Clima- 
trol Division, Worthington Corp., 
2005 W. Oklahoma Ave., Milwau- 
kee 1. 


Food Waste Disposer 

A food waste disposer featuring 
carboloy cemented carbide cutters 
has been introduced by General 
Electric. Other features include a 
keyhole-type ‘mounting assembly 
and light weight to permit one- 
man installation. The carboloy cut- 
ter helps provide added strength 
and speed to the grinding oper- 
ation. The unit is equipped with a 
143-hp motor. 

Manufacturer: General Electric, 
Appliance Park, Louisville 1, Ky. 


Home Steam and Sun Room 

A combination steam and sun 
room that can be installed in new 
or existing residential bathrooms 
or shower stalls has been intro- 
duced by ThermaSol. The basic 
installation consists of an enclosure 
of semi-opaque or clear glass pan- 
els bordered by heavy aluminum 
channels on sliding tracks. For the 
bathtub enclosure, the panel doors 

(Please turn to page 155) 
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STAINLESS STEEL SINK BOWLS 


Exquisite best describes the lustrous satin-smooth finish 
of the GENEVA Heirloom Stainless Steel Sink 

artistry unmatched by anything in the industry 

And GENEVA’s thin line bow]-divider 

extra-wide fixture ledge, seamless construction 

with all corners rounded, are plus features with 
immediate appeal to the housewife 

GENEVA offers a complete selection of sinks — single 
bowls, double bowls, shallow bowls and combinations of 
all types. For your customers who want the finest 


. feature GENEVA 


A MODEL FOR EVERY NEED 


KITCHENS 





‘Le 


GENEVA MODERN KITCHENS 


sion of Acme Steel Company » GENEVA 





CONTROL THE FLOW 
WITH 


MAID-O’-MIST 


Balancing Valve Adapter Units 


Install on all (hydronic) types of forced circulation hot water 
heating or chilled water cooling systems 


EASY TO INSTALL‘ 


INEXPENSIVE! 


No. 16 for angle balancing valves 
Phantom view left shows it inserted, 


ke) PRE-PLANNING! | = ready for balancing. For %” and 1’ 


cast brass tees, only 


> 
NO. 15 BALANCING VALVE 
There are decided advantages in hav- as ADAPTER UNIT designe 
ing balancing valves on hand that can ; for use wit 
be quickly, easily installed without 
advance planning. First of all, they 
eliminate carrying “complete” stocks 
of balancing fittings. Then, too, they 
can be used wherever zoning is neces- 
sary ... the only balancing valve that 
can be added with no restriction! 





Installing these MAID-O’-MIST units 
is simple: they are sweat-fitted speed- 
ily into copper, bronze or brass, and 
thread into cast iron tees. Remember, 
MAID-O’-MIST valve-adapters let 
water flow thru the tee freely. Since 
the pipe diameter isn’t reduced, there’s 
no water restriction at all except for 
the balancing required. 


Just figure the convenience, efficiency 
and money-savings these valve adapt- 


ers give ... and you’ll order MAID- 
O0’-MIST! 


Get full information from your jobber or write for catalogue, today! 


AUTOMATIC HUMIDIFIERS . . « « « « « « WATERLINE CONTROLS 
AUTO VENTS .« « « HEATING AND AIR CONDITIONING SPECIALTIES 


MAID-O’-MIST, Inc. 


3217.NORTH PULASKI ROAD - CHICAGO 41, ILLINOIS 





N° 14 


Install in copper or bronze tee to complete 
a balancing valve. Regulates flow of water 
thru any hot or chilled water system. 


N° 15 


Install in cast iron tee to complete a balanc- 
ing valve. Simple balancing adjustment 
requires only a screwdriver. 


N° 16 


Install in cast brass tee to complete an 
angle balancing valve. Like all other MAID- 
O’'-MIST adapters, the cost is low. 


THE SECRET 
OF GOOD CIRCULATION! 


MAID-O’-MIST 
AUTO-VENTS 


for all (hydronic) hot water heating and 
chilled water cooling systems 


No. 7 AUTO-VENT 

No wonder Number 7 isa big favor 
ite with both heating and air-con- 
ditioning experts! Fully automatic, 
this brass vent has a self-closing, 
float-operated valve—all mounted 
on a removable bonnet for quick 
servicing. Small (432” x 214” with 
ly,” I.P. female connection) “it does 
a big job of eliminating air. Fo. 
pressure up to 75 lbs. 


No. 72 
AUTO-VENT 


A fast-venting valve of 
the expansion type for 


No. 27 AUTO-VENT a - ectors, baseboard 


and free-standing radia 
‘ } er tior For < 
Smaller sized (3” x 2% vertien! oF 

. A hor ntal mounting 

horizontal mounting with Ss ,” x %&” with %” 
I.P. female side connection P. male connectior 
. . D ries quickly be 
Use on convectors, radiant oF ininee 
coils, etc. Takes up to 50 Ib 


pressure. 


No. 37 AUTO-VENT 


Similar to N 7, but desigr 

for horizontal mounting with 4% 
LP. vert . male ottom cor 
necti ‘ Ea f t 


pressure 


Float Type 


No. 67 AUTO-VENT 


Is the space limited? Ther 
67 is your Auto-Vent! It 
size is only 3%,” x 1! 

I.P. male connectior 


Get full information from 
your jobber or write for 
Float Type catalog, today! 


eV eek he Inc. 


3217 NORTH PULASKI ROAD - CHICAGO 41, I 





because Hudee Frames have carved a record for easy installation! 


FY y 


4 


— 
HAND BOOK 


eee | 





send for this valuable new guide! 


New Hudee Handbook—the only one of its kind— 
gives 50 reference tables showing which frame to 
order for each of the 1,062 sinks and lavatories in the 
industry, plus price list. 
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Wherever you find smart sinks installed, you'll invariably 
find Hudee Frames. The reason is simple: prominent fixture 
makers prefer Hudee Frames because installation is a 
quick, low-cost, attractive job. Hudee’s patented, inter- 
locking lug doubles as a fixture hanger—enables one man 
to install a built-in fixture. . 


Self-sealing, water-tight Hudee Sink Frames have been 
leaders in the plumbing field for many years. Available both 
in aluminum and stainless steel to fit 1,062 models of sinks 
and lavatories. Also custom made to fit any special re- 
quirement. 


WALTER E.SELCK and CO. 
22S West Hubbard Street, Chicago 10, Ill. 


Hudee Frames are covered by patents 2,440,741 and 2,704,370 
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can be opened from either side; 
for the shower stall installation, 
sliding or hinged doors are uti- 
lized. The factory assembled in- 
terior forms a vapor-proof enclo- 
sure. Other features of the unit 
include a self-encased steam boiler 
with an automatic low-water cut- 
off; three-switch control box for 
ceiling light and air blower, for the 
automatic sun lamp timer control 
and for the steam vaporizer; metal 
bench with attached 
chains; and sun lamp attachment 
The unit is available in sizes to fit 
all tubs and shower stalls, as well 
as in custom-built sizes. 


or wooden 


Manufacturer: 
702 E 


ThermaSol Ltd., 
12th St., New York City 9 


Incinerator Draft Control 

An incinerator draft control that 
unheated air into the 
stack to prevent sudden peaks in 


introduces 


burning rates has been announced 
by Wm. Steinen. In addition to its 
cooling feature, it is designed to 
reduce the fly-ash in the stack, in- 
and stack life 
and save clearance space in the de- 


crease incinerator 


sign of domestic incinerators and 
flues 

Manufacturer: Wm. Steinen 
Manufacturing Co., 43 Bruen St., 


Newark, N. J 
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Filter-Signal Thermostat 

A thermostat that incorporates a 
signal to indicate that the blower 
filter should be changed or cleaned 


has been introduced by Rheem 


The unit is operative during winte1 
heating and summer cooling and is 
actuated by a pressure differential 
switch up stream from the filters 
Called Chek-Lite, the unit is man- 
ufactured by Minneapolis-Honey- 
well and is being offered by Rheem 
as optional equipment for its com- 
plete furnace line. 

Manufacturer: Rheem Manufac- 
turing Co., 7600 S. Kedzie Ave., 
Chicago 29 


Two-Piece Stud Cartridge 

for Powder Loaded Fasteners 
A two-piece stud and cartridge 

assembly for its line of 

Hornet stud drivers has been in- 

troduced by Velocity Power Tool 

The 


tridge loads permits the operato1 


Green 


separation of studs and car- 


to vary the power needed for any 


fastening job. The cartridges are 


available with six varying powde: 
loads for all styles of the %-in. and 
3g-in. 
reduced, as the 


Inventories are 
stud 
number 18 compared to 51 
formerly; 11 parts now replace 40 


stud sizes. 


14-in parts 


now 


formerly used with the %s-in. studs 
The new assemblies were designed 
for the latest stud 


firm’s model] 


driver, but may be used in earlie: 
models as well 
Manufacture: 
Tool Co., 201 N 
Pittsburgh 8 


Velocity Powe! 
Braddock Ave 


Automatic Dishwashers 

A line of automatic dishwashers 
in both built-in and portable mod- 
els has been introduced by Waste 


King. Available in 16 models 





the units feature a 
sticky 


pot and pan cy¢ le 


pre-wash 


dishes and a heavy-dut 
One mode! (il- 
lustrated) features a drop-leaf 
table. Othe 


clude glass fiber 


features of the line in 
insulation, sound 
dampened motor mounts and poly 


tank 


riors. Interchangeable front 


vinyl-coated and door inte 


panel 


(Please turn to page 158) 


U.S. Heating & Cooling Announces a New Down-Shot, 
Oil-Fired Boiler for Residential Installations 


A down-shot, oil-fired boiler fo 
residential heating installations has 
been added to its line by U. S 
Heating & Cooling. Called the Fire- 
Ball, the unit features a 
gated, aluminum-clad 
which is used in place of tube con- 


corru- 


steel fin 


struction and has a built-in coppe: 
coil for domestic hot water supply 


three horizontal models in capac 
ities ranging from 88,000 to 176,000 
Btu/hr. It closet 
and alcove installations 
Manufacturer: U. S. Heating & 
Cooling Manufacturing Co 
sidiary of U. S 


is approved for 


sub- 


Fixture 


Plumbing 


It is available in three vertical and 


Corp 1130 City 
lumbus, O 


Park Ave., Ce 





CRANE PUTS YOU © 


...10 help you step UD sales 


To make your selling 
easier, Crane is putting you in the 
picture—stronger than ever! In 
full-color ads—in Better Homes and 100 top desig ners 


Gardens, House Beautiful, and spe- 


cial home building magazines— : honor CRANE line 


Crane is telling and showing your : 
ia wale WOR h By Recently 100 top designers from all over the 
prospects why are the man to world were asked to name “the best designed 


see. It’s advertising like this that products of modern times.’’ Among their selec- 
gives you new importance in their tions was the Crane Criterion group—the only 
eyes, increased prestige in your plumbing line so honored. 

community. 

Here, too, your customers are 
learning why your Crane fixtures are 
the finest they can buy—now pre- 
ferred by a whopping 28% over all 
other plumbing brands! 

And that’s only the first step in 
the new Step-Up-Your-Sales pro- 
gram! Crane is bringing you into 
the picture with your builder- 
customers, too (you’ll have a com- 
plete promotion kit for their model 
homes). You’ll be in the picture big- 
ger than ever with architects... 
school and hospital buyers—with 
everyone who influences plumbing 
sales. 

You couldn’t pick a better time 
to step ’em up. All signs point to a 
bigger year for building and re- 
modeling, an increase in plumbing 
sales. A bright picture—and you’re 
in it! 














” 


Step UD your sales with C — A N E 








THE PREFERRED PLUMBING 
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IN THE PICTURE 


Your new bathroom: 


the things to look for 


What makes one bathroom 
While another }, 


Water itself hel 
8° simple an, 
of quality 


P8 With the + 
act as closin, 


‘* UNMistakab) 


) 1 ri you'll love to live 
: ri But 
- ! ) design , Pb 
, | { i water contr, j 
And look 


urning 
& the drai, 

€ 

answer Your own 


ols. . 
they respond. (The 
o 


10 your Crone Plum 
With layou 


the Pressure of the 
bing decile, for help 
ts selections 
skills Sssure you 


S. x y * NO more 
Costs. Let his C ; 
the quality installation your 
new Crane fixtures deserve 
VA lve S- 


‘THE PREFERRED 
G 
FITTINGS. PIPe. 


This od (in full color) will oppes 
April and May 





ITIONING 
* AIR COND 
* HEATING 

PLUMBING 

S © PIPE « 

5, UL. © VALVES © FITTING 

ICAGO 5, il. 

VENUE, CH 

ICHIGAN A 

SOUTH M 

O., 836 

CRANE C 


959 
ARCH 19: 
TIC ENGINEERING, M 

DoMES 





New Products 





(Continued from page 155) 


are available in copper, stainless 
steel, wood and a wide variety of 
colors to match interior decor. A 
wetting agent injector for the final 
rinse cycle is optional. 
Manufacturer: Waste 


3300 E. 50th St., 


King 
An- 


Los 


Corp., 


geles 


Air Conditioners 

A line of through-the-wall air 
conditioners for hotel, motel, apart- 
ment residential installations 
has been announced by Fedders 
Two different Four Seasons heat 
pump models that can be applied as 
the sole source of heating and cool- 
included in the line. One 
unit has a heating cycle that per- 
mits the compressor to operate at 


i 


zero 


and 


ing are 


below temperatures rather 
than cycling off at a specific out- 
temperature. It has _ 1,800 
watts of resistance heating that is 
automatically turned on when the 
compressor alone cannot satisfy the 
setting. Other 
have compressors that cycle off at 
specific outdoor temperatures. The 
entire line includes 18 
ranging in cooling capacity from 1 


door 


thermostat models 


models 


to 142 tons. Heating capacities 
range from 10,000 Btu at 0 degs. 
outside temperature to 14,000 Btu 
at 25F. 

Manufacturer: Fedders Corp.., 
58-01 Grand Ave., Maspeth, N. Y. 


Sprayed-Coil Dehumidifier 

A series of low and high pres- 
sure blow-through, sprayed-coil 
dehumidifiers for multi-story 


buildings has been announced by 
American-Standard. The heavy- 
duty units feature a casing de- 
signed to provide air and water- 
tightness when used in single zone, 
dual duct blow- 

They are avail- 
able with either direct-expansion 
type “X” coils or chilled water 
type “W” coils. 

Both high and low pressure units 
available in 127 with 
capacities ranging from 2,310 to 
45,900 cfm and for operation to 
9-in. w.g. static pressure. 

Manufacturer: Industrial Divi- 
sion, American -Standard, 8111 
Tireman Ave., Detroit 32. 


multi-zone or 
through systems. 


are sizes 


Pilfer-Proof Faucet Aerator for Public Washroom 
Applications Developed by Chase Brass & Copper 


A pilfer-proof faucet aerator de- 
signed for use in public rooms has 
been developed by Chase Brass & 
Copper. The unit is so designed 
that removal is impossible without 
a special key. The exposed portion 
of the aerator consists of an exter- 
nal loose ring that turns freely, pre- 
venting unscrewing by hand. The 
special key slots on the outlet end 
of the unit are not in view when 
the unit is installed. It is supplied 
only with a male thread. 

Manufacturer: Chase Brass & 


Copper, 236 Grand St., Waterbury 
20, Conn. 


Gas-Fired Boiler 

A gas-fired, cast iron boiler for 
residential heating applications has 
been introduced by Hydrotherm. 
The unit is rated at 95,000 Btu/hr 
input. In volume water heating ap- 
plications, the unit will 
gals. of water 60F each hour. The 
firm also makes 10 other units with 
capacities ranging from 50,000 to 
300,000 Btu /hr. 

Manufacturer: Hydrotherm Inc., 
Clinton Ave., Northvale, N. J 


raise 9) 


Vinyl Tub Enclosure 

A vinyl! plastic tub enclosure has 
been added to its line by American 
Shower Door. The unit features 
heavy-duty polished aluminum 
framing and two aluminum towel 
bars. The vinyl panels have a sim- 
ulated glass pattern. It is competi- 
tively priced. 


Manufacturer: American Showe) 
Door Co., 936 N. Cahuenga Blvd., 
Los Angeles 36. 


Threaded Pipe Fittings 

A line of its Dryseal malleable 
ductile iron pipe fittings has been 
announced by Pipe Fittings Inc 


Made in NPT-fine, the units are 
designed for use without pipe com- 


pound or dope when assembled 
with standard NPT pipe. The units 
are available with a hot-dip gal- 
vanized finish plated with brass di- 
chromate and in a special process 
dull zinc finish. Included in the 
line are tees, 45 and 90-deg. el- 
bows, reducing couplings and tees, 
pipe caps, hex bushings, unions and 
nipples in sizes from ¥% to 2 ins. 

Manufacturer: Pipe Fittings Inc., 
Wellington, O. 


(Please turn to page 162) 
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Goulds Fig. 3880 submersi 

ble drainette with built-ir 

switch and attached 3-prong 

grounding plug. All ratings 

within working limits of 
(fy motor. Capacity to 2400 

Goulds Fig. 3165 ver- ; - : GPH, heads to 22 feet 

tical drainette with : 3 

top-side suction to 

end impeller clogging 

plus special corro 

sion-resistant con 

struction. Capacity to 

2400 GPH, heads to 

2 feet 











CELLAR DRAINERS! 


A vertical and a sub drainette add depth to Goulds sump pump line. 








Depth of line helps you fit the right pump to your customer’s sump! 


Now you can choose from three Goulds drainettes to answer your 
GOuULoB eoutps . 


smmnertt oaAiNerTE customer’s needs. Two are new—Goulds Fig. 3165 vertical drainette 


and Goulds Fig. 3880 submersible drainette 


= Goulds Fig. 3641 horizontal drainette plus Goulds Fig. 3672 


4 
utility pump complete the line—and give you the pump you need to 


answer your customer’s needs. 


Look for a new Goulds display at your Goulds distributor's to get a 
os theeen dian look at all four pumps. You can also get more information on each 
at your distributor’s! from your Goulds distributor—or by writing to Goulds Pumps, 
Look for this display ° ; . . 
of Goulds complete Inc., Dept. DE-39, Seneca Falls, New York. 
line of cellar drainers 
— vertical, submersi- 
ble and horizontal pumps, 
plus Goulds Utility Pump 
for all-around use in indus- 


——e GOULDS © PUMPS 
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Tight as a Newbury Fitting... 


Y. get better service on higher quality pipe fittings from Newbury. Each 
fitting is individually inspected and the highest methods of quality control are used 
throughout the manufacturing process. This assures mo-leak fits and straight threads 


for perfect alignment. When you buy Newbury you know you've purchased the very best. 
Established in 1889 


MANUFACTURING CO., INC. 


Department DE- 30 


Talladega, Alabama 


A Subsidiary of 
Soss Manufacturing Co., Detroit 


THT TO LBET f 


Plugs, Bushings, Drainage, 
Steam, Plumbing Specialties. 
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“KitchenAid dishwashers 


are built to 


high quality standards 


that eliminate 


my service calls” 





Big statement? You bet it is, but it’s true! KitchenAid 
engineers made this dishwasher right—quality control at 
the factory assures that it’s built right...and they made it 
with a plumber in mind. Once installed, a KitchenAid 
dishwasher rarely needs service or adjustment—calls that 
rob a plumber of his time and profit. 

KitchenAid is designed for easy installation, with spe- 
cial straddle construction that permits sliding the unit in 
over roughed-in plumbing. All connections can be made 
quickly from the front. 


KitchenAid’s exclusive dishwashing features—Hobart 
revolving power wash action and flowing hot-air drying 
—get dishes clean and bright. The wash pattern provides 
balanced volume and velocity so necessary to effectively 


hhitchenAid. 


the plumbers’ dishwasher 


The finest made... by #hurts»cawt 
The World's Largest Manufacturer of Food, Kitchen and Dishwashing Machines. 
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wash tableware everywhere in the dishwasher. A unique 
dual-strainer system prevents food particles from spray 

ing back on tableware. Uniform heat, with flowing hot- 
air drying, prevents crazing and discoloration of dishes 
All these add up to customers’ satisfaction. Their satisfac 

tion and recommendations to friends are the best selling 
tools a plumber can have. 


Sell KitchenAid quality! 


KitchenAid Home Dishwasher Division, Dept 
The Hobart Manufacturing Co., Troy, Ohio 
(In Canada, send to: Hobart, 175 George St., Toronto 2) 


Please send literature and specification sheets on the full line 
of KitchenAid dishwashers 


FERMI. c0cccvces 


Address 





New Products 





(Continued from page 158) 


Plastic Roof Vent Flashing 

A plastic roof vent flashing that 
may be used on all types of roof- 
ing has been introduced by Reddi- 
Wipe. It is designed with a wide 


Cae od 


base and ample thickness to pro- 
vide maximum protection against 
sagging, sun, tar other 
mastic compounds. It is available 
in three styles: plain, which may be 
cut at the job site to fit any size 
pipe; l-in. pre-cut to fit 1%, 1% 
and 2-in. pipe sizes; and 3-in. pre- 
cut to fit 3, 4 and 5-in. pipe sizes. 
Manufacturer: Reddi-Wipe Inc., 
P. O. Box 1025, Houston 1, Tex 


and roof 


Oil-Fired Boilers 

Two increased capacity models of 
its oil-fired Arcoleader boiler have 
been added to its line by American- 


Standard. The new are 
available in six and seven-section 
sizes with net ratings of 156,000 and 
183,000 Btu/hr respectively. The 
units have built-in tankless heaters 
for domestic hot The cast 
iron sections are of vertical flue 
design with wet base construction. 
The firm also makes three-section 
and five-section units in capacities 
of 75,000 and 129,800 Btu. 
Manufacturer: Plumbing & Heat- 
ing Division, American-Standard, 


410 W. 40th St., New York City 18 


models 


water. 


Ventilating Unit 

A large capacity ventilating unit 
for installation in auditoriums, the- 
atres and other places where a low 
noise level is required has been 
added to its line by McQuay. The 
unit is available in nine sizes for 
low static pressure applications (0 
to 5g in.) and seven sizes for high 
static applications (%4 to 1% ins.) 
with capacities ranging from 1,250 
to 15,000 cfm. All motors are in- 


New Bell & Gossett Refrigeration Condensers Have 


Compact Dimensions and 


A line of commercial and indus- 
trial refrigeration condensing units 
with compact dimensions has been 
announced by Bell & Gossett. The 
units feature complete interchange- 
ability of parts. Part sizes in the 
components of the small units are 
the same as those used in the large 
models. Ranging in capacities from 
742 to 150 tons, the units are avail- 
able in compressor sizes of 2, 4, 6 
and 8 cylinders. The 712-ton unit is 
54 in. in length. All controls are lo- 
cated on the top of the unit. 
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Interchangeable Parts 


Manufacturer: Bell & Gossett Co., 
8200 N. Austin, Morton Grove, III. 


featuring 


ternally mounted and all units are 
available for horizontal, vertical or 
wall mounting arrangements. 
Manufacturer: McQuay Inc., 1600 
Broadway, Northeast, Minneapolis. 


Kitchen Cabinets 
A line of steel kitchen cabinets 
textured finishes has 
been announced by Geneva. The 
; t 


shallow, etch line surfaces are 
finished in a wide variety of colors 
Other features of the line include 
sound-deadening materials inside 
and drawer fronts, nylon 
drawer rollers and a “plastisol” 


door 


finish on shelves. 

Manufacturer: Geneva Modern 
Kitchens Division, Acme Steel Co., 
Geneva, IIl 


Automatic Water Softener 

An automatic water softener that 
also will handle up to 5 ppm iron 
content has announced by 
Geo. Getz. In addition to the reg- 
ular regeneration cycle, the unit 
features a 15-min. fast backwash 


been 


The automatic timer may be set for 
daily regeneration or for any mul- 
tiple of days up to seven. The unit 
will handle up to 105,000 grains of 
hardness a week. 

Manufacturer: Modern Wate: 
Treatment Division, Geo. Getz 
Corp., Freeport, IIl. 

(Please turn to page 166) 
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ROACH 
IN VALVE. DESIGN 














(V} hal 


TEMPERATURE & PRESSURE VALVE 


3," x 3," 
AGA 1,500,000 BTU Water 
ASME 1,223,000 BTU at 125 Ibs. 


PRESSURE - SPRING load rests on valve body — 


not on valve disc. 


VALVE SEAT IS BALANCED, having fluid pressure 


below and above disc. 


3 LBS. CLOSING PRESSURE is constantly maintained on 


valve disc regardless of pressure in the system or load on 
pressure spring. 





THE SMALLEST VALVE PERMISSIBLE by new AGA Spec. 1959 


offered at a small valve price, yet provides larger AGA 
#88 has 4%” O.A. Extension capacity than any size straight combination valve on the market 


#88-M has 6” O.A. Extension 


PRESSURE — MAX. 165 LBS. 2 ; 
A valve designed and built for: 
TEMPERATURE — 210° 


INLET 4° OUTLET BETTER SERVICE & LONGER LIFE 








Transite lets you price the job lower... profitably! 





Long lengths and the quickly assembled Ring-Tite 
Coupling save time to keep your final costs low! 


What you're bidding — above all else— 
is the cost of time! 

And that’s a prime reason why the sale 
of Transite” Building Sewer Pipe grows 
by the day. In fact, this year, architects, 
builders and plumbing contractors will 
specify and install more Transite Pipe 
than ever before! 

Transite Pipe keeps your final costs 
lower because it installs fast. Its long 
(10-foot) lengths keep the number of 
joints to a minimum. It is readily laid to 


JONNS MANVILLE 


grade. And joints are made quickly, easily 
with the Ring-Tite® Coupling. Your men 
work entirely by hand; rings in the 
coupling are factory-positioned. 

You also save time when short lengths 
are needed! For Transite is easily field- 
cut and machined. And with a wide range 
of fittings and adaptors, you have flexi- 
bility of layout in al] Transite asbestos- 
cement house sewer lines. 

We'll be pleased to send you the 8-page 
illustrated Transite Building Sewer Pipe 


Transite Pipe is assembled quickly, easily. 


brochure, TR-82A. Address Johns-Man- 
ville, Box 14, New York 16, New York. 
In Canada, Port Credit, Ontario. 


Vy| Jouns-ManviLie 


Prooucts 
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QeSSeSeeesnn, 


=o 
~ ,,. stock the Pump brand 
: ~ with features to SELL! 


M A FR kK CONVERTS FROM SHALLOW 


WELL TO DEEP WELL 


3-Way Jet CONTINUOUS DUTY 


PUMP 


MARK 3-Way Jet Pumps are 
‘way ahead on features and bene- 
fits to offer your customers .. . 
shallow, medium or deep well 
convertibility, primes rapidly and 
stays primed, lifetime all bronze 
working parts, heavy-duty capac- 
itor type motor plus loads of other 
advantages . . . makes this the 
best pump for you to sell and ee 


vour customers to buy! SELF-PRIMING ALL IRON AND BRONZE 
d WORKING PARTS 


PUMP 


The most compact and efficient pump avail 
able anywhere . . . converts easily from shal 
low to deep well usage — down to 120 feet 
Economical too, this pump delivers at peak 


capacity with less motor load 


\ DEEP WELL 


STROKE 


MULTI-STAGE 
DEEP WELL 


—s 


a SUBMERGIBLE : 
a ee 
= 


Se eal 


y ei a 
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New Products 





(Continued from page 162) 


Air Conditioners 

A series of its Adaptomatic air 
conditioners, including reverse 
cycle heat pump models, has been 
introduced by Fedders. Designed 
for residential heating and cooling, 
the line consists of three heat pump 
models in 2 and 3-hp capacities 


and two cooling units. Featured 
model in the heat pump line is the 
Custom, a 3-hp unit incorporating 
three resistance heating 
in 5,000 watts each. In this model, 
the heaters are located in the cab- 
inet and one stage operates only 


stages of 


when the room thermostat demands 
it; the other two operate in con- 
junction with an outdoor thermo- 
stat. The Custom has 36,000 Btu/hr 
cooling and 62,000 Btu/hr 
10F 


heat- 


ing capacity at 


» The unit is pre-wired and ready 
for installation. Other major fea- 
tures include separate fan motors 
for the condenser and the evapora- 
chassis _ that 


tor blowers; a_ split 


permits the blower section and the 
compressor coil section to be sep- 
arated for entering small openings: 
and independent operation of the 
resistance heaters. Other 
are available with and without re- 
sistance heat in 2 and 3-hp units 

Manufacturer: Fedders Corp., 
58-01 Grand Ave., Maspeth, N. Y. 


models 


Aerator-Hose Coupling 

An aerator with a snap-coupling 
hose attachment for portable appli- 
ances has been announced by Me- 


lard. It provides a quick connection 


‘i 


iat 
“sey 

TNS 

for filling portable washing ma- 
chines and dishwashers and gives 
water immediately 
disconnecting the hose. The faucet 


aerated upon 
aerator is installed permanently on 
the faucet. The hose coupling snaps 
over the aerator. The unit is avail- 
able for both outside 
threaded faucets with adapters 
available for other types of faucets. 

Manufacturer: Melard Manufac- 
turing Corp., 432 Austin Pl., New 
York City 55 


inside and 


Rheem Announces a Packaged Gas-Fired Boiler with 
Internal-Mounted Controls and Circulating Pump 


A wet-base design, packaged gas- 
residential heating 
applications has been announced by 
The unit 
and the circulating pump mount«d 
wired and enclosed in the jacket 


fired boiler for 


Rheem. has all controls 


It has foil-faced spun glass insvla- 
The flue collector is porcelain 
enameled 16-gauge steel. The unit 
is available in capacities of 46,500, 
69,000, 91,500 and 113.000 Btu. Sev- 
en other units also are available in 
capacities up to 180,000 Btu in 
with separately packaged 
burners 


tion 


models 


sections, and controls 
for assembly by the contracto: 


Manufacturer: Rheem Manufac- 


= 
turing Co., 7600 S. Kedzie Ave., 


Chicago 29 


Kitchen Cabinets 

A line of steel kitchen cabinets 
featuring interchangeable door and 
drawer front finishes has been an- 
nounced by Youngstown Kitchens 
The line, features a spring-pin doo 
hinge with which doors are snapped 
into place and a slide-on device 
with which drawer fronts are at- 


tached. Available in four wood fin- 
ishes and one enamel finish, it 
allows the contractor to offer five 
different kitchen appearances with 
a single line of storage cabinets and 
sink fronts. The cabinets are 
tory-packaged without 
drawer fronts. The latter are pack- 
aged as “kits,” the 
proper number, size and finish ot 
doors and drawer fronts. 
Manufacturer: Youngstown 
Kitchens Division, 
Standard, Warren, O 


fac- 


doors ol 


containing 


American- 


Air Diffusers 

A line of square, rectangular and 
in-line air diffusers for all types otf 
applications 
by Carnes. 


has been announced 


The square and rec- 














tangular types for ceiling applica- 
tions available in 
three and four-way blows with si» 
The 


are 


are one, two 
units 
available with 
The in-line units are 


frame designs. 
in any blow 
round necks. 


square 


available in cne and 
All inne: 
be changed to other desired blows 
All units feature Unipattern vanes 
and fast, snap-in installation with 
spring-catch locks. 

Manufacturer: Carnes Corp., S 
Main St., Verona, Wis. 


(Please turn to page 170) 


two-way 


blows. vane sections can 
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Centrifugal Roof Ventilator provides quiet, high- 
volume ventilation. Streamlined, compact, easy 
to install. Inlet cones and wheel rims are aero- 
dynamically correct, provide smooth air flow, 
quiet operation. Resilient mounting minimizes 
vibration. Unit shown has maintenance-free, 
weatherproof spun aluminum housing. Com- 
plete range of 16 fan sizes from 7” to 40” wheel. 


Now! All your ventilator needs 
from one reliable source -Trane ! 


New sidewall ventilators make the 
Trane line more complete than ever! 


When you need a ventilator—centrifugal or axial roof or 
sidéwall—for school, commercial, factory or warehouse 
application, you can choose the one you need from the 
complete TRANE line. There are models to handle any 
large building ventilating problem— including venting of 
explosive and corrosive fumes and gases. And these 
TRANE ventilators are easy to install, easy to maintain. 
Motors are readily accessible for inspection and service. 

Other TRANE ventilating equipment includes the fa- 
mous Torrivent that heats and ventilates; TRANE Coils; 
a complete line of Class I, II and III Fans; Trane Utility 
Fans and Cabinet Fans. 

So when you plan your next ventilating installation, 
turn to TRANE. One reliable source for the equipment 
you need pin-points responsibility, simplifies ordering 
and delivery, too. For complete specifications on TRANE 
ventilators, call your nearby TRANE Sales Office. Or 
write TRANE, La Crosse, Wisconsin. 


BYTE Pte ® 7 





Sidewall Ventilator handles large volume of air against static 
pressures. Exclusive bottom louvered discharge away fron 
building provides positive protection against driving rain and 
snow. Cap and base are of lightweight, weatherproof spun 
aluminum. Complete range of sizes, 7 15” wheel 


Axial Roof Ventilator features exceptionally 
Aerodynamically correct inlet and hood 
highly efficient movement, reduces power cons 
able for exhaust or summer supply. Also 
type to discharge hot or dirty air straight up 


For any air condition, turn to 


TRANE 


MANUFACTURING ENGINEERS OF AIR 
CONDITIONING, HEATING, VENTILATING 
AND HEAT TRANSFER EQUIPMENT 





























If you want to sell housewares, go where every page is full 
of ideas that sell: Better Homes & Gardens, the family 
idea magazine. It’s impossible to go through any issue of 
Better Homes & Gardens without finding hundreds of ideas 
that sell housewares, directly or indirectly. How do BH&G 
reader households compare with the U.S. average in adopt- 
ing new housewares ideas? For instance: more than one out 
of five BH&G readers live in households owning an electric 
deep fat fryer — and that’s 62% above the U.S. average! 


During the year 13 of America reads 


Better Homes ... the family 





-and Gardens 
sonia = idea magazine 
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Architects & Engineers: L. J. Hosman and R. F. Hastings, Detroit. Consultants: Smith, Hinchman and Grylls, Inc., Detroit. General Contractor 
J. H. Pomeroy & Co., Inc., San Francisco, Los Angeles. Mechanical Contractor: J. B. Nettles & Co., Inc., San Francisco. Sprinkler yntractor 
Rushlight Automatic Sprinkler Co., Portland. Pipe Jobbers: Grinnell Co. of the Pacific, Los Angeles; Keenan Pipe & Supply s Angele 


Under this 23-acre roof... 
1,053 tons of Bethlehem Steel Pipe 


Recently completed in East Los Angeles, here’s one 
of the largest and most modern automobile assembly 
plants ever built by the Ford Motor Company. De- 
signed for a two-shift production day—and with an eye 
to economy —the plant is serviced by hundreds of miles 





of Bethlehem steel pipe. 

Experience had shown the designers that steel pipe 
gives the most service for the least expense. So they 
specified steel pipe in diameters from !4 to 12 in. for the 
plumbing, heating and gas lines, for the compressed 
air piping, and for the automatic sprinkler system. 

When you next have a piping job, you'll come out 
ahead if you use Bethlehem steel pipe. Beth-Co-Weld 
continuous buttweld pipe (up to 4 in. nominal) and 
Bethlehem electric resistance-weld pipe (from 5-9/16 
to 16 in. OD) will help you make a profit—and will 
give your customer what he wants 





BETHLEHEM STEEL COMPANY, BETHLEHEM, PA 


On the Pacific Coast Bethlehe / 
Bethlehem Pacific ¢ Steel ¢ 
Our buttweld pipe is made on modern continuvous-weld mills. Export Distributor: Be ehe kx ( 


Each length of pipe is hydrostatically tested to assure quality 


BETHLEHEM STEEL 








New Products 





(Continued from page 166) 


Ball Bearing Faucet Washer 
A ball bearing faucet washer de- 
signed to eliminate grinding into 
the valve seat has been announced 
by Ardmore Products. The unit is 


made of stainless steel enclosed in 
a coined brass housing. It attaches 
to the faucet stem with a stainless 
A Buna-N cap fits 
tightly into the ball bearing hous- 
ing. It is available to fit “00” to %- 
in. standard washer sizes. 

Manufacturer: Ardmore Prod- 
ucts Co., 624 Maple St., Consho- 
hocken, Pa. 


steel screw. 


Chimney Housing 
A chimney housing with an im- 


proved finish has been announced 
by Van-Packer. The brick-design 


housing is available in four finishes 

red, buff, white and gray. It has a 
5g-in. fire clay tile inner lining, 
3-in. vermiculite-concrete insulat- 
ing wall and an asbestos-cement 
outer jacket. The unit is prefabri- 
cated in sections and is easily in- 
stalled by 
three hours. 

Manufacturer: Van-Packer Co., 
Division of Flintkote Co., 1232 Mc- 
Kinley Ave., Chicago Heights, IIl. 


one man in less than 


Instantaneous Heaters 

A pre-engineered and_ stand- 
ardized line of its Ross instantane- 
ous heaters has been introduced by 
American-Standard. The units fea- 
ture an extra-large steam entrance 


beyond the tube bundle that pre- 


vents tube damage by 


ment. 


impinge- 
Standard construction 
sists of steel shells, cast iron bon- 
nets and copper-alloy “U” 


con- 
tubes. 
aThe tube bundles are of the 
pull-through type. Available in 128 
sizes with two and four-pass ar- 
rangements, the units are designed 
for many heating 
ments, 


water require- 


including service water, 
boosters, space heating converters, 
radiant heating panels, snow melt- 
ing, swimming pools, storage towers 
and work. 


process Specially en- 


gineered units are built to handle 


Cast lron Baseboard Radiation Line for Low Height 
Installations Is Announced by Dunkirk Radiator 


A line of low, cast iron base- 
board radiation for installations 
with limited dimensions 
has been announced by Dunkirk 
The units, 7% ins. high, are avail- 
able in 18 and 24-in. 
factory assembled in panels up to 8 
ft long in 6-in. The 
panels have integral fins and are 
designed for forced hot 
two-pipe steam systems. 

Manufacturer: Dunkirk Radia- 


vertical 


lengths, or 
increments. 


water or 


tor Corp., 85 Middle Rd., Dunkirk. 
MK. '¥. 


(See Trade Literature, 
page 136, for availability of descrip- 
tive bulletin.) 

Manufacturer: Industrial 
sion, American-Standard, 
Tireman Ave., Detroit 32. 


other fluids. 


Divi- 
8111 


Corner Shower Curtain Rod 
A shower curtain rod designed 

for corner bathtubs has been added 

tc its line by Magnalum. The unit 


is made of heavy-gauge aluminum 
and has a ceiling-supported brace 
at the corner. It is available for 
5 and 5'%-ft bathtubs with eithe: 
right or left hand corners and for 
4 ft square units. The unit’s alumi- 
num hooks travel on nylon slides 
for smooth operation. 

Manufacturer: Magnalum Prod- 
ucts Inc., 2460 N. W. 78 St., Miami 
47, Fla. 


Air-Cooled Condenser 

A blower type air 
cooled condenser for heating, ven- 
tilating and, with optional acces- 
sories, for refrigeration has been 
added to its line by McQuay. The 


flow, air- 


unit features a low silhouette ap- 
pearance for roof installations and 
minimum 
indoor 


space requirements for 
suspension. It is 
seven with 
nominal capacities ranging from 10 
to 50 tons. It for- 
wardly curved, centrifugal fan 
with a large outlet housing for qui- 
et operation. Sixteen different unit 
arrangements and six different fan 
discharge arrangements for indoor 
and outdoor 
available. 
Manufacturer: McQuay 
1600 Broadway  St., 
Minneapolis 13 


ceiling 


available in models 


incorporates a 


applications also are 


Inc.., 
Northeast 


(Please turn to page 172) 
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HOLIDAY Gus 

Boiler is the new- 

est, most ad- 

anced design Ol 

the market. Fe a- 

tures fuel-sar ing 

vertical flue trav- 
el, A.G.A. approved. In most sizes, op 
tional built-in tankless heate provide 8 
year "round hot faucet water. Two 
series available, #60 and #70, covering 
a range of capacities from 200 to 2,700 
sq. ft. water and from 190 to 1,690 Sq. 
ft. steam, net I-B-R ratings. 





JUBILEE“ 

Wet Base Oil 

Boiler the new- 

est addition to the 

Burnham line 

entirely s8surT- 

rounds the burne? 

flame with water- 

backed heating 

surfaces for maximum fuel efficiency. 
Vertical flue travel. Nine sizes, ranging 
from 445 to 1,525 sq. ft. water and 320 
to 955 sq. ft. steam, net I1-B-R } atings. 
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MEMBER OF 
THE BETTER Name 


THE QUALITY LINE FOR 
MODERN HYDRONIC’* HEATING 




















Base-Ray Heating 


“Brings the sun indoors” 


BASE-RAY is the time-proved radiant baseboard 
gives you added assurance of a successful and profitable 
installation. Compare these five outstanding features 

1. Cast-iron construction for a true lifetime installation 
2. Tops for beauty because it looks just like ordinary 
wood baseboard. 3. Absolutely silent, no “pings” o1 
expansion noises. 4. Fully water-backed to hold heat even! 
through “on” and “off” firing cycles. 5. Heats like 
sunshine with gentle, healthful radiant warmth. Yes 

the carefree comfort and beauty that mean satisfied 
customers, insist on BASE-RAY! 


Hydro cs. the © of he 


Burnham Corporation 


HEATING & COOLING DIVISION 
Irvington, New York 


First in the manufacture of baseboard heating 


BURNHAM CORPORATION, Irvingtor 
Piease send me full data and rating: 


BASE-RAY UBILEE 


HEATING-COOLING Address 
COUNCIL 


City 





New Products 





(Continued from page 170) 


Winter Air Conditioner 

A winter air conditioner for resi- 
dential installations has been added 
to its line by Mueller. The unit is 
available with either gas or oil fir- 
ing. It features a welded steel heat 
exchanger with radiator fire tube 
design, spun glass insulation and an 





integrally mounted fan and limit 
control. Optional equipment in- 
cludes a plenum-type cooling coil 
unit for the three small sizes; a 
modular-type coil cabinet unit for 
the three large sizes; built-in elec- 
tronic air cleaner; clogged filter in- 
dicators; variable air flow blower; 
and, on the gas-fired unit, a vari- 
able input gas valve. Capacities for 
both gas and oil-fired units range 
from 100,000 to 250,000 Btu. 

Manufacturer: Mueller Clima- 
trol Division, Worthington Corp., 
2005 W. Oklahoma Ave., Milwau- 
kee 1 


Tractor-Mounted Backhoe 

A tractor-mounted backhoe for 
its line of industrial tractors has 
been introduced by Ford. It is 


available in three boom sizes 

12 and 14 ft, with bucket capacities 
of 2.5, 4.5 and 6 cu. ft. An optional 
bucket unit has a 7 cu. ft capacity. 
The reach of the units is 17 ft for 
the 10-ft unit, 19 ft for the 12-ft 


unit and more than 20 ft for the 14- 
ft unit. Other features include a 
185-deg. swinging arc, heavy-duty 
construction and fast, one-man re- 
moval. The unit’s bucket and sta- 
bilizers form a self-storing tripod 
stand when detached. 

Manufacturer: Tractor & Imple- 
ment Division, Ford Motor Co., 
Birmingham, Mich. 


Undercounter Dishwasher 

An automatic undercounter dish- 
washer with four different wash- 
ing cycles has been added to its 
line by General Electric. The unit 
features push-button operation to 
actuate a gentle cycle for glasses 
and crystal; a utility cycle for pots 
and pans; and two cycles for daily 


= 


dish ware, one “average” and one 
vigorous. A special rinse cycle wet- 
ting agent injector is incorporated 
in the unit. Available in 24 and 
30-in. models, it has interchange- 
able front panels in antique copper, 
dark and light wood-grain and 
brushed chrome finishes. Colored 
panels also are available. Other 
models include two portables and 
units without push-buttons. 
Manufacturer: General Electric, 
Appliance Park, Louisville 1, Ky. 


Oil-Fired Boiler 

An oil-fired boiler for large resi- 
dential and small to medium-size 
apartment and commercial build- 
ings has been added to its line by 
American-Standard. The wet-base 
constructed unit is available in 
eight sizes for hot water or steam 
and six sizes as boiler-burner units 
in capacities ranging from 195,000 


to 622,000 Btu/hr. The unit fea- 
tures a tankless heater arrange- 
ment in which a separate heater 
may be inserted in each center sec- 
tion, thus allowing it to produce 
multi-temperature domestic hot 
water. Only one size tankless heat- 
er is required regardless of the 
number of sections. The cast iron 
sections are of vertical flue design. 


Manufacturer: Plumbing & Heat- 
ing Division, American-Standard, 
40 W. 40th St., New York City 18 


Gas-Fired Lo-Boy Furnace 

A gas-fired lo-boy furnace has 
been announced by Carrier for 
residential applications. It is de- 
signed for basement or utility room 
installation where headroom is at 
a premium. The unit features a 
combination metal and ceramic- 
material heat exchanger. A match- 
ing cooling coil and refrigeration 
section can be added to the unit at 
any time. The unit is available in 
six sizes ranging in capacity from 


75,000 to 200,000 Btu. 


Manufacturer: Carrier Corp., 300 
S. Geddes St., Syracuse 1, N. Y. 


Correction 

The AllianceWare drop-in coun- 
tertop lavatories described in last 
month’s New Products contained a 
typographical error. The two sizes 
of the unit should read 20 by 18 ins. 
and 19% by 15% ins. rather than 
191% by 16%4 ins. END 
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The Clearfield 
in Sunrise 


... another advantage 


in selling Kohler Enameled Iron Sinks 


Color plus superior quality and de- 
sign give Kohler sinks an eye-catch- 
ing, wife-pleasing combination 
that’s hard to beat. 

A Kohler sink in color—Suez tan, 
argent, peachblow, cerulean blue, 
sunrise, and spruce green (plus 
gleaming white gives the final 
touch of beauty to the kitchen— lifts 
it above the average. 

Easy to clean—and easy to keep 
Kohler sinks have a lustrous 
finish, acid-resisting to prevent spot- 
ting and staining. 


clean 


Deep, roomy basins offer plenty 
of ‘‘chore space.’’ Duo-strainers 
make basins water retaining and 
quick draining. 

Rigid cast iron construction offers 
years of quiet service, provides solid 
mounting for disposal units. 

The chrome-plated fittings are all 
brass, offering maximum resistance 
to corrosion and engineered for fin- 
ger-tip control. Their design matches 
the elegance of the sink. 

The trend today is to color—and 


Kohler. 


The Delaf 


KOHLER CO. 


Established 1873 


KOHLER, 


Wis. 


ENAMELED IRON AND VITREOUS CHINA PLUMBING FIXTURES + BRASS FITTINGS + ELECTRIC PLANTS + AIR-COOLED ENGINES + PRECISION CONTROLS 





What's New in Heating and Cooling Products, Methods .. . . (continued) 


(Continued from page 106) 
on the service line to the heater (such as 
a reducing or check valve), a pressure relief 
valve must be installed. 

The new standards also call for relief 
valves having test levers and minimum 34- 
inch inlet and outlet connections. (Editor’s 
note: The significance of the new FHA 
standards, together with the new standard 
ASA Z21.22-1959, will be the subject of a 
forthcoming article in DE.) 


sAmong the more unusual products dis- 
played at the Philadelphia show was an elec- 
tronic “brain,” developed by Westinghouse 
Electric Corp., that is designed to compute 
cooling loads for residential applications in 
24 seconds. (See photo, page 108.) 

Another over-all trend noted by show of- 
ficials and visitors was the increased num- 
ber of products designed especially for the 
big-job modernization market. A number of 
manufacturers keyed their exhibits specifi- 
cally to the replacement market. A boiler for 
steam applications in capacities ranging up to 
6,800,000 Btu was shown. It features in- 
dependent sections that fit through a conven- 
tional size doorway. Particular emphasis also 
was given to air conditioning. At previous 
shows emphasis on air conditioning was 
aimed largely at the new building market. 


# Visitors also noted an increase in the num- 
ber of electric heating products exhibited 
this year. One innovation was an electric 
perimeter air distributing system having a 
heating element in each zone. The system 


Privazone, Plumbers, Products . . . 


(Continued from page 109) 

room in America during the present century. 

“Early bathrooms were elaborate, prob- 
ably giving Cecil B. DeMille some of his 
ideas for the ornate baths he worked into 
his epic pictures,” Notthoff said. “Then, 
about 1920, color and luxury went out and 
bathrooms began to take on more of the 
austere look of a laboratory than a lounge.” 

Today we have come full circle, Notthoff 
pointed out, and with the growing accept- 


also provides for chilled air distribution dur- 
ing hot weather. Another type of electric 
heating equipment that attracted much at- 
tention was the air-to-air heat pump, com- 
monly known as reverse-cycle refrigeration. 

Three new types of radiant heating, cool- 
ing and sound-deadening ceilings were ex- 
hibited. Two incorporate heating and cooling 
coils in conjunction with perforated metal 
panels. The third provides an aluminum 
heating and cooling panel to be incorporated 
with a regular acoustical tile ceiling. 

Also shown were two proponents of the 
heated floor, making their first appearance at 
Philadelphia. Both involve structural modi- 
fications of the building design. One is a hol- 
low floor construction used to distribute 
heated and cooled ventilating air to perimeter 
registers. The other is a sub-floor construc- 
tion for commercial buildings consisting of 
load-carrying cellular steel beams which are 
used for heating and cooling air distribution. 


= The 65th annual meeting of the engineer- 
ing society was held concurrently with the 
exposition. It was highlighted by a number 
of technical sessions. 

Immediately following the annual meeting, 
the merger of the American Society of Heat- 
ing and Air Conditioning Engineers and the 
American Society of Refrigerating Engineers 
became official. Members of both groups had 
voted in favor of the merger last December. 

The consolidated association is known as 
the American Society of Heating, Refriger- 
ating and Air Conditioning Engineers and 
will carry on the work of both groups. END 


ance of Privazoning, the trend is once more 
back to the luxury bath. He went on to 
elaborate on the Privazone concept and the 
opportunity it provides for upgrading the 
home building industry. 

Nels Severin, NAHB president, predicted 
that by 1965 the industry will have to pro- 
duce 1.6 million houses a year to meet only 
the minimum needs of “the greatest popula- 
tion explosion in our history.” 

The obvious conclusion, Severin said, is 
that the industry must begin now to meet the 
challenge it will face in keeping pace with 
the certain boom years ahead. END 
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Accurate Regulation 


First Cost \« 


Keduced 
Maintenance 


Costs 
MUELLER 
H-9300 REGULATOR 


Accurate regulation, lower first cost and 


Lower 


NY 





reduced maintenance costs...all are com- 
bined in the Mueller H-9300 Regulator. 


AGCURATE LOWER . REDUCED 
REGULATION FIRST COST MAINTENANCE 
Mueller Engineers developed Another benefit of this ¥ cosTs 
a stainless steel seat having a simple, improved seat de Removal of body cap and six bolts 
scientifically designed con sign is that it permits re quickly exposes all the working 
tour with a tapered seat open parts of the H-9300 — without r 
ing. Water direction is gradu moving the regulator from the line! 
ally changed, preventing tur ods that contribute to Inspection and reconditioning can 
bulence pockets. Chattering lower initial cost be completed quickly and easily 
and resulting wear have been : With a Mueller H-9300 Repair Kit 
eliminated! Instantaneous, all wearing parts can be replaced 
smooth response is assured. in minutes! 


finements in manufactur 
ing and assembly meth- 


There’s a Mueller H-9300 Regulator designed for your next installation. 


Write for your free copy of % MUELLER €Co. 
Mueller Catalog W-99 iA Be a5 4 DECATUR. ILL. 


Factories at: Decatur, Chattanooga, Los Angeles 
in Canada Myelier, Limited. Sarnia, Ontario 
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NEW ol.-FitLep 


° SUBMERSIBLE PUMP MOTOR 




















Flexible Buna N oil reser- Heavy-duty steel Reservoir contains 
voir allows expansion spring maintains 900 cc of highly re- 
(4) and contraction with (5) positive internal pres fined, tasteless, 
changes in temperature sure on oil supply odorless mineral oil 
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PERFORMANCE PROVED in the laboratory WATER-PUMP TESTS PROVE that the new General Electric pump motor’s 
and in the field. In actual tests G-E extra load-carrying capacity enables it to deliver up to 32% more water 
motors have each cycled more than 700.- per rated horsepower. The above graph illustrates how the new General 
000 times without noticeable loss of oil Electric one-third horsepower oil-filled submersible pump motor has the 
—the equivalent of more than 20 years’ capacity to do many jobs which formerly required one-half horsepower 
normal operation. submersible motors. 
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WATER PER RATED HP 


General Electric’s experience in successfully powering 
more than 30,000 submersible pumps during the past 7 
years—plus the know-how gained making larger oil-filled 
submersible pump motors—has now been applied to the 
design and production of its new oil-filled submersible 
pump motor for four-inch well applications. 

The new G-E pump motor can carry significantly 
greater loads without fear of mechanical damage. The 
motor’s unrestricted windings, free to expand and contract 
with variations in temperature, practically eliminate the 
adverse effect associated with stalled and other overload 
conditions. 

This means dollar savings for you, because a new 1/3- 
HP G-E motor can do many jobs that--formerly required 
a 1/2-HP motor. G.E.’s 1/3-HP unit can safely deliver 
32% more water per rated horsepower. Similar savings 
are available in other horsepower ratings plus these 
quality features: 

STATOR WINDINGS on G.E.’s new pump motor are 
thoroughly protected against electrical stresses and mois- 
ture. Mylar 


insulated magnet wire (2), and a special triple dip and 


polyester film slot insulation (1), Formex* 


bake varnish (3) all contribute to long motor life. 


FLEXIBLE BUNA N OIL RESERVOIR (4), held under con- 


stant compression by a heavy-duty steel spring (5), main- 


tains positive internal pressure of oil (6) at all times to 
keep water out. 

FACE-TYPE SHAFT SEAL (7) is spring-loaded to maintain 
continuous pressure. The carbon-ceramic seal is continu 
ally bathed with oil. The entire assembly has been care 
fully tested for reliability. 


RUBBER SAND SLINGER, rotating with the shaft, throws 
foreign particles away from the shaft and seal (8). This 
contributes to long motor life by preventing abrasive grit 
from working into the seal and other components of the 
motor. 


SPECIALLY DESIGNED lead seal eliminates the capillary 
action of oil (9). Special metal lead connections are 
solid in the middle and molded in neoprene. There’s no 
loss of oil . .. no iead seal deterioration 

Take advantage of these outstanding General Electric 
design features. Make sure that the next pump you buy 
or install is equipped with a new G-E oil-filled submer 
sible pump motor, or G-E motor parts 

For further details, contact your nearby General Ele: 
tric Apparatus Sales Office, or write to Section 702-89, 
General Electric Company, Schenectady, N. Y. (Ask f 
Bulletin GEA-6853.) 
*Registered trade-mark of DuPont Company 
#Registered trade-mark of General Company 


GENERAL @@ ELECTRIC 


By Hal Bergdahl, manager of customer relations, Crane Co., Chicago 


The Kink That Can Kill Sales 


Dip’JA EVER GET to feelin’ like 
bustin’ the buttons on your vest 
or sailing into a solar orbit? Well 
I did. Now please don’t say, 
“There’s Bergie Cloud 


Nine again.” 


up on 

This grand feeling came after 
reading a scorching magazine ar- 
ticle on the subject of “servic- 
ing.”’ It seems that a lot of people 
are real sore about their inability 
to get decent service on a wide 
variety of products they buy; and 
to add to their irritation, the high 
cost is getting them down. 


# The loudest howls come from 
purchasers of such things as au- 
tomatic washers, dryers, TV sets, 
steam irons, refrigerators, air 
conditioners, automobiles, vacu- 
um cleaners and high-fi sets, to 
name but a few. 

Some of these producers tell 
consumers that they stand behind 
their product—but there is a 
growing belief among the owners 
of ailing hard goods that what is 
really meant is that the producer 
is hiding behind it. 


a Why has servicing gone bad? 
There are probably a lot of rea- 
sons. And, an obvious one—the 
number of consumer products 
that need servicing has greatly 
increased. 

And then recent years have 
seen a good many familiar names 
in the appliance industry merge, 
sell out or otherwise grind to a 
halt. Each defunct company 


leaves countless consumer or- 
phans without a parts source. 
The changing retail methods 
add to the problems. Discounters, 
trans-shippers or ten percenters 
don’t have the margin to service 


the goods they sell. 


# Some marketers contend that 
it’s hard to find men with a 
greasy thumb. Low salaries and 
the low prestige of doing repair 
work keep the ranks low. 

Even the alert automobile com- 
panies are feeling the pinch of 
trained mechanics. 

A Kelvinator official was re- 
cently quoted as saying that it 
costs $6.02 per hour currently in 
a typical large U.S. city just to 
keep a serviceman on the street. 
This includes 
fringes, truck operating costs and 
some overhead, with no allow- 


basic wages, 


ance for special expenses or for 
profits. Ten years ago, these costs 
were $3.77 per hour. 


=» The most troublesome monkey 
wrenches being thrown into serv- 
ices come from the people who 
designed the product—they keep 
making products more difficult to 
service. The designers reply that 
products are more complex— 
more parts are automatic and 
there’s more to break down. 
When I look at the mess of parts 
in my new car, I’m tempted to 
believe what they say. 

And now, brethren, we come 
to the real reason for my great 


this: Not 


once was our industry mentioned 


happiness. Listen to 
as being guilty of rendering poor 
service. 

Many of the kinks that used to 
plague us have been ironed out. 
That’s brought about a big 
change from a few years ago, 
when the plumber was frequent- 
ly held up as a sort of rogue. But 
not All of this is 
conclusive proof that our indus- 


now, no sir! 
try has made great improvements 
in our ability to service. 


» The reasons? There are many 
reasons and all of them good, but 
the apprentice training program 
is certainly one of the important 
projects that is bearing fruit. Bet- 
ter-trained and better-equipped 
mechanics to install and service 
plumbing, heating and cooling 
products are making friends. 
And let’s not forget the con- 
tractors. They have improved 
their public relations work (to 
their everlasting praise). The en- 
couragement they have given to 
the training of apprentices is do- 


ing much to create “satisfied cus- 


tomers.” 
» And, let me repeat this fact: 
The article I am talking about 
listed a lot of gripes on service 
but not one of them pointed the 
finger at plumbing and heating. 
Is it any wonder my ego is bustin’ 
out all over? Why don’t you re- 
joice with me?—Then ask . 
Can we keep up this forward 
movement 


continue to im- 


prove ?—Yes, if we want to. END 


and 
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BUY FROM THESE COMPLETE LINES OF 
cn FS 


Float Thermostatic Thermodynamic Radiator Radiator Strainers Air 
Steam Traps Steam Traps Valves Traps Eliminators 


COMPLETE LINE OF SARCO HEATING SPECIALTIES 


-e¢ | ZaAs®e 


Balancing Temperature Water Dial Room 
Fittings Regulators Blenders Thermometers Thermostats 


SARCO ano SARCOTHERM 


heating specialties — 
and get undivided responsibility for performance 


SARCO CONDENSATE Use this one completely SARCOFIN FINNED-TUBE 
AND VACUUM PUMPS reliable source for AND BASEBOARD RADIATION 


Complete weather compen- 
sated control systems... 
heating specialties... 
pumps . . . radiator traps 
. all five types of steam 
traps. Write for detailed 
catalog information. 


| SARCOTHERM WEATHER-COMPENSATED CONTROL SYSTEMS. | | SARCOTHERM WEATHER-COMPENSATED CONTROL SYSTEMS. | COMPENSATED CONTROL SYSTEMS 


«fl ig 


Modulating Controls for Modulating Controls 


. Reset Controls for 
hot water and radiant heating for steam heating 


hot water and radiant heating 


SARGO - SARCOTHERM 


635 Madison Avenue, New York 22, N. Y. 
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CONTRACTOR ASSNS... . National 


Apr. 28-May 1 
convention of the 


MCAA— Annual 
Mechanical Con- 
tractors Assn. of America; Shoreham 
Hotel, Washington, D. C. 


Apr. 28-May 2—OHI—Annual con- 
ention of the Oil Heat Institute of 
America; Olympic Hotel, Seattle 


June 1-4—NAPC—Annual conven- 
tion of the National Assn. of Plumb- 
ing Contractors (held in conjunction 
with the annual Plumbing and Heat- 


CONTRACTOR ASSNS.... State 


Mar. 1-3—Kentucky—Annual con- 
vention of the Kentucky State Assn. of 
Master Plumbers; Kentucky Hotel, 
Louisville. 


Mar. 9-10—Nebraska—Annual con- 
vention of the Nebraska Plumbing and 
Heating Contractors Assn.: Hotel 
Sheraton-Fontenelle, Omaha 


Mar. 13-14 — Oklahoma — Annual 
convention of the Associated Plumb- 
ing and Heating Contractors of Okla- 
homa; Biltmore Hotel, Oklahoma City. 


Mar. 18-19 Maine — Annual con- 
vention of the Maine State Assn. of 
Plumbing Contractors, Hotel Eastland, 
Portland 


Mar. 20-21—Mississippi— Annual 
convention of the Mississippi Assn. of 
Plumbing Contractors; Edgewater Ho- 
tel, Edgewater Park 


Colorado—Annual con- 
vention of the Colorado Assn. of 
Plumbing Contractors; Broadmoor 
Hotel, Colorado Springs 


Apr. 2-3 


ing Exposition); Convention Hall, Mi- 
ami Beach, Fila. 


July 19-25—ASSE—Annual meeting 
of the American Society of Sanitary 
Engineering; Mayflower Hotel, Wash- 
ington, D. C. 


Sept. 27-30—RACCA—Annual con- 
vention of the Refrigeration and Air 
Conditioning Contractors Assn.; (con- 
vention hotel still to be determined), 
Houston, Tex. 


Apr. 5-7—North Dakota—Annual 
convention of the North Dakota Assn 
of Plumbing and Heating Contractors; 
Elks Lodge, Mandan. 


Apr. 9-11—Michigan—Annual con- 
vention of the Michigan Assn. of 
Plumbing Contractors; Statler-Hilton 
Hotel, Detroit. 


Apr. 9-11—F lorida—Annual conven- 
tion of the Associated Plumbing and 
Heating Contractors of Florida; George 
Washington Hotel, West Palm Beach. 


Apr. 9-11—Missouri—Annual c on - 
vention of the Missouri State Assn. of 
Master Plumbers: Colonial Hotel, 
Springfield 


Apr. 9-11—Texas—Annual conven- 
tion of the Associated Plumbing and 
Heating Contractors of Texas: Hilton 
Hotel, San Antonio. 


Apr. 9-11—Washington —Annual 
convention of the Associated Plumbing 
and Heating Contractors of Washing- 

(Please turn to page 182) 


WHOLESALER ASSNS. 


Apr. 1-3—CSA—Spring meeting of 
the Central Supply Assn.; Palmer 
House, Chicago 


Apr. 5-7—MAWA—Annual conven- 
tion of the Middle Atlantic Whole- 
salers Assn.; Chalfonte-Haddon Hall, 
Atlantic City, N. J 


Apr. 22-24—SWA—Annual conven- 
tion of the Southern 
Assn.; Palm Beach Biltmore 
Palm Beach, Fla 


Wholesalers 
Hotel, 


May 11-12—NHAW—Annual 
vention of the National Heating and 
Air Conditioning Wholesalers; Ambas- 
sedor Hotel, Los Angeles 


con- 


June 12-14—PHWNE-—Spring meet- 
ing of the Plumbing and Heating 
Wholesalers of New England; Equi- 
nox House, Manchester, Vt 


June 18-21—NYSPHW—Annua! 
convention of the New York State 
Plumbing Heating Wholesalers; 
Thousand Islands Club, 
Bay, N. Y 


and 
Alexandria 


Sept. 30-Oct. 2 
convention of the 


Assn.; Palmet 


CSA—65th 
Central 
House, Chicago 


annual 
Supply 


Oct. 25-28—Al 
of the American 
Assns.: Haddon 


City, N. J 


Annual convention 
Institute of Supply 
Hall Hotel, Atlantic 


Nov. 1-2—ACRW—Annual meeting 
of the Air Conditioning and Refrig- 
eration Wholesalers; Shelburne Hotel 
Atlantic City, N. J 


MANUFACTURER ASSNS. 


Apr. 1—TSMA—Spring 
the Toilet Seat Manufacturers 
Palmer House, Chicago 


meeting of 


Assn.; 


Apr. 1-3—GAMA—Annual 
of the Gas Appliance Manufacturers 
Assn.; Americana Hotel, Bal Harbour, 
Fla 


meeting 


Apr. 1-3—SPMA—Spring meeting 
of the Sump Pump Manufacturers 
Assn.; (hotel to be determined), Chi- 


cago 


Apr. 2—OHINE—Annual meeting of 
the Oil Heat Institute of New England: 
Statler Hilton Hotel, Boston 


Apr. 6-8—BRI—Annual meeting of 
the Building Research Institute: 
Penn-Sheraton Hotel, Pittsburgh 


Apr. 8-10—WCF—Annual meeting 
of the Water Conditioning Founda- 
tion; Edgewater Beach Hotel, Chicago 

(Please turn to page 182) 
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SAVE SPACE WITH COPPER TUBE. Anaconda copper tube and fittings assemblies are com- 


pact, result in greater ceiling height and more usable floor area. No need to build wide plumbing 
walls—a 3” copper tube stack with fittings will fit inside a 4” partition. Overhead work is easier | 

cause copper plumbing is about one fourth the weight of ferrous materials. In close quarters, coppe1 
makes light work out of tight work. Use these space-saving modern plumbing materials—Anaconda 


copper tube and solder-joint fittings—for your next water supply AND sanitary drainage installation 


For more information on copper tube, write: The American Brass Company, Waterbury 20, Conn 


In Canada: Anaconda American Brass Ltd., New Toronto, Ont. 


© COPPER TUBE AND FITTINGS for soil, waste and vent lines 


Available through plumbing wholesalers. Products of the Americar 
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Convention Dates 





Contractor Assns.... State 


(Continued from page 180) 
ton; Benjamin Franklin Hotel, Seattle. 


Apr. 10-11—Virginia 
vention of the Virginia Associated 
Plumbing and Heating Contractors: 
John Marshall Hotel, Richmond. 


Annual con- 


Apr. 13-15—South Dakota—Annual 
convention of the South Dakota Assn. 
of Plumbing Contractors; Marvin 
Hughitt Hotel, Huron 


Apr. 15-16—Massachusetts—Annual 
convention of the Massachusetts State 
Assn. of Master Plumbers: Hotel 
Somerset, Boston 


Apr. 16-18—Georgia—Annual con- 
vention of the Associated Plumbing 
Contractors of Georgia; General Ogle- 
thorpe Hotel, Savannah. 


Apr. 19-21—Indiana—Annual con- 
vention of the Indiana Assn. of Plumb- 
ing Contractors; Hotel Deming, Terre 
Haute 


Apr. 23-25 
vention of the 


Montana—Annual con- 
Associated Plumbing 


and Heating Contractors of Montana; 
Baxter Hotel, Bozeman 


Apr. 23-25—New Jersey—Annual 
convention of the New Jersey Assn. of 
Plumbing Contractors; Haddon Hall 
Hotel, Atlantic City. 


Apr. 23-25—Iowa—Annual conven- 
tion of the Iowa Assn. of Plumbing 
Contractors; Blackhawk Hotel, Daven- 
port. 


Apr. 23-25—South Carolina—Annual 
convention of the South Carolina Assn 
of Plumbing, Heating and Air Condi- 
tioning Contractors; Cleveland Hotel, 
Spartanburg. 


Apr. 23-25—-Tennessee—Annual con- 
vention of the Associated Plumbing, 
Heating and Mechanical Contractors 
of Tennessee; New Southern Hotel, 
Jackson 


May 1-2—Louisiana—Annual 
vention of the Associated 
Contractors of Louisiana; 
Shreve Hotel, Shreveport. 


con- 
Plumbing 
Captain 


May 5-7—California—Annual con- 
vention of the Associated Plumbing 
Contractors of California; S‘ardust 


















































Hotel, Las Vegas, Nev 


May 7-9—North Carolina—Annual 
convention of the North Carolina 
Assn. of Plumbing and Heating Con- 
tractors; Grove Park Inn, Asheville 

May 7-9—Pennsylvania—A nnual 
convention of the Pennsylvania Assn 
of Plumbing Contractors; Penn-Shera- 
ton Hotel, Pittsburgh. 


May 8-9—West Virginia—Annual 
convention of the West Virginia Master 
Plumbers Assn.; Chancellor Hotel, 
Parkersburg. 


May 21-23—Idaho—Annual conven- 
tion of the Associated Plumbing and 
Heating Contractors of Idaho; Shore 
Lodge, McCall 


May 21-23—Utah—Annual conven- 
tion of the Utah Plumbing and Heating 
Contractors Assn.; Hotel Utah, Salt 
Lake City 

June 18-21 Annual 
State 
Hotel 


New Jersey 
convention of the New Jersey 
League of Master Plumbers; 
Shelburne, Atlantic City. 


Sept. 17-19— Maryland Annual 
convention of the Associated Plumb- 
ing Contractors of Maryland; Carvel 


Hall, Annapolis 


Jan. 25-28 (1960)—Illinois 
convention of the Illinois 
Plumbing Contractors; 
tel, Chicago 


Annual 
Assn ol 
Congress Ho- 


Manufacturer Assns. 


(Continued from page 180) 


Apr. 12-19—NCPM—Spring meeting 
of the National Clay Pipe Manufac- 
turers; Shoreham Hotel, Washington, 


D.C 


Apr. 28-29—SBI—Annual meeting of 
the Steel Boiler Institute; Park Shera- 
ton Hotel, Washington, D. C 


OHI—Annual con- 
Heat Institute of 
Hotel, Seattle 


Apr. 28-May 2 
vention of the Oil 
America; Olympic 
Wash 


May 3-4—LPGA—Annual conven- 
tion of the Liquefied Petroleum Gas 
Assn.; Conrad Hilton Hotel, Chicago 

May 10-13—CBRA—Annual meeting 
of the Copper and Brass Research 
Assn.; The Homestead Hotel, Hot 
Springs, Va. 


June 1-4—PHE—Annual Plumbing 
and Heating Exposition. (Held in con- 
junction with the annual convention 
of the National Assn. of Plumbing 
Contractors); Convention Hall, Miami 


“Why don’t you just call it an indoor swimming 


Beach, Fla. 
pool—and let it go at that?” 


(Please turn to page 189) 
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New addition 
to the line of 
Grinnell 
malleable 
iron 

hangers 


Grinnell’s Malleable Iron G Clamp Hanger is a new addition 
to the line of Grinnell Pipe Hangers and Supports, the most 
complete line of any manufacturer. This hanger answers a 
long-felt need for support of pipe or conduit (up to 4 inches 
in size) where application can be made directly under 
structural steel. 

The saddle of the Grinnell G Clamp swivels. This permits 
pipe or conduit to be installed either parallel or traverse to 
the beam axis. Separate beam clamp, rod and pipe clamp are 
not required, thus saving cost of supports and installation 
time. 

Grinnell G Clamps are made of malleable iron with a 
ribbed design for added strength. The set screw has a 
hardened steel cup point for clamping rigidly to beam. Full 
thread engagement is provided by the tapping through the 
upper jaw. Approved by Factory Mutual Laboratories for 
use on fire protection and plumbing systems. Especially 
recommended for hanging conduit. Maximum recommended 
loads are from 210 to 450 pounds, for the smallest to the 
largest sizes, with a safety factor of 5. 


Saddle swivels, permitting suspen- 
sion of the pipe or conduit at 
any angle in a plane parallel to 


a! ——\\ the face of the supporting flange. 
7 CG )) 


~ 
rT Bd 


Grinnell Company, Inc., Providence, Rhode Island ° 


Every Grinnell Malleable tron 
Hanger offers... 


Safety factor of at least 5 


Thickness of metal increased at 


points of concentrated stress 


Homogenous metal composition 


throughout 


Extremely high resistance to 


impact and corrosion 


Economy 


GRINNELL 


AMERICA’S +1 SUPPLIER OF 
PIPE HANGERS AND SUPPORTS 


Coast-to-Coast Network of Branch Warehouses and Distributors 





pipe and tube fittings * welding fittings * engineered pipe hangers and supports ° Thermolier unit heaters °* valves 


Grinnell-Saunders diaphragm valves * pipe °* prefabricated piping 


industrial supplies as 
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plumbing and heoting specialties * water works supplies 
Grinnell automatic sprinkler fire protection systems ° Amco air conditioning systems 





continued ... 


“Whether you're selling water systems or old inner tubes, make 
it easy for the customer to buy, or someone else will...” 


(Continued from page 103) 
customers and prospects. Classi- 
fied advertisements in the metro- 
politan daily are used to reach 
city dwellers. To influence the 
suburban _ resident, however, 
Meyers goes all out with display 
advertising in community news- 


papers that circle the city. 


s His ads, like all his selling, are 
aimed at specific targets. In sub- 
urban areas, for example, well 
digging, water systems and septic 
tanks are stressed frequently be- 
cause they are a common local 
concern. City appeals are di- 
rected toward sewer cleaning, 
plumbing repair, etc. 

Although Meyers offers many 
services, he limits his ads to a 
presentation of only one or two 
An 


simple copy carry the message 


at a time. illustration and 
“we dont want the ads to look 
cluttered,” Meyers explains. 

» However, his newspaper ad- 
vertising 1s extensive enough to 
promote all services at least once 
over a short period of time. Fre- 
quently, services are presented 
in tandem fashion—emphasis on 
one phase, followed up with a 
related service message. And in 
every ad is reference to emer- 
gency service and a drawing of a 
radio-equipped truck dramatiz- 
ing this crucial selling point. 


#Of Meyers’ many advertising 
billboards 


and road signs is among the most 


channels, his use of 
spectacular. 
Dominating the MM store, for 
instance, is a gigantic 16-by-26 
foot billboard-type sign featuring 
the firm’s trademark, colors and 
separate 
“sign within the sign” promotes 


diverse services. A 


Meyers’ complete remodeling 
service and financing. 

Financing, incidentally, plays 
as big a role in Meyers’ ad mes- 
sages as service does. He uses 
FHA, local banks, finance com- 
panies or his own resources to 
clinch the sale. 

“Whether you're selling water 
systems or old inner tubes,” he 
says, “you’re competing for the 
customer’s dollar. If you don’t 
make it easy for him to buy, 
someone else will!” 


= Meyers tells his prospects how 
easy it is to buy from him with 
more than his store-front sign. 
Five smaller billboards (costing 
$75 a month for the lot) ring the 
periphery of Rockford, each one 
promoting one of MM’s special- 
ized services. 

Every four months, Meyers 
“rotates” the signs so that a dif- 
ferent message appears in each 
area. He pays particular atten- 
tion to the upkeep of the signs 
they reflect 


since the quality 


and neatness of his service. 
To make doubly sure rural- 
MM, 


the company also maintains some 


area motorists remember 


300 fencepost or tree signs on 
roads leading to the city. They 
promote MM’s complete pump 
and well service, the prime sell- 
ing factor in the areas covered. 


# The list of media used by MM 
‘“What’s 
And the 


it’s a fine 


is almost a 
What” of 
way Meyers uses it, 
“How to” 

Take direct mail, for example. 


complete 
advertising. 


manual. 


“No envelope leaves our office 
without some advertising in it,” 
Meyers says. “Sometimes it’s a 
piece of manufacturer’s litera- 
ture promoting a product we just 
serviced and repaired. Often I 
send along a personal letter tell- 
ing how a replacement unit 
would cut repair bills such as I’m 
enclosing, as well as give better 
service today and tomorrow. 

using 


“Recently, we started 


our own postage meter and have 
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included a brief sales message on 
our stamping, too. We try never 
to miss a chance to spread our 
name before the public.” 

Once a year, Meyers mails 
desktop calendars to past cus- 
box holders, at- 


tomers, rural 


torneys and real estate agents 
This 2,000 of 
mailed throughout the Rockford 
trading area as a day-to-day re- 


minder of MM service. 


year, these were 


» The success of Meyers’ mail- 
ings was proved last year when 
specially prepared literature 
drew several hundred prospects 
to the Meyers’ showroom for a 
free “water clinic.” 

He appealed to 


the home- 


owner’s curiosity and natural 
concern by offering to test any 
water brought to the store. Hun- 
dreds took advantage of the offer, 
and many discovered that nature 
was “cheating” them on the qual- 
ity of their water. It was an ideal 
situation for and 


softencr sales that Meyers fol- 


water system 


lowed up with personal contacts 
and successful salesmanship. 


= Meyers likes people to see the 
products he sells and services 
They are good salesmen in them- 
selves, he feels. He seldom misses 
an opportunity to set up a well 
and pump on the grounds of local 
4-H 


event last year he attracted 5,000 


farm and shows. At one 


visitors—nearly all prospective 
water system customers. 

MM appeals to the ear as well 
as the eye. “We use radio spots 
regularly,” Meyers says. “Since 
farmers start to work early—and 
rural nonfarm residents leave 
early for the city—we sponsor a 


6:30 news broadcast every morn- 


ing. That way, we figure to hit 
the people we want to hit.” 

All these advertising endeav- 
ors provide Meyers’ three sales- 
men with plenty of hot leads. 
The paid on a 
straight commission and have be- 
hind them the full strength of 
MM’s careful pre-selling through 
advertising 


salesmen are 


All-out salesmanship on the 
solid foundation of service has 
given MM a welcomed case of 
growing pains. Its present show- 
room, 16 by 28 feet, is no longer 
capable of meeting the demands 


of its customers: so in a few 


_ —~r - 


months Meyers will dedicate a 
new, 11l'4-acre site for his ex 
panding organization 

A former hospital barracks on 
the site will be remodeled 
giving Meyers’ salesmen a dis 


play room of 30 by 70 feet 


# “I suppose we could call it ‘the 
house that pump service built,’ ’ 
Meyers concludes. “It 
The 


and diversified work are all big 


did, you 


know. advertising, selling 
factors. But first we had to get in 
with service and sell that all im 
portant sales-starter, the electric 


water system.” END 





ON-THE-JOB, this drilling rig is one of 
22 pieces of big equipment owned 
and operated by Meyers. On all pieces 
the big MM trademark prominently 
identifies ‘‘who’s doing the work.” 


DoMESTIC ENGINEERING, MARCH 1959 





Protect your customers 


with AMERICA’S FINEST 
SEPTIC TANKS 


MASTER SEPTIC TANK 


Here is the top quality septic tank on the market today 
—the result of 40 years experience in the manufacture 
of domestic sewage disposal equipment. Compare these 
features with those of any other septic tank. 


1. Horizontal design permits a longer flow within the 
tank—assures more complete treatment of sewage. 


2. Guaranteed for 20 years against failure due to cor- 
rosion or structural failure. 


3. Meets specifications of Commercial Standard 177-51. 
4, Carries Underwriters’ Laboratories label as required 
by FHA. 


5. Heavy steel construction is protected by a hot-dipped 
coating of mineral asphalt inside and out, plus an 
extra bituminous emulsion coating on inner surfaces. 

Master Septic Tanks are available from 300 to 1125 

gallon capacities. 


SENIOR SEPTIC TANK 


Recognized by health and sanitation 
officials as the leading vertical type 
septic tank. Meets all requirements of 
Commercial Standard and Underwrit- 
ers’ Laboratories. Available in 300 to 
750 gallon capacities. 


San-Equip — 


SAN-EQUIP DIVISION, VEGA INDUSTRIES, INC. 
503 EAST BRIGHTON AVENUE, SYRACUSE 5, NEW YORK 


San-Equ 
MOR SEPTIC 


DISTRIBUTOR OF 
HEATING and PLUMBING 
FIXTURES 


INVESTIGATE 
THESE 
ECONOMIES! 


Consider The Line With 
The Production Record Of 
99.94°. Perfect Fixtures! 


THINK OF THE ADDITIONAL 
BUSINESS POSSIBLE... . 


with a water heater designed to 
appeal to the multiple-unit 
buyers, such as the operators of 
Small Hotels, Motels, Schools, 
Apartment Buildings, Commer- 
cial Buildings, Automatic 
Laundries, 
mal 


and 
as well as your 
residential trade 


THINK OF EXTRA PROFITS 
FOR YOU with 
CONSOLIDATED SHIPMENTS 


Fixtures of Vitreous China, 
cast-iron or steel; Heating Boil- 
ers, Baseboard Radiation, Wate: 
Heaters, Vanities, all 
come to you in the same 


This exclusive service of 
) ¥y 


nor- 


Lavatory 
load 


U. S. saves you large 
and 
> 


capital outlays 
warehouse space; heavy 
inventory, freight and 

ay insurance expenses 
2 + HERE'S AN EXCELLENT 

» EXAMPLE 

OF THE BIG PAYOFF! 
THIS OIL-FIRED, GLASS-LINED WATER HEATER 


. is engineered and 


é 


is so quick and simple to install 
designed to operate at a very low cost. All U. S. Boilers 
and Heaters are equipped with a full complement of 
automatic controls; pre-assembled, pre-wired, completely 
packaged and ready to ship as a unit for quick installation 


in the field. 
Make US Prove To You 
go0t!d4, How We Save Our Customers 
Thousands Of Dollars Annually! 


eed UNITED STATES 


BM ES 
PLUMBING FIXTURE CORPORATION 
1130 CITY PARK AVE. COLUMBUS, OHIO 


A request will bring the latest U.S. 


& 
* 
S 


Catalog. 
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GREATER CAPACITY 


ont Stick: s0 009 


National Board 
Rating 





fees Handy testing lever 


All brass working 
parts 


Special heat 
resistant 
composition Cw O 
diaphragm 
cs & 


High lift heat 


resistant 
silicone 
composition 


disc 


uw  §afety Relief 
VALVE 





Here's A NEW Safety Relief Valve you 


can install with confidence on space heating 
hot water boilers. It is above all a dependable 
Water Relief Valve, and will also relieve steam 


if such a condition should occur. 


The seat is brass and the heat resistant sili- 
cone composition disc will not swell, warp or 
distort in any way. This valve works freely 
and shuts tightly. All Thrush Relief Valves 


are carefully made and have no restricted 





openings or tight fitting guides. 
3%" inlet 
¥%" outlet 





PRESSURE TANK > ap ee 
with vacuum See 


FOR HOT WATER HEATING 8 
NO. 36 T=, 
J € . r . ° r ° RELIEF Vacve 
No. 38 is a low pressure Thrush Safety Relief Valve that is bee” (- Jay 
° ° ——— F ° ° , Cy" FLOW CONTROL 
rated and listed by the American Society of Mechanical Engi- 
neers and the National Board of Boiler and Pressure Vessel 
Inspectors. It is set at the factory to relieve at 30 pounds, non- 
adjustable. A new design which has been carefully engineered 


to provide greater capacity and absolute safety. 
See your wholesaler today, or write Department A-3. Ly 


water 
cim@cucaTorR 


nH. a. FHRUSGH «2 company , 


Boiler detail showing installation of 


PERU : INDIANA No. 38 Safety Relief Valve on a space 


heating hot water boiler. 
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Letters years and have been collecting 


material from your magazine for 





more than 35 of them. 
JAMES PAXTON 
(Continued from page 16) gravity heating that appeared in 


a e@ The series, which originally ap- 
hot water gravity heating that ap- your “Job Problems” column re- 


peared in the June, July and August 
peared in recent issues of DE. cently? I’m a plumbing and heating issues last year, has been published 

C. H. Kirk instructor, teaching a fourth-year in booklet form. Single copies are 
I'd available at 50 cents. Address re 
quests to the editor, Domestic Engi 
neering, 1801 Prairie Ave., Chicago 


American Tube Products group of apprentice students. 

like to present a copy of the arti- 

MORE ON GRAVITY HEATING cles to each student and discuss 

PHILADELPHIA—Can you _ supply this subject with my students from 

OUR CONSULTING ENGINEER 
LOVES HIS WORK! 


. > >a ; >) Yar — « : ° . 2 ’ . Qe y - ~ . 9 
cles on modernizing hot wate I've been an instructor for 35 NortH CHARLESTON. S. C—I’'n 


me with 25 copies of the three arti- year to year. 


certainly gratified by the response 
to the series of articles on modern- 
izing hot water gravity heating. The 
satisfaction of knowing somebody is 


New Cast lron Petite Boiler a 


compensation for the labor of writ- 


by ROBERTS-GORDON ing. (See letters above.) 


al’m driving a couple of hundred 


PRICED FOR BIG SALES 5 ) | miles this week-end to look over an 
AND PROFITS | old plantation house for which I'm 


sh. ala scheduled to design a new and 
Men in the trade all said, ‘It’s impossible! ' re 
But here it is! The all-new, flexible boiler modern heating system. This will 
with more quality features to help you sell just about complete my portfolio 
—with rock-bottom low prices to boost your as a plantation house is just about 
profits! The Roberts-Gordon ‘‘Petite’” Hot ‘ 

Water Boiler is a compact, completely assem- the only old structure for which I 
bled, ready-to-install unit. Ruggedly built of have not solved heating problems 
cast iron for lifetime dependability, it’s ideal 
for space-saving installations in homes and aay 
multiple apartments. Can be used singly or this is a case of “comfort under the 


Instead of “desire under the elms,” 


in tandem for economical zone control. Easy 
to install, tops in efficiency. Capacities: 
50,000, 70,000 and 90,000 BTU/Hr. 


Spanish moss!” 


» Congratulations on the magnifi- 
Requires only 13°’ x 26” floor space gre A = 


cent job you’ve done on the October 
ssue. Fr¢ he cover right throug} 
GORDONEER Gas Hot Water eee ee ee ene 
CAST IRON BOILERS the book, this strikes me as being a 
remarkable achievement. I’ve al- 
» These economical, trouble-free boilers utilize the 
famous Roberts-Gordon "Spreader-Flame” principle, Mae ond 5] 
| which insures maximum heating efficiency. Designed unusual imagination and insight, 
for gravity or forced circulation hot water heating. but this example is really a wow! 
Wer base greatly increases efficiency and adaptability Rosert H. EMERICK 
of this high quality unit. Designed for = : : 
easy installation and minimum main- (Consulting Engineer) 
tenance. Capacities: 78,000, 115,000 
} and 150,000 BTU/Hr. 
“WE'RE NOT THE PROMOTION 
GORDON ” ARM OF I-B-R” 
amparaire | New York City—Many thanks 
for your fine coverage of the Bette: 
Gas Lamp Heating-Cooling Council’s — third 


Inquire today about the EXTRA profit opportu- ‘ . - sAroanic 
nities of this ‘Hot Seller’ for Homes, Apartments, annual mee ung (Hy dronics Indus- 


Motels, Institutions! try Leaders Meet, Plan ‘Giant Step’ 


ROBERTS-GORDON GIVES YOU MORE TO SELL... MORE TO HELP YOU SELL | ia ago Ae ip 
Get the Benefits of the Roberts-Gordon Localized Sales Plan! It's a dynamic Pipes seta gp apie ail 
program to help you reap the most profits from the customers and prospects in POTUNE, 108 Ween 5 
your own front yard ! are to be congratulated, certainly 
WRITE FOR FULL DETAILS TODAY! @ Unit Heaters spells out what the council as an 
© Domestic, Industslal end Commercial Ges Burners industry-sponsored organization is 
© Air Conditioning Units doing to promote greater hydronic 
sales. 
ROBERTS-GORDON There is one point in your article 
APPLIANCE CORP. which I feel needs clarification, 
44 Central Avenue, Dept. DE-3, Buffalo 6, N.Y. however. You state that the council 
is the “promotional arm of the In- 


ways known that your work has 
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stitute of Boiler and Radiator 


Manufacturers.” It is true that the URRA 

M O we —E council “grew” out of the I-B-R —_ 
; d COMPANY 

public relations department (which 


PRO FIT , functioned from 1954 to 1956), and 


that the majority of the council's 


FOR You , members are also I-B-R members. 
See 


2 But when the council was formed 


. 
with IPF in 1956, it was set up as a separate, 


independent trade association. Its 


PLASTIC PIPE purpose is to promote all segments 
FITTINGS because: of the hydronics industry, includ- 
ing members of I-B-R, the Steel 
Boiler Institute, the Gas Boiler 
Division of the Gas Appliance 


Manufacturers Assn., the now de- g=BLAST OFF 


funct Convector Manufacturers feu 
Assn. and other industry groups ' FOR 1959 
AAS? - € . A — eee 


Here’s a long shot 





2 Our manufacturer members have 
joined us on an individual compa- that’s a sure shot to 
ny basis. While we. do cooperate put plenty of FREE 
PROFIT dollars in 


your pocket. 


closely with all these groups, there 





is no official or formal connection 
with any of them. 


Ray ScHUMACK Kage 
Better Heating-Cooling Council 


HOW TO RUN A MEETING OF A Order 500 clamps and 
PLUMBING EXAMINERS BOARD get 50 of the same 
Mr. Vernon, N. Y.—I’ve been ap- 


pointed by our mayor to serve as 


type free. 

Free clamps will be 
given 10 to the 100 
in multiples of 100. 


chairman of the board of plumbing 
examiners. At my first meeting 


I was surprised to find that there ae a 
Minimum order 500. 
are no written rules or regulations : . 
Also, special dating 
(Please turn to page 190) 
program. 


As the largest independent manu- Convention Dates 


facturer of plastic fittings, I.P.F. 

can offer the best quality plastic (Continued from page 182) 

pipe fittings to the wholesaler at June 2-5—OHINE—Eastern biennial 

full discount prices. exposition of oil heat and air condi- 
tioning of the Oil Heat Institute of 


THE MOST COMPLETE LINE New England; Statler Hilton Hotel, 


Boston 


INSERT & SWP FITTINGS “ef Are FREE DOLLARS 


- ‘ Oct. 5-7—AGA—Annual convention | *. with this offer 
All sizes of insert fittings in of the American Gas Assn.; Conrad 


Styrene Copolymers or Nylon, Hilton Hotel, Chicago. 
plus all sizes of SWP fittings in 

ABS material. Why pay more, Oct. 
the best cost less. 


Because you pocket 
your full selling price 
25-27—NIWKC—Annual con- on the free clamps. 


vention of the National Institute of Ww 
. . ; : rite for complete 
Wood Kitchen Cabinets: The Home- F 


Write for complete catalog and nnd, ek Seatnee, Ms * information today 
discount information. 


to: 
Oct. 29-30—AHLMA—Fall confer- 
ence of the American Home Laundry URRA 
INDUSTRIAL PLASTIC Manufacturers Assn.: Commodore Ho- M 
tel, New York C 
FITTINGS DIVISION J -_ 


COMPANY 
THE R & K PLASTIC INDUSTRIES CO Nov. 2-5—ARI—lIlth exposition of 
the Air Conditioning and Refrigera- TOWSON 4, MARYLAND 


FACTORY 3891 W 150th St. Cleveland, Ohio won Institute; The Auditorium, At- 
Shits “CGE: Gale; Aad. Goines Maschnad lantic City, N. J END 





This offer expires June 25,1959 and may be 


withdrawn without notice 
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Letters 





(Continued from page 189) 
governing this board—that is, nu 
rules about such things as reading 
of the minutes of previous meet- 
ings, reporting on written activities 
of the board or electing a secretary 
and chairman, particularly in the 
event of a vacancy. It’s like a ship 
without a rudder. 

1 might mention that the board 


was created under a state law. It 
consists of five persons, two of 
whom must be employing master 
plumbers with not less than 10 
years’ experience in business and 
one journeyman of like experience. 
The fourth member is the superin- 
tendent of plumbing and the fifth, 
the city engineer. 

Can you tell us about rules that 


The newest thing in cabinet tops 
since running water... 


VAN EAL 


Another example of Van Seal’s 


“Leadership Through Creative Engineering” — 
it’s now possible for every home to have a built-in cutting 
board, right on the cabinet top, near the sink for extra con- 
venience. The reasonable price on this Cutting Board makes 
this a real sales feature you will want to cash in on. 


@ Made of electronically laminated 
strips of ‘‘end grain" Rock Maple 

@ Protects beauty of cabinet top 
against knife cuts, heat blisters 
and burns 


@ Ideal base for electric toasters 
and percolators 





@ Kit comes complete with Van Seal 
Stainless Steel frame and all 
necessary lugs and bolts for easy, 
quick installations 

@ Overall size of board, 15” x 15” 


@ ‘Bar Boy” board also available, 
10” x10” 


@ Juice moat keeps juices from flowing onto cabinet top 


Van Seal “Built-In” Cutting Boards are in stock. 
Send for full details and installation sheet today. 


VANCE INDUSTRIES, inc. 


7403 W. WILSON AVE.+ CHICAGO 31,!ILL. 


a board like ours in another city 
is using—one that we can _ be 
guided by? 

Being a Domestc ENGINEERING 
subscriber for the past 25 years o1 
more, I feel confident that you can 
help us in this situation. 


JOHN De NIEAR 


e A copy of the rules and procedures 
used by a similar board in Chicago 
has been sent to Mr. De Niear. 


LOOK AT YOUR LETTERHEAD 
—EVERYBODY ELSE DOES 
Kenmore, N. Y.—We are consid- 
ering changing the design of our 
letterhead and would appreciate 
any suggestions you might have in 
helping us to plan a new one. 
Your articles and features in Do- 
MESTIC ENGINEERING have been tre- 
mendous, and we believe we should 
take advantage of your offer to help 
in matters such as this. Our com- 
pliments on a very fine publication 
Rosert L. WEYLAND 
Vice President 
Ackerman & Huebsch, Inc. 
e@ Our sincere thanks to Mr. Weyland 
This month’s Letterhead Design Clinic 
feature appears on page 18 


LOOKING FOR A 
JOB APPLICANT? 


Rocuester, N.Y.—d am a sev- 
enth-grade pupil of Hendrick Hud- 
son School No. 28. My teacher has 
asked us to pick a career. I would 
like to be a heating engineer. Could 
you please send me _ information 
dealing with this? 

JAMES JACOBSEN 
e@ Always mindful of the need for 
new blood in the p-h industry, our 
readers service department referred 


young Jim to several sources of the 
desired information. 


SAYS SUBMERSIBLE PUMP 

ACCEPTANCE IS GROWING 

INDEPENDENCE, Mo.—Your articles 
on submersible water systems have 
been extremely informative and in- 
teresting. As a representative of 
one of the industry’s leading man- 
ufacturers of submersible pumping 
equipment, in one of its top trade 
areas in the nation, I more or less 
specialize in subs. Since I am so 
close to the field, I read your series 
with enjoyment and absorption and 
perhaps with a certain amount of 
cynicism. 

The opinions expressed in your 
articles by the various “experts” 
in the field were, for the most part, 
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correct. Some of them, however, 


were silly—especially those whose 
pumps either are currently manu- 
factured as a standard production 
model of the aforementioned man- 
ufacturer or were made by the 
same manufacturer up until three 


years ago. 


a The story of submersible pumps 
is a fascinating one and is ever 
growing. Governments of many 
states have approved them and have 
been using them for some time in 
their parks and on the turnpikes 
Municipal governments and town- 
ships all over the country have ac- 
cepted them with open arms. 


a Let me express my compliment 
to you for the very fine job you 
have done in presenting the story 
of submersible pumps in such a 
stimulating manner. 
Craic Fross 
Manufacturers Rep 


HE’S BEFN USING THE 
MICKEY SYSTEM 

LANTANA, FLA.—We have 

using the Mickey System of fabri- 


been 


cating soil pipe, described in a re- 
cent issue, for over two years. We 
have found it very suitable and 
profitable. All of our cast iron 
pipe now is being prefabricated at 
the shop under cover, away from 
the mercy of the weather. By pre- 
fabricating the pipe in the shop, the 
bette 


We save time and materials and 


job gets done faster and 


our mechanics have better work- 
ing conditions. 
Ray LYTHGOE 


e The Mickey System was described 
in DE’s June, 1958 issue. 


HE WANTS TO KNOW ABOUT 
“SHOPS ON WHEELS” 


MonTREAL, Que.—I 
great hurry a copy of Domestic 
ENGINEERING for the months of 
March and 1954. I’m 
particularly interested in the arti- 
cles on “Shops on Wheels” that ap- 
peared in these issues. 


need in a 


August, 


wl should like to take this oppor- 
tunity to felicitate you on the won- 
derful articles contained in your 
magazine—and to express my thanks 
for the help they have been to my 
organization through the years. 
Mike D’AmprosIo 
Industrial Plumbing & Heating Co. 
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ARE YOU INTERESTED IN 
A SCHOOL ON HEATING? 
Ottawa, Ont.—Can you direct 
me to a school on heating? We 
are in the plumbing and heating 
wholesaling business. I would like 
to have one of my men take a 
course on heating 
A. PALMER 
Palmer’s Plumbing Supply Ltd. 


® The names of organizations and 
manufacturers that conduct = such 
schools was given to Mr. Palmer, 
among them that of the Institute of 
Boiler and Radiator Manufacturers. 


HOW TO WELD STEAM 
PIPE AND FITTINGS 

Gorrstown, N. H.—Can you tell 
me where I can get an installaticn 
manual on the fabrication and 
welding of steam pipe and fittings? 

We are constructing a six-inch 
header on a 125-pound pressure 
boiler (261 horsepower) and run- 
ning several distribution mains, 
having varying pressure capacities, 
of two or three-inch diameter. We 
naturally will have a certified weld- 
er on the job, but since we’ve neve) 
used welded material for steam 
piping we felt that a manual on 
this subject would be beneficial. 

RoBeRT BURNHAM 

@e Manuals on welding are available 
from the American Standards Assn., 
70 East 45th Street, New York City 
17; and from the American Welding 
Society, 33 West 39th Street, New 
York City 18. 


WANTS TO RUN A SEPTIC 
TANK CLEANING BUSINESS 
Moreueap Ciry, N. C. 

sidering going into the septic tank 


I’m con- 


cleaning business. 

Can you supply me with details 
on how other companies run simi- 
lar services? What do you think of 


a fee basis for such service? I’m 


considering charging a fee of per- 


haps $10 a year to customers who 
sign up on a five-year contract for 
services. The contract I’m 
thinking of would cover one clean- 


such 


ing per year, if necessary. 

I'd like to see a copy of contract 
forms to cover such service. 

E. G. PxILiies 

Carteret Plumbing & 
Refrigeration Co 
@ The information on running a sep 
tic tank cleaning business requested 
by Mr. Phillips was sent to him. Any 
one interested in the same data may 
have it by writing to the editor, Do- 
mestic Engineering, 1801 Prairie Ave., 
Chicago 16. END 


OF STAMPINGS, INC, 


THIS TRENCH IS COSTING 
ONLY 1 CENT PER FOOT 


with the 


TRENCHER 


Unsolicited performance reports from a 
tual users state that POW-R-SPADE narrow 
trenches cost onl cent to 
toot, includin aD OF Man 


less than 1 cet 


cents per 
eport mu } 
ot.) Digging sj 
varices from | ol? ft 
depending 
SPADE 1s light 
maintenance. Shipped i plete assen 
bled. Neat, fast protessional trenches 

wide to 


man can transport from job to job 


Stampings, Inc., 1017 Mound St.. Davenport, lowa 
Please send full information on POW-R-SPADE 
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STREET 


CITY 
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(Continued from page 60) 
Krogstad, who said the develop- 
ment was undertaken “in a move 
to keep pace with our increasing 
sales volume, which was up 30 


percent in 1958.” 


Central Supply Schedules 
Management Institute 
Cuicaco—A second Management 


Institute has been scheduled by 
the Central Supply Assn. for Apr. 
20-26, following a “very successful” 
first effort held last November, ac- 
cording to an announcement by 
James Peery, secretary. 

Peery said the association al- 
ready has 10 applications for the 
school, which is designed to train 
wholesaler management personnel 


ea. Hy-Gear 


at lower prices 


WITH NON-COLLARED ©CREW 


Hy-Gear 
the clamp 
specified by 
all major 
plastic pipe manufacturers 





BROOKLYN 7.N ¥ 


in ways to operate their business 
more efficiently. 

The school is limited to presi- 
dents and general managers and is 
conducted by Howard Mold of 
Minneapolis-Honeywell 

Peery said the agenda for the 
second school will remain the 
same. It will include management 
planning, sales conference leader- 
ship, communications, personnel 
selection and other functional man- 


agement subjects 


Strickland, House Named to 
New Posts at Wheeling Steel 

WHEELING, W. VA.—Oscar Strick- 
land, who recently retired after 29 
years as manager of the tubular 
sales division for Wheeling Steel 
Corp., has been retained as a con- 
sultant for the firm’s general sales 
division 

Kenneth House. who joined 


Wheeling in 1934, was named to 


O. |. Strickland K. P. House 
succeed Strickland as manager of 
the tubular sales division. 

William Hall, vice president in 
charge of sales, said that Strick- 
land’s nearly half-century of ex- 
perience in the steel industry “will 
be of great value to our manage- 
ment in making major decisions 
with respect to the marketing of 


certain products.” 


A-C Group Adds Supplement 
to Certified Unit Directory 
WASHINGTON, D. C.—The Air 
Conditioning and Refrigeration In- 
stitute has published the first 
(February) supplement to its “Di- 
1ectory of Certified Unitary Air- 
Conditioners,” originally released 
in January. (Also, see page 104.) 
Included in the supplement are 
three manufacturers who have 
signed contracts to participate in 
the certification program since its 
inception Jan. 1. They are Curtis 
Manufacturing Co., St. Louis: 
Friedrich Refrigerators Inc., San 
Antonio, Tex.; and Gaffers and Sat- 
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tler, Division of Utility Appliance 


Corp., Los Angeles YY “4 
Model ratings for four companies | 7 | OT1LS 
whose listings did not appear in 


the original directory are pub- 
lished in the supplement, as well 
as listings just released cn two lines 
of units by York Division, Borg- 
Warner Corp 


aAmendments to earlier ratings 
by other manufacturers have been 
shown in the supplement, also. 
Supplements are being sent to 
all who received the original di- 
rectory, plus contractors, architects, 
consulting engineers and others 
who have requested to be placed 
on the mailing list. They also will 
be available through Better Busi- 
ness Bureaus throughout the U. S 


a The ratings listed in the directory 
and its supplements are certified 
under a rigid, enforceable contract 
If equipment does not meet the 
claimed ratings, ARI certification 
may be withdrawn 


Gas Water Heater 
Shipments Up in ‘58 

New York Ciry—Manufacturers’ 
shipments of gas water heaters in 
1958 scored a 5.6 percent gain ove! 

1957, according to the Gas Appli- 
ance Manufacturers Assn. 

Edward Martin, director of mar- 
keting and statistics, said that e The “all new” Fitzgibbons residential boiler unit for gas! Provides 
shipments totaled 2,675,000 units, higher ratings in smaller, more compact sizes and new features 
compared with 2,532,300 for 1957. for economical, efficient heating. A.G.A. approved. 

December figures gave a_ big 
boost to the total, Martin said, 
when 209,300 units were shipped, New compactness permits simplified installation and servicing. 
representing a 21.1 percent increas¢ A.S.M.E. Code quality, in-line controls, low stack connections and 
over the same month in 1257 easy front access permit quick, inexpensive hook-up and main- 

tenance. 


Four sizes for steam or forced hot water systems. 


Minimum Standards for Larger Fitzgibbons Tanksaver® (optional) coils provide unfailing 
Swimming Pools Rehashed hot water supply for all domestic needs. 


Harvard, Itt.—New materials, Handsome green baked enamel “hammer-tone,” heavy steel jacket 


techniques and added experience provides attractive appearance 


have resulted in a revision of the , ‘ . 
recommended standards for resi- And all this at a price that only modern manufacturing methods 
dential swimming pools by the Na- and volume production can achieve. 


tional Swimming Pool Institute WRITE TODAY FOR FULL INFORMATION! 
The changes must be approved by 


regional committees and local af- THE 
filiates of the organization and will 


go to the spring meeting of the mew acii-j-je}, Ss =fe}) LE R 


NSPI board of directors for action 


fone) t.7-4, b ml, lon 
about Apr. 1. 


e Field Sales Office and Plant: Oswego, New York 
National committee chairman : 
. b/s] New York Sales and Executive Office: 101 Park Avenue, New York 17, N.Y. 
D. A. Brown, North Hollywood ee 


BRANCHES AND REPRESENTATIVES IN PRINCIPAL CITIES 
(Please turn to page 194) 
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are available through the national 
News | 


offices of the institute, Harvard 


State Bank Bldg., Harvard, III 





(Continued from page 193) requirements for both gas-fired and 
Calif., said the recommended oil burning heaters. 
standards do not constitute a model Shamrock Named Midwest 
Sales mp for AllianceWare 
O. 


° . . : « . “- Pp 
sanitary and building codes fo cause of construction developments, = Shamrock Plumb- 


swimming pools. standards for filters, recirculating © ing Sales Co. of 
Chicago has been 


code, but are intended as a useful a Other revisions cover the defini- 
guide in developing and revising tion of pool walls and floors be- ALLIANCE, 


The trend to water heaters fo pumps, pool piping, valves, water 
longer seasonal use of pools led to supply, tests and other points. named exclusive 
inclusion of a new paragraph on Copies of the revised standards midwest sales 
representative for 
AllianceWare, ac- 
cording to an an- 
CALM CARL.. THE COOL CONTRACTOR, says: Charles Betz nouncement last 

: — — — month by Charles Betz, vice presi- 
dent of sales. 

Betz said the appointment is “an- 

other step in the planned growth 

of AllianceWare.” Shamrock will 


“= using GROTE Surface fo eitscrmace 
M 0 u n ted 5 Last-Quarter Surge 
® i Helps Laundry Sales 

Ca h | n ets ° f, Cuicaco—Riding a surge of last- 


quarter sales, home laundry appli- 
ances staged a 1958 comeback to 


within 2 percent of 1957 totals, ac- 





cording to Guenther Baumgart, 
president of the American Home 

Step-up your remodeling profits Laundry Manufacturers’ Assn. 
with Grote Surface Mounted December topped the comeback, 
Cabinets—the ideal cabinet for with a 45 percent increase over the 
modernization. No need to “tear previous December. This was the 
the house down” or relocate the fourth consecutive month that sales 

vent pipes to make the installation. exceeded comparable 1°57 totata. 

Grote Surface Mounted Cabinets 





Total for the year was 
will cover up the old cabinet opening. units, compared with 5 139.770 Sane 


1957. December sales were 500,852 


Semen eed 


J “mie 
Model S-2800 is a sliding door, surface 


Airtemp Announces Price 
mounted medicine cabinet with two metal Reduction for ‘59 Line 

shelves, poison box and stainless steel Dayton, O.—Prices of all 1959 
Chrysler Airtemp heating and ait 





frame all around. Side panels of cabinet 

condinilauinis products have been 
have attractive aluminum finish that will reduced from 1953 levels. president 
add styling to any bathroom. Sliding doors Paul Augenstein announced re- 


move freely in plastic track at top and cently. 
Citing increased sales volume 
bottom. Doors are equipped with metal door 5 ; ae Fy 
and manufacturing economies as 
1 ie my > 7: f > . , 
pulls. G-25 is overhead 25 Watt fluorescent chief reasons for the move, Augen- 
v ellie light. Overall size is 23” high by 3434” wide stein said: “This is an across-the- 


Plate glass mirrors are 174” wide and board price lowering designed to 
sue 0.d0ne were ©.28 Quennee vient. a” tall. make our heating and air condi- 
tioning equipment more attractive 
to our own distribution force and 
to the ultimate consumer.” 
MANUFACTURING COMPANY The reductions affect factory 
prices to distributors, direct deal- 
BELLEVUE, KENTUCKY (Opposite Cincinnati) ers and Airtemp branch outlets 
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Augenstein said. He added that fi- 
nancing arrangements for the 
firm’s wholesale and retail outlets 
will be liberalized and that corpo- 
rate assistance to distributors fo: 
local financing will be expanded 
“Our distributors and dealers 
have responded _ enthusiastically 
to our new programs,” Augenstein 
told DE. “Orders for 1959 have far 
exceeded our expectations, and we 
are looking forward to even great- 


er increases in the year ahead.” 


McDonald Named Head of 
A.Y. McDonald Manufacturing 
DusuquE, IA.—John McDonald 
has been elected president of A. Y 
McDonald Manufacturing Co., wa- 
manufacturer and 
wholesaler, and Delos McDonald, 


retiring president, has been named 


ter systems 


to the newly created position of 
chairman of the board. 

John is a grandson of the founder 
and has been executive vice presi- 
dent in charge of the firm’s 20 
wholesale branches. 

Other officers elected were R. M 
Doods, vice president, and A. Y 
McDonald IV, secretary and treas- 
urer. John McDonalé currently is 
president of the Central Supply 
Assn. 


Humidifier Group to Expand 
Promotion Program in ‘59 


CLEVELAND—An_ expanded _pro- 


motion program designed to help 


STOPS 
TOILET TANK 


SWEATING 


Jayelite / Pr 
Anti-Drip \y 
Tank Liner 

Famous Dow 
Styrofoam 

Goes inside the 
tan 

Pre-cut for fast 
installation 


me jilo 
There is only one Jayelite 


Protected by Patents! 
mplete with special mast 


GLO-BRITE 282>ucTs, tN 


Chicago 4 n 
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contractors sell more humidifiers 
in 1959 was announced at a meet- 
ing of the Humidifier Assn., held 
here last month. 

A key element in the program 
will be a new promotion kit for 
contractors, according to Morris 
Margolis, secretary. 


=» Other elements in the expanded 
program will include newspaper 
releases to all daily papers in the 
country and the major wire serv- 
ices, plus specially written public- 
ity articles for consumer and farm 
magazines designed to interest the 
public in proper humidity. 

Member companies of the asso- 
ciation are Auto-Flo Corp., De- 
troit; General Filters, Novi, Mich.; 
Maid-O-Mist, Chicago; Skuttle 
Manufacturing Co., Milford, Mich.; 
and Viking Air Products Division 
of National-U.S. Radiator Corp., 
Cleveland. 


Jay R. Smith Expands, 
Adds New Products to Line 
UNION, N. J. 


turers representatives. attended a 


Over 50 manufac- 


two-day engineering and sales 
seminar at the research labora- 
tories and factory of Jay R. Smith 
Manufacturing Co. recently, mark- 
ing the firm’s entry into the manu- 
facture of hydrostatic shock con- 


trols. 


» The new line of controls is one 
of several new product develop- 
ments being added to the firm’s 
present catalog of drains, carriers 
and interceptors, said Jay Smith, 
president of the company. 

Smith attended the ground 
breaking ceremonies for two new 
buildings that are being con- 
structed as a part of the firm’s 1959 


expansion program. 


Stevens Resigns Board Post 
at Republic-Odin 

Los ANGELES—M ilton Stevens, 
board chairman of Republic-Odin 
Appliance Corp. for the past 12 
years, has resigned, according to 
an announcement last month 

Morris Shabat, executive vice 
president and treasurer, has been 
elected to succeed Stevens 

Stevens stated that increasing 
demands on his time by other busi- 
ness and personal interests neces- 
sitated his resignation. He is asso- 


(Please urn to page 196) 


VISIBLE 
PROOF 


of constant 
temperature control 


with 


POWERS 
No. 11 


self-operating 
temperature 
regulator 


This big four-inch dial gives a quick, 
visual means of checking controlled 
temperatures ...an accurate guide 
for regulator adjustment. 
Designed for precise temperature 
control, the Powers No. 11 Regula- 
tor is self-powered ... simple, com- 
pact and dependable. Full throttling 
action is gained without the aid of 
any external power source. Special 
valve stem lubricator eliminates 
binding. Big double ply metal bel- 
lows provide extra valve power 
longer life. Union body assures easy 
installation. 


For specifications, valve ° 
sizes, types and temper- ‘e 
ature ranges, call your = - 
Powers branch office on 4 
engineering services in ‘a o: 
66 ¢ { ‘rite for . { 
56 cities. Write for Bul 


The Powers Regulator Co 
Dept. 359, Skokie 46, iil 


$ 
letins Nos. 329 and 0 See 


TEMPERATURE CONTROL 
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(Continued from page 195) 
ciated with several ventures in the 
banking field, as well as in industry 
and real estate 

At the board’s request, Stevens 
has agreed to serve the firm in an 
advisory consulting capacity 

During his leadership of Repub- 
lic-Odin, the firm’s business vol- 


ume rose from $670,000 annually in 


1947 to more than $12 million in 
1958. The company is a leading 
manufacturer of domestic and com- 


mercial water heaters 


Sump Pump Sales 
Up 26 Percent in ‘58 


WASHINGTON, D.C.—Sale of sump 


FIRST in the Field . . . 


' THE NEW 


A completely new idea in water system pre- 
fabrication beautifully simple, efficient, and 
practical. The PJ is an entirely new pitless-pump 
unit which forms the upper part of the well 
casing and provides complete sealing against 
contamination meeting the strictest well codes 
No pit or heated enclosure is needed. The PJ 
includes o specially designed centrifugal jet.pump 
meunted within the well casing below the 

frost line. Only a single line of pipe from the 
well is used—eliminating the return pipe 
ordinarily needed with jet installations 

with the resulting advantages 

1) Substantially reduced installation 

labor and pipe cost 2) No pipe 

enclosure required line is 

’ always under pressure 3) No chronic 

; =| jet clogging from pipe scale 4) Shorter 


water circuit increases efficiency 


BAKER MFG. COMPANY Evansville, Wis 


NAME 

OCCUPATION 
STREET 

city 

MY DISTRIBUTOR IS 
city 


pumps registered a gain of 26 per- 





cent in 1958 over the previous year, 
according to Fred Hout, retiring 
president of the Sump Pump Man- 
ufacturers Assn. 

Hout, who is president of Barnes 
Manufacturing Co., Mansfield, O., 
reported the increase at the asso- 
ciation’s recent meeting and elec- 


tion of officers 


e President of the group for 1959 
is Paul H. Pheiffer, manager of 
Kenco Pump Division, American 
Crucible Products Co., Lorain, O 
Other new officers are: Vice presi- 
dent, Louis Wozar, president, Tait 
Manufacturing Co., Dayton, O:: 
treasurer, W. G. Mason, president, 
Triangle Manufacturing Co., De- 
troit; and secretary, Therese St 
John, president, Sin-Jin Products 
Co., Baltimore. 


‘59 Spending Will Trend to 
Quality, Not Price: Byrd 

CLEVELAND—This year’s heating 
and air conditioning prospect will 
be “far more interested in the 
quality of the household durables 
he buys than in the cost,” accord- 
ing to Tom Byrd, president of the 
National Warm Air Heating and 
Air Conditioning Assn. 

Speaking at the opening session 
of the association’s 1959 College 
Short Course at the Illinois Insti- 
tute of Technology, Chicago, Byrd 
said: “If you’ve got enough respect 
for yourself, for your business, fo 
your reputation as a_ legitimate 
dealer and for your know-how, 
you will want to be identified with 
high quality work.” 


a Byrd, also president of Lau 
Blower Co., Dayton, O., urged less 
emphasis on price advertising and 
stronger emphasis on quality mer- 
chandising to alleviate “our in- 
dustry’s low-price and low-profit 
problems.” 


Gas Home Heating 
Sales Rise in ‘58 
New York City—Manufacturers’ 
shipments of gas boilers for resi- 
dential hot water and steam heat- 
ing systems reached an all-time 
high in 1958, with 121,900 units 
shipped, according to Gas Appli- 
ance Manufacturers Assn. figures 
December shipments totaled 7,000 
units, up 1,700 units from the 5,300 
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shipped in December, 1957. The 
annual total for 1957 was 105,400. 

Gas-fueled forced warm air and 
gravity type furnaces showed a 61 
percent gain for December, with 


62,300 shipped, compared with 38,-. 


700 for December, 1957. Total for 
the year was 850,500, up 20.9 per- 
cent over the 1957 total of 703,200. 

Conversion burner shipments 
were 7,500 for December and 148 - 
600 for the year, compared with 
6,900 for the previous December 
and 163,500 for 1957. 


a Overall, the December shipments 
represented an increase of 50.9 
percent over the previous Decem- 
ber for all types of gas-fired heat- 
ing equipment for residential use. 
The total of 1,121,000 units shipped 
was an increase of 15.3 percent over 
the 972,100 shipped in 1957. 


California Exposition 
Boosts Privazoning 

Los ANGELES—Privazoning, the 
new concept in bathroom design, 
was given a major boost at the re- 
cent Building Contractors Exposi- 
tion in Los Angeles, when the 
Wholesale Plumbing Institute of 
Southern California and the Home 
Improvement Council erected a 
replica of a Life magazine Priva- 
zoned house. 

The display was color-lighted on 
a revolving stage surrounded by 
waterfalls, landscaping and various 
colored telephones, where visitors 
could sit down and hear the story 
of Privazoning over the phones. 


New Building Contract 
Volume Sets Record in ‘58 

New York City—Contracts for 
future building construction in the 
U.S. in December rose 15 percent 
above a year ago, F. W. Dodge 
Corp., construction news and mar- 
keting specialist, reported last 
month. The December contracts, 
amounting to $2,281,881,000, brought 
the annual total for 1958 to an all- 
time high of $35,089.703,000, mark- 
ing the eleventh consecutive record 
dollar volume year. 

All the major construction cate- 
gories showed gains but, as in other 
recent months, most of the strength 
was in the residential sector. De- 
cember contracts for residential 


(Please turn to page 198) 
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NOW HERE’S THE BIG NEWS... 


ORDER NOW FROM YOUR REGULAR 
SUPPLIER OF PLUMBING BRASS GOODS 


AUTOMATIC SPRAY SERVICE. CENTER 


CONTROL, THESE 


= REPLACEMENTS FIT: 


DISH-QUIK: deluxe replace 
ment, attaches to existing 
hose in place of any auto- 
matic spray. Dish-Quik suds 
scrubs and rinses. 


RINSE-QUIK: standard re- 
placement, for rinsing only 
Also replaces any automatic 
spray. Packed separately or 
with 4-foot hose. 


REPLACEMENT HOSES: 4-foot 
for deck-mount faucets, 30 
inch for wall-mount faucets 
All have universal adapter 
to fit all faucet connections 


SPECIAL OFFER TO RETAILERS 
Order this Bonus Display 
Pack! You get one extra 
Dish-Quik Replacement Unit 
free —an extra $9.95 profit 
Includes Dish-Quik, Rinse- 
Quik and universal hoses, 
plus hose guides, Dish-Quik 
brushes and handy kit of 
automatic diverter replace 


ments. Retail value: $51.10 
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buildings were valued at $981,012,- 
000, an increase of 29 percent over 
the year-earlier level. The number: 
of dwelling units represented by 
the residential contracts totalled 
79,263, up 36 percent over last De- 
cember. Sharp gains were recorded 


for one and two-family homes as 


Let 


well as for apartment house units. 

Contracts for non-residential 
buildings in December amounted to 
$747,555,000, a gain of 7 percent 
over December, 1957. Centracts for 
commercial buildings, schools, and 
public buildings scored the largest 
gains, while manufacturing build- 


ings continued well below the year- 


REPRINTS | 


work for YOu... 





tions program. 


ers, and other interested groups .. . 


BR prints of articles from Domestic Engineering 
which have a bearing on your business frequently 


make excellent mailing pieces for your public rela- 


A, a matter of fact, many companies make a regu- 
lar practice of distributing such reprints to their 


own personnel, to customers, prospects, stockhold- 


reaping a har- 


vest of better customer relations in the process. 


' 
8 veh reprints are often quite inexpensive when 
ordered in quantity. So, next time you see an article 
of this type in Domestic Engineering which you can 
use in reprint form, won't you please write for quo- 


tations. We'll answer promptly. 


Domestic Engineering 
L801 Prairie Avenue 


Chicago 16, Illinois 


earlier levels, the report said. 

For the year 1958 as a whole, 
residential building contracts 
amounted to $14,695,531,000, up 13 
percent over 1957; non-residential 
building at $10,948,334,000, was 
down 3 percent; and heavy en- 
gineering at $9,445,838,000, was up 
20 percent. Total construction con- 
tracts were valued at $35,089,703,- 
000, an increase of 9 percent ove 


the 1957 figure. 


Jones & Laughlin Starts Iron 
Mine Development Operations 

PittspuRGH—J ones & Laughlin 
Steel Corp., a leading producer of 
steel pipe, has started stripping and 
development operations on an ore 
mine which should be an active 
producer of high-quality benefici- 
ated iron ore for many years 

The property, known as _ the 
Lind-Greenway Mine, is located in 
Minnesota on the extreme west end 
of the Mesabi range and is expected 
to produce 700,000 gross tons of 


high grade ore per year 


York Dealers Attend Preview 
of New Air Conditioning Line 

York, Pa.—More than 500 deal- 
ers from northern New Jersey, 
New York City, Long Island and 
Westchester attended the introduc- 
tion of new residential and com- 
mercial air conditioning products 
of the York Division, Borg-Warne1 
Corp., recently in New York City 

The meeting was sponsored by 
York Wholesalers of Long Island 
City; L & M Distributors, New 
Rochelle, N. Y.; and York-New 
Jersey Distributors, Jersey City, 
N. J. A delegation from the factory 
and home office here was headed 
by Henry Haase, president, and 
included Austin Rising, vice presi- 
dent and director of marketing, and 
Robert Cassatt, general sales man- 
ager for packaged products. 


Seek Joint Action Between 
Builders, P-H Contractors 

WasuincTon, D.C.—Six plumbing 
contractors were featured on the 
program of the National Assn. of 
Home Builders convention in Chi- 
cago recently. 

Their participation in the pro- 
gram led to a strong possibility of 
establishing a joint committee to 
study problems existing between 


DomESTIC ENGINEERING, MArcH 1959 





builders and plumbing and heating 
contractors. 

Included in the program were 
NAPC 
from Minneapolis and top winne1 
in DE’s Big Push Remodeling Sales 
Contest; Harry Welch, Seattle; A 
J. Geisler; Dearborn, Mich.; J. K. 
Dorsey, Chicago; H. O. Lasseter, 
Miami, Fla.; and J. C. Turkstra 
Chicago. 


Roy Gustafson, directo 


The contractors appeared in a 
panel discussion on “Better Meth- 
ods for Handling Plumbing Instal- 
lations.” For additional details, see 


page 111, this issue. 


Oil Heat Institute to 
Increase Division Staff 

New York Citry—A manager of 
field services will be added to the 
staff of the Distribution Division of 
the Oil Heat Institute of America 
later this month. 

T. R. Loizeaux, national chair- 
man of the division, said the new 
position will be the forerunner of 
a completely new department to b 
established as part of the division's 


field operation 


a The 
the new manager will be field con- 
tact with the 62 chapters and 3,864 


primary responsibility of 


members of the division through- 
out the U. S. and Canada. He also 
will be charged with the respon- 
sibility of increasing membership 
as well as augmenting participa- 
tion in 


insurance trust plans 


Loizeaux said 


ion Generator Lamp 

May Be New Health Aid 
PITTSBURGH—A dramatic victory 

in man’s struggle with illness may 

be in the making at Westinghouse 

Electric Corp., 


are being conducted with a lamp 


where experiments 


that generates a controlled flow of 


negative ions into the air 


ws Researchers hope to make the 
lamp suitable for incorporation in 
home air conditioners and heat- 
ing systems. If the experiments are 
successful, the industry may be 
able to bring great health benefits 
to its customers by controlling the 
number and type of ions in the air 
they breathe 

An excess of negative ions in the 
air tends to relieve patients suffer- 
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ing from hay fever, sinusitis, asth- 
ma, arthritis, rheumatism, and even 
mental depression, according to D1 
Rudolph Nagy, manager of ultra- 
violet development for Westing- 
house. Positive ions produce op- 
posite results. 

These startling facts came to light 
when some of the schools and hos- 
pitals using Sterilamp ultraviolet 
tubes reported that asthma suffer- 
ers seemed to be relieved by the 


lamps. Scientists first gave credit 


to minute quantities ol ozone gen- 
erated by the Sterilamps, but in- 
vestigation showed that negative 
ions, also generated by the lamps, 
Since 


then, research conducted in many 


were the agents of relief 


parts of the world has established 
a definite relationship between oun 
feelings of health and the ion con- 
tent of the atmosphere around us 

“The Sterilamp has been success- 
ful in controlling many infections 
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Now! A quality pump at economy pump prices 
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pumping performance from the very 
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caused by bacteria or virus,” Di 
Nagy said. “Now, with controlled 
ion generation, we can hope fo: 
much greater applications for this 
type of lamp.” Dr. Nagy em- 
phasized that ion generation lamps 
are in the experimental stage so far 
and are not yet available commer- 


cially for general distribution. 


A-C Contractors Map 
Ambitious 59 Program 

WaAsHINGTON, D. C.—A new, ex- 
panded executive staff with region- 
al supervisors will spearhead an 
ambitious 1959 program for the 
Refrigeration and Air Conditioning 
Contractors Assn., according to 
president C. L. Walling. 


This will include a new head- 


LIFETIME CHROME 
Ly 


Here’s what you offer with Hoover: Two complete lines 
of bathroom accessories in two price ranges — both lines in 
sparkling chrome, guaranteed never to break, chip, crack, peel 
or tarnish. Plus modern styling that includes concealed fasten- 
ers. Plus self-centering backplates that assure easy installation. 


And here’s what Hoover offers you: Sharp merchandising 
displays that point up Hoover's beauty and quality. Complete 
accessory sets, packaged as you specify. Plus immediate de- 
livery on any and all items. To get the Hoover ball rolling in 
your direction, just ask your distributor. Or write now for new 


illustrated catalog. 


ADRIAN DIVISION. e HOOVER BALL & BEARING CO. @ ADRIAN, MICH. 


quarters, already established at 
1632 K St., N.W., in Washingtcn, 
D. C., under the direction of new 
managing director Leo Kerns. An- 
other new office has been opened 
at 458 S. Spring St., Los Angeles, 
under direction of Henry Ely, who 
also has been appointed general 


counsel for the association 


a The 1959 program anticipates a 
membership increase of 300 percent 
by October and the encouragement 
of high ethical standards and fai 
practices. 

Other objectives for the year are: 

(1) A plan to enlist manufactur- 
er cooperation in discontinuing cer- 
tain warranties “that cannot and 
are not being properly fulfilled;” 

(2) Compilation of data to assist 
manufacturers in improving prod- 
ucts, plus improved communicatio: 
in an effort to make speedy correc- 
tion of faulty equipment; 

(3) A plan for alerting the mem- 
bership whenever faulty equip- 
ment appears in an area; 

(4) Improvement of bargaining 
agreements and relations with 
United Assn. unions. 


Lau Blower Expands Its 
Custom Blower Service 


DayToNn, O.—Air conditioning 
and warm air furnace manufactur- 
ers will now have a greater variety 
of custom-built blowers for thei: 
products due to an expanded de- 
sign blower service announced by 
Lau Blower Co. 

W. W. Morrisey, sales manager, 
explained that the increased service 
will be devoted to the design and 
production of small blower wheels, 
ranging from 4% to 9 inches in di- 
ameter. The custom service pre- 
viously made only blower wheels 
9 inches in diameter and large: 


Know Profit Picture to Sur- 
vive, N.E. Wholesalers Hear 

Boston—Wholesalers must know 
their profit picture practically on a 
day-to-day basis if they are to 
survive today’s competition, says 
Roger Pope, president of the 
Plumbing and Heating Wholesal- 
ers of New England. 

Speaking at the group’s recent 
annual meeting, Pope emphasized 
that no one should believe he can 
add volume business to offset prof- 
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LEADS IN QUALITY 
HEATING PRODUCTS 
SINCE 1906 


It's an 

Exclusive 

Removable 
Coil 


ALL Copper 
& Cast tron 


TANKLESS HEATER 
e Defies comparison at any price 
e REMOVABLE feature permits 
re-use of shell or coils 
e Ideal for hard-water areas 


KAM Water Hammer 
Eliminator 


Protection against water 


hammer . cure irritat- 
ing noises and destructive 
vibration 

caused by 

water 


hammer 


KAM 
Automatic Brass 
Sump Pump 


nstall KAM’s sump 
pumps now — every 


home should have 


protection against 


flood damage 


Write for valuable information today 


PRODUCTS CORP. 

239-249 ALABAMA AVENUE 

BROOKLYN 7, NEW YORK 
DICKENS 6-8900 
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its that have been given away. 

He urged members to participate 
in the association’s cost-of-doing- 
business survey as one means of 
knowing where they stand. 

Pope also discussed the Amer- 
ican Institute’s business manage- 
ment school, to be held July 12-31 
at Harvard, and said it would pro- 
vide wholesalers with an excellent 
opportunity to view their business 
in a new light, and make neces- 
sary improvements in their opera- 
tion to improve the profit picture. 
wOther convention speakers in- 
cluded George Underwood, execu- 
tive secretary of the American In- 
stitute, who outlined activities of 
the institute during’ 1958, and Nor- 
man Wicks, 


executive director of 


Roger Pope 
the Plumbing-Heating-Cooling In- 
Bureau 


convention 


formation 
In othe 


unique 


business, a 
within an as- 
formed. Called the 
Wholesalers of New Eng- 


land, the group is open to whole- 


“association 
sociation” was 
Young 
saler executives from the area un- 
der 40 years of age. It will develop 
a program of activities within the 
parent organization 
s Richard Sullivan of R. C 
Co., Cambridge 
elected president of the 
Wholesalers Ralph 
Metropolitan Pipe and Supply Co 
Cambridge, vice president 
Officers of the parent 
Pope, F. W 
facturing Co., 
R. C. Laurelli, 
and Heating 
dence, R. L., and 
Ralph Sprague, treasurer. R. Lo 


Sulli- 
van Mass., was 
Young 


and Sprague, 


group are 
Webb Manu- 
Boston, president 
National Plumbing 
Supply Co., Provi- 


president 


Roget 


vice 


ll 


Towne is executive di 


cto! 


(Please t to page 202) 
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News ... continued from page 201 


FEDERATION OF 
MASTER PLUMBERS 


Bras 

SERVICE AWARD: Mrs. Winifred Pike, retiring regional director of the Home 
Improvement Council, was presented with a silver tray for service to the re- 
modeling -industry at a recent California meeting. From left are Gerald 
Frasier, president, Rain Jet Corp.; Harry Stewart, HIC vice president; Mrs. Pike; 
Robert Moreland, business manager of the Wholesale Plumbing Institute of 
Southern California; Peter Keenan, president of the institute; and Beryl Nott- 
hoff, president of the Associated Plumbing Contractors of Los Angeles. 


Betz Division, Bohn Aluminum 
& Brass Corp., Detroit, has an- 
nounced the appointment of Wesley 
Markson to 
and 


Names in the News 


William 
named manager of residential con- 
trol sales for the Appliance Control 
Department, General Electric Co., 
Morrison, Ill. 


administrative sales 
Donald Jessup to 


manager of the unit department. 


Moorhead has_ been 


manager 


Harold Brown has _ been 
pointed general sales manager of 


the Walworth Co., New York City. 


ap- 


Crane Kitchen Division, Toledo 
Desk & Fixture Co., Maumee, O., 
has announced the appointment of 
Glenn Honner to sales manager. 


J. Carter Hermann, president of 
Repeal Brass Manufacturing Co., 


W. L. Moorhead 
General Elec. 


W. H. Markson 
Betz 


G. A. Honner 
Toledo Desk 


D. J. Jessup 
Betz 


H. K. Straw 
Roberts-Gordon 


E. F. Brizz 
Standard Screw 


C. L. Albright 
Duro Co. 


Los Angeles, has retired. He will 
be succeeded by Ford Cowing, 
former assistant to Hermann. 


Toledo Pipe Threading Machine 
Co., Toledo, O., has announced the 
of Norman Kirk to 


president and general manager. 


appointment 


Roberts-Gordon Appliance Corp., 
Buffalo, N. 


appointment of 


Y., has announced the 
Henry Straw to 
general sales manager. 


Edward Brizz has been promoted 
to general manager for the 
Moen Faucet Division, Standard 
Screw Co., Bellwood, IIl. 


sales 


The Duro Co., Dayton, O., has 
appointments of 
Jack Graef to vice president and 


announced the 


general manager and Charles AIl- 
bright, to vice president, treasure: 
and assistant general manager 

Stuart has been named 
assistant sales manager of the Cast 
Iron Soil Pipe Division, Combus- 
tion Engineering Inc., Chattanooga. 


Tenn 


Nelson 


Worthington Corp., Harrison, N 
J.. has named Jack Laramy as 
manager of sales. 


Cobell Industries Inc., Cleburne. 


Tex., has Boyd 


(Please turn to page 204) 


named Sam na- 


H. Brown 


Walworth Toledo Pipe 


J. B. Laramy 


Combustion Eng. Worthington 
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Why pass up even a 
part of the profit 
the COMPLETE 

job gives you 


PIPE COVERING 
... All types for all services, 
all temperatures, hot and cold. 


a 
* wo. 507 
; ASBESTOS INSULATING 
CEMENTS 
... Five types for temperatures 
to 1300°F. 


ASBESTOS AIR-CELL 
SHEETS AND BLOCKS 

...2, 3 and 4 ply and up for 
temperatures to 350°F. 


—- 
“2 
= 


ASBESTOS TAPE 

...2 and 3 inch widths, 500 to 1500 
foot packages, packed in cartons 
easy to stock and use, no waste. 





JET-LINE COMBUSTION 
CHAMBERS 

.. (6/10 gal. to 12 gal.) A 
complete, easily installed 


aa *‘package’’—maximum 
LE, efficiency and the 
perfect chamber’ 
for conversion or 
replacement work. 
ront Wafilson 
Asbestos 
ASBESTOS PAPER 
...A full range of thicknesses and 
weights, from 8 to 64 pounds per 100 
square feet 18", 24” and 36” wide. 5 lb., 
10 Ib., 25 Ib., 50 Ib. and 100 Ib. rolls. 
ee 


Crant \y/ilson inc. 


ASBESTOS and /NSULATING IMATERIALS 


141 WEST JACKSON BLVD.+- CHICAGO 4, 1LLINO'IS 
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Want the Finest? 
Want Competitive Prices? 


SPAF' TAR 


SHOWER STALL 




















Lmartest Styling 
Highest Quality Construction 


Most Complete Line 


7 warehouses coast-to-coast 


[FR SPARTAN 


SHOWER STALL COMPANY, INC. 
52-55 74th ST., MASPETH 78, N.Y. 
ILLINOIS 7-5502 


Manufacturers of: 
SPARTAN BASEBOARD « CONVECTORS e 
ELECTRIC RADIATORS « GLASS ENCLOSURES 
SHOWER RECEPTORS 





Now! 
The MARK II 


Packet! Two great 
——€ NEW produets 
m 
together 


solve a 
home building 
Entirely New Packaged problem ! 


Home Heating Unit 
Table Top High... 
Attractive 
For kitchen, basement, 
utility room 
For gas or oil firing 
Tankless Heater (optional) 


The New Art re Oe Baseboard 


¥,” and 1” Models 
Profitable—adaptable to loop systems 
High Capacity—less to buy, less to 
stock, less to install 
Non-Ferrous—easy to handle, simple to 
connect 
Attractive—blends with furnishings, 
helps sell homes 


Here are two new products by National-U.S. which provide the perfect 
answer to the need for quality heating installations at a moderate price. 

The attractive, table-top-high Mark II Packet transforms the heating 
unit into a “show piece” that is a distinctive feature to help sell the home. 
The new Art Floorline Baseboard, with its high capacity, makes it possible 
to heat any room with a minimum of surface exposure. Modular measure to 
fit any length run, new and faster assembly system, reduce installation costs. 

Write today for two catalogs (Form 1009 and Form FS-1002) describing 
these two new products. 


National-U. S. Radiator 


CORPORATION 








HEATING AND AIR CONDITIONING DIVISION 
Johnstown, Pennsylvania 
In Canada: 77 York Street, Toronto 


Sixty years in thermal hydronics 


News | 


(LCanthuved fram page Yur) 
thonal sales Hintlagel Hay (l We 
favmerly head faathall eaach it 


Havior University 


Walter Puller las heen pre cnnayante ll 
ti ilk Hiethe BEY al thy Nye Tool 
| ow, Chh it) 


W. A. Fuller R. Lb. Colt 
Nye Tool Vance Industries 


Vance Indusiries Inc., Chicago, 
has announced the election of Har- 
old Snyder to chairman of the 
board He 1S succeeded as presi 


dent by Roy Colt. 


Vaughn Gooding has been ap- 
pointed general sales manager of 
General Fittings Co., East Green- 
wich, R. I. He was formerly with 
the sales departments of American- 
Standard and Rheem Manufactur- 
ing Co 


cm 


V. G. Gooding D. B. Moore 
General Fittings Federal 


Sink Division, Federal Enameling 
& Stamping Co., Pittsburgh, has 
announced the appointment of 
Deane Moore to director of sales 


Wire Goeds Division, Risdon 
Manufacturing Co., Naugatuck, 
Conn., has announced the appoint- 
ment of Richard Pearson to assist- 


ant sales manager. 


Waste King Names Three 
to Key Distributorships 

Los AnceLEs—Three key distrib- 
utorships for its complete line of 
products were named ty Waste 
King Corp., according to an an- 


nouncement last month by market- 
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ing vice president A. L. Haggard. Those named 
were Neff-Buckner-Halt, El Paso, Tex.; Cabinet 
Supplier, Huntington, W. Va. and Reichle Sup 
ply Coa., Saginaw, Mich 

Nef¥-Huckner-Halt will handle Waste King's 
oomplete tine af Toad Waate disposers, automat 
‘liahWaahers and tadeoar gas and eleetyie tem 
eratara ty horthweatern Tena wit aouthery 
New Menten. Cabinet Stupplier will ciatpibuts 
food Waste disposes il dinhWeashere tn narth 
eastern Weeat Virginia 

The firm's full line of Undereeounter, free 
tanding, convertible and Convert<Table dish 
washers will be cistributed in eentral Michigan 


by Reichl Supply 


CSA's Fourth Dealer Development 
Institute Graduates 23 

HIGHLAND Park, Itt.—Twenty-three students 
the largest class ever to attend, were graduated 
last month from the Central Supply Assn.’s 
fourth Dealer Development Institute, according 
to CSA secretary James Peery 

The graduating class of 22 wholesalers and 
one contractor was presented certificates by 
Charles Kretschmer, head of CSA’s education 
committee and a past president of the associa- 
tion. Lincoln Pierce, former general sales man- 
ager for American-Standard’s Plumbing & 
Heating Division, spoke to the grads. Pierce is 
applying the DDI approach to his own wholesale 
firm, Central Supply Co., Indianapolis. 

Men from eight states attended the intensive 
two-week course here at the Moraine Hotel 
Among CSA member firms attending, the New 
Bremen Supply Co., New Bremen, O., sent three 


(Please turn to page 206) 


Here is the famous open-front Stasco Seat, pre- 
ferred by three generations of architects and engi- 
neers. For non-residential installations or for the 
finest home, you offer the best when you suggest 
Stasco, the “seat of good housekeeping”. 

Stasco Seats never split or crack. Even the 
economy lines have a hard core, molded under ter- 
rific pressure and heat to insure long life. They far 
surpass government standards. Order from the 
complete line of 22 models and 62 colors. There is 
a Stasco Seat to meet any installation at every price. 
Your regular wholesaler has Stasco seats — or can 
get them quickly for you. 


Here in its own display box is 
the new Twin-Form Stasco Seat 
Solid plastic with all-the-way- 


through color. The sculptured 
cover and contoured seat add 
the final note of distinction to 
beautiful bathrooms. Available 6 
— in all standard pottery colors 


aaa A by te STANDARD TANK & SEAT COMPANY 
ornoo at are chewing gum CAMDEN 2, NEW JERSEY 


“Quick—round up all kids in the neigh- 
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WALKER 


SHUR -FLO 


ENDS DRAFT PROBLEMS 
RIGHT FROM THE START... 
MODELS For Gas... Oil... and Solid Fuels! 


THE INSIDE STORY OF 

SHUR-FLO EFFICIENCY 

@ Hi Volume Self - feathering Fan 

@ Self-Cleaning Blades (No soot 
build up) 


“| don't fuss and fret with uncertain draft anymore 
since Walker brought out this low-priced éraft in- 
ducer-regulator combination. Now, | install Walker 
inducers on all my jobs. That puts me way out 
ahead, because with good draft | know every job 
@ Stainless Stee! Shaft will be exactly right from the start.'” 
Hub, and Blades 


mo") "Most Efficient 
vcs, | Draft System 
= | Ever Made 


Say Heating Contractors, 
Architects, Home Owners 











Draft problems are eliminated with a Walker Shur-Flo 
Control (Pats. Pending) in an oil, coal, or gas-fired 
installation because it’s the SUREST DRAFT SYSTEM 
ever devised. 

Here’s an economical draft inducer that’s a 
fool-proof answer to every draft problem from older 
heating installations to modern, low-roofed houses. You 
just install it and forget it. What could be better? 

Moreover, the Walker Shur-Flo with fan operated draft 
inducer moves ONLY flue gases; does not suck in outside 
air. Building and home owners like the Shur-Flo 
because it runs quietly, costs less to operate, and requires 
little power. You'll like the Shur-Flo because it installs 
quickly at any angle—vertically, horizontally, or at a pitch 
—and virtually eliminates costly callbacks and corrections. 


There’s a Walker Draft Control scientifically designed to mect every draft 
problem regardless of fuel. 28,000,000 in use prove efficiency. The standard 





of performance for the industry 

+ 
| | J 
| | . 
| > | 
Biel 


| 
ROYAL PURPLE JUNIOR LINE | DOUBLE SWING | VENTURI CAP 


for smaller central 
heating plants 


central heating for gas fired for heating 
budget control equipment | and ventilating 


| 
| 
| 
| 
| 
| 


For full details, see your supplier or write direct 


News 





(Continued from page 205) 

students. One student was sent by the Noland 
Credit Co., Newport News, Va., and two from 
Texas member firms. The lone contractor stu- 
dent, George Bero, Elgin, Ill, wanted to attend 
the school because of his close DDI work with 
graduate Ed Brubaker of Inland Supply Co., 
also of Elgin, Peery said. 

Making special all-industry presentations at 
the school were Norman Wicks, executive di- 
rector of the Plumbing-Heating-Cooling Infor- 
mation Bureau, and Phil Kosch of Bell & Gos- 
sett, who described how the wholesaler can 
sell hydronics to builders. 


= Bob Custer of American-Standard and How- 
ard Mold of Minneapolis-Honeywell, both DDI 
advisors, helped plan the program. Durward 
Humes, assistant CSA secretary, directed the 
school. 

Peery stressed that, as in the past, wide in- 
dustry support was given to DDI, including 23 
companies and associations who contributed 
instructors and/or materials for the school 


Johns-Manville Names Hegg 
in Bid for Broader Market 

New York City—A drive to 

expand its market for fiber 
glass products in the U. S., 
Canada and overseas was 
launched last month by Johns- 
Manville with the appointment 
of Clinton Hegg as assistant to 
the vice president for sales. 

Hegg will assist in the open- 
ing of new foreign markets and 
expanding existing J-M markets, according to 
J. A. O'Brien, senior vice president for sales. 
His responsibilities also will involve supervi- 
sion of fiber glass advertising, sales promotion 
and sales training, plus the initiation of market 
studies, O’Brien said. 

Hegg formerly was vice president and general 
sales manager of L.O.F. Glass Fibers Co., To- 
ledo, O., which recently was acquired by Johns- 
Manville (DE, Feb., page 56). 


Chase Brass Advances 
Several Sales Execs 
WatTerBuryY, Conn.—The promotion of several 
sales executives to new positions and responsi- 
bilities was announced recently by George 
Moseley, vice president of sales for Chase Brass 
& Copper Co., a subsidiary of Kennecott Copper. 
Paul Thomas, formerly midwestern regional 
manager, has been named manager of mill sales, 
making his headquarters at Waterbury. 
Wallace Brown, Chicago district manager 
since 1951, has been advanced to midwestern 


WALKER MFG. AND SALES CORP. 1780 Penn St., St. Joseph, Mo regional manager replacing Mr. Thomas. In 
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Chicago, Mr. Brown in turn will be succeeded 
as district manager by Alfred Johnson who had 
held a similar post in the Dallas, Tex., district 
since 1956. 

Herman Kremer, a former staff manager and 
more recently on a special sales assignment, has 
been appointed manager of the marketing staff. 

John Cotsworth has been named manager of 
warehouse sales. He also retains his responsi- 
bilities as product manager for stainless steel 
and aluminum. 


«Albert Blank has been promoted to manage: 
of product development, a new position in the 
sales department. With the firm since 1937 and 
chief process metallurgist for the Chase research 
department at Waterbury since 155, he will be 
responsible for organizing all phases of the prod- 
uct development program under the direction 
of Kremer as manager of the marketing staff. 


Youngstown Launches Ad Campaign 
for Its Woodcharm Cabinet Line 
SaLemM, O.—An integrated advertising and 
sales promotion campaign will be launched this ‘What's so peculiar about it? We like to 
spring by the Youngstown Kitchens Division of wash before we eat! 
American-Standard for its new Woodcharm line 
of kitchen cabinets. capitalize on the traditional remodeling season 
Frank Kautzmann, advertising and _ sales (For product details, see page 166.) 
promotion manager, told DE the introductory Harry Howell, vice president 
consumer program is scheduled for spring to 


ol 
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AMERICA’S FINEST HEATING LINE 


NOW NATIONALLY ADVERTISED! 


oo 
—————— 


The Name that Generates Heat and Enthusiasm! 


GENERALSREPUBLIC 
s 


CONVECTOR 
RADIATION 


OIL-FIREO 


— “Vv SERIES 
<< AND TUBELESS 


BASEBOARD 
Guaranteed 20 Years 


RADIATION 
FULLY Greatest success story ever to hit the 
Heating Industry! Perfectly designed and 
weaapcnerstey engineered; approved for ZERO CLEAR- 
NOTHING ANCE and closet installations. Compact! 
EXPOSED! “PRE-PAK” models only 40%" high. 20 
wide, 29” deep. Six sizes; 100,000 to 220,000 
Fast Heat and BTU/hr. input. Mar-resistant phosphate 
7 Year ‘Round coated steel jacket panels easily removed GAS OR O}L 
PRE-PAK OR vet Hi Domestic for service. Build good will... and greater WINTER AIR 


KNOCKED G. Hot Weter profits... adopt the complete REPCO line! CONDITIONERS 
DOWN 

«4 itil 
\N 





Territories Available for Manufacturers’ Representatives 


: i 
Ee We | \Wwit GENERAL: REPUBLIC 
: HEATING PRODUCTS COMPANY g PRODUCTS COMPANY 
- 7420 STATE ROAD, PHILADELPHIA 36, PENNSYLVANIA 
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(Continued from page 207) 
said the firm’s national dealer organization is 
now being “sampled” with a special demon- 
strator floor display for the Woodcharm line. 
(See Sales Aids, page 36.) 

To provide dealers with specialized selling 
aids for the new line, a full kit of materials will 
be available, including presentation and sam- 
ple books, direct mail pieces, radio spots, ad 
mats, 24-sheet posters, window banners, etc. 

Much of the material will feature a chipmunk 
to emphasize the wood-style theme. 


St. Louis P-H-C Suppliers Council 
Ties-In with PHCIB for 1959 

Sr. Lours—The Plumbing, Heating, Cooling 
Suppliers Council met here recently to elect 
new officers and formally endorse the programs 
and goals of the Plumbing-Heating-Cooling 
Information Bureau. 


It is the aim of the newly-elected president, 


salers, national manufacturers and manufac- 
turers’ representatives. 

In addition to Fred Goldberg, Independent 
Plumbing & Heating Supply Co., the following 
officers were elected for the new term: Ralph 
Gaebler, manufacturers’ representative, vice 
president; Rodney Lewin, vice president of 
sales, Lewin-Mathes Co., second vice president: 
Michael Boyle, manufacturers’ representative, 
secretary; and Edward Miles, president, Rojaca 
Inc., treasurer. 


Donald Pigott, Consolidated 
Brass Purchasing Agent, Dies 

CuaArLoTtTE, N. C.—Donald Pigott, secretary 
and purchasing agent for Consolidated Brass 
Co., died recently. Death was caused by a heart 
attack. Clarence Mosback, president, said that 
Pigott was about to celebrate his 25th year with 
the firm. Survivors include his widow and five 
daughters 


Automatic Temperature Control Quick- 


Connect Terminal Standard Issued 
New York City—A new standard for quick- 


connect terminals used in automatic tempera- 


Fred Goldberg, to acquaint the $150 million St. 
Louis plumbing and heating market with the 
contribution the p-h industry is making to the 
area’s economic standard. ture controls has been issued by the Automatic 


The group is made up of St. Louis whole- Temperature Controls Section of the National 


THE 


H a re 
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Features: 

Low speed (1750 RPM) TVC pumps are 
easily installed in areas where space is 
important. Their compact cast iron receiv- 
er and sturdy pumping unit assure a 
trouble-free installation 


TVC PUMPS now available in capacities from 
750 to 15,000 sq. ft. E.D.R. 


36" max The three sizes of TVC receivers now offer a complete line of low pres- 


Dimensions: 

26 gallon cast iron receiver for single or 
duplex units: Diameter 25 height of re 
turn above floor 1101/2"; height of unit 


Installation: 


sure system condensate pumps to fit all requirements. The LOW RETURN 
CONNECTION and LOW SPEED — 1750 R.P.M., coupled with the built-in 
durability, operating efficiency and low cost of these pumps guarantee a 
satisfactory and trouble free installation. This pump provides gravity 
drainage for low heating units. 


Simple installation: one return connection 
one discharge connection. Unit is com- 
pletely assembled at the factory. Send for 
Bulletin TVC-300 

Send for Bulletin TVC-300 


See Catalog in 1959 Sweet's and 
1958 Domestic Eng. Cat. Dir. 


feo 
= 


Specify and install a weil TVC Pump. 
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1512 North Fremont Street * Chicago 22, Illinois 
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E'ectrical Manufacturers Assn., according to 
an announcement by Joseph Miller, managing 
director. 


The new standard calls for quick-connect 


terminals to be %4-inch size. Also, it assures 
manufacturers of such appliances as electric 
and gas ranges, room air conditioners and other 
heating and cooling equipment that such ter- 
minals will provide positive connection. The 
standardization is expected to make the ter- 
minals more readily acceptable to Underwriters’ 
Laboratories and the industry, Miller said. 


Gerber Opens West Coast 
Werehouse and Display Room 


Cuicaco—A regional warehouse and display 
room has been opened in Los Angeles by Gerber 
Plumbing Fixtures Corp. for its complete line 
of plumbing fixtures and brass fittings. 

Sanford Grosberg & Associates, located at 
1931 Bay St., will be in charge of the new west 
coast office 

M. L. Lewis, vice president of sales, told DE 
that the move “is the result of an increased de- 


mand for our products in California.” 


Allis-Chalmers Names Hunter Board 
Member and Smith Vice President 
MILWAUKEE—The board of directors of Allis- 
Chalmers Manufacturing Co. has elected Joel 
Hunter a member of the board and Beauchamp 
Smith a vice president. The announcement was 
made last month following a directors’ meeting 
Hunter is president of Crucible Steel Co. ot 
America, Pittsburgh, a post he has held sine: 
1954. He joined the company in 1951 as vice 


(Please turn to page 211 


-DO IT YOURSELF 














And by doing it myself, | figure it'll 


cost between 30 and 275 dollars 
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PERFORMANCE 


CONSOLE HEATERS 


with Counter Flow Heat 
Optional 


Peerless performance means profits to you. Because 
a Peerless puts out heat lots of heat wher its 
needed and does it economically 

We recommend the Peerless with Counter Flow 
Blower Attachment for those really tough jobs wher« 
gravity circulation of heat is not adequate In fact 
the boost given in warm air circulation is ample for 
heating several rooms. Peerless Counter Flow equip 
ment is available for all 50,000 and 65,000 BT 
heaters, either radiant or closed front, and is delivered 
complete with its own temperature contro ind six 
feet of electric cord. It can be bought with the new 
heater or installed later 

There is a complete line of expertly-engineered 
Peerless gas console heaters—closed front models from 
20,000 to 65,000 BTU input. All models are A.G.A 
approved for natural, mixed, manufactured and L.P 
gases. And, all include the traditional Peerless qualit 
and smart, contemporary design that has made Peer 
less the preferred model by both dealer and consumer! 


at the Conrad Hilton 
176-177 at the LPGA Show 
icago May 3-¢ 


THE MODERN HEATER 


PEERLESS MANUFACTURING DIVISION 


OF DOVER CORPORATION 
LOUISVILLE 10, KENTUCKY 





DEMAND THE GENUINE 


Spiral Self-feeding 
RATCHET REAMER 


Proved best by thousands of 
users through years of on-the- 
Vi, job performance. 


AY | NO PUSHING/ 
4 \A 


This forged steel cone has spiral 


flutes with patented cutting edges 
Whenever you want to work which feed the tool into the pipe 


with pipe . . . ask for a REED pipe tool. to CUT the burr quickly and easily. 


ERIE, PENNSYLVANIA 


- 





SALES OPPORTUNITIES 
with Big Markets All Ready 


and Waiting 
FOR YOU! 


Restaurants 
Hospitals 
Churches 
Schools 
Hotels 
Motels 


FREE SERVICE FOR 


Manu (factu rers’R epresenta tives 


MANUFACTURERS’ AGENTS REGISTER NOW! 


, a advantage of Domestic Engineering Maga- 
zine’s free service for your benefit. This service will 
keep you posted on lines suitable for you as they 
become available in your territory. Frequently, this 
gives you the inside track toward getting those de- 
sirable, non-conflicting lines that will make you real 


money. For years, Domestic Engineering has maintained 
MORE AND MORE IN DEMAND AS TIME GOES ON a clearing house of information to bring the manu- 

You will find a growing demand for hot water 
through the ever increasing number of hotels and 
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: facturer and the representative together for their 
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mutual benefit. Hundreds of agents will attest that 
schools But this is not all People, within them- 


selves, both in domestic and commercial life, invent 
more and more uses for hot water. So, there is your 
market for the ELECTRO SPEED Booster and the ABLCO 
Commercial Water Heater, and it’s growing. These 
top quality, long-lasting hot water units carry the 
Underwriters Laboratories and the ASME-NB labels 
Each is covered by the manufacturer's warranty 


this free service has been invaluable in the building 
of their business and their income. If you are not 
already registered with us, write today for necessary 
forms and complete information. There is no charge. 
WRITE DIRECT TODAY OR CONSULT YOUR WHOLESALER Attach this advertisement to your letterhead and mail 
to Domestic Engineering, 1801 Prairie Avenue, Chi- 


APPLIANCE BUILDING CO., INC. cago 16, Ill. 


6505 SEAVIEW AVENUE SEATTLE 7 WASHINGTON 
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News 





(Continued from page 209) 
president in charge of finance and was elected 
executive vice president in 1953. 

Smith is general manager of Allis-Chalmers’ 
Hydraulic Division, York, Pa. and was presi- 
dent of S. Morgan Smith Co., which recently 
became the York Works of Allis-Chalmers. 


Controls Ce. Opens Foreign 
Subsidiary in Switzerland 

ScHILLER Park, Itt.—Controls Co. of America 
has formed a new subsidiary, Controls A. G.., 
located in Zug, Switzerland, it was announced 
recently by Louis Putze, president. 

The new company will be the center of for- 
eign operations for the firm, which also operates 
a manufacturing plant in Nijmegen, Holland. 
The latter plant, in operation since 1955, manu- 
factures controls for the heating, refrigeration 
and appliance industries. 

Putze said that Remy Ludwig, vice president 
of the firm’s International Division, also will 
have charge of Controls A. G. 


White-Rodgers Opens Two West 
Coast Sales-Service Branches 

St. Louts—Two west coast sales and service 
branch offices were opened by White-Rodgers 
Co. recently in Los Angeles and Portland, Ore. 
The new branches will assume the duties for- 
merly handled by the Pacific Scientific Co.., 
manufacturers’ representative. 

Both offices will be staffed by factory-trained 


(Please turn to page 212) 


‘You had to jokingly tell the con- 
tractor—'outside plumbing’!”’ 


TRIANGLE 


MANUFACTURING CO. 
2981 EAST LAFAYETTE DETROIT 7 MICHIGAN 





The Popular 


"90" SERIES SUMP PUMP 


NOW AVAILABLE IN BRASS OR IRON 


You can’t match such quality 
at its LOW PRICE 


. 
a+. 


Here are features in a full-size, full- 
capacity 36” pump you can sell with 
confidence at a profit. 


LATEST GE SUMP 
PUMP MOTOR 


This 3 hp motor has solid drip-proof top 
for dependable operation, smooth power 


FINEST 5-INCH 
COPPER FLOAT 


Full-size, standard float, sliding on brass 
rod, operates Colectric silver contact 
switch . . . same as used on our finest 
models 


oe 


STAINLESS STEEL AND 
BRONZE BEARING 
SURFACES 

Stainless steel sleeved shaft runs in 
water-lubricated high-lead alloy bronze 
for long life. Sturdy bronze impeller for 
dependable operation 





TWO MODELS 


90-BF: All-brass construction 
90-1F: Brass-fitted cast iron 


Shipped completely assembled for easy 
installation 


BACKED BY 34-YEAR RECORD for QUALITY 


The “90” series carries with it all the best buy on the market. Fully guar 
name “Triangle” has meant in sump  anteed for one year. Triangle pumps 
pump efficiency and dependability since are sold through wholesalers only 
1925. It has established itself as the 


 cT“EseSc wv VR ocanwe wm xz Pe aA TO DWTTsT waco 


Write or mail coupon today for details of the ‘90’ series and 28 other Triangle 
sump pumps, turbine water pump, Tray-matic laundry pump 


r 
j] TRIANGLE MANUFACTURING CO. 
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Name of Your 
Wholesaler _ 





Can YOU estimate 
within 5% what 


YOUR 1959 sales will be? 








(FIGURE HERE 


ESTIMATED ‘59 SALES: $ 








Are you content with that figure? If you 
stock SOUTHWESTERN PLASTIC PIPE, you, too, 
can enjoy the increases in sales, net profit, 
and customer satisfaction that have been 
typical of almost every SOUTHWESTERN dis- 
tributor’s business. 


The complete line of durable, first quality, field- 
proven SOUTHWESTERN PLASTIC PIPE in a full range 
of sizes, lets you meet your customers’ piping needs 
with the correct type of plastic pipe in these and 
many other applications: 

e Lawn sprinkler systems 

e Fresh water lines 

e Swimming pool supply and drain lines 

e Sewage drain lines 

e Golf course sprinkler systems and water lines 

e Air conditioning tubing 
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e Brine circulation lines 


e Water piping to and from spray ponds and 
cooling towers 


e Transmission of corrosive wastes 
e Water well casing 
e Jet well drop pipe 


Jlvwiisd 


Economical and dependable SOUTHWESTERN 
PLASTIC PIPE will not corrode or rust, and never 
needs coating or lining. It has high impact strength. 
SOUTHWESTERN PLASTIC PIPE is available with 
ready-to-use fittings for easy connections to other 
types of piping. Shipments of SOUTHWESTERN 
PLASTIC PIPE are fast and reliable, from conveniently 
located warehouse supply points. 


CALL ON SOUTHWESTERN for complete data con- 
cerning the many different applications for plastic 
pipe. On-the-job engineering assistance is available 
for any unusual piping problem. 


NVfr NI 


Phone or write for the name of your nearest 
SOUTHWESTERN Sales Representative 


Nd 


-Southwestern (3 
od OO | Ol od | od 0 O71 OF 


P.O. Box 117 * Mineral Wells, Texas Phone FA 5-3344 


News 





(Continued from page 211) 

personnel and will be fully stocked to handle 
the firm’s complete line of controls for custom- 
ers west of the Rockies 

For California, Nevada, Arizona and Hawaii, 
district headquarters will be at 201 Glendale 
Blvd., Los Angeles 

District headquarters for the northwest area, 
serving Oregon, Washington, Idaho, western 
Montana and Alaska, will be located at 2846-52 
N. E. Glisan St., Portland 

In addition to the new branches, resident en- 
gineers will be located at San Francisco and 
Seattle, the company announced 


Wholesaler Lays $150,000 on 
the Line in Dealer Contest 

(Continued from page 105) 
will also participate in the contest by work- 
ing with their own contractor-customers. 

Contractors who participate in the cam- 
paign will be awarded prize points based on 
dollar volume for each time-payment con- 
tract handled through Noland Credit Co. 
The more prize points a contractor receives, 
the more prizes he has to choose from. A 
contractor may turn in his prize points at 
any time during the campaign or keep them 
for the grand prize of his choice. 

Prize and travel catalogs have been pre- 
pared showing every item available. The 
merchandise awards include furniture, ap- 
pliances, hunting and fishing equipment, 
china, silver, hi-fi and television sets, lug- 
gage, etc. All-expenses-paid vacation trips 
anywhere from Alaska to Acapulco (Mex- 
ico) and Miami to Madrid (Spain) may be 
won. Everyone who participates wins. 


s ‘We want all our contractor-customers to 
participate in this campaign to sell home 
modernization on the time-payment plan,” 
DE was told by Fred Rawlinson, campaign 
director for Partners in Profits. “The home 
modernization potential in 1959 is just as 
fabulous as the prizes and trips in our cam- 
paign contest. Everyone can be a winner 
And we're hoping to make this the greatest 
campaign ever conducted within our indus- 
try. Time-payment selling, with the incen- 
tive of this campaign, can truly make every- 
body Partners in Profits.” 

The campaign was introduced at kickoff 
meetings called “It’s a Pip” (for Partners 
in Profits), held simultaneously in all 36 
Noland branches on February 26. END 
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ECONOMICAL HYDRONIC 
HEATING AND COOLING PROTECT YOUR PROFITS 





Ideal For 
Commercial, with REX WATER HEATERS’ 


Industrial 
and 
Institutional 
Applications 


| 


; 
: 
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NN 
NM 


i 
NY 





i 
NNN 


@ Rex protects your reputation for 
quality and reliability 


A 
ANNI 


@ Rex is best by service test for over 


TWO SIZES _— 
Heating— 
10,000 and 22,000 BTU - THE INDUSTRY'S MOST COMPLETE, 


Cooling— 


5,000 -F 10,000 BTU : BEST ENGINEERED LINE 


Zoned heating and cooling from one . 6 
easily installed fan-coil unit. True air j Mi}, 
conditioners, individually controlled. VS “ay 
Fit between standard studs. Free stand- ss i { @_-7\=| *° Gas or electric 

’, 2j/z 


ing models also available. See your dis- *) ae */ © Nationally advertised 


iA 


tributor or write direct for literature. Abie? 


Hydronic Heating-Cooling Pioneered By new Rex Domestic and 


PEN BOILER AND BURNER MFG. CORP. newt mes end 


Liberal Warranties 


® Glass lined or galvanized 
Write for your copy of the 


Sales ore 95 Empire St., Newark, N.J. THE CLEVELAND HEATER CO. 
elephone Bigelow 3-0200 2310 Superior *® Cleveland 14, Ohio 


Factory: Lancaster, Pennsylvania 











‘Sir’ Patrick PEERLESS says 
“Buy PEERLESS!” 
joo 
J 


x aoe 


= —""S ARE OUR 
BUSINESS 


QUALITY 7 - . 
Yes, for 50 ars, Plumbing Contrac 
VITREOUS tors hove recognined the value of 
CHINA CLOSETS , Ayling G Reichert's quality and ex 


perience in the manufacture of toilet 
& LAVATORIES! ; floats. Since we have met all com 
) mercial demands in float require 
: " ments, time has proven our products 
are long-lasting, efficient and de 
pendable 





vss’ NO-SOL* 
TOILET FLOAT 


cr a . Riveted Spud Attachment Casket Sy K 
ose-coupled reverse trap combination n x ; 

No. 30 Lavatory a! in pure ie vitreous frie for life-long Securely Seomes Setwese — » ai 
available in white or cleanliness. Has the exclusive Peerless Assures Dependable Service SPECIAL FLOATS 
matching colors 4-bolt tank connection and extra large Aatien end Galehert mansfetiens 2 
trapway. QUALITY wide variety of typ and sizes of 
WITH poaee wed cope J floats for liquid 


‘ite 'é or hor or e424) informe on! ver ¢ ’ vering such applica 

W rite, wire o1 pr ge for further 2 mation ECONOMY tions a arburetors, humidifiers 

sump pumps, water closets, etc. These 

«3 are made to customer's specifica 
tions. We invite your inquiries 


2 7, TYPE “A 
*Trade Mark Registered 
Peerless Pottery, Tuc. 


came penn, va i, I THE AYLING & REICHERT CO. 
Quality itreouws ina ince vonsvilie , ind. KLey V4 NORTH 3:1] See) nel) 11, fe) | ie) 


No. 5200 Combination 


bys) 
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Seeks to Erase Public Con- 


SU MP fusion on Unitary A-C Ratings 
PUMPS (Continued from page 105) 


seal is not misused. There’ll be random test- 
ing of units by an independent testing labo- 
ratory under contract to ARI. 

This means that the Institute’s engineers 


You can stake your reputation on a Zoeller Sump 
Pump! Quality materials and genuine “know-how” 
mean extra years of trouble-free performance .. . 
eliminate costly service call backs. Check these : 
features. time, ask for a unit by model number, take 


may go to a distributor’s warehouse at any 


CAST BRASS * MODEL O05 


Float Operated 


MOTOR: 3 H. P. NEMA Standard 

sump pump frame motor. Sealed ball 

bearings. Automatic reset thermo 

protector is built in. 

IMPELLER: Cast Brass; machine 

balanced. 

STRAINER: Heavy Cast Brass. 

Top strainer for easy cleaning. Non- ,/ 

clogging. / 
(Not illustrated - Model KOS 

Weight - operated) 


it to the laboratory for testing, and advise 
its manufacturer of the test results. If it is 
not up to advertised claims, the manufactur- 
er must bring the unit into conformance or 
forfeit the right to use the seal on any of 
its equipment. 


s Under still another phase of the program, 
participating manufacturers are to test certi- 
fied products of their competitors and report 
results of these tests to ARI. If such a test 
indicates that the unit does not meet adver- 
tised capacity or other claims, ARI procures 
a unit of the same model number and has it 
tested by its contracting laboratory. 

The outcome of this test, like the random 
tests, could result in withdrawal of the right 


to use of the seal if it shows that the unit fails 
to perform as claimed by its manufacturer, 


Fe Wha exclusive 
ie m=], 70-1 mere] ME] IS 


Thictilsstca laces Metatiiclall 


and if it does not make changes necessary to 
accomplish compliance with its rating. 


sAn intensive advertising and promotio1 
campaign to acquaint the industry and the 
public with the aims of the unitary air condi- 
tioning certification program will be con- 
ducted in the consumer and trade press (see 


CAST IRON * MODEL 03 pages 46 and 47, this issue). Point-of-pur- 
. | 0 at 0 p era t ed chase promotional aids will be available 


(Please turn to page 216) 
MOTOR: 3 H. P. NEMA Standard 
closed top motor. 
IMPELLER: Cast Iron; won't clog; 
high capacity. 
STRAINER: Heavy Cast Iron. Top 
strainer for easy cleaning. Non- 
clogging. 

Not illustrated - (Model KO3 

Weight operated.) 














BUY THESE PREMIUM QUALITY SUMP PUMPS 
THROUGH YOUR WHOLESALER 











3280 MILLERS LANE * LOUISVILLE 16, KENTUCKY 
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7. Case Non-Overflow 
One-Piece” Water Closet 
With Whispering Flush 


% 


KITTEN 
QUIET 





Non-Overflow Safety Feature 
Time-Tested Healthful Height 
Comfortable Body Contour Seat 


Produced in 49 Decorator Colors 
plus sparkling black and white 





CASE MANUFACTURING CORPORATION 
247 DELAWARE AVENUE, BUFFALO 2, N. Y 


| @ PATENT 


WILMINGTON. 


HUB TOP DRAINAGE FITTINGS 














Write for Complete Catalog 


man 


The Wilmington Casting Company 


WILMINGTON 
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CENTRAL /) 
33 R 7: \ cS, S vresen fs- 


THE IMPROVED 


NIP the DRIP lNeuexelll 


on toilet tanks, bowls & pipes 


EASY TO VPS EASY TO 
INSTALL | ADJUST 


CAREFREE OPERATION 


WRITE FOR FURTHER PARTICULARS TODAY! 








|__| THE CENTRAL BRASS MFG. CO. 


| 2950 E. 55th Street Cleveland 27, Ohio 








Silla) ed PLUMBERS’ 
SPECIAL 


Self-Forming : 


SAVE TIME! 
SAVE MONEY! 


ONE SIZE 1S ALL YOU NEED 


Just Wind—Compress—Leok is 
Sealed! PLUMBERS’ SPECIAL 
works like magic! Forms itself 
into a solid, lead-like, self- 
lubricating washer on any size 
mixing faucet, spigot, radiator 
valve, etc. Speeds work. Cuts 
washer stock. Gives you big- 
ger profit! TRY PLUMBERS’ 
SPECIAL! Available at Plumb- 
ing Supply houses. 


Write for FREE SAMPLE. 


Get MAIL THIS COUPON 
FREE SAMPLE jn cxrock COMPANY 


Mail Coupon | 4642 Cuthbert St., Phite, |, Po. 
Please send me Folder and FREE SAMPLE of 
PLUMBERS’ SPECIAL Self-Forming Packing. No 
obligation. 
LUMBERS’ | 


: } DEGIRO  orcecececssrenmanenresesccotesevcocesncooovooccneoooonee 
CLL 
P a COMPANY creseeceevveves 
Pac *, Cc 








The most complete line of 


TAT 4 4 


To prevent pollution of water 
supply, more and more codes 
are calling for integral vacuum 
breakers on faucets where pos- 
sibility of back syphonage 
exists. You'll find your most 
complete selection at Chicago 
Faucet—for slop sinks, bed pan 
flushers, laboratory sinks, 
shampoo fixtures, etc.—with in- 
terchangeable spouts and sup- 
plies to meet every need. The 
vacuum breaker proper is sim- 
ple and positive in operation, 
compact in size, and meets every 
code we know of. The faucet 
mechanism is the famed Chicago 
Faucet interchangeable unitthat 
permits minor repair or com- 
plete replacement in a matter 
of minutes. 








Bed Pan Flusher No. 904, with 
integral vacuum breaker, tem- 
pering and control valves, 
integral cut-off and check valves, 


and rubber hose with rose spray. 


Slop sink faucet No. 897, 
with integral vacuum breaker, 
adjustable wall brace, pail hook 
adjustable supply arms with 
integral stops. 





The Chicago Faucet Co. 
Chicago 339, Ill. Chicago Faucets 

are distributed 

through the 

plumbing trade 

exclusively 








(Continued from page 214) 
for use by contractors and wholesalers. 

A two-color, 16-page brochure titled “A 
New Assurance . . . for the specifier, seller, 
installer and buyer of unitary air condition- 
ers” describes the program in detail. It is 
being distributed by the 35 manufacturing 
companies participating in the program. It 
is also available from the Washington, D. C. 
headquarters of the Air Conditioning and 
Refrigeration Institute, 1346 Connecticut 
Ave., N.W., Washington 6, D. C. 


a This certification program is expected to 
benefit the entire a-c industry, ARI spokes- 
men feel. For the contractor, says ARI, the 
certification will be a guarantee of product 
that is equal to his own guarantee of work 
and service. In addition, he is relieved of 
“suesswork” in installing a-c systems be- 
cause he is dealing with a single standard 
applicable to all conditions. 

Still another advantage for the contractor 
is that a single measuring standard will give 
him a selling advantage over discount hous- 
es, which often deal with units of claimed 


but unproven capacities. END 


Colored Sump Pumps Get Nod in 
Contractor Preference Survey 


No ONE CAN ACCUSE leaders of our industry 
of being color blind—or sales blind either, 
which is sometimes the same thing. 

For years the plumbing industry has led in 


the household trend toward more colorful 





I'll give you something to take until 
the plumbing is fixed!”’ 
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fixtures and appliances which in turn have 
stimulated its sales. COLOR PREFERENCE TEST 

Recently, the Zoeller Co., Louisville, Ky., 
asked itself if color could have the same ef- 
fect on sales of the vital, but relatively “un- 
glamorous,” sump pump. 

The logical persons to ask were plumbing 
and heating contractors; so Zoeller set up a 
test line of eight pumps in a heavy-traffic 
wholesaler’s showroom. Four pumps were 
submersibles in green, yellow, red and tradi- 
tional black. The other four were column 





types of the same colors. Contractors visiting 
the display were asked to vote on their pref- 
erence in color. Red Yellow Black 

The result was a landslide for green—56.8 60 22.8°o 14.3°% 6.1% 
percent! Red won 22.8 percent of the ballots, 
yellow 14.3 percent, and black 6.1 percent 

this survey, all our pumps were black. Thi 

s Zoeller representatives in 29 other states preference ratios have convinced us of the 
also surveyed wholesalers and contractors on desirability of a sump pump that i 
how colored sump pumps might help their only a real utility workhorse, but attractive 
sales. These businessmen also voted in favor as well. It’s one more good sellit 
of green, the percentages almost duplicating the contractor.” 
those in the showroom balloting. Zoeller adds a clincher to 

“As far as we’re concerned, the contractors brighter sump pumps 
and wholesalers have spoken,” says Robert press time have shown a sprin 


Zoeller, sales manager. “Up to the time of since green came upon the si 


Poor George 
at Valley Forge! 


How he could have used a Bradford 
Hot Water Heater! One hot bath 
and old George probably would 

have bestowed Bradford with 

a medal of honour! 

Who but Bradford has such a 

full line of glass lined water 
heaters—every size in round & table 
top units. And because Bradford is 
sold exclusively through the plumbing 
troops, your profit is higher. 


‘3 Bradford 
il Automate 
* 3 Gas & see your wholesaler 
Electric 
Clothes Dryer 


= 


Bradford nce I pe 
4 utomatic ay ay 


Gas & j ye 
Electric fa 


Water Heaters Ng JENNSVLVANIA RANGE . INC. 


eee 24th and Ellsworth Streets, Ph 





Meets 
and Beats 


the rigid requirements of 
the Cast Iron Soil Pipe 
Institute. 


& BES 


Gand Sun 


SOIL PIPE 


Centrifugal casting in sand lined molds 
makes “pipe dreams” an APCO reality. 
This new process brings many improve- 
ments in cast iron soil pipe. They all add 
up to a pipe you'll never live to see wear 
out! That’s why APCO is “Everlastingly 
Yours!” 


UNIFORM THICKNESS at every point 
and throughout each length! EASY TO 
CUT. Even with a cold chisel. Cuts 
“smooth” every time. 
“HOMOCENIZED” METAL. Centrifu- 
gal casting produces even grain and 
smooth textured metal throughout— 
no seepage. 


SEAMLESS. Each length spun as a com- 
plete unit—no seams. 


STRAICHT. Every length uniformly 
straight. Yet, as soil pipe, flexible to 
“give’’ at the joints with ground shifts. 


Every APCO pipe is also individually tested with il 
air pressure UNDER WATER —also tested and 


checked for accurate weight, hardness, uniform 
thickness and metal composition. 2" 


APCO is made in single or double hub to conform to Cast Iron 
Soil Pipe Institute specifications in every way. 

APCO makes a complete line of fittings 2” through 15°. 
For complete information about APCO, send for Folder 


The end of the hub is painted ORANGE 


ALABAMA PIPE COMPANY 


Sales Offices in Principal Cities 
GENERAL OFFICES ANNISTON, ALABAMA 
eT as : é 
pa . 
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26 Stainless Steel Sinks 


tit Fit Your Mankat 


Polar Ware doesn’t make every sink size you can 
think of, but Polar does think aggressively about 
every size that moves in volume. That's 90% of the 
market. And here, with Polar Ware, you can sell in 
competition with anybody without cutting the profit 
margin you need. 

Polar, the leading manufacturer of stainless steel 
clinical ware, makes stainless sinks to the same 
high standards of craftsmanship demanded by hos- 
pitals .. . provides you with a heavy gauge product 
of 302 stainless that is second to none in quality and 
features. And Polar sinks are priced to protect your 
interest in quoting jobs and making money on them. 

It will pay you, as it has so many others, to inves- 
tigate Polar Ware. Write for the name of the Polar 
distributor in your area, and for full information on 
this hard-hitting line of stainless steel sinks. 


Polar Ware Company “ 


"4900 LAKE SHORE ROAD, SHEBOYGAN, WIS 
Merchandise Mart Chicago 54, Room 1455 


"415 Lexington Avenue *800 Santo Fe Ave 
New York 17, N.Y Los Angeles, Calif 


Offices in Other Principal Cities “Designates office and warchouse 
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Points the Way to Profitable 
Relations with the Builder 


(Continued from page 111) 
thr.ugh prefabrication and better sched- 
uling. 

They added, however, that quality and 
efficiency could be achieved only if builders 
limited their dealings to qualified contrac- 
tors and shunned “quick-buck”’ jacklegg op- 
erators. 

“The plumbing contractor and the builder 
are in fact partners during the course of con- 
struction of a house,” Harry Welch told the 
builders. “It is good business for the builder 
to select a plumbing contractor—and stay 
with him—who has a reputation for per- 
forming well on a job, both mechanically 
and administratively. 


s “The abolition of complaints from the pur- 
chaser and the elimination of callbacks alone 
are in many instances sufficient grounds for 
paying a few dollars more to obtain the 
services of a qualified contractor who guar- 
antees his jobs and stands behind his work.” 
Hughes, in turn, agreed with the panelists 
that “through a joint effort we should be 
able to put in good sanitary plumbing stand- 
ards that will be just as good or better than 
we have now, at lower costs. This will en- 
able us to give the home buyer better fix- 
tures and more attractive bathrooms at no 
increase in cost. We should work together 
on a national, regional and local basis to 
improve codes, effect cost savings on labor 
and design, and possibly even develop joint 
merchandising and selling techniques.” 


s The panelists developed each of Hughes’ 
points. In discussing merchandising, for ex- 
ample, A. Jerome Geisler suggested that 
builders use the plumbing contractor to help 
sell during “open house” promotions. 

“The plumbing contractor,” he said, “is 
the logical man to explain the use and ad- 
vantages of, say, the food waste disposer, 
time-saving dishwasher, and adequacy of hot 
water. He can elaborate on the many fine 
points in the plumbing system used in the 
home.” 

Geisler also pointed out that the qualified 
contractor can lend selling assistance in two 
other areas of merchandising—in his show- 
room and in his followup service. 

The showroom, Geisler explained, is an 
ideal place for the home builder to display 
promotional material and dramatize the fix- 
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(Continued from page 219) 
tures he uses in his houses. The showrsoom 
also attracts many prospects who plan to 
subcontract their own home, Geisler noted, 
and the contractor can frequently convince 
these people that employing a builder is to 
their long-run advantage. 

Geisler added that women’s housing con- 
ferences and surveys have indicated that 
new homeowners need instruction in the 
operating and maintenance of plumbing and 
heating equipment. The qualified plumbing 
and heating contractor can provide this in- 
struction in followup calls that build not 


only sales but customer relations, he said 


eJohn Turkstra told home builders that 
plumbing and heating products could also 
become a more important tool in selling. He 
cited today’s bath and powder rooms as 
“slamour rooms” to the prospective buye1 
which have not been fully exploited as sales 
possibilities. Modern wall-hung water clos 
ets, lavatories, colored fixtures, quick-recov 
ery water heaters, lawn-sprinkling systems 
and snow-melting systems are other plumb 
ing installations which can weigh heavily; 
in good home selling, he said. 

“Selecting fixtures proportioned to the 
Turkstra added. 


“Your plumbing contractor can be invalu- 


room is important, too,” 


able in assisting you to make the right deci- 
sions, as he can much better visualize the 
completed room while it is in the planning 
stage. It’s not unusual today for an archi- 
tect to request this kind of assistance from 
a plumbing contractor.”” He said that popu- 
larity of colored fixtures is “so great, that 
in some areas 90 percent of the fixtures in- 


stalled are now in color.” 


# On the subject of cutting costs, Welch rec- 
ommended prefabrication in “many cases.” 
“When properly executed,” he told the 
builders, “this system is efficient and profit- 
able and places the plumbing contractor in 
a better position to service a job. If a plumb- 
ing contractor has a project involving identi- 
cal multiple layouts, he can take about 20 
percent less time to rough in a house than 
it would take if prefabrication were per 
formed on the site, house by house.” 

Welch cited five ways that prefabrication 
saves money: 

(1) Large quantities of pipe can be cut to 
identical dimensions and work can be as- 
sembled on jigs or patterns; this cuts down 
assembly time. 

(2) Interference from other crafts is elim- 
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(Continued from page 220) 
inated when assemblies are made at a cen- 
tral location. 

(3) Work can be performed ahead of the 
time the building will be ready to receive 
the rough-in. 

(4) Certain items of work can be per- 
formed for more than one builder at a time. 

(5) Most important to the builder, the 
home is in the hands of the plumbing con- 
tractor for a shorter length of time. 

“Although prefabrication, properly han- 
dled, has been a boon to both the builder 
and the plumbing contractor, it has its prac- 
tical limits,” Welch said. 


«To operate successfully on a housing 
project, the work should be scheduled to 
permit the fabrication of at least two identi- 
cal assemblies each day. I don’t mean just 
a minimum of two assemblies a day. As 
many assemblies and varied plans may be 
used as the size of the operation permits, 
but at least two of each variety should be 
assembled each day. 

“It won’t pay off if the men assigned to 
the fabrication center are forced to switch 
from pattern to pattern too frequently. An- 
other limitation is on the semi-custom house, 
or the project house where the builder al- 
lows the purchaser to make revisions to the 
basic plan, either before or after construc- 
tion is actually started.” 

Welch also asked builders to consider bet- 
ter scheduling, particularly in the finishing 
stage, as a method of cutting costs. 


» “This is not generally a major problem 
during the installation of the rough-in por- 
tion of the plumbing or heating system, but 
in too many instances it is a real factor dur- 
ing the finishing process,” Welch said. “The 
most frequent problem during the rough-in 
period is finding room dimensions off a few 
inches one way or the other. 

“It is pretty discouraging at times to start 
installation of a piping assembly—one that 
has been put together on jigs carefully con- 
structed to dimensions taken from the blue- 
prints—only to find that some carpenter has 
a partition off a few inches, an error that 
doesn’t particularly affect the looks of a fin- 
ished room, but it makes a lot of difference 
to the plumber if he is supposed to install 
piping in the partition. The finish is quite 
another problem.” 

“Too often we are required to set fixtures 
and trim out a job while continually battling 
painters, floor finishers and other crews,” 
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Welch said. “Many times we are forced to 
pull off the job and return a second time to 
finish. This is costly. 

“If we knew ahead cf time that we would 
be working with a builder who would sched- 
ule the various crafts in a systematic and 
orderly fashion, we could figure labor a little 
closer and pass on a proportionate share of 
the savings.” 


# Roy Gustafson, first-place winner of Do- 
MESTIC ENGINEERING’S Big Push Remodeling 
Sales Contest, contributed several cost-sav- 
ing ideas. He suggested, for example, that 
builder and subcontractors get together for 
a “brainstorming session” to learn what can 
be done more cooperatively. 
In particular, he suggested teamwork in 
selecting the location of kitchen, baths and 
laundry to minimize piping; location in the } 
basement of fixtures or outlets for the laun- No. 11, I'4 ; No. 17, 2 ; No. 25, 3% 
dry; location of heating unit, water heater, 
main soil stack, and horizontal waste lines 


as they affect future finishing of the base- Master of Every Nut and Bolt... 


ment; and roughing-in for future plumbing 


“¥. . . . — Si ¥ 
facilities, especially in the basement and on ~ 
the second floor. ‘ ® 


“Proper design and coordination of the 
job,” said Gustafson, “can provide better, e4 Wrench 
faster and more economical installation of €x 
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(Continued from page 223) 
plumbing with consequent early closings and 
fewer complaints, call-backs and followup 
problems.” 

Contractor-builder-architect meetings are 
also recommended by H. O. Lasseter as a 
means of understanding local codes and pre- 
senting a unified front in working toward 
their standardization. Lasseter suggested 
weekly meetings to discuss the code require- 
ments and periodic meetings with city offi- 
cials to consider pertinent problems. 


# He applauded the home builder who plans 
his jobs well in advance and keeps his sub- 
contractors informed of his plans. He claimed 
that many poor plumbing jobs are caused 
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y last-minute rush requirements where 
subcontractors are hurried and have to use 
available materials. “This is particularly 
true in Florida,” Lasseter said, “where cer- 
tain plumbing work must be completed be- 
fore the slab is poured, and adequate prep- 
aration of fill and grade is essential.” 





wsJohn Dorsey stated that codes are not 
made for the plumbing contractor’s advan- 
tage but solely to assure the proper func- 
tioning of the vital water and waste system. 
Therefore, he added, improving codes is a 
responsibility of the builder as well as the 
plumbing and heating contractor. 

Dorsey urged builders to use the best ma- 
terials and fixtures regardless of weak codes 
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Big-Job Heating and Cooling 


(Continued from page 89) 


ing of buildings in the winter. 


The heat pump, then, extracts heat from 
“cold” outside air, ground or water. It’s 
naturally correct, isn’t it, that the lower 
the source’s temperature, the more of 
that source is needed to produce a given 
amount of heat? 


Exactly. Here’s how the whole thing works. 
In the heat pump, the cold outside heat 
source contacts the refrigerant coils, which 
are still colder. The refrigerant temperature 
rises; the refrigerant evaporates, then is 
compressed, raising the temperature to the 
usable range. This heat is transferred to the 
inside of the building. 


The heat pump basically is a compara- 
tively simple device, then? 


Yes. It consists of a compressor, heat ex- 
changer and valves and controls, forming a 
refrigeration circuit. In the winter, one heat 
exchanger acts as an evaporator, absorbing 
heat from the outside air and transferring it 
via compression cycles to the other heat ex- 
changer, which acts as a condenser, bringing 
this heat into the building. In the summer, 
the condenser is reversed to become an 
evaporator, removing heat from the building 
and transferring it again via compression 
cycles to the outdoor heat exchanger, which 
now becomes a condenser. Heat pumps come 
in packaged units of about two to 30 hp ca- 
pacities. In commercial insta'lations, the 
capacity is practically unlimited—such as we 


see in the Flick-Reedy job. 


This brings us to the installation we’ve 
just toured. Would you explain why this 
particular type of heat pump was chosen 
for this installation? 


The multi-stage air-source heat pump really 
comes into its own from an economical stand- 
point when the cooling load exceeds the 
heating load. This was the situation we were 
encountering in this new plant. The net heat- 
ing load constituted only 73 percent of the 
cooling load. 


Before we get into the specifics of this, 
would you explain the summer and win- 
ter functions of this installation? 


The summer function of this mechanical 
giant (see flow chart, page 87) is to pump re- 
frigerant gas (Freon 12 or 22), under pres- 
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sure, to large outdoor-air heat 
exchanger units—which function 
as condensers in summer and 
evaporators in the winter—by 
means of compressors. At the 
heat exchangers, the gas is 
cooled by spray water and out- 
side air and is condensed in coils. 
The liquid refrigerant then is re- 
turned to the cooler-condenser 
(conventional water chiller) 
through an expansion valve that 
reduces the refrigerant pressure 
—which, in turn, drops the tem- 
perature of the refrigerant 
sharply. 


Then what happens? 


Inside the cooler-condenser, the 
refrigerant evaporates and ab- 
sorbs the heat from water flow- 
ing through a series of tubes in 
the cooler-condenser. The chilled 
water is then circulated through 
cooling coils of the various air 
distribution and remote units in 
the plant. Warm air, from the 
inside areas, is blown over the 
cooling coils and the chilled wa- 
ter absorbs the heat, cooling the 
air, and, in turn, cooling the tem- 
perature inside the building. 


What happens during the 
winter? 


This cycle is automatically re- 
versed. The outdoor air heat ex- 
changer unit now functions as 
the evaporator that removes the 
heat from the winter air as it 
passes over its coils. Since the 
temperature of the refrigerant in 
the coils is below that of the out- 
side air, it absorbs the heat. The 
compressors raise the tempera- 
ture and pressure of the refriger- 
ant, which is then fed into the 
cooler-condenser (heat exchang- 
er), giving up its heat to produce 
sufficient hot water for comforta- 
ble space heating by use of the 
same distribution system used 
for cooling in the summer. 


How does this happen? 
The refrigerant, which is now in 


a liquid state, is fed through a 


(Please turn to page 231) 
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Prairie Ave Chicago 16, Illinei 


REPRES : 


ENTATIVE ED 
New York We the ri 


WANT 
OPPORTUNITY 


For representatives to join with a “new Y 

force” in the marketing of a full line eS 
of plastic pipe—allied products—and MESTIC I 
associated exclusive specialties. One of Ave hicas 
the largest extruders has joined forces 
with the industry’s most pctent market- 
ing organization—to set a new industry 
influence. Most territories open—reply 
soon if you are interested in becoming 
a part of this new—yet seasoned and 
most capable—plastic pipe industry 
movement. State territory—lines—ex- 
perience — etc. Address Key 833-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


4 COMPLETE LINE OF STEEL BOIL 
er ind furnaces ire ivailable t 
er representative 
‘ity Write Arthu 
ic Manager, GIBR 
TION OF AMERICA 
street Bre klvr l 


~ 


WANTED R 
resentati 
bins trade 


MANUFACT 


I 
a Inez 
Ind 


ouriand Ka is ddre 
DOMESTIC ENGI 
rie rs (*} o 1 


i \ icag 


FREE SERVICE 


n on nd exclusive te Manufacturers’ agents register now. 
ft + peli capt occ Manufacturers’ Agency Service main- 
of Pet na Pe of Sale tained for years by DOMESTIC EN.- 
MORRISON STEEL ‘TS GINEERING Magaz'ne is for your 
60 Amber treet ’ ” benefit and if you have nct already 
registered, write today for necessary 
registration forms and complete details 
of assistance available to agents. As a 
clearinghouse for information for the 
manufacturers’ agents of plumbing, 
heating and air conditioning equipment, 
DOMESTIC ENGINEERING Ma-a. 
zine has proven invaluable to many 
lead'ng representatives in the past, and 
if you have not as yet taken advantage, 
get the details today. There is no 
charge. Attach this advertisement and 
mail it tegetker with ycur letterhead 
for full information to Manufacturers’ 
Agency Service, i801 Prairie Avenue, 
Chicago 16, Illinois. 


W 


Yor! 


MIDSOUTH ANT MIDWEST 
en for repress ti { ot 
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EXCLUSIVE P 

rie per f« 
inique Washer 1 

pecialty iIten packager 

plumbing supply houses, hardware dis 
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€#t on customer acceptance—there 
are millions of Square D 9013 FSG pressure 
switches now in use! 
® Use this free, eye-catching counter display. 
It goes to work like another “counter man” to 
build your replacement business. 


Write for Bulletin 550, Square D Company, 
4041 North Richards St., Milwaukee 12, Wis. 


SQUARE J) COMPANY 


The (fn ue 
Masten Plumbern (Gi 
Beat Friend = 


OAKUM and 
TWISTED JUTE 
ical PACKING 


THE THOMAS JACKSON & SON CO., READING, PA. 
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The 
” 
Kadeant FULLY AUTOMATIC 


WATER SOFTENER 
“Set it and Forget it’’ 


All the soft water you want, year 
in and year out. The Radiant 


The TOWN 
Electric Calendar Clock ‘‘takes d 
over’’ fully and completely, an 
automatically regenerates and fore) 0) ha -e 4 


then returns to service 
‘truly automat 
© Polyethylene Sait Storage dee _— 


Tank—bids goodby to corrosion 
and rust 

@ Heavy gauge steel Mineral 
Tank—hot dip galvanized 
throughout—baked, gleaming, 
long lasting finish 


®@ 200 Lb. Salt Storage Tank 
@ New Turbo-action Regeneration 
® Quality constructed—Easily 


installed, just plug into any 
110 voit outlet 


Write for complete literature 


RADIANT 


UTILITIES CORP. 
8817 18th Ave., Brooklyn 14, N.Y. 








HEAVY 
DUTY 
SEND FOR INDUSTRIAL 


5s" FROST 
PROOF 


SPECIAL 
,HYDRANT 


RAILROADS 
@ CHEMICAL PLANTS 
@ REFINERIES 
@ FACTORIES 
a 
* 


fo 





GARAGES 
LABORATORIES 


MANUFACTURED BY 
JOSEPH A. VOGEL COMPANY 


WILMINGTON, DELAWARE 























REPRESENTATIVES WANTED 


LINES WANTED 


LINES WANTED 





AGGRESSLVE REPRESENTATIVE 
wanted by specialty manufacturer 

High commission, good volume 

areas open Address Key 734-D 

MESTIC ENGINEERING 1801 Prairie 

Ave Chicago 16, Illinois 





LINES WANTED 





SEEKING ADDITIONAL LINES 


Chicago manufacturer's representative 
agency with complete warehousing 
facilities seeking manufacturers who 
want large movement of their products. 
Concentrating on plumbing supply 
houses in Illinois, Indiana, Wisconsin 
and Eastern Missouri. If you want the 
job done properly with young aggres- 
sive organization, Address Key 830-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


ESTABLISHED, REPUTABLE PHILA 

delphia Manufacturer with ample 
warehousing and showroom space and 
excellent sales and service coverage 
over Eastern Pennsylvania, Southern 
Jersey, Delaware and Eastern Shore of 
Maryland desires to represent a manu 
facturer who needs aggressive com- 
plete coverage $5 years association 
with plumbing wholesalers Address 
Key S835-D ‘DOMESTIC ENGINEER 
ING 1801 S. Prairie Ave Chicago 16 
Hine 


THE SCHUTZE SALES CO. 
1999 North Snelling Ave., 
St. Paul 13, Minn. 


Manufacturers Agency Selling 
Important Mid-Northwestern Jobbers 


WISCONSIN 


Manufacturers’ representative selling 
plumbing supply jobbers desires addi- 
tional allied lines. Address Key 834-D, 
“DOMESTIC ENGINEERING,” 1801 


Prairie Ave., Chicago 16, Illinois. 


SALES REPRESENTATIVE SEEKS 
lines for metropolitan New York 
Have 3 salesmen with large following 
Write full details. Address Key 803-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois 


230 


LINES WANTED—OHIO 


Manufacturers’ Agent traveling north- 
ern half of Ohio desires plumbing or 
heating specification and jobbing items 
sold through the plumbing and heating 
wholesalers. Has 12 years experience 
calling on architects, engineers, con- 
tractors, and wholesalers. Will attend 
CSA. Address RALPH C. FREY 
COMPANY, 18711 St. Clair Ave., 
Cleveland 10, Ohio 


MANUFACTURERS’ AGENT CALLING 
on the wholesale plumbing and heat- 
ing trade of Oklahoma and Arkansas 
desires lines sold to this trade Agrres- 
sive and dependable representation by 
highly experienced agent Address Key 
S41-D, “DOMESTIC ENGINEERING,” 
L801 Prairie Ave Chicago 16, Illinois 


CUBA 


Manufacturers’ agent, over twenty 
years experience in the plumbing field, 
selling to wholesalers. Representing 
major manufacturers. Seeking addition- 
al lines. Address Key 768-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


NEW ENGLAND MANUFACTURERS 

agent with Boston office and ware- 
house 20 vears experience selling to 
plumbing and heating wholesale dis- 
tributors has opening for one or two 
top quality lines. Our organization is 
tops in its field. NORMAN LEWIS ANT 
COMPANY, SS Broad Street, Boston 10 
Massachusetts 


PHILADELPHIA 


William G. Frank 
Elkins Park House, 212-A 


Elkins Park 17, Pa. 
Wholesale jobbers only 


Eastern Pennsylvania and environ-. 


MANUFACTURERS REPRESENTA- 

tive in southern Ohio and Pennsyl- 
Vania can give good representation to 
additional plumbing lines. Write P. © 
Box 13531. Cleveland, Ohio 


ESTABLISHED SALES REPRESENTA 
tive seeks complete east coast or part 
of distributorship of heating or plumb- 
ing lines. New Jersey warehouse. Write 
all particulars Address Key s$04-D 
‘DOMESTIC ENGINEERING 1801 
Prairie Ave Chicago 16, Illinois 


INDIANAPOLIS, INDIANA 


Home base of manufacturers’ repre- 
sentative who can handle one additional 
line covering entire state excluding 
Lake Porter County. Concentrating on 
plumbing and heating wholesalers. Ad- 
dress Key 832-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


NEW ENGLAND MANUFACTURER OF 
roof drains, roof flanges, and test 
plugs seeking a few additional heating 
or plumbing specialties to sell under 
our own name primarily in the New 
England market. Will consider arrange 
ment as manufacturer's agent New 
catalogue now being prepared. Address 
824-D, DOMESTIC ENGINEER 
iSO] Prairie Ave Chicago lf 
Illineis 


ALERT REPRESENTATIVE SELLING 

to plumbing wholesalers in wester! 
New York state and Northeaster! 
Pennsylvania wants good quality do 
mestic water conditioning line Ten 
years experience in conditioning sale 
in this area. Address Key 823-D 1M 
MESTIC ENGINEERING,” Prairie 
Ave Chicago 16, Illinois 


ST. LOUIS AREA 


Plumbing wholesalers contacted twice 
monthly by aggressive representative 
agency. Can handle two additional 
quality lines. Address Key 840-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


MANUFACTURERS’ AGENT WITH 22 
years of selling the plumbing and 
heating wholesaler in New England 
Can do justice to an additional line 
Over 25,000 feet of warehouse space 
with R. R. siding. Four men in the field 
Can ship and bill. Address Key S816-D 
DOMESTIC ENGINEERING,” 1861 
Prairie Ave Chicago 16, Illinois 


WANTED NEW YORK ANID NEW 
Jersey, well organized manufacturers 
representative sales organization seek 
ing additional lines for representation 
through plumbing supply wholesaler 
in New York and New Jersey Ware 
house available Address Key &3%-D 
DOMESTIC ENGINEERING,” 1801 
Prairie Ave Chicago 16, Illinois 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 228 AND 232 
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(Continued from page 227) 
heat exchanger intercooler in order to re- 
duce its temperature before it is returned 
through a float valve to the outdoor air heat 
exchangers. The cycle then repeats itself. 


How much air must be circulated through 
the outdoor air heat exchanger to pro- 
vide the heating capacity of 5.5 million 
Btu hr referred to previously? 


It will extract heat from -10F outside air at 
a rate upwards to 300,000 cfm to maintain 
the desired interior temperatures. 


Is water required with this system? 


Yes, a small amount of water is required for 
makeup purposes for the outdoor air heat 
exchanger when used as an evaporator-con- 
denser during the summer cycle. It’s pro- 
vided by rainfall from 10 acres of roof and 
parking area, collected in two man-made 
lagoons—making available more than 150 
gpm for industrial use and 30 gpm of make- 
up water for summer air conditioning. 


How is the system controlled? 


‘ 


From a “supervisory data center” that, as 
the name implies, is an elaborate controls 
panel. It collects data from an cutside air 
thermostat, a water temperature thermostat 
defrost control, etc., as well as data on refrig- 
erant pressures throughout the system. The 


(Please turn to page 234) 


“If you ask me, | think 
it's an inside job.” 
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BIG JOB or little job 


SULFLO 


The Modern Cutting Fluid 


CUTS CUTTING 
COSTS 


Trade-mark of Sulflo, Inc 


Sulflo Products are sold by selective Distributors 


SULFLO, INC, c.izasBeTH 4.N.). 





Ditch Witch Produces... 


TRENCH AT LOWEST COST 


GUARANTEED ... . Less than any other 
machine or method! 


Usually About 2c A Foot' 


APPLICATIONS 


Trench for Gas or Water 
Service Lines 

Undercuts Sidewalk 

Any Narrow Trenct 

Digs in Any 


SPECIFICATIONS, 
Model M-3 





Self-Propelled, 9 He 
MPH Mobility 

Digs up to 6 FPM 

As Much as 4 Dee; 
peed Transmis: 

One-Man Operatior 

If it Can Be Dug 

Ditch Witch Will Dig it' 


CHARLES 
Machine Wks., Inc. 
PERRY, OKLAHOMA 


| 62! Birch St., Perry, Okla 

g Send information checked, no obligation 
Rental Information’ Demonstration 
Literature Contractor Service 

| Name 


| Address 
World-wide distribution’ Con 
tractor service available. Write 
wire or call tor information 
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ADVERTISEMENT 





LINES WANTED 





LINES WANTED 


BUSINESS OPPORTUNITIES 





MAJOR LINES WANTED 


One of the 
established 


largest 
Chi 
eago hae opening for one oF two major 
lines. Give full details. Address Key 
827-D, “DOMESTIC ENGINEER 
ING,” 1801 Ave, Chieago 16, 


Iilinois 


and 
organization in 


beat known 


sales 


Prair 1e 


‘ further informa 
CLARENCH SUL 
Nationa Rant 


12th sf Quiney 


TEXAS 
LOUISIANA-MISSISSIPPI 


Established representative 4 salesmen. 
Warehouse facilities available. We are 
expanding and need additional volume 
or major line. What do you have to 
offer? Address Key 806-D, “DOMES.- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


LINES WANTED 
eeks change 
vering plumbing 

vare wholesalers 
inia, West Virsg ind Easte 

Addre Key S38 DOMESTIC EN 

GINEERING S01 ’rairis Ave Chi 


Illineis 


DIRECT 


A LONG ESTABLISHED MANU- 

facturers’ agent covering western 
Pennsylvania and West Virginia is 
seeking a quality line of medicine cabi- 
nets. Established accounts. Immediate 
sales. Address Key 842-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


ANT AID 
1 selling leading 
will devote 


WESTERN PENNSYLVANIA 
jacent areas » Vea 

obbers, carrying few lines 

time to good line Address Key 787-1) 
DOMESTIC ENGINEERING,” 180601 

Prairie Ave Chicago 16, Illinois 


IOWA 


Now contacting plumbing wholesaler 
jobbers in lowa only. Doing an effective 
job. Will give concentrated coverage. 
Address Key 836-D, “DOMESTIC EN.- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 





ENTIRE STATE OF OHIO 
M. M. MATHES & SON 
1404 Lee Road 


Shaker Heights 20, Ohio 


Serving the plumbing wholesaler 


CALIFORNIA—ARIZONA 
NEVADA 


Manufacturers’ representative desires 
two major competitive lines. 
Ample coverage. Warehouse facilities. 
Address Key 759-D, “DOMESTIC EN- 
GINEERING,” 18601 Prairie Ave., Ch:- 


cago 16, Illinois. 


one or 


MANUFACTUI 
tive 12 vea 


tERS 


rdditiona 
DOMESTI« 
Prairie ‘ 


MANUFACTURERS 
ive covering 1 

\rizona, L Veg \\ 

it only DORSEY SALES ¢ 

19 Venice Bivd I \ 


REPRESENTA 


OMPANY 


OHIO 


Successful two man organization call- 
ing on jobbers in Ohio needs one ad- 
ditional staple plumbing prcducts. 
Address Key &844-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 





BUSINESS OPPORTUNITIES 





MERGER DESIRED 

Have assets over $100,000.00 State of 
Florida. Holdings allied in plumbing, 
heating, air conditioning and hardware. 
Interested in manufacturer or large 
wholesaler. Wish to concentrate on and 
develop sales strategy. Address Key 
812-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


Al 


sale 


OPPORTUNITY 


heating 


WHOL! 
supply 
Califor 
Angeles 
retivring well past-.65——$16,000,00 
will handle Address Key R22 D, 
“DOMESTIC ENGINEERING,” 1801 
Ave,, Chieego 16, Hlinois 


plumbing ane 


established R.vears, Southern 


tia about 7h-milee From Loe 


Owne: 


Pr airte 


Use These Pages to Get 
What You Want 


Are you looking for a competent em- 
ployee? 


D o you 
tions? 


contemplate changing posi- 


Do you have a patent for sale? 


Do you wish to buy or sell a plumbing 
and heating business? 


Are you a manufacturers’ representa- 
tive seeking additional lines? 


Are you a manufacturer seeking addi- 
? 


tional representation ? 
Your advertisements, under the proper 
classification in these pages, will put 
you in touch with the people you desire 
to reach. 


The cast for light-faced advertisements 
is only 15 cents a word and the mini- 
mum advertisement is only $3.00 per 
insertion. 


Bold-faced advertisements are $6.09 
per inch. Address your advertisements 
to Classified Advertising Department, 
DOMESTIC ENGINEERING, 1801 


Prairie Avenue, Chicago 16, IIlinois. 





BOOKS 





GIVES Yo 
ir plumbin 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 228 AND 230 
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UPERSPUN® SEWEROOTERS... w 


PRECISION Designed with PROFITABLE 
CAST IRON SOIL PIPE AND FITTINGS Sewer & Drain Cleaning in mind! 


’ 
’ 
; ; 
; 
’ 


installation is faster with 


UPERSPUN® | 
POWERFUL, PORTABLE, 


® Smooth Walls ® Uniform Thickness ELECTRIC CLEANER! 
® Round Hubs and Spigots You get fast, dependah 
Look ® Reinforced Hub Shoulders Ser man operation; AC. He 
FOR THE ale Straight Lengths on the incomparable SEWE ROOTE! 
yELLOW HU ®@ Machine Cast Quality pti 


t ’ 
| 

an | 
= 
=? 
’ ’ 
’ ‘ 
’ ; 
' ; 
—+ 
44 
44 
; , 
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’ 
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; 
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’ 
’ 
; 
; 
; 
| 
i 


The Snake that makes the difference —»> 
REDUCED BREAKAGE-—-LONG LIFE 


R 
U p t aa y p U N Patented Flexicore Wiropecenter Snakes, 


in all sizes, are made exclusively by 
CAST IRON SOIL PIPE AND FITTINGS 
COMBUSTION ENGINEERING, INC. Cs WES See COTE 


906 S. SARAH STREET, PITTSBURGH 3, PA 
SOIL PIPE DIVISION © CHATTANOOGA, TENNESSEE 


Distributors throughout U.S. and 





No. 125 
BRASS GATE VALVES 


Iron Pipe Size 
Non-Rising Stem—Wedge Gate 
Size—%4” to 2” inclusive 


QUEEN CITY 
VALVES 


No. 125 C 


KEY-TITE : Goes on Fast —- Seals Tight ; BRASS GATE VALVES 


Cut assembly time with Key-Tite, the tight sealing WZ Copper x Copper 


waterproof pipe joint compound. It’s ideal for water, gas Non-Rising Stem—Wedge Gate 
and low pressure lines—safe for potable liquids—contains Sizes—'2” to 2” 


no toxic ingredients. Actually lubricates and_ protects 
threads while it seals—joints don’t freeze 


Key-Tite is easy to apply with a brush — no crumbling No 250 


or waste. Extra long open-can life eliminates thinning 
and stirring SWING CHECK VALVE 


Available in pints, quarts, 1 gallon and 5 gallon cans iron Pipe Size. For steam and water line at 
~ an -_ 4, ; ; pressure up 
= Ib. drums. Write for Circular 239-B and fre: to 125 Ibs. Sizes 2” to 2” inclusive. 
Copper x Copper 12” to 2”. 


made spc QUEEN CITY VALVES, INC. 


= 1203 Findlay St., CINCINNATI 14, OHIO 
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(Continued from page 231) 
panel is nine feet wide, almost eight feet 
high and is 18 inches deep—which will give 
you an idea of its complexity. 


May we ask a general question at this 
point? What are the pickup principles on 
which heat pumps work? 


There are four basic types of heat pickup: 
One, water to water. Here an outside water 
circuit such as a well is used as the heat 
source, and the heat is transferred to a 
separate inside water circuit. The heating 
cycle is reversed to produce the cooling 
cycle. The second is water to air. In this case, 
heat gained from the outside water circuit is 
piped through a direct refrigerant expansion 
heat exchanger to warm or to cool air for an 
inside air duct system. 


And the others?— 


The third type is air to water—essentially 
the same as the water-to-air system, except 
that air is used as the heat source and then is 
transferred to water inside. The fourth is air 
to air. Here the outside air is the source and 
the heat is transferred to the inside air. 


What's the major difference between the 
multi-stage heat pump and the more com- 
mon single-stage? 


In the multi-stage—or compound compres- 
sion—heat pump we have, in addition to the 
high-stage compressors, a low-stage com- 
pressor to serve as a booster during periods 
of extremely low outside temperatures. This 
compressor is regulated so that it functions 


“That ol’ chestnut about plumbers always 
forgetting something makes me laugh!” 


only during weather in which outside tem- 
peratures are less than about 15F. The sin- 
gle-stage heat pump does not have this 
booster force and, therefore, does not have 
the output necessary for a northern climate 
without supplementary heating. 


Would you elaborate on when the heat 
pump is economically feasible? 


Generally speaking, it depends upon whether 
the cost of installation will be offset by sav- 
ings in fuel consumption over a reasonable 
period of time. More specifically, in the case 
of the multi-stage pump system such as we 
have in the Flick-Reedy installation, a heat 
pump became practical because the cooling 
load exceeded the heating load. 


Why is that? 


The system was adequate for the building 
without the need of additional equipment. 
As we've indicated before, there is a low- 
stage rotary compressor that cuts in when 
the other compressors need a boost. That’s 
when outside temperatures fall below 15F. 
If there aren’t enough days of sub-15F 
weather to warrant the cost of this booster 
power in the multi-stage system, then single- 
stage becomes economically feasible. 


Would you say that the multi-stage heat 
pump could have practical application in 
certain areas in both residential and com- 
mercial installations? 


The industry probably will carry this prin- 
ciple into the residential field in about two 
years. It will probably have a three or five- 
ton cooling capacity. Probably the best an- 
swer to the question is that the heat pump 
is a practical means of year-around weather 
conditioning right now, but its practicability 
diminishes in certain areas and it still is too 
costly in many cases for average housing. 


And the practicality in commercial instal - 
lat'ons generally? 


The heat pump’s commercial uses are pos- 


sibly more important now than are its resi- 
dential ones. In any case, the heat pump does 
not constitute a threat to present systems of 
air conditioning and probably never will. 
It should be considered not as a replacement 
for existing methods of heating and cooling 
but as a new supplement to the contractor’s 
comfort package. END 
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*A. C. F. Industries, Inc.,. W. K. M. Div. 
Acme Steel Co., Geneva Modern Kitchens 
Adrian Div. Hoover Ball & Bearing Co. 
Air-Conditioning & Refrigeration Institute 
Alabama Pipe Co.. 

AllianceWare, Inc... 

Alon Manufacturing Co. 

*American Brass Co., The 
American Radiator & Standard Sanitary Corp., Fitzgibbons Boiler Co., Inc., The 

C. F. Church Div.. ; ; 140 & Flexrock Co.. : 

American Radiator & Standard Sanitary Corp., Flint & Walling Mfg. Co., Inc 

Plumbing & Heating Div. 41 *Fluxolder Products Co 

American Tube Products, Inc. aes Food Machinery and Chemical Corp 
Appliance Building Co., Inc.... Peerless Pump Div 
Armco Steel Corp., The National Supply Co., Ford Motor Co 

Subsidiary é *Fort Recovery Industries, Inc 

Armstrong Cork Co : Franklin Electric Co., Inc 

*Automatic Spray Service Center 
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Fairbanks, Morse & Co 


General Electric Co 176 & 177 
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P owl ai yo General Republic Heating Products Co 207 
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Bethlehem Steel Co Gerber Plumbing Fixtures Corp 64 & 65 
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Chicago Faucet Co., The 216 
Chrysler Corp., Dodge Truck Div 132 
Church, Div. C. F., American Radiator & 
Standard Sanitary Corp., 141 Ideal Corp 
*Cleveland Heater Co., The 213 Industrial Plastic Fittings Div., The R 
*Combustion Engineering, Inc., Soil Pipe Div 233 Plastic Industries 
Connecticut Stamping & Bending Co., The International Harvester Co 
Affiliate of Tube Bends, Inc 20 
Coralware Mfg. Co. . 238 
Crane Co. : 156 & 157 
*Cutler Metal Products Co., Plumbing Products Div 6 


* Jackson & Son Co., The Thoma 
Janitrol Heating & Air Conditioning 
Surface Combustion Corp 
Jenkins Bros 
ef *Johns-Manville Corp 
Josam Mfg. Co 


Day & Night Mfg. Co 26 & 27 


Dodge Truck Div., Chrysler Corp 
Domestic Engineering Catalog Directory 184 & 
Domestic Engineering Publications. .134 & 135, 198, 
*Dover Corp., Peerless Mfg. Div 
*Dunham-Bush, Inc Continued on Next Page 
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VADVERTISERS 


Continued from Preceding Page Ridge Tool Co., The 
Roberts-Gordon Applianc« 
Robertshaw-Fulton Contre! 


, : : Controls Div 
*Kam Products Cor; 


Kenite Laboratory 
Kennedy Mfg. Co 
Kinkead Industries, I 


San-Equip Div., Vega 
Kohler Co 


Sarco Co., Inc 

*Selck & Co., Walter E 

*Sherwood Brass Works 

Sloan Valve Co 

Soss Mfg. Co., Newbury Mfg. Co., Inc., Sul 
Southwestern Plastic Pipe Co 

*Spartan Shower Stall Co., Inc 

Square D Co 

Stamping, Inc 

Standard Tank & Seat Co 


*Maid-O'-Mist, Inc 152 & 153 
Mark & Co., Clayton 165 
Massey-Ferguson Industrial Div 34 
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when you use 


you give your buildings 


the benefits of 


Co-ordinated Plumbing Drainage 


Every mechanic likes to work with parts or 
products that fit together easily . . . that 
conform to the same standard of construction. 
This makes his assembly easier and gives him 
complete satisfaction that the job 

will perform satisfactorily ! 


The same sense of complete satisfaction results 
when Josam Products are selected for the 
entire plumbing drainage system — from the 
roof drains at the top of the building 

to the cleanouts in the basement floor. 


Every Josam Product, whether it be a drain, 
cleanout or a backwater valve, conforms to 
standards of manufacture and performance 
based on almost 50 years specialization 

in plumbing drainage. As a result, in the 

Josam line you not only find the exact product 
for any plumbing drainage requirement, but you 
get products with the most advanced features. 


Give your buildings the benefit of 
*Co-ordinated Plumbing Drainage by Josam — 
you get ease of installation, peak performance, 
maximum life and it costs no more than 

a mismatched mixture of products. 


For complete details including the latest 
developments in plumbing drainage 
send for Josam Catalog K. 

















JOSAM MANUFACTURING COMPANY 


General Offices and Manufacturing Division 
MICHIGAN CITY, INDIANA 
REPRESENTATIVES IN ALL PRINCIPAL CITIES 
West Coast Distributors 


JOSAM PACIFIC COMPANY 
San Francisco, Calif 


Canadian Manufacturers 
JOSAM CANADA LIMITED 
Toronto, Canada 


Josam products are sold through plumbing supply wholesalers. 
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No. 4110 
Roof Drain 
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Series No. (-700-W 


Closet Fitting 


with Carriers 


Series No. 1480 
Shock Absorber for 
water hammer 
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Floor Drain 


JOSAM MANUFACTURING COMPANY 
Dept. DE-3, Michigan City, Indiana 





<I> 
SAVE 40% 


OF YOUR INVENTORY 
OF YOUR WAREHOUSE SPACE 
OF YOUR INVESTMENT 


in Layatories, Sinks, Regular and Square Tubs 


Use the CORALWARE 
“PLUS PROFIT’ INVENTORY PLAN 


Learn how you can save big money, yet bid 

successfully on all jobs—white or color, 

in any quantity, and for immediate delivery—with 

the CORALWARE “PLUS PROFIT” INVENTORY PLAN. 
Write me today for complete information. 


Coralware Manufacturing Ce., Dept. DE-3 
2401 S$. Kolin Ave., Chicago 23, Illinois 


DAVE KLING 


» CORALWARE. 


MANUFACTURING COMPANY 
2401 South Kolin Ave., Chicago 23, Illinois 


Dear Dave: Please rush complete information on your 
Coralware "Plus Profit” Inventory Plan. 
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BRASS — 
| Machined for perfect 
| soldering joint. 


FIBER INSULATION — 
| Extra hard fiber insulating collar 
, _| separates brass from galvanized nut. 





RUBBER INSULATION — 
Special treated rubber washer 
. forms a water-tight seal and 
| prevents brass from contact 
| with galvanized female. 


METAL-TO-METAL THREADS — 
| The extra strength of metal 
makes tight joints possible. 


TAPER TAPPED — 


Assure leakproof connections. 
ZINC PLATED — 


Zinc plated inside 
| and outside. 


F.1.P. COPPER 


= pe ow 
RoR ee SN 


— ee 


xx <x* x x x = 


COPPER 
“wen 


4," 


BRASS COPPER 


MANUFACTURING CO. 


DIVISION OF HARSCO CORP. 
COLUMBUS, OHIO 





Don't forget the 


A-B-C’s 


that sell boiler feeders 


Everyone in the business knows that every 
steam boiler needs boiler water level control 
as much as it needs a water glass. 

But now and then you run into the boiler 
owner who says: “It hasn’t happened to 
me: I'll run the risk and save the dough.” 

That’s the time it pays to get down to the 
A-B-C’s of why boiler water feeders and low 
water fuel cut-offs are a good investment. 

We are listing some of the basic “whys” 
here. Don’t overlook these fundamentals. 
They start the sale off... and McDonnell 
quality clinches it. 

MSDONNELL & MILLER, INC. 
3500 N. Spaulding Ave., Chicago 18, Illinois 
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Carelessness 
or inattention 


Not watching water glass 
Leaving blow-off valves open 
Drawing hot water from boiler 
Draining «without stopping firing 
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Not watching water glass 
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Leaving blow-off valves open 
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Drawing hot water from boiler 





Overfiring of boiler 


Loss of water through 
safety valve discharge 


Runaway firing 





Defects in system 


Leaking air valves 

Pump stoppage 

Leaky supply or return 

Condensate held up in system 

Faulty check valves 

Foaming or priming 

Returns not pitched properly 

Boiler leaks 

Automatic control failure 

Process use of steam; no 
condensate returned 
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leaky supply or return line 
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Steam used for process 
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Pump fuse fails 





